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Silver Book-Cover with Background of Blue and Green Enamel, and Bosses of Precious 
Stones. Armenian Work, XVI Century. Preserved in the Metropolitan Museum of Art. 
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PRINCESS PATRICIA 
The Gorham Master Craftsmen’s 


newest creation in Sterlang salver er 
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haan so often a book—a play 
—a restaurant — or a pattern 
leaps to popularity over night; 
makes a wholesale capture of pub- 
lic fancy in some mysterious way. 
Princess Patricia is such a pattern. 
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The Influence of the New Gem Cut- 
tings on Coming Jewelry Designs 


G RADUALLY a new note has appeared in 

modern jewelry until in the latest designs 
the whole aspect of the jewel surface has 
changed. The new gem cuttings with their 
flat broad tables and Jong narrow facets give 
to the new pieces a definitely altered charac- 
ter. Patterns and contours too are conform- 
ing to the new scheme and by the time the 





lic. 


Fall jewelry output is displayed the vast 
«difference between the old and the new 
jewelry will be immediately appreciated. 

In general the effect of these new cuttings 
is a flatness in the patterns and an angularity 
in the contours. The colors, too, are more 
varied through the light and play given to 
the gems by this altered cutting. 

The possibility of a wider scope in pattern 
designing for the new pieces is also found to 


‘be remarkable. There seems to be no end to 


the variation achieved when these new shapes 


-and differently cut stones are contrasted with 


the regulation cuttings, with pearls and 
opaque stones or when they are grouped to 
build up designs entirely from these new flat 


‘cut gems. 


These new jewels although they follow the 


‘idea originating in Paris still they differ both 


from the French and the English designs to 


“meet the approval of the American wearer. 
‘On the other side the choice seems to be a 





By IsaBELLE M. ARCHER 


combination of oval, marquise, oblongs and 
squares, with their tables cut broad and flat 
and their sides a sloping bevel. Over here 
the shapes are more varied, the tables 
narrower and the side facets smaller. 

Names have been given to these new cut- 
tings to designate their outline, but it still 
remains for a popular name to catch the 








Combining these new cuttings with the 
usual facetted gems is a clever trick well 
understood by the Paris designer. The mix- 
ture gives an effect that is worth study and 
adaptation by our American jewelers. The 
French designer uses these baguettes in many 
ways, but always with the intention of giving 
a contrast in surface to gain the telling tex- 








1. A BAGUETTE PARURE AND OTHER NEW JEWELS. 


public’s ear. These new cuttings are called 
“mirrors,” “baguettes” or “shafts” to dif- 
ferentiate them from the regulation cuttings. 
To define them more closely however it is 
necessary to call them an octagon, triangle, 
lozenge, hexagon, pentagon, rhomboid or 
trapezium according to their various conturs. 
The last name is the popular “trapeze” of 
the trade, a name which covers any of the 
new mirror-cut gems having two _ sides 
parallel and two at varying angles. 

The list of these new cuttings is an ex- 
tremely long one ranging from anything 
from a table cut oblong to a fan shape or a 
half-moon. In using these shapes it is well 
to plan the jewel first without regard to its 
inlay of gems. After the outer contour has 
been decided upon it is safe then to cut up 
the surface with the pattern design, and after- 
ward to break this up into sections and fill 
in with the necessary baguettes, triangles, 
oblongs, and round or oval gems. 


ture contrast that is the chief point in these 
new jewels. 

As a border the new cuttings are used in 
oblong and square shapes combined to make 
up an edging for a mass of facetted diamonds 
for an all-diamond bracelet, hair ornament 
or choker necklace. An inlay of the bagu- 
ettes is cleverly added to a pavé setting of 
pearls and diamonds with baguette diamonds 
adding an inset from a border edging or trac- 
ing a fanciful flower pattern throughout the 
jewel design. This inlay effect is adapted to 
the design of plaques, pendants, brooches and 
the wider braceiets and armlets. 

Besides the contrasting of mirror cuts with 
pearls or regulation facetted gems they are 
two other ways that the Frenchman has used 
these new style gems. In the first illustration 
they are shown mounted in large sections 
without any contrasting shapes to alter the 
effect of lines and angles seen in these pieces. 
In the second illustration the baguettes again 
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make up the jewels but generally for these 
pieces it will be seen they are formed entire 
of the sharp cuttings placed side by side 
without an enveloping border or solid back- 
ground. For the third illustration a con- 
trast in shapes and sizes of the gems is given. 

These jewels are used for evening wear 
as an excellent contrast to the handsome 
shimmering materials of formal gowns. They 
make an excellent foil for those difficult 
beads, sequins and pailletes. Diamonds, 
emeralds, sapphires, zircons, peridotes, rubies 
and amethysts, are used for these cuttings in 
jewels for formal evening wear. They make 
designs after those in the first illustration 
with a groundwork of fine platinum wire for 
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definite color and a very easy one to wear, 
It is deeper in tint than the regulation cream 
color but not so dark a tone as either tan or 
buff. It is a blending of blue, yellow ochre 
and vermilion, deftly arranged to bring out 
the colors in the shadows but leaving the 
highlights a trifle warmer than the deepest 
cream. ‘This color is noteworthy as an ad- 
dition to the ground work upon which jewels 
will be displayed during the Summer for 
daytime gowns and for Fall wear in the eve- 
ning. It is really a deep, rich, pearl tint and 
upon it diamonds and the colored gems will 
appear at their best. Especially will they 
look well when these new flat facets are com- 
bined with pearls in the jewels. 
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it ever was with the oldtime gems and conse- 
quently it may appear in full force during 
the Summer and early Fall. 

Utility pieces for all time of day and for 
use with every type of costume are borrow- 
ing these new flat cuttings for their adorn- 
ment. Rows of these gems are used for 
borders, for diagonal stripes, and to carry 
out inlaid plaques or monograms. They ap- 
pear on watches, on vanity cases, pocket 
pieces, and as the gem setting for bag mounts 
and fan handles. 

For jewels for men these new cuttings 
are seen in scarf pins, watches and chains, 
cuff links, and the evening sets. From all 
reports, it would seem indeed that the men 
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Fic. 2. THE NEW GEOMETRIC CUTTINGS IN BROOCHES, EARRINGS, PINS, FINGERRINGS AND A BRACELET 


a casing and an inlay of mirrors, baguettes, 
and oddly shaped gems to fill in the smaller 
spaces between the central massed gems and 
pattern details. 

It is a most fascinating study, this arrang- 
ing of the various shapes and sizes to gain 
the definite effect desired. It is still so new 
and so thoroughly modern a technique, that 
there is free play for the most original de- 
sign in the work and these formal evening 
jewels offer the biggest inducement and the 
widest range of all the jewelry types for the 
designers’ talent. 


Gowns of Spring and Summer 


Afternoon gowns for the Spring and 
Summer will show a wide use of lace, of 
large figured prints, dynamic patterns, vivid 
colorings, and a still popular use of the 
favored black and white. On these difficult 
backgrounds there is nothing to compete in 
jewelry with these new-cut gems for startl- 
ing effects. The flat facets and broad 
splashes of color given by the baguettes and 
mirrors to even the smallest brooch or finger 
ring is enough to make it stand out in the 
finished costume no matter how elaborate in 
pattern or how gaudy in color the costume 
materials may be. 

The favored colors are still the two shades 
of blue, Oxford and Cambridge, the lighter 
greens running from Nile to apple and 
reseda, the paler greys and tans and now a 
new tint to take the place of oyster white 
called “banana meat.” This last although 
not given a very pretty name is a very 


For sport wear there is a definite trend 
toward contrast in color in most of the 
favored costumes. Tweeds and jerseys show 
this where tweed coats are worn with skirts 
of flat cloth and jersey is appliqued in 
patterns extremely large and dashing carried 
out in silk crepes on the jersey ground. 
With these costumes the new jewels will 
contain the baguette cuttings in place of the 
more usual large opaque gemstones. For 
these tourmalines, opals, peridots, topazes, 
and clear amber will be used for the large 
table cut gems with smaller sections of jade, 
lapiz, onyx and smoked amber used for the 
surrounding inlays and borders, producing 
excellent effects. 

Throughout these costumes there will be 
found a note in color that is also repeated 
in a new line of these modern jewels. It is 
called now the composé coloring and is the 
shading from the palest tint to the deepest 
chosen color for the composition whether it 
be gown or jewel. Red, is a favored color 
for this arrangement. It is more often a 
blending from a geranium pink to a magenta 
tone running through three or four other 
shades between. For a costume this would 
appear in an evening gown with the palest 
tint at the shoulders and a deeper color 
finishing the edge of the skirt and making 
any sash, belt or bows or flower decorations 
the dress might show. Wraps and scarfs, 
hats, sport togs, and afternoon costumes, 
show the use of these shaded tints in their 
color schemes. With the jewels it is easier 
to carry out this idea in a new cutting than 


folk particularly appreciate these geometric 
cuttings and the patterns that are available 
through their use. 

In the second illustration are shown a 
group of finger rings at the upper left-hand 
side. This quartet of designs uses blended 
shapes and dynamic patterning to gain the 
desired effect. The brooches seen in this 
illustration are characterized by their cluster- 
ing of gems of many sizes in mirror cuttings. 
A phase of these jewels which the illustra- 
tions most dolefully lack are the marvellous 
colors both in blends and in contrast that 
these new gems achieve. In these brooches 
for instance there may be a blend of purples 
and reds or a contrast in red and white, black 
and white, blue and yellow, or browns and 
greens according to the whim of the de- 
signer. 

Particularly becoming are the ear pendants 
carried out in these long narrow gems. Two 
of these little jewels are shown at the left 
of the sketch with ornamental ear studs from 
which the hanging pendants may be detached 
if desired. Most of these jewels are thus 
arranged, giving two jewels in one, and mak- 
ing them appropriate for wear in the day 
time as ear studs, or for more formal wear 
in the evening with the pendant attached. A 
bracelet pattern and a group of scarf pins is 
given at the right hand side of the illustra- 
tion. The bracelet is a repeated detail of 
baguettes and oblong cuttings mounted on a 
ground of platinum braid work. The scarf 
pins are of two types, those with a ground 
of platinum and the others with each, gem 





34 THE JEWELERS’ CIRCULAR May 18, 1927 


——————————————————— ea 
SON OI OI ONS PONS OPO ORO KOO OO 





crystal rondeHles—drop of crystal and pearls, with 
fancy shaped crystal pendant—spring ring........ 


ls 
? 
Price subject to Jewelers’ Circular Key | 


Styte No. 1085—Necklace of uniform seed pearl 5 
beads, designed with facetted crystal beads and $3.7 


ALSO STONE\AND AMBER NECKLACES 


ALBERT LORSCH @ CO., Inc. 


FOUNDED 1867 FOUNDED 1867 





BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 
PaciFic Coast: FRED. L. LEE & Co., 704 MARKET STREET, SAN FRANCISCO, CAL. 





MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, New York, N. Y. \ 
\ 
COVA PO GLP OO LODO CPO OOO I? 

















May 18, 1927 


outlined in its own mounting of platinum 
wire. 

In the last illustration the idea has been to 
give some jewels showing a contrast of 
round and oval cuttings as used in conjunc- 
tion with the new baguette and mirror shapes. 
Up in the left hand corner is a group of 
finger rings featuring the new cuttings but 
using also pearls and round shaped gems in 
their designs. Below these finger rings is a 
bar pin with platinum wire-work and bagu- 
ette emeralds built into a tiered contour. 
This effect of a built up pattern is seen now- 
adays in many a jewel from finger rings and 
brooches to the largest necklace pendants. 
The idea has been followed from the adapt- 
ing of the step-back in architecture to in- 
terior decorating, costume designing and 
finally to jewelry. It is a new note and one 
promising wider use in the coming Fall. 

The necklace pendants given at the center 
of this illustration have an effect of Egyp- 


“SUE GY) 








THE JEWELERS’ CIRCULAR 


is offered here in this new field in jewelry 
designing. This is a theme appearing now in 
tryouts but it will be thoroughly adapted and 
welcomed as the latest modern jewel for Fall 
consumption. 








The Benedict Building, New York, 
Passes Into History After 
75 Years 


The Benedict building, which for 75 years 
stood at the corner of Cortlandt St. and 
Broadway, New York, and which during all 
that time had been considered a landmark 
in the Maiden Lane district, passed into 
history last week when all that remained 
of this ancient structure was carried away. 
Workmen have started the erection of a 
new and more modern building on the old 
site. From the time the Benedict building 
was erected until a few davs before wreckers 
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vanced ideas to plan an iron frame building 
and began operations. He had already 
agreed to lease the corner store to Benedict 
Bros., jewelers, and the store next adjoin- 
ing on the south to John Forsythe, the 
haberdasher. 

While the building was going up it was 
one of the free shows of New York. Just 
as idle crowds surround a steel skyscraper 
construction job today throngs surrounded 
the Benedict building, as it was called from 
the start. 

The work was slow. It was necessary 
to teach ironworkers to bolt the pillars and 
beams together. The iron units were very 
heavy and were hoisted to their positions 
by hand derricks and placed in position by 
main strength. 

One of the features of the operation that 
attracted attention was the wide-spread belief 
in the city that at some stage of the work 
the whole structure would topple over. Mo- 












Fic. 3. THE NEW AND THE REGULATION CUTTINGS CONTRASTED IN A GROUP OF MODERN JEWELS, 


tian patterning that has not been planned by 
the designer. It is an effect often noticeable 
throughout the jewels where the line of the 
pattern and the outer contours follow so 
definitely the geometric form. Here round 
shaped gems and ovals are used with in- 
crustations of baguettes, table cuttings, and 
smaller mirror-cut gems. 

Everywhere this new type is seen and the 
array of the designs is endless. For brace- 
lets the baguettes may run in a line for a 
border, be inset at intervals to gain a hap- 
hazard manner, or, with more conservative 
ideas, to make the central gem in the bracelet 
plaque. For brooches the baguette may be 
used in groups for a central motif, in massed 
formation for a background of elaborate 
patterning carried out in pearls or smooth 
colored gems, or again, as a finishing border. 

The smaller jewels, finger rings, bar pins, 
earrings, and scarf pins utilize these new 
cuttings in very striking arrangements. The 
larger jewels for evening wear, corsage 
ornaments, large necklace pendants, hair 
urnaments and armlets, are made more at- 
tractive and striking than ever before by 
the adapting of long lines of these flat facets 
or masses of table cuttings in their designs. 

Many of the jewels for the Fall will follow 
quite closely the French manner but the de- 
signer on this side of the water has never 
had a better opportunity for originality than 


started to tear down this historical old struc- 
ture, it housed many jewelry concerns. 

Recalling some of its history, it is in- 
teresting to note that this was the first iron 
frame building erected in New York. It 
was a six-story structure and history has 
it that it was really started by a man who 
had been on the brink of suicide because oi 
despondency over hard luck. This man was 
the late Peter Gilsey, who from a street 
peddler rose to a millionaire, and became 
closely associated with the growth of New 
York in the latter half of the 19th century. 
The Gilsey house, one of Mr. Gilsey’s monu- 
ments to his fame is recalled by many old- 
time New Yorkers and stood for years at 
the corner of 29th St. and Broadway. 

The idea of fashioning the frame-work 
of buildings of iron pillars and beams was 
not new, but no one in New York was 
daring enough to experiment with it until 
Peter Gilsey determined to build at Broad- 
way and Cortlandt St., which was then 
one of the busiest street intersections in 
the lower part of the city. Mr. Gilsey had 
tried unsuccessfully to buy the land, which 
was then owned by the late John H. Pell 
of 60 E. 36th St., and a Miss Wessells, who 
afterwards married Mr. Pell. 

They refused to sell and the land is still 
a part of the Pell estate. Mr. Gilsey took 
a long lease, employed an architect of ad- 


mentarily the crowd expected to see it 
crumble. Perhaps there was a feeling of 
disappointment among old-timers when the 
structure was completed and the tenants 
moved in. 

Peter Gilsey conducted for many years a 
cigar stand under the stairway on the ground 
floor. His pioneer enterprise in iron con- 
struction was the first stage of development 
of the steel office buildings and the tower- 
ing skyscrapers of today. 

The site formerly occupied by the Bene- 
dict building will be occupied in the near 
future by a modern six-story structure which 
will be occupied by the Chemical National 
Bank. 

The Benedict building was originally a 
two-story structure, but later several more 
floors were added. When built it was with- 
out elevators and for years those having 
business in the building were compelled to 
use the stairway, climbing sometimes as high 
as the fifth floor. 








Carl O. Lindquist, Broadway, Rockford, 
Ill., jeweler, has purchased the lot adjoin- 
ing the Peterson Bros. clothing store, 1141 
Broadway, and is considering final draft of 
plans for a new jewelry store on that site. 
The property cost $14,000, with 24-feet 
frontage on Broadway. 
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More Cuttings in Hope 
Stones Than in Genuine 





It is interesting to note that a greater 
variety of sizes, shapes and new cuttings 
are available in Hope Stones than can 
ordinarily be found in the finest and 
most complete lines of the natural gems. 
Of course the more widespread use of 
the Hope Stone explains the reason. 

Hope Stones are cut and polished with 
the same materials and apparatus, and in 
the same skilled manner that is employed 
in the cutting of the expensive natural 
gems. It is particularly because of this 
fact that they are practically indistin- 
guishable from their costly brothers. 


A CHAMPION 


Mr. Al P. Wolff, representative of the 
Eisenstadt Manufacturing Company, St. 
Louis, leads the field by a good margin 
in the sale of Deltah Electric Sign As- 


sortments. 


Congratulations are due Mr. Wolff, 
especially considering the large number 
of salesmen who took part and the 
keenness of the competition. 


ERRATUM 


We call the attention of our readers to 
a mis-statement which was inadvertently 
made in our news page of May 4. In an 
article on this page an inference was 
made that the Hope Emerald is synthetic. 
This is not correct. The Hope Emerald 
is the closest reproduction of the genuine 
emerald but is not in the true sense of 
the word a synthetic stone. 


The Editor. 











C5HERE is something of a 

soft, appealing light, a 
tender, soothing play of color 
in the 


Ceylon Sapphire 


that distinguishes it from all 
other sapphires. 


Such is now the 


Ceylon Hope Sapphire 


It reproduces faithfully the 
rare Ceylon gem in all its 
distinct characteristics. 


It is a new exquisite Hope 
Sapphire destined to attract a 
new class of buyers of the 
better grades of popular 
jewelry. 
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The News from England 





Increasing Activity Indicated in the Diamond Market with 
Tendency Toward Higher Prices—Text of South African 
Precious Stone Bill Pleases London Dealers—London 
Jewelers Prepared for Spring Wedding Season— 
Society Leaders‘ Having Old Jewelry Reset in 
Modern Fashion—New Styles in Bracelets. 


Lonpon, May 2.—Business is gradually 
becoming normal once more in the diamond 
market, with indications of increasing activ- 
ity once. the measure controlling alluvial 
diamond production becomes law in South 
Africa. The fact that diamond prices here 
keep absolutely firm is a criterion of the 
confidence that exists in the future of the 
diamond industry. There is every possibility 
of values increasing in the near future. 
There is little doubt that the stories from the 
alluvial diggings the past couple of months 
did not influence the polished diamond mar- 
ket for the better, but the temporary pessi- 
mism has now vanished in face of the more 
encouraging news from South Africa. Speak- 
ing of this phase of the subject Backes & 
Strauss, the Holborn Viaduct diamond 
house, informs us that the atmosphere has 
been cleared considerably of late. Although 
conditions reigning in the polished diamond 
market show little change, the firm says, and 
business remains very quiet, the situation 
is judged much better than it was when the 
first news regarding the alluvial discoveries 
was published. The text of the South 
African Precious Stones Bill is favorably 
commented upon, and it is anticipated that 
when this has gone through there will be a 
restoration of confidence with a consequent 
much greater activity than has been the case 
for some time past. Owing to the fact that 
merchants and cutters have only bought the 
strictly necessary of late, stocks have become 
in general much smaller, and there is no 
doubt that it will not be long before these 
have to be replenished. It speaks well for 
the stability of the diamond market that de- 
spite the unfavorable conditions which have 
been in evidence for the last month or two, 
prices have remained so firm, and in view 
of the strict control that the Rough Diamond 
Syndicate continues to exercise there is no 
fear of any fall; in fact, it is generally be- 
lieved that rates are more likely to strengthen 
as soon as things become more normal. 


*x* * * 


The production of gold last year by the 
Ooregum Gold Mining Company of India, 
Ltd., totaled 96,216 fine ounces, which was 
7,667 ounces less than in 1925, and to obtain 
which 144,000 tons of ore were treated. At 
this week’s meeting of the company here 
Lionel Holland, presiding, said it is not 
necessary to reduce the dividend as had been 
feared. Economies in working left the profit 
of some $835,500 around the 1925 level, and 
a final dividend of 35 cents per share makes 
the total distribution 324 per cent. on pref- 
erence and 22% on ordinary. 


xk * 


Enterprising jewelers this side now are 
fiving an eye to Spring weddings. Apart 


from the diamond rings and the platinum or 





gold wedding rings that make an appeal this 
time of the year there are certain jewelry 
items that go with the 1927 bridal dress. A 
tactful display of jewelry lines that suggest 
themselves as appropriate wedding gifts also 
pays good dividends just now. Pearls are 
being worn a lot at present day weddings. 
The bridal veil is kept in position by various 
means in which the pearl figures largely. 
One gives a Russian diadem effect, a skele- 
ton work of small pearls placed low down 
on the brow, keeping the veil close to the 
head. Three large pink pearls feature the 
diadem type of fastening—one over each 
flap of the veil and one in the center of the 
brow. The shingled head, of course, de- 
mands a close-fitting veil. 

* +s 


The simple diaphanous garments decreed 
by fashion these days render much of the 
jewelry owned by the average woman as 
useless. Whether this is profitable to the 
trade is a matter of opinion at present. The 
jewelers seem to think that instead of buy- 
ing jewelry suitable to the filmy frock of the 
present women are having their old trinkets 
reset. Victorian diamonds can be reset with 
advantage, and many pieces are being re- 
modeled to conform to the 1927 fashion in 
dress. Diamond plaques and heavy gold 
bracelets set with various stones are 
favored by certain women who do not wear 
any other jewelry. 

oe. «9 

There is a distinct revival of Oriental 
jewelry this side. Some of it takes the form 
of large scarabs threaded on onyx chains 
and of temples copied in plaques of enamel. 
This type of jewelry, though picturesque, is 
heavy and is useful only with the prosaic 
day frock. It can hardly be worn with the 
gossamer-weight evening dress. 

x x x 

At the auction rooms of Christie, Manson 
& Woods this week an egg-shaped box of 
Russian enamel on gold with a-small dia- 
mond at either end and a design of seed 
pearls sold for $1,150. 

x * * 

Hatton Garden is quite unperturbed in 
connection with Sir Ernest Oppenheimer’s 
statement that without alluvial control dia- 
monds in the future may not be worth pro- 
ducing. The precious stone dealers of the 
“Garden” know that the Diamond Syndicate 
has the situation well in hand. The daily 
press, of course, has attempted to stampede 
the public into the belief that diamonds will 
be a lot cheaper in time. The Daily Mail 
has published more than one story to the 
effect that diamond producers are becoming 
panicky and that, despite the efforts to keep 
up prices, these must come down eventually. 
To give this newspaper credit, however, it is 
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publishing both sides of the story. It is 
giving space to the statements of Hatton 
Garden diamond merchants to the effect that 
while only 80 per cent. of alluvial diamonds 
are any good at all of this percentage: 60 
per cent. are too dark and poor in quality 
to have any influence on mined diamonds so 
far as the ordinary markets are concerned. 
Charles Swan, one of the best-known dia- 
mond men this side, says that wealthy folk 
invest their money in good stones, and that 
in any country in the world the diamond will 
always be worth its money, being, as real- 
izable property, less affected by world fluc- 
tuating exchanges than anything else—even 
national currency. It is pointed out that 
the rich Indian potentates know the value of 
the diamond, and have many millions §in- 
vested in the gems. In short, the diamond 
men here say that diamond production is 
regulated by such a powerful syndicate that 
there is not the slightest fear that such a 
condition as predicted by Sir Ernest will 
ever come about. 
x * * 

Bracelets in a combination of ‘ribbon and 
plaques in colored enamels rimmed with 
marcassite are the newest thing this side. 
The square plaques are strung on wristlet 
watch ribbon and are done in various colors 
to match up with dress tones. Lacquer red 
enamels on black moire, for instance, go 
with the lacquer red crépe de Chine frock. 
The bracelet in Egyptian blue enamels is 
suitable with the dark blue tailor made dress. 
Some are in tourquoise blue with a rose dia- 
mond edging. 

* * * 

A watchmaker and jeweler of Dalston, 
east London, lost $500 worth of rings and 
watches from his window the other evening 
when motor bandits smashed a window of 
his store and grabbed a tray of jewelry. The 
raid was executed in less than half a minute, 
and in full view of shoppers. The Flying 
Squad from Scotland Yard is combing the 
metropolis for the thieves. 








More than 200 delegates from Canada will 
attend the Detroit’ National Foreign Trade 
convention on the?’25th, 26th and 27th of 
this month. They will sponsor a Canada 
session, which has been organized as a gen- 
eral session on the opening day of the ‘con- 
vention, May 25, under the joint auspices 
of the Canadian Chamber of Commerce. and 
the National Foreign Trade Council of ‘the 
United States. This Canada session, which 
will be addressed by Canadian business 
spokesmen representing all phases of -Do- 
minion foreign trade activities, will be one 
of the principal events of the Detroit con- 
vention; and will be attended by 2,000: or 
more delegates representing every State and 
every industry on the United States side of 
the border. S. B. Gundy, president of the 
Canadian Chamber of Commerce, the Do- 
minion’s newly organized national business 
council, will preside at the Canada session 
and deliver the keynote address on “Co- 
operation.” There will be many other 
speakers to whom United States foreign 
traders will listen. John F. Tinsley, vice- 
president and general manager, Crompton & 
Knowles Loom Works, Worcester, Mass., 
will address the session on behalf of. the 
National Foreign Trade Council on “Co- 
operation from the United States Side.” 
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Paris the Fashion Center 





Attempts by Other European Centers to Snatch the Sceptre 
Have Proved Impossible in the Past 


By L. 


Paris, May 5.—For many years attempts 
have been made regularly and with great 
persistence to snatch the sceptre of the mode 
from Paris. London threatens to design, 
make and wear its own fashions, and it is 
a matter of experience that many fashions 
created in London are afterwards adopted 
in Paris, long after—perhaps a couple of 
years after—they have exhausted. their 
popularity in Great Britain. Munich is a 
fashion centre; it is the home of the new 
artist, and much of the new art seen at the 
Arts Decoratifs exhibition, now shown 
throughout the world, really originated in 
Munich in years gone by. It was never suf- 
ficiently advertised; it mever “pierced,” 
percéd, as the French say, and was rele- 
gated to the lumber room, only to be brought 
out afresh later on in Paris, In jewelry and 
silverware Munich art has a great influence, 
while Vienna and Gablonz, in Bohemia, have 
to be reckoned with, the latter for all kinds 
of metal ware, such as belts for gowns and 
artificial jewelry only, but the designs are 
created in Czecho-Slovakia. Venice is one 
of the centres from which emerge new de- 
signs in goldsmith’s work, and the glory 
of the ancient smiths, forgotten, neglected, 
still remains to regulate the making of mod- 
els, to prevent anything unworthy being 
manufactured, for the making of designs is 
largely a matter of having the best models 
before the eyes, and Venice abounds with 
models. 


In southeastern Europe the women still 
wear peasant costumes, and the jewelry worn 
with these various costumes never varies. 
There are sets of jewelry for one occasion 
and for the other. Brides, for instance, al- 
ways wear the family heirlooms, while the 
same holds good of first communions and 
other similar ceremonies in the life of the 
individual, when for once he or she is decked 
with the best in the house. 

This peasant jewelry, although somewhat 
gaudy, is very well adapted to the purpose 
for which it is made. Generations of wear- 
ers have discarded anything cumbersome, 
anything that caught in branches as they 
walked through the woods for instance, and 
thus the ornaments that have survived are 
marvels of the right thing. It is from a 
study of these ancient models, tried by time, 
still in use, and of the models in the mu- 
seums, that new patterns are evolved, and in 
ornamentation it is truer than of anything 
else in the world that there is nothing new 
under the sun. 

A host of models are created, whether by 
the small jeweler and designer working in 
his flat and supplying customers with some- 
thing unique, or by the designer employed by 
the large firm, whether in Paris, London, 
Berlin, Vienna. Bucharest or Munich. Men 
are paid big salaries for studying old and 
forgotten models from fashion plates belong- 
ing to another age, for visiting the museums 
and learning from masters long dead and 
forgotten. When the fashion is evolved in 
any of these capitals comes the question of 
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whether it will catch on. Now, jewelry de- 
pends very largely upon dress, for while 
dress often follows jewelry, it must be 
adaptable to the style of gown worn at the 
time. It is a matter of common assent that 
the various capitals of Europe following in 
the wake of Paris, are generally some months 
behind the French capital in fashions. Now 
the jewelry designer in these cities keeps on 
at his task, making new patterns that are 
also behind the mode. He asks why Paris 
should be ahead, why Paris should dictate 
and none can give him an answer. 

During the Great War, eastern Europe, 
cut off from west, had a splendid opportunity 
of creating its own modes, of getting out its 
own designs, and for some time efforts were 
made to supersede Paris entirely. A study 
of the papers brought into Great Britain 
during the war showed fashions unlike any- 
thing worn in Paris, then gradually fashion 
magazines were smuggled through to Ger- 
many and Austria, and the chance, splendid, 
unique, as it was, to capture the sceptre, to 
wrest it from the hands of the French, was 
lost probably forever. The reason of this 
failure and of other failures is hard to under- 
stand, and it can only be explained by the 
fact that it needs a long established aristoc- 
racy to select fashions, that it is not the 
dressmaker, the jeweler, who does this work, 
but an ancient dame of the old regime, from 
the fastness of the mansion in the Boulevard 
St. Germain in Paris. 

New fashions including jewelry modes are 
“lancéd,” started, in Paris by the manne- 
quin, by the great actress at the races. Many 
a costume, many a bit of jewelry is seen 
there for the first and last time. It is con- 
sidered vulgar, inaesthetic, not beautiful by 
the women sitting in the grand stand, and is 
seen no more. All the expense of design- 
ing and creation is lost, unless, indeed, it can 
be worked off on South America, the bourne 
of fashions that are loud, that do not go 
down in Europe. 

It would thus appear that the creation of 
Fashions depend on an aristocracy that only 
exists in certain centres. In Great Britain, 
for instance, all women are dressed for the 
street. In Paris dressing is an occasion, a 
ceremony, neglected when small commissions 
are made, the average middle class woman 
going marketing without as much as a hat, 
often in her apron. It thus comes about that 
the few are dressed, the remainder merely 
clothed, and thus no badly dressed women 
are seen in Paris, for the poor, the middle 
class, are merely clothed in costumes that 
are absolutely unpretentious, that make no 
claim of being “clothes” at all. This con- 
fines the selection of fashions to the few, just 
as in Vienna it is the aristocrat who is 
dressed, no one else troubling to be ele- 
gantly gowned. The same is true of Buka- 
rest, another fashion centre, and was true of 
Kiew in pre-war times, the choice lying in 
the hands of the few instead of the multi- 
tude. 

Among all these selectors of fashions, the 
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Paris aristocrat or the French actress is cer- 
tainly the keenest, the hardest judge. She 
lives in a purely intellectual centre, and she 
chooses her jewelry to suit her type. In 
Vienna the choice is largely influenced by 
personal considerations, the city being cele- 
brated for its fine women. In Bucharest the 
same thing occurs, while in Venice the tra- 
ditions of the past hang too heavy on the 
female mentality to produce something good 
in the way of selection. In Paris feminine 
beauty is very rare; it is the frame that 
must “make” the woman, and it is thus 
of necessity that she has been forced to select 
and choose, her appearance depending on her 
judgment in clothes and jewelry. 








Career of the Late Max Bartikowsky 


WikEs-Barre, Pa., May 11.—Max Barti-- 
kowsky, aged 55, prominent jeweler and im- 
porter of diamonds, who died at his home, 
11 Park Ave., March 23, following several 
months’ illness, was a tireless civic worker, 
and had been active in Jewish circles. He 
was held in high esteem in the community. 

One of the largest funerals in the city of 
Wilkes-Barre was held from the home of 
the deceased on March 24, and later at the 
Hebrew Institute and Bnai Jacob Syna- 
gogue. Interment was in Bnai Jacob Dar- 
ling St. Cemetery. 

Active pall-bearers were: George Swetlitz, 
Israel Wasserman, Alter Horowitz, Nathan 
Gevanthor, Aaron Zatcoff, and Samuel Gold- 
stein. Honorary pall-bearers were: William 
Rifkin, P. Frank, Harry Karnofsky, Abram 
Salsburg, Ben Ripkin and Isidor Seeherman. 

Mr. Bartikowsky had been the president 
of Bnai Jacob Synagogue for a number of 
years and retired to assume less active du- 
ties as trustee. He was also affiliated with 
a number of fraternal orders, and was an 
active director of Wilkes-Barre Institute, 
Talmed Torah. 

Upon coming to Wilkes-Barre, 38 years 
ago, Mr. Bartikowsky started as a peddlar, 
and at the time of his death was recognized 
as one of the leading importers of diamonds 
in northeastern Pennsylvania. It had‘ been 
his custom to go to Europe each year to ob- 
tain diamonds and jewelry for his store, 2 
E. Market St., Public Square. 

Deceased is survived by the following: 
His widow, Anna Harris Bartikowsky; one 
son, Bernard; two daughters, Elsie and’ Bes- 
sie, all of this city; three sisters, Mrs. Sam- 
uel Goldman, this city; Mrs. J. Greenwald, 
Rochester, N. Y.; Mrs. Faga Galiska, 
Scherwindt, Germany; mother, Mrs. Etta 
Bartikowsky, Scherwindt, Germany, and four 
brothers, Israel Bartikowsky, this city; 
Maurice Bartikowsky, Rochester, N. Y., and 
Harry and Bernard Bartikowsky, Scher- 
windt, Germany. 

Mr. Bartikowsky leaves an estate with his 
widow, Anna, and son, Bernard Bartikowsky, 
as executors. The business will be continued 
as heretofore, with his son, Bernard Barti- 
kowsky, as the active executor, having been 
the directing head of the firm for the past 
six years. 








The Smith jewelry stock has been re- 
moved from Jefferson, Wis., to Hartford, 
hy the owner, and the building on Main St. 
will be occupied by Christensen & Best, a 
new firm of jewelers and watchmakers. 
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Russian News Notes 





Machinery for Ural Platinum Mines Made in Russia for the 
First Time—W ork of Platinum Institute Lauded by Soviet 
Professor—Imitation Pearls Popular in Russia— 
Customers Praise State-Made and State-Sold 
Watches—Crooks Sell Glass “Diamonds” 
in Ukraine—Store to Sell Czar’s Silver 
and China Opened in Moscow 


The Leningrad mill “Electrosila” (The 
Electric Power) has completed construction 
of a “turbo-generator,” 5,000 kilowatt strong. 
The machine was ordered by Uralplatina, 
the Soviet State Platinum Trust, and will 
be transported to Ural, where it will be 
installed in the local platinum works. This 
is the first “turbo-generator” manufactured 
in Soviet Russia and one of the first pieces 
of machinery used in platinum industry to 
be made in a Russian mill. Heretofore most 
of the platinum mining machinery was 
brought to Russia from abroad, mainly from 
Germany and United States, this country 
supplying almost all dredges used in the Ural 
platinum mines. The first trial of the new 
“turbo-generator” gave satisfactory results, 
and it is expected that additional orders for 
platinum machinery will be placed with 
Leningrad and Moscow mills shortly. 

x ok * 


Professor A. E. Chichibabin publishes a 
lengthy article in the Moscow daily “Pravda” 
(Truth) reviewing “Success Of Chemistry 
In. Soviet Union.” Among other things, he 
notes accomplishments of the Platinum Insti- 
tute, where the late Prof. L. A. Chugaeff 
first utilized some important principles of 
chemistry in platinum research work. 
Chugaeff’s work is being continued by his 
pupils, young but promising savants, says 
the writer. The main task is to discover 
and to perfect methods of extracting plati- 
num from ores in which platinum is present 
in difficult combinations with other elements. 
To make this extraction commercially pos- 
sible is one of the goals of the Soviet Plati- 
num Institute. 

* ok Ox 

The Geologic Committee of the All-Rus- 
sian People’s Council of Economy has com- 
pleted its preparations prior to sending out 
scientific expeditions to all nooks and corners 
of the Soviet territory. A total of 250 
expeditions will be financed by the Geologic 
Committee during 1927. Of this number 35 
will busy themselves with metal and mineral 
research. The newly discovered black dia- 
mond fields in Kazakstan (Asiatic Russia), 
the platinum-bearing hills of Polar Ural and 
equally obscure platinum-bearing valleys of 
Kamchatka will be explored by some of 
these expeditions. 

* ok Ok 

A fashion note from a Moscow corre- 
spondent to a Russian newspaper published 
in Berlin reports that imitation pearls are 
in vogue among Russian women now. The 
correspondent explains their popularity in 
the impoverished land of Soviets thus: 
“They cost little and look fine.” A pre- 
vailing fad is to place a string of imitation 
pearls on a Soviet lady's hat. Merchants 


and customers alike frankly call these pearls 
“false pearls.” These artificial pearls are 
brought to Russia mostly from Paris and 
Berlin, and a few stray shipments of them 
come from Japan via Siberia. 

* * x 


The first pocket-watches of Soviet manu- 
facture have been placed for sale in main 
lately. 


Russian cities “Univerpochta,” a 
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way to the Polish consulate saying that he 
had “diamonds and dollars” to deposit there. 
tle showed his “diamonds” to the book- 
keeper, and soon the sale was completed. 
The woman gave the government money for 
the stones thinking to replace the payroll 
upon selling the “bargain-gems” with a huge 
proiit. The first jeweler, to whom the 
woman applied, had no difficulty in con- 
vincing the bookkeeper that the “diamonds” 
were made of glass and that she fell a 
victim of the ‘“farmazon.’ A _ criminal 
charge of embezzlement will be preferred 
by the Soviet government against the book- 
keeper if she is not able to pay up. 
* * * 

Silver, china and other objects of luxury 
confiscated by the Soviet government in 
Czar’s palaces, which remained unsold 
after the government auction sales were 
brought to an end, have been transferred to 
a special store recently opened in Moscow. 
They are now being sold there over the 
counter, as it is seen from a photograph 





SELLING THE CZARS SILVER AND CHINA IN THE NEW STORE AT MOSCOW 


Soviet State mail-order house, sells large 
quantities of “Acme,” a Soviet-made watch, 
each retailing at 3 ruble 75 kopecks (about 
$2). Some Soviet papers, in order to boost 
domestic manufactures, print letters from 
“Univerpochta’s” satisfied customers telling 
the wonders of State-made and State-sold 
watches. “Parts are pretty decent, time is 
shown well and correctly, the case and 
mechanism are manufactured on the level, 
and altogether the watch is as good as a 
Swiss-made time-piece,” writes a citizen to 
an Ukrainian editor, who duly publishes the 
epistle. 
* * x 

The farmason (as_ swindlers  special- 
izing in selling glass for diamonds are 
known in Central Russia) now extend their 
activities to the Ukraine as well. The latest 
case of their work is reported from Kharkov, 
the Ukrainian capital. A woman-bookkeeper 
of a government office was approached by 
a stranger while she was leaving a bank 
with the monthly payroll. He asked his 


published on this page. The photograph, 
originally appearing in a Soviet periodical, 
was reproduced lately by “Jllustrated Russia,” 
a Russian weekly in Paris, with a following 
bitter comment: ‘Customers frequenting 
this store are mostly foreigners and wives 


,” 


of the Communist ‘statesmen’. 








The name of Gray’s, Inc., jewelers, 118 E. 
Broad St., has been changed to Lutto, Inc., 
and will be operated under this name in the 
future, with Morris Lutto in charge. Mr. 
Lutto was formerly manager of Gray’s. A 
charter granted Lutto, Inc., limits maximum 
capital to $25,000 and minimum to $1,000. 
Officers were listed as George A. Lutto, 
president; Rosa Gasser, vice-president, and 
Morris Lutto, secretary. Only Morris Lutto 
will be actively connected with the new firm, 
which is planning to move into new quarters 
at 104-106 E. Broad St. June 1. Stock and 
other assets of Gray’s were recently ac- 
quired at a trustee sale by John C. Goode. 





42 THE JEWELERS’ CIRCULAR May 18, 1927 





Established 1866 





















DY 
\S Y 


\ WN 
K S \ Ss W\ N \ 
CT SSS WY 
dX . » \ \ \N \ \ 
WY 
KY 
WS 






N 
Sy 





Office and Cutting Works 
6 West 48th Street, New York 


AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 











OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE : : : NEW YORK 


Amsterdam: 32 Sarphati Straat London: 10/14 Charterhouse Street, E. ae Fe Paris: 48 Rue Lafayette 














I 


: FREDERICK W. RAUCH 
522 Fifth Ave. New York 








Pearl NecKlaces 


Loose Pearls for Additions 


| Pearl Ropes Black Pearls Button Pearls 
a Fancy Cut;Diamonds and Precious Stones. 
i 























—— 








May 18, 1927 


THE JEWELERS’ CIRCULAR 


Emeralds from Australia 





Some Facts About the Production and Marketing of Green 
Beryl from the Poonah District of Western Australia— 


Control Now in British Hands—Quality of Stones Will 
Decide Their Importance to the Industry 


Lonvon, May 10.—Emeralds that are be- 
ing extracted at a depth up to 50 feet in 
the Poonah district of western Australia 
and are being shipped here in sizes ranging 
from 10 carats down to % carat in the 
rough, indicate a new emerald field of some 
importance to the trade. The quality of 
these stones seems to be improving at suc- 
cessive depths. 

Although seal work on the property only 
commenced towards the end of last year, 
some 5,500 carats have arrived here. One 
of the earlier parcels contained a mined em- 
erald of 40 carats. There have since been 
several 10-carat stones and a number of 
smaller stones of around four and five 
carats. A number have been cut and pol- 
ished in Hatton Garden and precious stone 
merchants who have had sights appear to be 
impressed. 

\ll the stones mined at Poonah are han- 
dled here in London by a syndicate, the 
Star Emerald Mining Syndicate, Limited; 
and in order to get an idea of the com- 
parative sizes of these goods, THE JEWEL- 
ERS’ CIRCULAR’S correspondent visited the 
offices of the syndicate at Balfour House, 
Finsbury Pavement, E. C., the other day, 
where samples of the rough and the pol- 
ished stones were shown. Many of the cut 
emeralds, particularly in the smaller sizes, 
are of good color. J. S. Curtois, the pre- 
cious stone cutter of Hatton Garden, takes 
care of the cutting end of the business. 
W. Hopkins, the Hatton Garden precious 
stone merchant, who was present, thought 
the color of the emeralds is good. 

Of course, the syndicate is not insisting 
that all the material so far received is of 
high-grade standard. But it does believe 
that the deeper the shaft goes, the more 
brilliant the color of the goods found will 
be. And this is borne out by the reports of 
government mineralogical specialists. 

R. C. Wilson, B.Sc., B.E., went over the 
Poonah district in his capacity as State 
‘Mining Engineer with Dr. Simpson, min- 
eralogist and analyst to the western Aus- 
tralian government. In his recent report, 
Mr. Wilson said, in part: 

“The rocks comprising the formation are 
often micaceous, particularly in the prox- 
imity of the pegmatite dykes; where these 
are met with, in one or two instances they 
have proved to be either beryl or tin bear- 
ing. These pegmatites are the source of 
both the beryl and tin of the district, and 
may be regarded as the lodes. They are 
mostly in the basic schist country. The 
Brotite schist alongside the pegmatite con- 
tains some of the most perfect beryl crys- 
tals. Mr. Pearl informed Dr. Simpson and 
myself that from among the crystals of 
beryl forwarded to him, he picked out one 
clear, bright green emerald and another 
even better colored crystal, which, however, 
had been broken by the prospectors. Em- 





eralds are bright, clear, emerald-green va- 
ricties of beryl, the color being due to the 
presence of a little chromium, having a 
chemical composition of a silicate of beryl- 
lium and aluminum.” 


Louis Marks, a well-known mining engi- 
neer, is working the Poonah emerald-pro- 
ducing property. Prior to the finding of 
some 4,000 carats of emeralds at the 50-foot 
level, he reported: 

“Emeralds have been discovered. reer 
Irom a shallow shaft and drive, several 
emeralds of good quality, notably one fetch- 
ing $750, and several of lesser quality, have 
been secured. . My opinion is that 
within a depth of 150 feet we shall get into 
the crystalline country, where we may ex- 
pect to get clear and large emeralds, but 
this is not saying that we may not get good 
stones at a shallow depth, as several have 
already been found.” 

After this report was made, emeralds in 
larger quantities, including the one of 40 
carats, were found at the 50-foot level. 
Work now is proceeding on the lower sink- 
ings, the latest cables reporting steady im- 
provement in the gems as lower levels are 


reached. 

The Star Emerald Mining Syndicate, 
L‘mited, has acquired from the government 
five leases, of which two are at present be- 
ing worked. The authorized capital of the 
company is $300,000. The directors are: 
E. J. C. Chapman (chairman), Capt. W. F. 
Annesley, Herbert Binnie and Harold 
Krall. The lawyers are. Ashurst, Morris 
Crisp & Co.; the auditors, W. B. Peat, 
Marwick, Mitchell & Co. of London and 
New York, and the secretary, R. A. Bough- 
ton, F.C.A. 

In the event of the Poonah field proving 
to be permanent in productive character, it 
would seem that an important market in 
emeralds would be established in London. 
In any case, developments will be watched 
with interest by emerald buyers from now 
on. At present this new market is only in 
its infancy. Five or six shipments of the 
rough have so far been received by regis- 
tered mail since mining operations got under 
way in December last. Consignments prob- 
ably will be coming to hand about once a 
month the rest of this year. Considerable 
ore has accumulated at the mine, the verv 
hot weather having retarded crushing for a 
time. This will soon be treated, however. 

Emeralds are scarce in the world today, 
especially emeralds of the desired quality. 
In some quarters they are considered of 
more importance than diamonds. If this 
new syndicate can supply the goods, it will 
not lack buyers—particularly from America. 








The Fisher Jewelry Co., Cedar Rapids, 
Ia., has been succeeded by the Probasco 
Jewelry Co. 
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Gold and Silver Processional 
Cross Made for Grace 
Episcopal Church, 

New Orleans 





GOLD and silver processional cross 
made for the Grace Episcopal Church, 
New Orleans, La., as a lasting memorial to 
the Rev. A. R. Edbrooke, who served as 
rector from 1907 until his death in 1925, 
was recently designed and executed in the 
manufacturing department of Hausmann, 
Inc. 
The weight of the cross is 174 ounces and 
is made entirely of precious metals which 














A GOLD AND SILVER PROCESSIONAL CROSS 


were contributed by the members of Grace 
Church. The piece itself is made of sterling 
with raised border and applied ivy leaves on 
both sides. The monogram and border which 
surrounds it in the center of the cross is 
executed in 14 karat gold. The piece at 
the bottom of the ivy leaves is also made 
of 14 karat gold. The round ball which 
supports the cross is made of sterling with 
a band of 14 karat gold around the center. 

The finished piece measures 30 inches high 
and is 16 inches wide, the diameter of the 
ball being four inches. 








The Thuringian glass industry of Ger- 
many, which produces artificial pearls in 
large volume, had a fairly successful year in 
1926 and was able to increase its export 
business, reports Vice-Consul William L. 
Peck, at Leipsic, at the Department of Com- 
merce. Prices have fallen somewhat and it 
is anticipated that the expansion in foreign 
trade will lead to still further reductions. 
There has been a substantial gain in exports 
to the United States, Vice-Consul Peck ad- 
vised. 
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Jewels for the Bride 





Magazine Section of New York “Herald Tribune” Publishes 
Suggestions for Wedding Gifts by Fifth Ave. Jeweler 


_ magazine section of the New York 
Herald Tribune, Sunday, May 8, pub- 
lished an article by Cartier under the title 
“Jewels for a Bride,” giving what it termed 
“Some authoritative suggestions for wed- 
ding gifts,’ which read as follows: 

“There is no part of the regalia of the 
wedding which receives greater attention 
than the classic jewels worn by the bride. 
The engagement ring, the wedding ring, 
the string of pearls are admired not alone 
for their intrinsic beauty, but as a symbol 
of the meaning of the ceremony itself. 

“While the giving of the engagement and 
wedding ring is in itself classic and peren- 
nial, fashion enters into these symbols as 
well as into the wedding gown itself. For 
the engagement ring the emerald-cut bril- 
liant is most fashionable. The emerald is 
sometimes chosen, but the brilliant remains 
still the almost universal selection. 


“For the wedding ring the use of gold 
becomes less popular, although it never en- 
tirely goes out of use, for there are people 
who, for sentimental reasons, always will 
cling to the plain circlet of gold. How- 
ever, the modern bride generally chooses 
platinum for her wedding ring, either en- 
graved or set with small brilliants. Here, 
too, the influence of the cut stone is evi- 
dent and brilliants in the wedding ring are 
more often square-cut than round. 

“Sharing interest with the engagement 
and wedding ring and second only to them 
in sentimental association is the traditional 
string of pearls. The necklace of perfectly 
matched oriental pearls of the finest luster, 
in its beauty and purity, is particularly ap- 
propriate for the bride. The string of 
pearls may be a gift from the bridegroom, 
or, even more fittingly, from her father. 
Pearl rings and earrings are no less ex- 
pressive of affection, and there are marvel- 
ous tissued bracelets of oriental pearls with 
crystal and brilliant buckle arrangements. 

“Many lesser gifts of gems combine 
beauty and sentiment most attractively. 
These include bracelets, pendants and 
brooches, as well as necklaces, rings, and 
earrings. Frequently they are set with 
birth or ‘luck’ stones—among them not 
only the precious diamond, sapphire, 
emerald and ruby, but the semi-precious 
amethyst, aquamarine, carnelian, lapis 
lazuli, amber and agate. Most of these 
stones were worn by the early Egyptians 
and talismans. 

“Gifts which might appropriately come 
to the bride from the bridegroom are a 
cliquet pin set in brilliants, the contrast in 
colors being the latest note in Parisian 
jewelry. The brooch composed of a crystal 
ring with side ornaments of brilliants, or 
combination of brilliants and coral, or bril- 
liants and sapphires is new and lovely. A 
pendant watch studded with diamonds, out- 
lined in onyx, on a platinum chain of cor- 
donnet, a link bracelet of white enamel on 
gold, are all gifts which may be represented 
at fashionable weddings. 

“One of the prettiest features in the 


pageantry of the wedding are the brides- 
maids. They are a survival of an English 
custom antedating the Norman Conquest, 
but undoubtedly tracing its origin to primi- 
tive times. The bride, as a token of her 
friendship, gives each of her bridesmaids 
an enduring keepsake. Particularly appro- 
priate is a brooch of gold, enamel and 
crystal or a vanity case of enamel, gold or 
brocade. Other suitable bridesmaid gifts 
are bracelets of gold and enamel with charm 
attached, powder cases, and the like. To- 
day the most favored gift from the bride- 
groom to his ushers is a pair of cuff links. 
The correct form for these cuff links is gold 
with initials in white or blue enamel. A 
charming and appropriate idea is to have 
the initials of the bridegroom on one half 
of the cuff links and the initials of the 
recipient on the other. 

“While the element of fashion is not, 
of course, as vital in the selection of wed- 
ding gifts, still even in this thought must 
be given to have the gift express not only 
the personality of the recipient but appro- 
priateness in the relationship of the bride 
to the giver. 

“From the grandparents of the bride suit- 
able gifts are the tea set, silver candle- 
sticks, a tassel of pearls and _ precious 
stones, a vanity case of striped Peking 
enamel with diamond ornamentation, a wrist 
watch of platinum and brilliants, a diamond 
and sapphire ring, a mantel clock of gold, 
quartz, or nephrite, or perhaps a fitted suit- 
case. 

“The bridegroom’s family could be repre- 
sented by a cliquet pin of diamonds - and 
sapphires, a silver tray, silver entree server, 
a silver center-piece, a corsage ornament of 
brilliants, or a diamond and emerald brace- 
let. 

“The choice of gifts by friends is a wide 
one. Some of the most charming and liked 
selections are the ‘mystery’ clock, with 
transparent crystal face and movement in- 
closed in onyx pedestal, gold opera glasses 
studded with brilliants; a pendant of jade 
on black cord, a bar pin of diamonds and 
pearls, a cigarette case of agate with dia- 
mond decoration, a toilet set of ivory 
ornamented with gold.” 








Death of Harry B. Ogden 


Paris, Ky., May 11.—Harry B. Ogden, 76 
years of age, for many years in the retail 
jewelry business at Paris, Ky., died at the 
Massie Memorial Hospital, in this city, on 
Tuesday. 

Mr. Ogden was born at Sharpsburg, Ky., 
and at an early age engaged in the jewelry 
business at Cynthiana, Ky., with Charles 
Riemkel. He was later in the jewelry busi- 
ness at Indianapolis, Wichita and Seattle 
before establishing at Paris, Ky., where he 
continued until ill-health finally forced him 
to retire. 

He is survived by a sister, Miss Belle 
Ogden, of Paris. 
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Urges More Careful Treat- 
ment of Colonial Silver 


rr ruination by the modern jeweler 

of so much of the beautiful early sil- 
ver made by the Colonial craftsmen in the 
17th and 18th centuries is simply vandalism,” 
says Francis Hill Bigelow in the current 
issue of New England Antiquities. “For 
more than 10 years I have devoted my time 
and attention to the subject, trying to iden- 





‘tify the makers’ names from the marks 


which appear on the vessels, which is so im- 
portant from the historical point of view. 
I have been privileged to examine not only 
the church silver, but a very large number 
of domestic pieces in private hands which 
are priceless relics of the past. The beauti- 
ful blue color which alone comes from age 
and hand cleaning is being ruthlessly de- 
stroyed by the modern jeweler whose one 
ambition is to make the vessels look like tin! 
The ‘buffing’ process removes the surface, 
and the makers’ marks, of such great value 
to the investigator, are so rubbed off as to 
be indistinguishable. The commercial value 
is destroyed by at least one-half, and the 
sentimental value also suffers when the ini- 
tials of the original owners are obliterated. 

“Such a flagrant case perpetrated by these 
malefactors—for such they are—has recently 
come to my attention, that I must make spe- 
cial mention of it. One of the choicest lots 
of old family silver which I have ever seen, 
I examined a few years ago in its original 
condition. This, most unfortunately, was left 
in a jeweler’s hands to clean. The result is 
most disheartening and it would never be 
recognized as the same lot. It is the perfec- 
tion of ‘shine,’ in which the jeweler revels; 
but alas! the makers’ marks of the 17th 
century are all but obliterated. Will the 
modern jeweler ever learn what art is? 

“If the jewelers ever hold a convention in 
Boston, it is to be hoped that they will go 
en masse to the Museum of Fine Arts and 
see the beautiful old silver which has been 
gathered there. A special case containing 
the pieces upon which they have wrought 
their havoc should be especially prepared for 
them to gaze upon also. 

“To send your family portraits to a house 
painter for restoration would be no greater 
outrage than to send old silver to the mod- 
ern jeweler without instructions not to 
‘buff’- it. If silver is badly tarnished, one 
or two applications of a harsher metal pol- 
ish, used for brass and copper, with alittle 
patience, will remove the worst of the tar- 
nish, when silver polish should be used. 
Camphor placed with silver when packed 
will prevent tarnish.” 


a 
ae 


The 20th annual convention of the Indi- 
ana Retail Jewelers Association will be held 
June 26 to 29 inclusive, at West Baden 
Springs Hotel, West Baden, Ind. A splen- 
did program is being prepared and a most 
successful meeting is expected. Business 
sessions will be held mornings from: 9 to 
12, thus offering opportunity to combine 
business with real recreation as well as give 
members of the association an opportunity 
to look at the lines of merchandise to be 
on display in the big atrium. of the hotel. 
The association will not issue-a convention 
program book this year. 
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First Census of Distribution 





Statistics Gathered by Government Agents in Baltimore, Give 
First Actual Figures of Distribution of Merchandise by Trades 
—Report Reveals 145 Jewelry Stores in Monumental 
City and Net Sales in 1926 of $5,353,400 


WASHINGTON, May 9.—The United States 

Census Bureau has just completed the 
Baltimore distribution census, the first of a 
series which will show the actual volume of 
sales, both wholesale and retail, in a dozen 
cities throughout the country. The Balti- 
more census was an experiment. For the 
first time, actual figures have been assembled 
on the sale of merchandise, by trades. The 
Baltimore census and others which are now 
under way were undertaken with a view to 
inaugurating later a national census of dis- 
tribution to be taken in conjunction with 
the present census of production every two 
vears. 
” The census of Baltimore reveals that there 
are 145 jewelry stores in business in that 
city and that their net sales in 1926 aggre- 
gated $5,353,400. The average sales per 
store totaled $36,920, and the average sales 
per capita of the city’s population $6.72. 
Firm members and proprietors of the Balti- 
more jewelry stores number 147 and the 
number employed in these stores is 430. 
Total salaries and wages paid, not including 
store proprietors last yeap was $789,000. 
The average per employe was $1,834.88. The 
average sales per employe, including pro- 
prietors was $9,278. 

The average yearly inventory at cost for 
Baltimore jewelry stores was $2,169,900 (all 
stores) and the average per store per year 
was $14,964.82. The actual inventory, De- 
cember 31, 1926 (all stores). was $2,205,000 
and the actual average inventory per store 
on that date $15,206.90. 

The number of Baltimore inhabitants per 


‘jewelry store is 5,492, according to the 


census’ but the Baltimore- stores also are 


‘ patronized by many people in the surround- 


ing districts. 

A recapitulation of the preliminary statis- 
tics compiled by the Census Bureau covering 
the sales of retail jewelry stores is presented 


below. These figures do not include sales of 


jewelry and kindred lines by stores other 
than jewelry stores. The sales of jewelry 
by Baltimore department stores will be com- 
piled and made public by the Census Bureau 
at a later date. 
SALES BY BALTIMORE'S RETAIL JEWELRY 
STORES IN 1926 


DN sees ata unis sae ale abe ees 145 
Persons engaged: 

TEIBIGGES oo cc scece es ess cccecns 430 
Firm members and proprietors.... 147 


Salaries and wages: 
Average, not including proprietors $789,000 
Average per employe............ 1,834.88 
Average yearly inventory at cost 
ee: ee Oe ee ee ere 2,169,900 


Average, per store, per year....... 14,964.82 
Actual, December 31, 1926 (all 

GND owen eainkietad se eeceh oe 2,205,000 
Actual, per store, December 31..... 15,206.90 
NS SINR vo sg ah ens 6 cee satan 5,353,400 
Average sales per store............ 36,920 
Average sales per employe, includ- 

BUM ROD. <5. <-x'sio'6 oe 2's oolais/ao:ele bie 98 9,278 
Average sale per capita, Balto. pop- 

oO ee eee een coe 6.72 


No. of Balto. inhabitants, per store. 5,492 





With the experience gained in Baltimore 
as a guide, the work is now being continued 
by the collection of similar figures in a 
number of selected localities representative 
of different types of population and various 
kinds of business activity. The present state 
of distribution census projects, which prob- 
ably is all that can be undertaken under the 
Census Bureau’s present plan, without ap- 
propriation coming from Congress, is as 
follows : 


When Date of 
City - Begun Completion 

POMMMEINEE So S05 sie een eeeaens Apr. 2 . Completed 
Syfacusé .....5.. .....Mar, 28 Nearly completed 
Seattle ...............Apr. 4 Nearlycompleted 
NEE aia65, enc ocearcs Apr. 11 May 15 
San Francisco ........Apyi:.12 May 31 
MONO a 5-56-55: 6 share oreiei Apr. 14 |‘ ‘May 31 
Kansas City, Mo.-Kans.Apr. 16 May 31 
Springfield, Ill. .....2. May 1 May 31 
Providence .....606.%. Apr. .27.— June 15 
WINCAGO? acwancsseensaApes 2s Tale 2 


The taking of a single census of distribu- 
tion in any one city or in any considerable 
number of cities would not in itself be par- 
ticularly sigmificant. It is, of course, only 
when the figures thus collected become com- 
parable with figures for later years similarly 
gathered that they reach their true value. 
The figures covering Baltimore sales were 
collected, therefore, in the hope that they 
will bring to all engaged in economic and 
business problems an appreciation of what it 
would mean if corresponding figures were 
available for all parts of the country at 
stated periods. 

The figures concerning population sup- 
plied by the Census Bureau are indispensable 
as a basis for market analysis. Similarly the 


production statistics, supplied by the biennial ° 


census of manufactures, are an essential part 
of the foundation of market studies. But so 
far no actual figures have been compiled on 
distribution which is, in effect, the consump- 
tion, of merchandise. There have been many 
estimates but the Baltimore experiment pre- 
sents for the first time a sample of the actual 
and trustworthy data, based on an enumera- 
tion made from store to store, that could be 
obtained by establishment of a census of dis- 
tribution nationwide in scope and collected 
and compiled with the characteristic 
thoroughness and accuracy of the Census 
Bureau. 








The British Institute of Industrial Art in 
its encyclopedic survey of national artistic 
craftsmanship, just issued, says that more 
confidence might be safely shown in British 
power of design. The modern tendency, it 
says, is to rely unduly on foreign sources of 
inspiration in design which constitute a 
danger to the well-being of the national in- 
dustries and arts. Incidentally, it says, Lon- 
don fashion in jewelry is about a year behind 
that of Paris. 
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Surrenders to Police 





Man Who Escaped from Cincinnati Hospi- 
tal Wanted in Several Cities 

CincInNaATI, O., May 12.—Whether cities 
in Indiana will try him first is a question 
to be decided about Louis Seiveking, alias 
“Ralph Moore,” Louisville, Ky., who 
escaped from the strong ward at the General. 
Hospital, Sunday, but who was surrendered 
to the police at New Albany, Ind., by his 
father, Frank L. Seiveking, grocer, Wednes- 
day night. The Cincinnati police were in- 
formed of the arrest, which is believed to 
be the solution of a series of jewelry and 
other store robberies through southern 
Indiana. Seiveking is wanted at New 
Albany, Madison, Columbus, Lawrenceburg 
and other Indiana cities and charges could 
be filed in Cincinnati by Detective James 
O’Brien, who arrested Seiveking last Satur- 
day. The detective’s jaw--was broken it 
the scuffle that followed the prisoner’s at- 
tempt to escape. 

He escaped from the hospital on Sunday 
where he was confined with a bullet wound 
in the leg. This wound was inflicted by 
O’Brien when Seiveking started running: 
after knocking the detective down. Seiveking: 
was first taken into custody in the pawn- 
shop of Harry Levi, 6th St. and Central 
Ave., Saturday. Levi identified him as the 
man who had pawned jewelry about a 
month before and just after a store in 
Indiana had been robbed. Some of the 
watches that Seiveking tried to pawn Satur- 
day were identified by Hobart Wehking, 
of the Richter & Phillips Co., as those be- 
longing to I. N. Biddle, jeweler at Lawrence- 
burg, Ind., whose store Seiveking is alleged 
to have broken into last Friday night. 

Later Seiveking gave himself up in the 
presence of his father and now all the 
jewelers who were robbed hope to recover 
some of their stock. The loot that was 
identified by Levi was found to be that taken 
from the store of Russel C. Wooley, Madi- 
son, Ind., March 10. Detectives McGorkhill 
and Kaiser recovered 12 watches and a ring 
that belonged to the Wooley stock. 








Detroit Jeweler Reports Hold Up by 
Two Armed Men Who Escape 
with Diamonds Worth $15,000 


Detroit, Mich., May 12—Two armed men 
struck down William H. Belf, wholesale 
jeweler, in his offices at 704 American State 
Bank building, Monday, and escaped with 
diamonds estimated worth about $15,000, ac- 
cording to a report made to the police. 

Mr. Belf declares he engaged in a fistic 
battle with the smaller of the robbers, andi 
showed a wounded hand as evidence. His. 
head also was cut in several places by blows- 
he said he received, and the floor was lit- 
tered with small steel particles, evidently 
employed as filling for a blackjack. He said! 
they bound him with a rope before they left. 

“The smaller man came in earlier in the 
day and tried to sell me a wrist watch,” Mr. 
Belf said. “I refused to buy and told him 
where he might be able to sell it. He was 
the one who hit me first and he also took 
$20 froma my pocket.” 

Mr. Belf said the robbers overlooked 
$3,000 in diamonds on top of the safe. 
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Latest Jewelry and Dress Styles 





Rubies Becoming Popular in Spring Jewelry—Luminous Beads 
for Sautoirs—New Gowns Call for Iridescent Stones 


UBIES have found their way into most 
of the show-windows in Brussels, Ant- 
werp and Ostend, where preparations for 
the season are being made. Rubies are seen 
not only for tie-pins, for cuff links, as was 
the case a few weeks ago, but are being 
introduced into all kinds of jewelry as a 
Spring novelty. They are taking the place 
of sapphires and emeralds to a very large 
extent. Solitaire rings with a fine ruby for 
instarice are seen, while a ruby encircled by 
pin-point diamonds is used for rings, for 
brooches, pendants, etc. Bracelets, made of 
rubies, set in platinum, in a square setiing, 
that is something quite new, are seen. The 
effect produced is that of a row of squares 
bricks—for the ruby and its setting makes 
an exact square, all the dimensions being 
equal—to make a non-rigid bracelet. Some- 
times diamonds and rubies alternate for this 
pattern, that is seen in fine gems and also 
in imitation. Naturally half a dozen of 
these bracelets are- worn, at least, some- 
times a dozen, to make any effect. If an 
all-ruby bracelet is chosen, it is worn next 
to an all-diamond bangle, and the whole mass 
of these bracelets are held in a solid piece 
by a chain, attaching the top bracelet to the 
one nearest the wrist. Pale and deep crim- 
son rubies are seen for brooches, one large 
gem has a tiny brilliant on either side, with 
sometimes tiny rubies and diamonds gradu- 
ally tailing off in size to make a long ba- 
rette. 
* ok x 
Luminous beads for sautoirs are the latest 
craze. They are composed of some phos- 
phorescent substance, a jeweler said, the 
exact nature of which is kept secret. There 
is a large round bead, as large as a hazel 
nut, three smaller, ordinary beads are 
threaded between the large bead and an oval 
shaped bead, then three small beads and a 
round bead. These sautoirs are for wear 
during the day or by night. In the daytime, 
the phosphorescent beads, with their gold 
or silver specks, mingled with dots of blue 
or red color, all on a grey background, 
shine and shimmer in the sunlight as the 
wearer moves. As long as she is in repose 
the sautoir is not noticeable. At night the 
effect is still more beautiful. These sau- 
toirs are naturally the accompaniment of 
the changing tissue robes worn for after- 
noons, for “dancings” and for similar occa- 
sions. Taffeta in grey and pink, blue and 
green, red and blue are in great demand. 
Panne is also much seen in blue and green, 
mauve and green, grey and pink, there be- 
ing a reflect of the secondary color, and it 
is with these fabrics or with silver or gold 
tissues, with a blue or green background 
that these luminous sautoirs are worn. 
They are another manifestation of the love 
for translucid ornaments, for iridescent 
stones that are so popular just now. In the 
same order of ideas come the serpent gowns, 
made entirely of serpent skins, sewn to- 
gether, the pattern sometimes outlined with 
gold or silver embroidery. If serpent skin 
is beyond the purse of the woman of 





fashion, she selects materials with embroi- 
deries resembling serpent skins, in the same 
patterns. These models all call for the new 
jewelry, which must also be changed to 
suit the gown. 








Work of Students of Fawcett 
School of Industrial Arts 
at Newark, N. J. 


“J EWELRY stone-setters of today have 
many new problems to cope with, but 
their success is proved by the tremendous 
vogue of modernistic jewelry, with its pro- 
fusion of geometric stones and settings,” 
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writes Stephen Sisko, of the graduating 
class in jewelry design at the Fawcett School 
of Industrial Arts, in a brief article in the 
Fawcett 1927 Year Book, which was to be 
ready for distribution about May 15. 

The department of jewelry design, in 
charge of William Hingel, designer for Car- 
ter, Gough & Co., will have two pages of 
the Year Book—one devoted to photographs 
of the work of advanced students; the other 
consisting of two 100-word articles on 
jewelry design, stone-setting and engraving, 
by Henry Hohman and Mr. Sisko of the 
graduating class. In his dissertation on the 
part the Fawcett Art School is. playing 
in the development of the American jewelry 
artist, Mr. Hohman says: 

“The creation of modern designs for 
jewelry is one of the most fascinating 
branches of the fine arts. During the four 
years that our class has spent in this course 
the interest has steadily deepened and re+ 
sults exhibited from time to time are the 
best evidence of what has been accomplished. 

“Heart and soul we have put in our ef- 


WORK OF THE STUDENTS OF THE FAWCETT SCHOOL OF INDUSTRIAL ARTS 
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forts to provide designs of character and 
beauty, many of which have been accepted 
by reputable manufacturers. Hence we feel 
we have made a real contribution. 

“The art of jewelry designing requires 
great skill, and there is always a demand for 
original and beautiful designs, for long has 
American jewelry production depended upon 
foreign designers. The American jewelry 
artist of today is making a serious effort to 
meet the requirements of the connoisseurs, 
and the Fawcett School is taking a leading 
part in this movement.” 

Mr. Sisko writes of stone-setting and en- 
graving as follows: 

“In the days of the great Guilds, the days 
of the master craftsman and his apprentices, 
the young boys were sent out to learn trades 
at a tender age and grew to be men before 
their masters considered them proficient at 
their crafts. Especially was this true of the 
craft of jewelry stone-cutting, with its intri- 
cate workings and delicate assembling of ma- 
terials of the greatest intrinsic value, often 
impossible to replace. 

“At a much later date, not many years re- 
moved from our day, stone-setters were loath 
to receive apprentices, and most beginners at 
the trade paid very large fees, often as much 
as $500, to receive the training. The jewelry 
stone-setter of today has many new problems 
to cope with, but his success in his work 
is proved by the tremendous vogue of the 
modernistic jewelry with its profusion of 
geometric stones and settings. 

“Who has not stopped at the jeweler’s win- 
dow and looked and sighed at artistic mas- 
terpieces? Their beauty is due to the con- 
summate skill of the jewelry engraver. 
Beautiful design, delicacy of the line, and 
many other signs bespeak the fine work of 
the trained artist and have inspired our 
respect and admiration. With engraving 
tool or scorper and steady hand, familiar 
with standard forms of design, the jewelry 
engraver is equipped, in proportion to his 
skill and artistry, for the difficulties and in- 
tricacies of his craft.” 








Chicago Gift Show 


Reservations by Exhibitors Already Exceed 
Number of Previous Years Though 
Display Will Not Open Until 
August 1 


Cuicaco, May 21.—With the date of the 
opening of the sixth annual Chicago Gift 
Show more than two months in the future, 
the reservation of space by exhibitors now 
exceeds that of any previous year and it is 
believed that 250 or 300 lines will be on 
display when the show opens in the Hotel 
Stevens, Aug. 1. The show will be held 
from Aug. 1 to 6, inclusive. 

Hotel Stevens, where the show will be 
held, is the last word in hotels, with 3,000 
rooms and every appointment of the latest 
design. The hotel was formally opened 
early this month. 

Committees in charge of the show are 
working smoothly, and with the improved 
facilities of the Hotel Stevens exihibitors 
and buyers can be assured of everything 
being in order on the opening day. An un- 
usually large attendance of buyers is ex- 
pected this year and plans are being made 
accordingly. 
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During this same week the annual Jewel- 
ers’ Show will be held in this city and it is 
expected that this will largely increase the 
number of jewelry buyers that will visit the 
gift show during the week. 

Prospective visitors and exhibitors may 
secure information regarding any phase of 
this exhibit by writing to the Gifts, Art- 
wares & Novelties Association, Monadnock 
block, Chicago. 








Hold Monthly Meeting 


Cincinnati Wholesale and Manufacturing 
Jewelers Discuss Selling Terms and 
Gift Show 


O., May 





CINCINNATI, 14.—Wholesale 


jewelers and manufacturers in Cincinnati 
think four months is quite enough time for 
jewelers to pay their bills, according to a 
of opinion 


consensus expressed at the 





ARNO DORST, WHO ADDRESSED THE MEETING 


monthly meeting of the Cincinnati Wholesale 
Jewelers and Manufacturers’ Association, at 
the Hotel Gibson, Tuesday night. The 
matter of payments was brought before the 
association by Arno Dorst, president of the 
Dorst Co., who sought an expression from 
local firms because of a movement started 
by the Jewelry Crafts’ Association, The 
questionnaire that was sent out by that asso- 
ciation was placed before the heads of firms 
in this city by Mr. Dorst and then the matter 
came up for discussion at the monthly meet- 
ing. A number of suggestions were made 
but the final result was that of four months’ 
time. 

The selling terms to jewelers have come 
up for discussion in the leading centers of 
the country as it is intended to bring the 
matter before the Federal Trade Commis- 
sion in order to have the United States 
Government behind the movement. Bring- 
ing in Uncle Sam, it is thought, would 
create a more respectful attitude toward 
manufacturers and wholesale dealers, and 
would probably result in more prompt pay- 
ment of bills. Mr. Dorst will carry Cin- 
cinnati’s action to a large meeting that will 
soon be held in the east. 


5} 


Members of the local association also ex- 
pressed themselves as being in favor of 
charging interest on notes that are given in 
lieu of cash at the time of payment. This 
would also establish a stricter observance of 
time limits in payments, something which 
is said ‘to be lacking in the trade at the 
present time. 

The jewelers also went through a long 
discussion about a jewelers gift show to be 
given in Cincinnati some time during the 
year. A number of objections were raised 
while a number of offers of assistance were 
also given. The matter was practically put 
up to J. Harvey Phillips, of the Richter & 
Phillips Co., who probably will ask for a 
committee to call upon the heads of estab- 
lishments in the “Queen City” and determine 
whether the firms will get behind the project. 
The big problem of the show is the matter 
of finances, although those in favor of the 
show feel that enough firms manufacturing 
gifts, but not jewelry, could be interested 
in order to cut down the amount that would 
be necessary to stage the festival. 

The annual Summer outing of the Cincin- 
nati association, will be held Tuesday, June 
7, and, in all likelihood, will be at White 
Villa, Ky. A motorcade will be formed in 
Cincinnati on that day for the tour to the 
country piace. 








Cutting Green Diamonds 


Rastus: “I’se a diamond cutter, I is.” 

Remus: “Zat so? Dis a good trade, you 
lucky niggah.” 

Rastus: “Yea, I cut grass on dem base- 
ball fields.” 


Safe Robbers Get Loot Valued at 
$60,000 from Washington, D. C., 
Establishment 

Wasuinecton, D. C., May 16.—The shop 
of Adam F. Arnold, auctioneer and ap- 
praiser at 1323 G St., was robbed early Sun- 
day morning and approximately $60,000 
worth of jewelry is missing. The yeggmen 
chiseled a hole through a wall in the hall- 
way of an adjoining building, entered the 
auctioneer’s shop, broke open the safe and 
escaped with the jewelry. 

Mr. Arnold discovered the robbery when 
he happened to go to his shop Sunday eve- 
ning about 7 o'clock. 

It is the opinion of the detectives assigned 
to investigate the case that the robbery was 
committed by experts, due to the care and 
skill with which they performed the act. 
The hole chiseled through the wall of the 
adjoining building is large enough for a 
man to easily go through. 

The safe was opened by drilling through 
the combination. The articles of jewelry 
were carefully sorted by the robbers, and 
some small pieces of little value were tossed 
aside, while the valuable pieces were taken. 

Mr. Arnold states he closed his doors at 
6 o'clock Saturday evening. A partial list 
of articles furnished the police included an 
ornament for a turban, which is said to 
have been worn by an Indian prince, valued 
at $700; three emerald and diamond brace- 
lets, valued at $3,300, $2,300 and $900, re- 
spectively; a necklace valued at $200 and 
four diamond barpins, each valued at $200. 

The contents of the safe were insured for 


$40,000. 
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Portland, Ore., Jewelers Meet 





Large Attendance at First Regular Meeting and Banquet— 
Members Hear Interesting Addresses 


PortLAND, Ore., May 11.—The Portland 
Jewelers’ Club held its first regular meeting, 
since organization, at the Chamber of Com- 
merce rooms, the evening of May 9. The 
occasion was a banquet, at which about 60 
representatives of the jewelry trade were 
present. These represented all branches of 
the trade, and came from various sections of 
the city. There were also ‘several. out-of- 
town guests. ? 

Felix Bloch, newly elected president : of 
the club, presided gracefully: ' In his address 
of welcome Mr. Bloch said:' ‘We have for 
10 years wanted to organize such an asso- 
ciation as this. In the past the settling of 
the problems confronting the jewelry trade 
have fallen to a few persons—two or three, 
maybe—who have had to represent the pro- 
fession. But an organization of this kind 
‘can accomplish so much more. 

“[ wish to introduce to you the officers of 
this association: Vice-president, Frank Heit- 
kemper; secretary, Lance Smith; treasurer, 
Julius Zell; directors, Paul Feldenheimer, 
Sig Crohn and R. W. Yocum.” 

Mr. Heitkemper spoke on the aims and 
purposes of the new organization as he saw 
them. He outlined a number of them, and 
also said: 

“T see here retailers, manufacturers, job- 
bers—men who represent all the different 
lines of the jewelry trade. It is delightful 
and shows how an organization such as this 
can be of benefit to all engaged in the jewel- 
ry business.” 

Mr. Heitkemper also spoke of the menace 
of the jewelry auction business that had to 
be settled last year by only a few local 
jewelers because there was no organization. 

Mr. Weinbaum, of the Chamber of Com- 
merce, who is acting as temporary secre- 
tary, read the constitution and by-laws. 

Edward Phelan, secretary of the Retail 
Trade Bureau of the Seattle Chamber of 
Commerce, told something of the work that 
-has been accomplished by the Seattle Jewel- 
ers’ Club, of which he is the secretary. In 
part, he said: 


“If we don’t get together, we’ll lose out, 
for there are big changes going on in the 
lines of distribution and trade. No one man 
can hope to keep in touch with them all, or 
even to read all the trade journals. There- 
fore, such an organization as this can give 
its members a condensed digest of success- 
ful methods and the latest changes in the 
jewelry business. 

“We should get acquainted, but so many 
people wonder what they will get out of a 
jewelers’ club. One thing you must not ex- 
pect, and that is that any trade organization 
is going to put money in the cash till. It 
can’t be done! And there should be no side- 
line members in this club—people who stand 
on the side lines instead of getting into the 
team and working. The Seattle club was 
organized as a purely retail affair—now it 
takes in all classes and meets four times a 


year, 
“We had a banquet and a dance recently 
at which the plate charge was $2, and 476 





persons were present. The employers enter- 
tained their employes, their wives and sweet- 
hearts. People got together there who had 
not spoken to each other for years.” 

The secretary announced, after an inter- 
mission during which application blanks 
were filled out, that there were now 40 paid 
members, and, altogether, 51° who had ap- 
plied for admission. 

Mr, Irvine, blind editor of the Oregon 
Journal, made the principal address of the 
evening, a remarkably fine plea for co-op- 
eration and real friendliness. Mr. Irvine 
has the honor of being the only newspaper 
man to whom an executive of the United 
States has ever given up his seat. This oc- 
curred at the Pan-American Newspaper 
Conference held at Washington, D. C. He 
said, in part: 

“Contact is the biggest thing in the world. 
If you don’t get together, you stay apart, 
and then you can’t function efficiently, and 
sooner or later you arrive at misunder- 
standing and possibly dislike. 

“Co-operation, Understanding and Unity 
are the basis of modern business. They are 
coming to be the understood thing in the 
whole world. Lack of understanding even- 
tually leads to hate, and there is no room 
for hate in Portland or in the world.” 

The objects of the club as outlined by Mr. 
Heitkemper are: 


1. To increase the acquaintanceship of 
the jewelers of Portland with one another, 
realizing that acquaintanceship makes friends, 
and the jewelers of Portland ought to be 
friendly with one another. 

2. To give information regarding the 
ethics, which should be the ideal of jewelers. 

3. To foster in every way everything 
that might educate us to be good jewelers 
and useful citizens. 

4. To encourage the study and distribu- 
tion of information concerning the jewelry 
business—to help us in the economics of 
operation and in the advancement of the 
jewelry business in every way possible. 

5. To observe and watch the progress 
made by other organizations and the pos- 
sibility of adopting similar methods in our 
club. 

6. The elimination of uneconomic factors 
in the jewelry business, maintaining at all 
times the correct attitude insofar as the con- 
sumer is concerned. 

7. To promote, if possible, the co-opera- 
tive spirit in advertising of various kinds, 
and the encouragement of favorable public- 
ity about our business, and the stopping of 
editorials and news features injurious to the 
craft. 

&. To support civic enterprises and the 
activities of such organizations as the Cham- 
ber of Commerce and other organizations 
that are working for the good of the com- 
munity. 

9. To stand back of our public officials 
and endeavor to see that strict enforcement 
is made of all national, State and city stat- 
utes pertaining to the protection of the 
jewelry business, as well as the protection 
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of the consumer and the purchasers of our 
merchandise. 

10. To promote the jewelry business as a 
business in order to make it worth while. 

11. To co-operate with each other to the 
fullest extent in these purposes and to elimi- 
nate the evils and uneconomic methods and 
to correct them. 

12. To promote as far as possible social 
activities, athletics and sports among the 
jewelers, hoping in that way to contribute 
to their pleasure and to their good health. 








Alabama Retail Jewelers to Meet at 
Birmingham, June 8 and 9 


BIRMINGHAM, Ala., May 13.—The annual 
convention of the Alabama Retail Jewelers’ 


' Association will be held in Birmingham, 


June 8 and 9. The official program for the 
convention has not as yet been announced, 
but one of the features of the meeting will 
be the discussion of a proposed State. tax 
on jewelry and many other articles carried 
in retail jewelry stores. Official action on 
the matter will be taken by the State meet- 
ing, it is said, by officials of the association. 
Owing to this, and many other important 
matters to come before the meeting, it is pre- 
dicted that this will be the largest attended 
and most interesting session ever held by 
Alabama jewelers. 

Recently a meeting of some of the State 
officials of the Alabama Retail Jewelers’ As- 
sociation, together with many retail jewelers 
of Birmingham, Bessemer and Ensley, was 
held in Birmingham to discuss this proposed 
State tax matter. .There were’ present 
President C. F. Hoffman, Gadsden, and 
J. L. Schaeffer, Montgomery, secretary and 
treasurer of the State association; H. 
Gabriel, Mobile, one of the directors, be- 
sides a large number of jewelers from Bir- 
mingham, Bessemer and Ensley. At this 
meeting the following committees were 
named : 

Special Funds Committee—H. Gabriel, 
Mobile, chairman; Julius Jaffe, Birming- 
ham; Mr. Ruth, Montgomery. 

Special Legislation Committee—Aaron 
Ash, Birmingham, chairman; Robert Brom- 
berg, Birmingham; H. Gabriel, Mobile; T. 
L. McGill, Selma; J. C. Nicholboro, Marion. 

Sub-committee—J. V. Lourie, Tuscaloosa ; 
W. C. Shiskly, Dothan; James A. Nelson, 
Decatur; A. L. Hipp, Huntsville; E. E. Up- 
church, Clanton; B. Kline, Montgomery; 
E. C. Ruth, Montgomery; John Apsey, Bir- 
mingham. These committees are busy at 
work collecting data, etc., in order to be 
ready to combat any bill placing a tax on 
jewelry which may be offered before the 
State legislature. The adjourned meeting of 
the State legislature convenes on June 7, 
in Montgomery, the day before the conven- 
ing of the Alabama Retail Jewelers’ Asso- 
ciation in Birmingham. 








Centius Smith, for 20 years in the 
jewelry business at Joliet, Ill., will estab- 
lish a new store in the Rialto theatre build- 
ing on Van Buren St., about June 1. He 
began business in Joliet in 1901 with George 
E. Feagan, remaining with the firm seven 
vears and then joining Robert P. Klem and 
later being associated with Smith & 
McGuire 10 years. 
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- GEMS ~ 


EmeraLps—Single stones up to twenty carats in fine 
and medium qualities. 

Rusres—Single stones up to six carats in gem, medium 
and commercial qualities. Bracelet lines of exceptional 
values and calibre for all purposes. 

Sappuires—Single stones up to fifteen carats in qual- 
) ities from gem pieces to those of commercial quality. 
Bracelet layouts of merit and calibre suitable for most 
; requirements. 

CuiNEsE JapE—A stock replete with Jade in carvings, 
also oval and navette shape stones suitable for rings, 
scarf pins, brooch, link and bracelet sets, and necklaces 
in qualities ranging from commercial to gem. 
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Attachments for bracelets put on watches and 
pendants lowered. The largest and promptest 
repair shop in Chicago. All _— of gone 
repaired. Send for Price 
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Pennsylvania Auction Law Killed 





Governor Fisher Vetoes Measure Endorsed by Jewelers of the 
State, But Reasons for His Act Seem Insufficient to 
Organization Officials 


PHILADELPHIA, May 17.—Sinister  in- 
fluences, working in the dark, are blamed 
by officials of the Pennsylvania Retail 
Jewelers Association for the surprising veto 
by Governor John S. Fisher of the bill, 
passed practically unanimously by both 
branches of the Legislature. Announcement 
of the veto came out of a clear sky from 
Harrisburg. While the Governor had not 
signed the bill, it was unofficially announced 
from the executive offices that no opposition 
to it had been voiced and that his approval 
was expected. 

That some person or persons did see the 
Governor at the last moment is now the be- 
lief of spokesmen for the retail jewelers 
of the State who have been working hard 
for several years in an attempt to keep the 
auction fakers and swindlers out. Mr. 
Fisher’s reasons for his veto, as announced 
in his message accompanying his disap- 
proval are not at all convincing to the 
jewelers. 

“Although legislation providing for a uni- 
form method of licensing auctioneers 
throughout the State is desirable.” he stated, 
“the cffect of the proposed bill would be 
to deprive the general fund of the Common- 
wealth of approximately $25,000 annually, 
this being the amount which it now receives 
through the licensing of auctioneers, and to 
permit the payment of these license fees into 
the respective county treasuries. 

“The bill would also permit the licensing 
of auctioneers in Philadelphia for a fee of 
$100, whereas under existing ordinances the 
license fee for Philadelphia is $500. It is 
not considered desirable to deprive the Com- 
monwealth of this revenue nor to reduce the 
license fee for auctioneers in Philadelphia.” 

Jewelers point out that the Governor’s 
reasons are not at all satisfactery, no matter 
from what angle they are viewed. They 
cannot understand his sudden solicitude for 
the treasury of this city and fail to see why 
the $25,000 he asserts would be lost to the 
general fund of the State should stand be- 
tween the tax-paying jewelers and their pro- 
tection from swindlers from New York and 
Ohio who invade Pennsylvania and prey 
upon its people. According to the veto 
the $25,000 is of more importance to the 
State of Pennsylvania than protection for its 
business men and residents from outside 
fakers. 

President Frank L. Davis and other 
officials of the State association are disgusted 
at the veto and the announced reasons for it. 

“We had every assurance from the Capitol 
that the bill would be signed,” said Mr. 
Davis. “There was no opposition to it of 
moment in either the House or Senate and 
none at the hearings. It was agreed by 


leading members of both branches that it 
was a desirable piece of legislation for the 
benefit and protection, both of the jewelers 
of the State, who are taxed right and left 
to support the Commonwealth, and of the 
residents of Pennsylvania who now are left 
open to further swindling by organized 


fakers disposing of cheap and in some cases 
stolen jewelry by all the artifices of the 
smart crook. 

“Of course we still have local ordinances, 
which in some cases provide a heavier license 
fee than that proposed in the bill, but what 
we wanted was a uniform law and one that 
would be backed by the power of the State. 
This was something these outside fakers 
would fear and another point was the $5,000 
bond required by these outside “auctioneers” 
which would have acted to hold these men 
to their good behavior. 

“The bill also prohibited the use of 
‘barkers’ and of fake bids, the latter, the 
favorite game of the fakers to induce simple- 
minded people to fall for their games. Now 
these protective measures are unavailable, the 
Governor, while admitting the desirability of 
a uniform regulation, putting the $25,000 
the State may lose from these licenses 
against everything else.” 

Other officials of the State association ex- 
pressed themselves even more strongly, some 
intimating that representatives of the auction 
interests had influenced the veto, because 
of what they termed, the “thin” reasons 
given for it. 

This is the second State-wide auction bill 
vetoed within the last few years. At the 
Legislative session of 1925, a measure not 
anywhere near as drastic as that just dis- 
approved, was passed but vetoed by Gifford 
Pinchot, then Governor, on the ground that 
it exempted Philadelphia tron its provisions. 

Whether a new bill will be introduced 
in the 1929 Legislature has not been decided. 
Officials of the State association say it is 
looking too far ahead to discuss it now but 
they do agree on the point that if anything 
is done in that line, a State-wide campaign 
of education among the retail jewelers to 
make them bring pressure on the politicians 
to have the bill enacted and approved is 
necessary. In the meantime it is planned to 
have retailers in every city and town wake 
up and see that officials of those places 
enforce the local auction ordinances and if 
possible have more drastic ones enacted and 
enforced. 








Four Boys Escape with Watches and 
Rings After Smashing Philadelphia 
Jewelry Store Window 


PHILADELPHIA, Pa., May 17.—Four youths, 
who smashed the window of the retail 
jewelry store of Jacob Shalet, at 5938 
Market St., early Saturday morning 
escaped with watches, rings and other 
jewelry, valued at about $600, despite pur- 
suit by a private watchman, a police dog 
and a policeman in a motor car. 

Joseph Megary, a watchman engaged by 
storekeepers in the block, was making his 
rounds in rear of the stores when he heard 
the crash of breaking glass. Hurrying 
to Market St. he saw four young men 
jumping into an automobile, two of them 
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stuffing something into their pockets. He 
also noticed the window of the Shalet store 
was broken. The men disregarded his cries 
to halt and as he drew his revolver and 
fired, the car speeded west on Market St. 
The watchman emptied his revolver but 
failed to hit any of the thieves. His dog 
pursued the car for several blocks but was 
soon outdistanced. 

The firing attracted a policeman, who 
hailed a passing automobile and pursued the 
thieves’ car as far as Cobbs Creek Park 
where it was lost track of. 

Mr. Shalet was notified and said a hasty 
inventory revealed that the loss would not 
exceed $600. The loot was rings, watches 
and stick pins but the thieves in their haste 
overlooked a tray which contained a number 
of fine mountings which would have in- 
creased their booty by $2,000. 








Window Smasher Loses 
Philadelphia Jewelry Store Saves Merchan- 
dise by Use of an Inside Case 


PHILADELPHIA, Pa., May 17.—Something 
new in the line of window smashing, less 
crude than the ordinary brick method, was 
attempted here when one or more men tried 
to break the large display window of Hoover 
& Smith at 712 Chestnut St. They succeeded 
in breaking the window but got nothing for 
their trouble. 

The thief or thieves, (the police are not 
certain whether one man or more, was in the 
case), used a diamond ring to first scratch a 
circle at the bottom of the big window. The 
firm makes an attractive display of costly 
rings and other fine jewelry throughout the 
day but at night these are replaced by a few 
watches and silverware which is placed in a 
glass case, the glass being thicker than ordi- 
nary. The break happened late at night, the 
thief after making a half circle on the outside 
of the pane, pushing it in, leaving a hole 
large enough for his arm to reach through. 
He found the glass case or box in which the 
watches were shown, too stout to be broken 
by hand, so he used half of a paving stone 
with which he smashed the top of the case. 
By this time, however, he heard footsteps 
approaching and fled without any loot. 

A passer by saw a man walk hurriedly 
away from the store and noticed the piece cut 
from the window. He notified a policeman 
at the corner of Seventh St., who went to 
the store and called the night watchman. The 
latter took the watches and other goods from 
the case and placed them inside the store. 
The watchman was making his rounds inside 
the building when called by the policeman 
said he heard no noise of breaking glass. 
Neither had the policeman, at his post, only 
a short distance away and detectives assigned 
to the case, say the work was that of an 
experienced smasher who works as noiseless- 
ly as possible. 

Charles I. Clegg, president of Hoover & 
Smith, said an inventory revealed nothing 
had been taken. He added that it had been 
his policy never to leave expensive jewelry in 
the window at night although the double 
glass plan was regarded as a protection. 
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Walter A. Britton, Geneva, IIl., has sold 
out to F. J. Kohloff. 





























THE JEWELERS’ CIRCULAR 


— 














A 14-K White gold-filled watch case bearing the Jas. Boss 
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filled watch cases since 1853 


KEYSTONE Watch Case un- 


questionably increases the value 
of a watch movement because the 


two combine to make a better watch. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 


Riverside, New Jersey 
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Michigan Jewelers at Grand Rapids 


Twenty-second Annual Convention of Retailzrs’ Association a Big Success—Resolutions 
Adopted and New Officers Chosen—Wo!'verine Jewelry Travelers Club Provides 
Entertainment on Monday Night—L:dies’ Auxiliary Elects New Leaders 


GRAND Rapips, Mich., May 11.—The 22nd 
annual convention of the Michigan Retail 
Jewelers’ Association came to a close last 
night after two days of business sessions 
and social affairs. The holding of only two 
business sessions seemed to meet the approval 
of all and the large attendance at both of 
these sessions would seem to justify the 
action of the officers in the arrangement of 
the program. 

A iew early arrivals were noted on Sun- 
day and Monday morning witnessed many 
arrivals. This morning was given over to 

















W. W. BUGG, RETIRING PRESIDENT 


greeiing of friends and registration. By 


-noon 175 had registered and received badges. 


The arrangement of the program also en- 
abled the members to visit the exhibits in 
the rooms of the hotel, the Pantlind, in 
which the convention was held. 

The enthusiastic reception given the newly 
elected officers would seem to_ indicate 
another successful year for this strong State 
organization. The officers who were elected 
on Tuesday and received this hearty endorse- 
ment by the members were: President 
Henry Williams, South Haven; Ist vice- 
president, Roy Taft, Grand Rapids; 2nd vice- 
president, Carl Billmeier, Saginaw; 3rd vice- 
president, Dwight Morgan, Lansing; treas- 
urer, J. S. Martinek, Traverse City; secre- 
tary, Ben Steelman, Kalamazoo. 


Monday Afternoon 

The first business session of the convention 
was called to order by President W. W. 
Bugg, promptly at 2 o'clock on Monday 
afternoon. After a few remarks he asked 
Secretary Spellman to introduce the first 
speaker, Lee H. Bierce, secretary of the 
Grand Rapids Association of Commerce. 
This Mr. Spellman did and expressed the 
Pleasure of the members of the association 





in again being permitted to enjoy the hos- 
pitality of Grand Rapids. 

Mr. Bierce extended a hearty welcome on 
behalf of both the administration and busi- 
ness interests of the city. He then proceeded 
to tell just what kind of a city he repre- 
sented. Told of its furniture industry and 
by-product factories that came as a result of 





pth 








HENRY WILLIAMS, PRESIDENT-ELECT 


the furniture business in the city. Mr. 
Bierce said it had been his pleasure to wel- 
come and attend many conventions and the 
objects of each are the same, the establish- 
ment of a code of ethics even though not 
expressed in that term. He pointed out that 
in every industry the associations were 
endeavoring to establish an ethic of business 
methods that would establish confidence in 
the public mind and it behooves each in- 
dustry to respect and co-operate in the 
maintenance of the code of ethics of every 
other industry and thus protect the ultimate 
consumer from pirates in every line of trade. 

Following this talk the minutes of the con- 
vention held in Detroit last year were read 
and approved. 

The president then announced the follow- 
ing committees: 

NoMINATING.—Cornelius LeRoy, Kalama- 
zoo; William Horton, Flint; J. E. Green, 
Benton Harbor. 

Aupitinc.—E. L. Church, Jackson; J. A. 
Johnson, Fenton; Clark Rathbun, Otsego. 

REsSOLUTIONS.—Max Jennings, St. Claire; 
Herman Hiss, Bay City; M. D. Ellis, Kala- 
mazoo. 

President Bugg expressed pleasure in hav- 
ing present a representative of the National 
Association and felt sure those present would 
enjoy hearing from E. O. Little, Auburn, 
Ind., regional vice-president, whom he intro- 
duced. 


ADDRESS OF E. 0. LITTLE 


Mr. Little told of the advancement made 
ky the National Association and mentioned 
particularly the achievements of the past 
three years under the administration of Con- 
rad J. Brotherly. He stated that the 
American National Retail Jewelers’ Associa- 
tion has grown to be one of the foremost 
trade organizations. 

In order to relieve the president, who 
must take every hour given the association 
from his own business, for the constant atten- 
tion to association affairs, the speaker advo- 




















BEN L. STEELMAN, RE-ELECTED SECRETARY 
cated the establishment of permanent head- 
quarters in or near New York city and the 
election of an éxecutive secretary to be man- 
ager of this and transact the business along 
lines of policy directed by the president and 
board of directors. He said this and the 
method of selecting of regional vice-presi- 
dents would be among the questions to be 
decided at the national convention in Mil- 
waukce in September. 

Mr. Little then took up the matter of 
national publicity and pointed out how this 
promises to be the salvation of the trade in 
ihat today the struggle for the consumer’s 
dollar is not between individuals in a trade 
but that it is a battle between industries and 
named many industries that are today and 
have been for several years conducting cam- 
paigns of propaganda intended to bring public 
favor to their products. The jeweler must 
support and follow this plan if he is to re- 
ceive a fair portion of the consumer dollar, 
he said. 

The speaker’s great plea was for the con- 
tinuance and support of the work of the 
Harvard Research Bureau. He indicated 
how the results of this work had resulted 
in better resale prices by manufacturers and 
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through presenting unknown facts to retailers 
had eliminated much price-cutting. 

He pointed out that the figures of the 
Harvard Research Bureau presented to the 
Ways and Means Committee of Congress 
was the greatest single factor in securing 
the prompt repeal of the excise tax on 
jewelry. He said it is absolutely necessary 
that the association be fortified by these 
figures in order to accomplish results for 
the trade. 

Secretary Spellman at this time announced 
the entertainment of the evening to be given 
by the Wolverine Jewelry Travelers’ Club 
and other social events of the convention. 

President Bugg stated that an unexpected 
pleasure was the presence of Charles Evans, 























J. S. MARTINEK, RE-ELECTED TREASURER 


Buffalo, N. Y., treasurer of the A. N. R. 
J. A., who had stopped off en route home 
from a business trip to Detroit. He asked 
Mr. Evans to make a few remarks. 


ADDRESS OF CHARLES T. EVANS 


Mr. Evans expressed his pleasure in again 
being permitted to meet with the Michigan 
jewelers and recalled previous occasions 
when he had this pleasure. He referred to 
the prominent position Michigan has always 
occupied, having furnished the first president 
of the national association, Max Jennings, 
now a life member of both the State and 
national associations. 

The speaker then took up several subjects 
of interest to jewelers and discussed them 
briefly. Among them were the Harvard Re- 
search Bureau, Better Business Bureau, the 
Horological Institute, Jewelers Mutual Fire 
Insurance €Co., and methods of sales and 
general conduct of business. 

Mr. Evans closed by urging the Michigan 
jewelers to send a large delggation to Mil- 
waukee and give the national convention the 
full benefit of this large working State or- 
ganization. 

ADDRESS OF W. H. NORTON 

The afternoon program closed with a talk 
by W. H. Norton, superintendent Pinkerton’s 
National Detective Agency, Detroit, repre- 
senting the Jewelers Security Alliance. Mr. 
Norton’s talk was exceptionally good. He 
compared the criminal of today and_ his 
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inethods with those of former years. He 
pointed out the difficulties confronted today 
in the apprehending and prosecuting of the 
present-day criminal. In addition to the 
many precautions a jeweler should take to 
prevent losses he urged the scratching of 
private marks on every piece possible as this 
often helped to secure a conviction. 


Monday Night 

The entertainment of Monday night was 
given by and in charge of the members of 
the Wolverine Jewelry Travelers Club and 
came up fully to the standard set by this 
organization at previous conventions. Nearly 
200 were present. 

The program started at 9 o’clock in the 
Dallroom and there was dancing throughout 
the evening. Noise making and decorative 
favors were distributed at intervals and dur- 
ing intermissions professional singers and 
dancers entertained. At 11 o'clock a buffet 
luncheon was served and it was with re- 
luctance the party dispersed at midnight. 


Tuesday 

Tuesday morning was devoted to golf. 
And it was “some” golf, especially the game 
arranged by the association. With a large 
gallery 36 players teed off with enthusiasm 
only to fall by the wayside at various holes 
from the third to the eighth. 

Each player was allowed one golf club 
and he carried with him a pointed white 
paddle on which was his name and the num- 
ber of strokes allowed for the 9 holes. 
When he had used his designated number 
of strokes he planted his “tombstone” where 
the ball lay dead. 

Byron Sheffer with 36 completed the 
eighth hole and received a handsome cocktail 
shaker as first prize. Henry Williams fol- 
lowed close and was awarded a cigarette 
box for his proficiency. The third prize, a 
cigarette case, was donated to Athol 
Thomson. 

The awarding of the booby prize was 
without difficulty. The honors went easily 
to W. H. Norton, superintendent of the 
Pinkerton’s Detective Agency at Detroit. 
Mr. Norton was allowed 40 strokes but 
planted his “tombstone” far short of the 
third hole. For the labor he performed he 
received an imitation radio receiving case 
with anti-Volstead fittings. 

TUESDAY AFTERNOON 


President Bugg called the Tuesday business 
session to order about 2:30 p. M. with a full 
attendance present. He introduced Hon. C. 
L. Glascow, of Nashville, president of Michi- 
gan Retailers Council, who spoke of “The 
Other Side of Business.” This was a most 
interesting talk. It was a plea for better 
lives on the part of business men in their 
homes and civic life. He said that no moral 
improvement measure can ever become an 
accomplishment in the nation until it has 
the support of the business men of the 
nation. Holding high ideal of life, teaching 
them in the home and exemplifying them 
upon all occasions will result in happier 
lives and bring success to every honorable 
business. 

The president then took up the regular 
business order and called for the report of 
the resolutions committee which was pre- 
sented by Max Jennings, chairman, and re- 
ceived the unanimous support of the 
meeting. 
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Resolutions 


REso_veD; That we pledge cur support to the 
National Jewelers Publicity Committee, both morally 
and financially, that the buying public may become 
better acquainted with the jewelry trade. 

* * * 

REsolvep; That the thanks of this convention be 
extended to the speakers who have given us valuable 
ideas and information and have contributed 0 
much for the success of this sessicn. 

* 7. * 

ResoLvep; That special thanks be extended to the 
Grand Rapids jewelers and their wives for their 
untiring efforts in our behalf, and to the Pantlind 
Hotel organization for their marked courtesy, also 
to the Grand Rapids Association cf Commerce, 
which has so ably assisted us in the registration 
of our delegates. 

* * * 

RESOLVED; That our gratitude be expressed to the 

officers and members of the Wolverine Jewelers’ 





MAN JENNINGS, CHAIRMAN _ RESOLUTIONS 
COM MITTEE 


Travelers Association, for their efforts in cur behalf 
throughout the year, and particularly for their 
contribution to the entertainment and pleasure of 
this Convention. 

* * * 

RESOLVED; That our expression of gratitude be 
extended to the members of the Ladies’ Auxiliary 
for their presence at this convention, realizing that 
through their organization our attendance is larger, 
and by their presence the pleasures. of the conven- 
tion are greatly enhanced. 

* * * 

ReEsotveD; That we recommend the Horological 
Institute of America, and urge the utmost assist- 
ance to this most worthy endeavor to place this 
branch of our industry on a more secure footing. 

* * * 

RESOLVED; That we call the attention of our 
members to the advantages of placing a share of 
their fire insurance with our own Jewelers National 
Mutual Fire Insurance Co. 

* * * 

REsoLvED; That the thanks of the jewelers of 
Michigan be expressed to the manufacturers and 
jobbers who are confining the sale of their mer- 
chandise to the legitimate jewelry trade. 

* * * 

RESOLVED; That we express our gratitude to the 
manufacturers and jobbers who have assisted us 
in making our conventions possible by their support 
in the annual program. 

* * * 

RESOLVED; That we express to the family of our 
departed friend and associate, C. W. Mosher, of 
Port Huron, our deepest sympathy in their recent 
bereavement. 


The auditing committee reported that a 
careful examination of the books of both the 
secretary and treasurer indicated accurate 
and careful attention to the business of the 
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association and that they found the financial 
statement correct in every detail. 

The report of the nominating committee, 
submitted by Cornelius LeRoy, chairman, 
was enthusiastically received and unani- 
mously adopted. 

When Mr. Williams, the newly elected 
president, was escorted to the chair he was 
warmly greeted. In a few words he ex- 
pressed his appreciation of the confidence 
placed in him and the honor conferred. He 
asked the co-operation of all members as 
without that he could accomplish little. 

The place of holding the next convention 
as well as the date was referred to the 
executive committee. 

Walter Mellor, of Indiana, suggested that 
Michigan should take up the question of 
securing a boat for the trip to the national 





MORT EVANS, PRESIDENT WOLVERINE JEWELRY 
TRAVELERS CLUB 


convention in Milwaukee. It was pointed 
out that the boat could start from some 
city like Muskegon where it could be 
boarded by jewelers from up-State and then 
make stops along the way up to and includ- 
ing Chicago, receiving along the way 
jewelers from Indiana and Illinois. The sug- 
gestion was well received and President 
Williams gave his assurance that he would 
endeavor to arrange this trip. 

With a few announcements the meeting 
adjourned until the hour of the annual 
banquet and dance. 

The Banquet 

Tuesday night was the annual association 
banquet and dinner dance. A total of 193 
were present when the serving of the menu 
began at 7:30. During dinner music was 
furnished by the orchestra and a male 
quartet. 

At the conclusion of the menu there was 
an intermission while the room was cleared 
for dancing. 

Twenty-five handsome presents were 
awarded the ladies. The novel manner in 
which the awards were made added greatly 
to this feature—Secretary Spellman, in true 
radio fashion, was at a concealed microphone 
and the announcements reached the audience 
through loud speakers near the ceiling of 
the large ballroom. The entire affair was 
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a very happy one and a fitting close of a 
successful convention. 


Wolverine Jewelry Travelers Club 

A big feature of all Michigan conventions 
is the part taken by the Wolverine Jewelry 
Travelers Club, consisting of wholesalers’ and 
manufacturers’ representatives calling on the 
trade in this city. Not only do they supply 
the entertainment of one evening but the 
individual members of the club co-operate 
with the officers of the Michigan Retail 
Jewelers’ Association throughout the year. 

The regular annual business session was 
held at 9:30 Monday morning when regular 
routine business was transacted and officers 
elected for the ensuing year. The meeting 
was presided over by President Walter F. 
Clements, Chicago. 

In the absence of Secretary Lewis DeHart, 
Henry H. Evans, Detroit, was appointed to 
serve as temporary secretary. Minutes of 
the 1926 meeting were read and approved. 
Committees were appointed to arrange for 
the entertainment that night and this was 
followed by the election of officers. The 
following were unanimously elected: Presi- 
dent, Mort Evans, Bulova Watch Co.; first 
vice-president, George E. Weidbusch, C. H. 
Knights-Thearle Co.; second vice-president, 
Ed. Williams, Norris, Alister-Ball-Bridges 
Co.; secretary-treasurer, Henry H. Evans, 
H. W. Humelhoch Co.; traveling repre- 
sentative, M. H. Nathan, Stein & Ellbogen 
Co. 

Upon assuming the chair as president, 
Mort Evans took up plans for membership 
next year and a quota of 100 new members 
was set, President Evans guaranteeing 10 of 
them. 

This club is perhaps the livest organiza- 
tion of its kind and the big success of the 
Michigan conventions is due largely to its 
efforts. 

A large number of the members had 
exhibits in rooms of the hotel and among the 
houses represented and the names of repre- 
sentatives were: Bulova Watch Co., Mort 
Evans; Sheets-Rockford Silver Co., R. W. 
Sheets, P. P. Bennett; E. J. Malone and 
J. A. Gulbrandsen; Oneida Community, Ltd., 
E. W. Kirchgassner and N. F. Latham; 
Wagner-Gilger-Cohn Co., A. C. McKay; 
Wm. S. McCaw Co., Harry Groves; A. & 
Z. Chain Co., L. J. Pracht; Reed & Barton, 
R. S. Maynard; Roy Mfg. Co. Fred J. 
Longden; Benrus Watch Co., Bert Kline; 
Swartchild & Co., M. A. Schein; Seligman 
Jewelry Co., S. E. Croft; Stein & Ellbogen 
Co., Jos. S. Stein and M. H. Nathan; C. 
H. Knights-Thearle Co., Geo. E. Wiedbusch ; 
C. & E. Marshall Co., P. E. Schmidt; 
Norris, Alister-Ball-Bridges Co., Ed. T. 
Williams and Walter F. Clements; Chas. F. 
Selber Co., Chas. F. Selber; H. W. Himel- 
hoch Co., Henry H. Evans; Benj. Allen & 
Co., Norman Johns; Dirigold Mfg. Co., A. 
B. Michell; S. Lazarus & Sons, B. Tuckler ; 
New Haven Clock Co., S. Sadek and Leo 
Katzman; Mabie Todd & Co., W. Reiter: 
Jacob Segal & Co., Jacob Segal; E. H. 
Pudrith Co., L. Guthreau, E. W. Berg and 
Il’, H. Schaefer; Juast & Olsen, C. Michalka ; 
Service Jewelry Co, R. M. Friedman; 
Maiden Lane Jewelry Co., Jacob Rassner; 
Dennison Mfg. Co., R. C. House; Hardie 
Jewelry Co., H. W. Hardie; International 
Silver Co., Ken Hillard; Pacific Import- 
ing Co., Al Hart; Blue Bird Diamond 
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Syndicate, C. J. Kruse; Vandervart Bros., 
Ed. H. Hoffman; Alvin Silver Co., Geo. C. 
Maier. 


Michigan Ladies Auxiliary 


As usual the wives and daughters of the 
Michigan jewelers, members of the Ladies 
Auxiliary of the Michigan Retail Jewelers’ 
Association were present at the 22nd annual 
convention and added much to the success 
of the meeting. They attended both the busi- 
ness and social sessions. 

The annual meeting was held after a 
luncheon on Tuesday at which more than 50 
were present. This luncheon was tendered 
the ladies by the Grand Rapids Jwelers’ 
Club following an automobile tour of the 
city during the morning, at which time they 
were also guests of the Grand Rapids 
jewelers. 

Following the luncheon routine business 
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was transacted and officers elected for the 
ensuing year as follows: President, Mrs. 
C. R. Rathbun, Otsego; vice-president, 
Mrs. J. A. Johnson, Fenton; secretary, Mrs. 
J. S. Martinek, Traverse City; treasurer, 
Mrs, C. A. LeRoy, Kalamazoo. 








New Enterprises 





John J. Faraco will open a jewelry busi- 
ness at Brazil, Ind. 

The Jamaica Clock Shop, Inc., has been 
granted a charter at Wilmington, Del., to 
deal in clocks, watches, jewelry, etc. The 
capital is $100,000. 

The Riordon Pett Plating Co., Ltd., Ham- 
ilton, Ont., has been incorporated with a 
capital of $40,000, to carry on the business 
of electroplaters. George Robert Petrie, 
James W. Kerr and Elizabeth Drope are 
provisional directors. 








Posner & Micanovsky, jewelers of Win- 
nipeg, Manitoba, have dissolved partnership, 
the business being continued by Mr. Mica- 


novsky. 
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Horological Institute of America 


Notable Horological Exhibits and Interesting Addresses Features of Annual Meeting at 


Wasuincton, D. C., May 12.—The Horo- 
logical Institute of America met in annual 
convention yesterday and today, elected a 
new staff of officers and planned a program 
of renewed activity for the ensuing year, 
stressing particularly the uplifting of the 
standard of craftsmanship in the watch- 
making profession. 

The new president of the Institute is J. P. 
Stevens, of Atlanta, Ga. Mr. Stevens suc- 
ceeds in that office Edward H. Hufnagel, 
who had served three terms as chief execu- 
tive. Mr. Stevens was not present at the 
convention but he telegraphed that he is 
“always at the service of the Institute.” 

The other new officers, elected by the 
Advisory Council in the usuai manner fol- 
lowing the general sessions oi the conven- 
tion, are: 

First vice-president, Robert. F. 
editor, Horological Department, JEWELERS 
Circucar, New York city. 

Second vice-president, 
of Washington, D. C. 

Treasurer, John J. Bowman, director, Bow- 
man Technical (Horological) School, Lan- 
caster, Pa. 

The Advisory Council elected Paul Moore, 
of the National Research Council, Washing- 
ton, paid executive-secretary. Mr. Moore has 
served the Institute faithfully ever since its 


Nattan, 


, 


William Ramsey, 


inception, 

- The executive committee includes’ the 
foregoing officers ex officio, and the fol- 
lowing: E. F. Hufnagel, the retiring 


president; Tell B. Nussbaum, of Lancaster, 
Pa:; Edwin F. Lilley, of Milford, -Mass., 
and E. B. Freeman, of Atlanta, Ga. Mem- 
bers of the Institute elected to the 
Advisory Council were: E. B. Freeman, 





Washington, D. C., May 11-12 


William Ramsey, of Washington, and 
Walter Lugrin, of New York. The follow- 
ing were re-elected to the Council; Paul 
M. Chamberlain, of Newark, N. J.; 
Ferdinand T. Haschka, head watchmaker 





J. P. STEVENS, PRESIDENT-ELECT 
with Tiffany & Co., of New York; Paul 
Moore, of Washington; W. Calver Moore, 
of Philadelphia, and Tell Nussbaum, of 
Lancaster. 

The most engaging topic of the conven- 
tion was the certification of applicants and 
spirited discussion followed the report of 


the Certification Committee, presented by 
Edwin F. Lilley, the chairman at Wednes- 
day morning’s session. Mr. Lilley reported 
that the certificates issued during the past 
year brought the number of certificate holders 
over the thousand mark. The number of 
junior watchmakers’ certificates issued dur- 
ing the year was 158 and the number of 
certified watchmakers’ certificates, 81, the 
total numbers issued to date being 720 and 
290 respectively. The certification commit- 
tee’s report incorporated a record of the 
activities of the examining board and also 
of the services rendered by the Time Set 
tion of the Bureau of Standards in con- 
nection with the examination of applicants 
for certificates and the grading of 
watches repaired by them. 

There was apparently a general consensus 
of opinion in the convention that the Institute 
should maintain a high standard for. the 
grade of certified watchmaker. William 
Samelius, of Elgin; Dr. Carl W. Mitman, 
of the Smithsonian Institution, Washington; 
Robert F. Nattan, of New York; William 
Ramsey, of Washington, and Jacques Leroy, 
of New York, spoke to the effect that the 
objective of the Institute’s founders, in so 
doing, was to raise the standard of the 
horological profession and that the written 
examinations as well as the practical work 
required of applicants should reflect. this 


policy. 
Whiie advocating the ‘advancement of 
technical education Benjamin | Mellenhoff, 


with Black, Starr & Frost, New York, and 
several other members advised that stress 
should be placed on the practical side in 
judging an applicant’s fitness for the diploma 
ot certified watchmaker. Mr. Mellenhoff 
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explained that many watchmakers coming to 
this country from abroad are very proficient 
but because of their unfamiliarity with the 
English language are handicapped in the 
written examinations required for obtaining 
a certificate. Mr. Nussbaum argued, on the 
other hand, that any man who is really 
skilled in his art can find expression suff- 
cient to convince the examining board of 
that fact. 

Mr. Haschka urged that more attention 
be given to the general dissemination of 
horological education. Mr. Leroy, president 
of the New York Watchmakers’ Club, 


stated that many valuable books on the sub- 
ject of hcrology are available through the 
club, but that there is practically no call 
for them. 





E. H. HUFNAGEL, RETIRING PRESIDENT 


-The suggestion was advanced that the 
Institute might contribute materially to in- 
creasing the interest of young men in the 
watchmaking profession by publishing a text- 
book which would present the subject mat- 
ter required to be mastered by applicants 
for the diplomas of junior watchmaker, 
certified watchmaker, and certified horologist. 
This book would bear the imprint of the 
Institute and would also set forth its history 
and purposes, thereby identifying it closely 
With the profession in the minds of all who 
contemplate entering or are engaged in the 
profession at present. Paul Chamberlain 
suggested that the Institute might well. fol- 
low the example of the European horolo- 
gical societies in publishing a_ periodical 
devoted to the treatment of technical sub- 
jects. The French and English publica- 
tions were favorably mentioned at the 
meeting. 

Consideration was given to a proposal to 
include in the system for certifying watch- 
makers a fourth grade to be known as 
“Master Watchmaker” to rank between 
“Certified Watchmaker” and “Certified 
Horologist.” This met with favorable com- 
ment from members. who believe that the 
Standard for the grade of certified watch- 
maker should be based on practical accom- 
Plishment rather than on a knowledge of 
theory. 
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The opposition to the proposal was ex- 
pressed in the argument that to increase the 
number of grades would lead to confu- 
sion, 

As Robert Nattan expressed it, the pub- 
lic regards a watchmaker holding a certified 
watchmaker’s diploma as capable of per- 
forming practically all work that is required 
in repairing and adjusting a_ timepiece. 
Too many degrees testifying to the profi- 
ciency of members of the profession would 
give the impression, to the public, Mr. 
Nattan stated, that apparently all watch- 
makers certified by the Institute are not 
fully qualified for performing’ high-class 
work. The proposal to insert a new grade 
of certificate was rejected without putting 
the question to a vote. 

Members who advocated maintenance of a 
high standard in the profession declared that 
the Institute could not succeed in this en- 
deavor by giving examinations which men of 
only average ability can pass. The duty of 
the Institute, as they see it, is to raise the 
average. This was expressed very wel! by 
Dr. Mitman, who stated: 

“The Institute should have for one of its 
major purposes the raising of the standards 
of the profession. The only way it can do 
that without injury to its cause is by ap- 
proaching the problem gradually,. giving con- 
sideration first to practical and afterwards 
to educational work, but making the ultimate 
goal, education in theory rather than merely 
work at the bench.” 

A suggestion was made that the examin- 
ing board should hold bi-monthly meetings. 
It was reported that there had been some 
criticism by applicants of the length of time 
elapsing after examinations until they were 
advised of the result. 

The discussion on the certification of ap- 
plicants-led to the citation of instances 
where holders of diplomas have attempted 
to capitalize the Institute and the Bureau 
of Standards to advance their own interests. 
An instance was cited in which the watch- 
maker advertised that. he held.a certificate 
issued by the Government Bureau of 
Standards. The membership was requested 
to report to. headquarters all instances of 
the misuse and abuse of the certification 
plan and also to warn offenders that their 
certificate was subject to withdrawal for 
such practices. It was declared that one of 
the purposes of the Institute is to advance 
the professional standing of the watchmaker 
in his community but that misleading and 
false representations by certificate holders 
and others should be discouraged at all 
times. 

Criticism was voiced against the flam- 
boyant advertising of certain watch manu- 
facturing companies, and the harmful re- 
action that it has upon the jewelry trade. 
A watchmaker, even when he is capable of 
such work, cannot bring a watch down to 
12 seconds precision which was not con- 
structed to meet such an exacting require- 
ment. Sentiment also was generally ex- 
pressed in favor of abandoning the one-year 
guarantee on watches by retailers on the 
ground that it is meaningless. Any new 
watch in good order at the time of sale will 
meet this guarantee whereas, such a guaran- 
tee lays the retailer open to being imposed 
upon by customers who have abused their 
watches. 

The convention opened with the Presi- 
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dent’s address. Growing out of a war 
necessity, Mr. Hufnagel asserted that today 
the successful functioning of the Institute 
is an economic necessity. He paid tribute 
to its membership, stating that the men who 
are identified with the organization are, for 
the most part, those who helped to create 
it, and work for its success. 

The National Research Council has aided 
greatly by giving the support of its staff in 
the formative period of the Institute, by 
housing it to the present day and by pro- 
viding secretarial assistance and _ other 
facilities. 

Broad in purpose the aims of the Institute 
are beneficial to a much underrated pro- 
fession, continued Mr. Hufnagel. In the 
five and one-half years of its existence, 
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however, those who have been closely 
identified with the work have been brought 
to a realization of its limitations. In ex- 
planation, Mr. Hufnagel said: 

“It is very salutary to conduct examina- 
tions for the certification of watchmakers 
which sets a standard of workmanship among 
the profession and induces the schools which 
are desirous of conducting their institutions 
along approved technical lines to inculcate in 
the rising generation of watchmakers the 
ideals of the H. I. A.” 

Without adequate financial means, how- 
ever, the Institute cannot hope to attain its 
objectives, Mr. Hufnagel emphasized. He 
referred particularly to the endowment pro- 
ject, stating that Paul Moore, the secretary, 
has laid the plans and is working towards 
securing a sufficient fund to insure the per- 
manency of the Institution. 

Mr. Hufnagel referred to the Institute’s 
educational work and the co-operation of 
the press. Much material has been pub- 
lished in the national magazines, newspapers, 
and trade periodicals on the program of the 
Institute, thus informing the public as well 
as those in the profession of the need for 
and the progress towards raising the 
standard of craftsmanship. 

In closing Mr. Hufnagel commended the 
unselfish work of the executive committee 
and of the secretary. 

Reports of officers and committees were 
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presented in due order at Wednesday morn- 
ing’s session. 

Paul Moore, the secretary, pointed out 
that very few of the men who have re- 
ceived the diploma of “Certified Watch- 
maker” have. become members of the Insti- 
tute. Only one-fourth of this class have 
paid membership dues, he said. Mr. Moore 
reported that he had engaged earnestly by 
personal interviews and correspondence in 
enlisting membership and in bringing the 
needs of the Institute to many wealthy per- 
sons outside of the jewelry and watch trade, 
as well as to the trade itself. A recent 
visit to New York and some other contacts, 
he said, have opened the way to some 
definite co-operation along this line. The 
text of Mr. Moore’s report as secretary 
was as follows: 


REPORT OF THE SECRETARY, PAUL MOORE 


When one comes to dealing with dollars and cents, 
one can say that, generally speaking, figures have 
values. Even in this case, however, values change: 
a dollar today is not worth what it has been or 
some time may be. Statistical data tell a tale of a 
kind. But the correct interpretation of figures and 
facts is what counts. You will have certain statis- 
tics presented to you in different reports. Let us 
try to interpret these reports and these figures in 
such a way that progress for the Institute may re- 
sult. 

Your secretary has not bored you usually with 
great detail of figures. He has never had the 
feeling that it was very important to report to you 
how many letters had gone out from his office in 
the course of the year. That might indicate in a 
fashion that he was awake and doing something. 
And yet an office may have a big output that is 
purely mechanical and really amounts to very 
little. But it may be at this phase of our life 
period advisable to make the general statement that 
while no exact tally has been kept more than 2,500 
pieces of mail have gone out from the secretary’s 
office during the past year and that most of these 
communications have been handled by the hands 
of the secretary—the writing, the addressing and 
the stamping. These communications have varied 
from the request for dues and the replies to appli- 
cants for certification material—another lot of this 
goes from our office at the Bureau of Standards. 
These communications from the secretary are by 
no means stereotyped or purely formal, but often 
are carefully thought out letters of three or four 
pages on the subject of propaganda, policies, or 
endowment fund subject. The very admirable 
pamphlet prepared by Mr. Bowman has saved the 
secretary very much detail of writing about the 
facts, but with every pamphlet has gone some per- 
sonal word also. 


Some figures about membership may be of serv- 
ice. At the first annual meeting it was reported as 
follows: Patron 2, life 20, sustaining 34, active 108. 
The figures this past year show: Honorary 3, 
patron 2, life, 28, sustaining 46, active 176. Be- 
tween the first meeting and this meeting there have 
been additions and losses. The secretary has been 
impressed with the rather careless attitude of some 
men. After submitting their applications for mem- 
bership and being duly elected, they fail utterly 
in the courtesy for giving formal notice of resigna- 
tion. 

A post card costs little of a man’s time and 
money, but its proper use may characterize his as 
a gentleman or a man without much discernment. 
to put it mildly. It is such an easy matter to be 
courteous, but only seven or eight of the men or 
firms who have dropped out of the membership 
have had the thoughtfulness and courtesy to with- 
draw through a notice of resignation. Some of the 
men at the bench change their addresses, but give 
no notice of the change. 

So far as the secretary has been able. to keep 
informed, we have lost 14 members by death. The 
past year five of our members—B. C. Kloss in 
Detroit, Mich.; Dr. Walter B. James of New York 
City: Henry Visser of Los Angeles, Cal., William 
Senter and W. F. Hayes, who was general superin- 
tendent of the time service of the Union Pacific 
Railroad—passed on. In each instance the secretary, 
acting according to resolution, sent to the families 
of the deceased notice of the Tnstitute’s regrets and 
sympathy. 

The secretary came to the realization that very 
few of the men who had received the diploma of 


THE JEWELERS’ CIRCULAR 


Certified Watchmaker had joined the membership 
ranks. They seem to assume that that diploma 
implied membership. It never has and many of 
these men were so notified before they entered the 
examination. It may be very well for the Institute 
to agree that henceforth, until a change may be 
desired, all those who pass the test for Certified 
Watchmaker shall automatically be included in the 
membership for one year. After that period they 
will be on the same basis of dues as other members. 
Just about one-fourth of the Certified Watch- 
makers have paid membership dues. Every man 
who has been certified ought to be proud to become 
a member of the Institute and do everything he 
can to promote its usefulness. As a matter of 
self interest, it is wise for him to do so. The 
more useful and important the Institute the more 
valuable is any honor it bestows. So the secretary 
has been seeking to enroll the certified group, and 
some success is attending the effort. 

But I wish members of the Institute would take 
to heart the Sunday-school slogan which I have 
several times suggested to you. If we doubled our 
membership every year on the “each one, win one” 
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campaign, there would be no need for an endow- 
ment campaign. We would have all the money 
needed and do all that we wish to do—easily. None 
of us is really any more content than was the 
negro stoker who was crossing the Atlantic for the 
first time. One day when he came up on deck to 
get a breath of fresh air, he looked out at the 
broad expanse of water with no object whatever in 
sight, and said in disgruntled tones: ‘“Shucks! 
we is right whar we was dis time yesterday.” But 
remember, progress depends on you, not just on 
me or some one else. I want to pass on to you 
the homely philosophy of another colored brother. 
Replying to a remark expressing wonder as to how 
he did his work so well and so quickly, he said: 
“T’ll tell how ’tis, boss. I sticks de match ob 
enthusiasm to de fuse ob energy—and jes’ nat- 
churally explodes.” But let our explosions be in the 
spirit of harmony and good will and friendly rival- 
ty, not envy or jealousy. 

At the annual meeting in 1923 the secretary 
made the proposal that the Institute take some 
definite step toward securing an endowment of at 
least $100,000 and had article 5 of the constitution 
amended so as to provide for the proper handling 
of property or funds. It was on the occasion of 
the visit of members to Mr. Spier at the Sani- 
tarium following this meeting that the founder of 
the Institute announced his intention of leaving 
$10,000 to the Institute in his will. A committee 
was appointed, but there were apparent objections 
to an active campaign in the face of the publicity 
fund drive of the retail jewelers, and we talked 
about hard times in the trade. While no active 
efforts at solicitation have been made by the mem- 
bers of the Institute, some educational work through 
press and platform has been steadily and _ persist- 
ently carried on by the secretary. Last August 
the secretary had the opportunity again to bring 
the idea hefore the jewelers in their convention at 
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Philadelphia. In almost every article he has written 
he has emphasized the importance of an endow- 
ment. In January the Executive Committee asked 
me to enter upon a field campaign to try and 
complete the raising of at least $50,000 towards 
the first $100,000 of an endowment. Unfortunate. 
ly, after a first visit to New York, I developed 
serious physical illness which prevented me from 
attempting for a while any personal solicitation 
which involved walking. So, perforce, I had for 
a time to devote my efforts to work through the 
mails. I sought, for one thing, to get the mem- 
bers interested in working themselves for the 
endowment, and not to rely on the officers to secure 
it. I think this is good for the membership and 
the Institute. 


It is best that this shall not be a one-man’s, or 
two-men’s or three-men’s job. It is good for the 
individual when he has a part in a worthy enter. 
prise. Your secretary has no ambition to be the 
“whole show,” and he has a very clear judgment 
that the best thing for the Institute is to have all 
its members at work. And in this connection he 
is going to ask that Calver Moore shall in due time 
present a suggestion of his regarding a plan to 
interest the Certified Watchmakers in the endow- 
ment. 


Voluntary mass effort is usually leisurely. The 
secretary has not counted on it, but has gone into 
rather extensive correspondence to enlist member- 
ship and to bring the need of the Institute to a 
great number of people of wealth outside of the 
jewelry and watch trade, as well as to the trade 
itself. One could easily waste much effort with 
either class. So it has been a case of carefully 
thought out selection, with a certain chance ele- 
ment in any favorable response from the general 
philanthropist. 

One man who has given away $60,000,000, 
and is still giving, replied that while the cause 
was worthy it did not tie in with anything in 
which he was particularly interested, while a 
multi-millionaire, with whom I talked with half- 
an-hour, said it was something that jewelers ought 
by all means to establish, for they were the 
people to benefit from it. 

Among the “trade” there has been a certain 
indication of a Spirit of “let George do it.” Yet, 
T have not yet heard one voice that has not praise 
for the Institute and its purposes. Another visit to 
New York recently and some other contacts have 
opened the way, I believe, to some definite co- 
operation, the details of which had perhaps better 
be withheld for the moment. There was only one 
place where I did not receive the glad hand of good 
will. One man did not have time to shake my 
hand and wish us well. He did not seem to know 
that was a chapter in biography that will always 
be against his credit. From his office I went to 
see a great railroad President, was given imme- 
diate audience, and came away with his written 
introduction to another railroad leader. ‘In truth, 
every noble and heroic deed is essentially a personal 
act, “which involves not the surrender of things, 
but the sacrifice of self.” 

As I see this matter, it is not a question, from 
the viewpoint of anyone in the trade, of a donation. 
It is an investment with definite returns to the 
investor. Are the jewelers making preparations to 
hand over all their business to the department 
stores? The latter can outbuy and will reach the 
place where they can outsell the individual jeweler. 
The strengthening of the watch service department 
is one of the most important facts for jewelry store 
success. Hence, I look upon the Horological Insti- 
tute as a great potential aid to the merchant jeweler 
and feel that he should support it to the limit as 
an integral part of his business. For the watch- 
maker it has practical values. But apart from 
these monetary values, if the Institute is to develop 
as we all wish it to develop, there will be no man 
in America who would not feel it an honor to be 
elected to its membership. 

It is a pleasure to record in this official report 
the gift from Charles S. Crossman, who last year 
took out life membership, of two books, containing 
his history of watch and clock making in America. 
In reply to the secretary’s first acknowledgment in 
behalf of the Institute of this gift, Mr. Crossman 
wrote: 

“TI am very glad to see that you so thoroughly 
enter into the historical end of the Institute’s func- 
tioning. As I think I wrote Mr. Hufnagel, so 
will I say to you that 25 years to 50 years hence 
the Institute will want to have a complete history 
of watch and clock making in America and what 
I have done will, I think, form a good foundation 
for such work. It represents five years of haid 
work, but I donate it with great pleasure.” . 

A letter which the secretary wrote to Mr. Chris- 
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tian Henrich, a friend of Mr. Spies, led to that 
gentleman’s desire to become a life member. 

Mr. Moore went on to give some of the 
experience he incurred in the endowment 
work, 

John Bowman, the treasurer, reported 
that the assets of the Institute now totai 
$14,763.11 against $15,216.33 a year ago. 
Receipts during the past year were as fol- 
lows: New memberships, $300, as compared 
to $900 last year; renewals of membership, 
$790, as compared to $825; and certification 
fees $1,277.50, as compared to $1,042.50. 

The Educational Committee’s report, pre- 
sented by John Bowman, the chairman, 
stated that the scarcity of good watch- 
makers continues, but that members of the 
trade generally are showing a better under- 
standing and more appreciation of the work 
of good watchmakers’ schools. A serious 
problem which the schools confront, the re- 
port said, is the tendency of students to quit 
school before their courses are completed. 

Active work in the advancement of horo- 
logical education by the Institute must await 
the day when it has a sufficient endowment 
to support such projects. Mr. Bowman 
presented for consideration at that time the 
following recommendations : 

1. Establish scholarships for deserving 
young men to encourage them to adopt the 
vocation of horology. 

2. Establish a loan fund for use by 
students of approved character in any 
American horological schools, who, through 
unforeseen difficulties, would otherwise be 
compelled to abandon watchmaking as a 
vocation. 

3. Offer substantial rewards for certain 
prescribed achievements which would con- 
tribute towards advancing horological educa- 
tion. 

The report of the educational committee 
announced with regret the discontinuance 
of the New England Jewelers’ Institute, at 
Milford, Mass. 

The report of the educational committee is 
presented in full on another page. 

F. T. Haschka reported, as chairman for 
the Historical Committee, that it has not 
been able to undertake the collection and 
preservation of any large amount of his- 
torical material as it has no place to house it. 
Mr. Moore commented that one day the 
Institute will have a building of its own; 
that it is only a question of time before 
the vision of the men, like Mr. Haschka, 
will be brought to realization, and that, in 
the meantime, the active members of the 
Institute can prepare for that day by doing 
all that is in their power for the successful 
conduct of the Institute at present. 

The chair announced that the member- 
ship committee could not report in the 
absence of William C. Donnelly, of Balti- 
more, the chairman. A pleasing feature of 
the convention was the evidence of good 
will expressed in letters received from 
absent members and particularly from 
George F. Kunz, vice-president of Tiffany 
& Co., New York city; De Forest Hul- 
burd, president of the Elgin National Watch 
Co., Chicago, and Gano Dunn, chairman of 
the National Research Council. 

Mr. Kunz’s letter read: 

“In view of the scarcity of watchmakers, 
and the difficulty that is experienced in ob- 
taining young men who are willing to serve 


-apprenticeships to learn the art of watch- 
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making, may I suggest that if possible insti- 
tutions where there are many cripples or 
orphans be interviewed with the idea that 
one or two good watchmakers be sent to 
such institutions for the purpose of teaching 
watchmaking to 50 or one hundred young 
people at one time. If at the end of a few 
months it is found that any are not capabie 
or do not possess the patience or knowledge 
of becoming good watchmakers, they are to 
be replaced by others. 

“In this way it would be possible to have 
25 or 50 watchmakers within a period of 
five or six years, who would start at ihe 
age of ten or twelve to learn the trade. As 
they would be in institutions where they are 
cared for, the expense would be very trifling 
as compared to the expense for those young 
men who must earn their living, even if they 
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are apprentices. With the present high cost 
of living, it makes it almost prohibitive to 
learn this most interesting of arts—to get 
the correct time. 

“This system was introduced by Wm. 
Baumgarten & Sons who more than 20 
years ago employed young men from a 
Catholic institution, and have produced 
tapestries as fine as the best that were made 
at Windsor before the industry was brought 
to the United States.” 

As a result of the suggestion made by 
Mr. Kunz, Mr. Frederick M. Lund, of Chi- 
cago, was delegated to interview officials at 
the Chicago headquarters of the International 
Rotary, with respect to the instruction and 
employment of crippled children, a cause in 
which the Rotary organization is a devoted 
adherent. Messrs. Bowman, Samelius and 
others commented that cripples frequently be- 
come better craftsmen than other students 
and apprentices without any physical im- 
pairment. 

The letter from Mr. Hulburd, addressed 
to Mr. Lund, and presented with the latter’s 
permission, reads, with respect to the con- 
vention : 

“I do hope it will be a good meeting and 
that the work of the Institute can be carried 
on with even more enthusiasm than it has 
been in the past. To my mind there is great 
value in the Horological Institute and the 
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possibility of accomplishing great things 
for the jewelry trade in this country. I 
think everyone in the jewelry business should 
support the Horological Institute enthusias- 
tically, and it is certainly the wish of our 
company to co-operate in every possible way. 

“I think it is very important that the new 
officers to be selected should be men who 
can devote sufficient time and energy to the 
work of the Institute to really accomplish 
things. A man with sufficient enthusiasm 
and sufficient time might be able to raise 
funds which would really start the Institute 
along constructive development. 

“It also seems to me of vital importance 
that the character of the examinations given 
by the Institute be maintained on a high 
plane. Certainly the examination for certi- 
fied horologist should be difficult and it 
would be far better for the Institute and for 
the country in general in the end, to certify 
a half dozen men with such a degree than 
a hundred. I do not think any greater mis- 
take could be made by the Institute thar 
to make the examinations easy. 

“It seems to me that the Horological In- 
stitute of America could be of far greater 
value to the retail jeweler than the National 
Jewelers Publicity work and I for one, 
would have much preferred to have seen the 
donations made to that work, directed 
towards the work of the Horological In- 
stitute.” 

The letter from Mr. Dunn expressed the 
best wishes of National Research Council 
and referred to the Institute for its con- 
sideration a letter received by him from 
Mr. Kunz, of Tiffany & Co. The tenor of 
Mr. Kunz’s letter was to the effect that the 
Institute was performing only one of the 
functions for which it was founded, namely, 
the examination and certification of watch- 
makers and that it should make effort along 
the other lines of endeavor. Pending receipt 
of specific information from the Institute, 
Mr. Dunn had replied to Mr. Kunz that the 
Institute is struggling against financial 
limitations and that it is deserving of and 
must obtain such support before it can 
undertake constructive development for the 
advancement of the several horological pur- 
suits for which it was formed. 

It developed that Mr. Kunz’s information 
on the scope of the Institute’s proclaimed 
activities was partly erroneous. Mr. Huf- 
nagel pointed out as one instance of this, 
that there had never been any thought that 
the Institute should “establish a system of 
horological schools.” It was agreed that 
Mr. Moore should furnish Mr. Dunn with 
detailed information to enable him to reply 
fully to Mr. Kunz’s communication. 

An address on accurate time signals by 
R. E. Gould, chief of the Time Section, 
Bureau of Standards, and another by Major 
Paul Chamberlain on the evolution of the 
watch featured Thursday’s session of the 
convention. Mr. Gould demonstrated a de- 
vice for obtaining time signals without any 
mechanical contact, a principle which he has 
achieved in applying successfully. Mr. 
Gould’s paper will appear in the Horological 
Department of THE JEWELERS’ CIRCULAR. 

Major Chamberlain exhibited a noteworthy 
collection of watches, and after describing 
from his intimate knowledge the history of 
the watch from the devices of the Middle 
Ages to the present factory products, ex- 
pressed the wish that watchmakers through- 
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out the country would give more attention to 
interesting their customers in the art of 
horology. He expressed deep regret that 
the day of fine handiwork is passing but 
declared his conviction that through the 
Horological Institute an appreciation can be 
developed in America for the beautiful 
things whereby there will be an incentive 
for artists to fill the ranks of those which 
have gone before. Major Chamberlain 
stated that the factory product is improving 
but that, from an artistic point of view, it 
cannot equal the handiwork of the 
horologist. 

Discussion of shop problems preceded ad- 
journment of the convention Thursday noon. 
Messrs. Nussbaum, Haschka, Mellenhoff and 
others urged the free interchange of 
technical knowledge, the sentiment expressed 
being that professional jealousy is doing 
more to retard the advancement of horo- 
logical education in the United States than 
any other factor. 








Boy Kills Oakland, Cal., Jeweler in 
Gun Mishap 


San Francisco, Cal., May 12.—Hymen 
Mitzman, proprietor of Barney’s Jewelry 
Store, 663 Broadway, Oakland, was shot and 
killed accidentally, May 4, by his five-year- 
old nephew, Julius Jacobs. There were no 
witnesses to the shooting. 

Mitzman lived at 663 Prospect Drive, 
Oakland, with Sidney Jacobs, the father of 
the boy and it has been customary for some 
months for some member of the family 
to drive downtown to take Mitzman home 
to dinner. The boy has been making the 
trip to his uncle’s store for some months, 
and had been allowed the run of the rear 
office until time to go home. 

On May 4 Julius was taken to the store 
by his gréat-uncle, Rudolph Rosenberg of 
San Francisco. It is believed that on his 
entering the office he picked up the revolver, 
which Mitzman kept handy on his desk in 
case of attempt to rob the store. Whether 
Mitzman attempted to take the revolver 
away from the boy or whether the boy 
pulled the trigger while his uncle sat at 
the desk is not known. 

Rosenberg was in the front of the store. 
He told police he heard a shot and the boy 
ran out of the rear office screaming. 

Rosenberg said he reached the office in a 
few seconds and found Mitzman lying on 
the floor with a bullet wound in his head. 
While one of the clerks tried to quiet the boy 
another summoned a physician and the po- 
lice ambulance, 








The annual banquet of the Adams Jewel- 
ry Co., Tampa, Fla., was held recently at 
the Palma Ceia Golf Club with about 60 
guests present. An interesting program ar- 
ranged by B. W. Stephenson, assisted by 
Mrs. L. M. Johnson and Miss Myrtle 
Brack, met with the approval of all present. 
Several vocal selections were given by Phil 
Clark and Alvin Magnon. Miss Mary 
Glover and Miss Beatrice Ellsworth gave 
a duet and a recitation was given by Chris 
Ortez. There were a number of other fea- 
tures on the program, which also proved te 
be very entertaining. Dancing was also 
enjoyed. 
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Wholesalers’ Convention 





Excellent Address and Fine Social Features 
Assured by Committees in Charge of 
Meeting 

PHILADELPHIA, Pa., May 12—Geo. A. 
Fernley, secretary of the National Whole- 
sale Jewelers’ Association, has announced 
that the program for the 20th annual con- 
vention at the Providence-Biltmore Hotel, 
Providence, R. I., June 6, 7 and 8, is being 
developed very rapidly and that this year’s 
meeting will be quite different from any 
held in recent years. 

As already noted the keynote of the con- 
vention will be “How can the jewelry busi- 
ness be made more profitable,’ and the asso- 
ciation has already secured several speakers 
who will give concrete suggestions of prac- 
ticai value. 

The business sessions will be supplemented 
by an attractive entertainmnt program 
arranged under the auspices of the New 
England Manufacturing Jewelers’ and Silver- 
smiths’ Association and the officers and com- 
mittees are anxious to make the convention 
the most representative gathering of the 
wholesalers and manufacturers in the history 
of the industry. 

Mr. Fernley announces that they have been 
extremely fortunate in securing several ex- 
ceedingly able speakers to address the con- 
vention. They include G. A. O'Reilly, vice- 
president, American Exchange-Irving Trust 
Co., and Dr. Alfred P. Haake of the Sim- 
mons Co., both of New York city. Mr. 
O’Reilly will deliver a constructive talk of 
real interest to members. Dr. Haake will 
discuss problems of distribution. At the 
conclusion of his remarks Dr. Haake will 
answer any questions the members care tc 
ask. 

The program will provide for addresses 
by other prominent men and will be quite 
different from the programs arranged for 
recent conventions of the association. 

From Providence comes the statement that 
that city promises the National Wholesale 
Jewelers Association a great convention; a 
different convention and a better one than 
its predecessors. Men will bring to this 
convention the best and most constructive 
thoughts they have. Perhaps never in its 
history was there a greater need for a united 
effort in this direction. 

The publicity committee consists of 
Lawrence J. Walsh, chairman; Frederick A. 
Ballou, Jr., and Edwin H. Cummings, Sr. 

The registration committee is composed 
of Alfred B. Lemon, chairman; Stewart D. 
Brown, Bertram J. Drabbell, Edwin H. 
Cummings, Jr., Harold R. Johnson, Morgan 
W. Rogers, George Weller, Walter Wood, 
James Otis, and Edson W. Sawyer. 

The Rhode Island shore dinner to be held 
at the famous Pomham Club on Wednesday 
afternoon, will be in charge of the following: 
Joseph F. Rioux, chairman; Lawrence E. 
Baer, Stephen H. Garner, Wallace D. Ken- 
yon, Victor H. King, Ellis W. McAllister, 
Charles A. Meally, Paul B. Paris, Edmund 
T. Sommer and Herbert K. Sturdy. Two 
features of the program of entertainment 
announced at this time are the dinner to be 
held at the Pomham Club, and a golf tourna- 
ment with luncheon to be held Tuesday 
afternoon. The tournament is_ being 
arranged by Samuel Levy, president of the 
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Manufacturing Jewelers’ Golf Association, 
and will be held in conjunction with the 
annual Spring tournament of the association, 








Flood Fund Subscribers 


Additional Subscriptions Reported by Na 
tional Jewelers Board of 
Trade 


Contributions have continued to come in 
during the past week to the National Jewel- 
ers’ Board of Trade, for the relief of suffer- 
ers in the Mississippi Valley flood district. 

The additional names reported up to 
Monday were as follows: $100—Shiman 
Bros. & Co.; $50—Wnm. I. Rosenfeld & Co., 
George Schuetze, Lissauer & Co., Adolph 
Schwab; $25—Silverman, Kohn & Wallen- 
stein, Walter Eitelbach & Co., Riskin & 
Hart, Alpheus L. Brown (in addition to 
former subscription of $25) Diel Watch 
Case Co.; $15—Abner Shaw & Co.; $10— 
M. B. Rosenback; $8.69—Employes of 
American Standard Watch Case Co.; $5— 
Allen L. Brown (in addition to a previous 
subscription of $5). 

In reporting the subscriptions received last 
week by the Board, an error occurred in 
reporting those who contributted $25. The 
list of $25 subscribers in last week’s issue 
of THE JEWELERS’ CircuLar should have 
been as follows: $25—Wolfsheim & Sachs, 
Inc., Henry Bodenheimer & Co., I. Hoch- 
berger & Sons, Kantor Bros. Jewelry Corp., 
E. & J. Swigart Co. O. J. Somers Co., 
C. W. Sommer & Bro., Inc., Dreher Bros. & 
Wider, Julius Rauhheim, Inc., John Lamont 
& Son, Inc., Zimmern, Rees & Co., Edward 
S. Smith Co., Inc., Kramer & Bick, Gold- 
smith & Loopuit, Goldmuntz Bros., Arthur 
H. Kirkpatrick. 








Providence Jewelers Subscribe to Mississippi 
Valley Flood Fund 


ProvIpENCE, R. I., May 14.—Contributions 
to the Mississippi flood relief fund of the 
Providence Chapter of the American Red 
Cross continue to be received here at the 
local headquarters, the sum total tonight 
being $45,161 or well over three-quarters of 
the $60,000 quota set for the local chapter. 
As has always been the case in connection 
with all philanthropic public movements the 
manufacturing jewelry industry and _ its 
kindred branches are well represented. 

Contributors during the past week include: 
Uncas Mfg. Co., $50; Young Bros., Inc., 
$50: Henry D. Sharpe (additional), $500; 
employes of the Uncas Mfg. Co., $38.15; 
Mrs. Arthur O. Ostby, $30; Williams & 
Anderson, $25; Richard W. Blanding, $10; 
John Buffington, $6; Mrs. A. T. Wall, Jr., 
$25; Herbert J. Wells, $25; Mrs. Thomas 
H. Tarbox, $5; employes of Rueckert Mfg. 
Co., $41.50; employes of Belcher & Loomis 
Co., $15; Mr. and Mrs. Louis T. Capron, 
$5: C. E. Mfg. Co., $30; Belcher & Loomis 
Co., $100; employes of Shepard Stores, 
$76.68; C. J. Fox Co., $25; Gladding Mutual 
Benefit Association, $25; Winsor & Jerauld 
Mfg. Co., $50; Mrs. Ralph S. Hamilton, 
Jr., $10. 





— 


J. W. Mills has sold out his jewelry store 
to L. J. Story, at Wessington. Springs, 
S. Dak. 
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Death of Fred’k A. Brown 


Well Known Philadelphia Jeweler Suc- 
cumbs to Attack of Pneumonia 


PHILADELPHIA, Pa., May 16.—The firm of 
Hoover & Smith suffered its second loss with 
in a year in the death of Frederick A. Brown, 
its secretary and treasurer. Mr. Brown, who 
was only 46 years old, had been in the 
jewelry business for 27 years. 

He began his career back home as a sales- 
man for Simons Bros & Co. and when its 
retail business was taken over by Hoover & 
Smith joined that firm. He had been with 
the firm for many years and at its incorpora- 
tion was admitted to partnership. 

Although he had been ailing for almost a 
year, Mr. Brown was able to attend to his 
duties at the store at 712 Chestnut St., until 
May 2 when he contracted a severe cold 
which developed into pneumonia, which 
proved fatal after an illness of little more 
than a week. 

Mr. Brown was a member of the Penn 
Athletic Club but had no other fraternal 
affiliations. He was a musician of repute 
and was noted as a church organist. 

The funeral, held from his home in 
Wynnewood, a suburb, was largely attended 
and the store was closed all day last Satur- 
day as a tribute. 

Mr. Brown is survived only by a widow. 
His death leaves Charles I. Clegg as the only 
surviving member of the firm. 











Death of Cornelius Savage, Veteran 
Gorham Co. Salesman 


The Gorham Co, lost its oldest retail 
salesman last Friday when Cornelius Sav- 
age, in charge of the tea set room at the 
W. 47th St., New York store of the con- 
cern, dropped dead in the Grand Central 
Station. Mr. Savage resided at 498C Jef- 
ferson Ave., Brooklyn, N.Y., at which 
place the funeral services were held last 
Sunday night. Burial was made in Centre 
Moriches, L. I. 

Cornelius Savage or “Pop” as he was 
affectionately and familiarly known, was in 
his 85th year at the time of his death, and 
was one of the few men of this present day 
who had a personal acquaintanceship with 
the late Abraham Lincoln. For years, Mr. 
Savage had been a source of information 
for many writers and others interested in 
the life of President Lincoln. Mr. Savage 
was born in September, 1842, on Fifth Ave. 
between 10th and 11th Sts., New York. He 
told many interesting stories of “little old 
New York” and recalled vividly being 
taken by his father to watch the work of 
levelling the Murray Hill Section. His 
grandfather was Michael Burnham, founder 
of the New York Evening Post. For 42 
vears, he had been connected with the Gor- 
ham concern, for years being in the flat- 
ware section on 36th St., but at the time of 
his death, was in charge of the art room 
on the second floor in the building at 47th 
St. and Fifth Ave. At the time of the Civil 
War, Mr. Savage’s parents refused to al- 
low him to join the army but he ran off to 
Washington where he was assigned to the 
Ordnance Department. He was also a 
baseball player of considerable ability and 
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formed a team which used the grounds at 
the rear of the White House. He was 
one of the few men who not only actually 
knew President Lincoln but was able to 
boast of having had Lincoln as a team 
mate, if only in an honorary capacity. 
Through his connection with the ball team 
and the Ordnance Department, Mr. Savage 
became intimately acquainted with the 
president and even accompanied the latter 
two or three times each week on his strolls 
for exercise. 

On the night of Lincoln’s assasination, 
Mr. Savage was playing cards when the 
game was interrupted by the dashing of 
cavalry down the street proclaiming the 
shooting of the President. The card players 
ran at once to Ford’s Theatre and joined 
the crowd in front of the house on 10th St. 
where the President had been carried. For 
many years, Mr. Savage treasured among 
his possessions, pieces of a sheet from the 
death bed and a bit of the blood-stained 
pillow case on which the President’s head 
had rested. In 1870, while visiting in Wis- 
consin, he gave both relics to Governor 
Fairchild who had requested them for the 
State archives. 

Mr. Savage’s passing is a deep loss to 
the Gorham employes, to whom he had 
endeared himself. He was quiet, unassum- 
ing and always cheerful, which made for 
him many friends. 

Deceased is survived by his widow, Sarah 
E. Savage, and two children. 








Death of Charles W. Bridgman 


East Orance, N. J., May 16.—Charles W. 
Bridgman, this city, passed away last Thurs- 
day at the Homeopathic Hospital. He had 
been in ill-health for some months and in the 
hope that an operation would benefit him 
he was removed to the hospital about two 
weeks ago. It was found he was in too 
serious a condition to attempt an operation 
and he grew slowly worse until the end 
came quietly on Thursday. 

Funeral services were held at his late home 
44 N. Walnut St., on Saturday afternoon 
last and the interment took place at 
Chatham, N. J., the native town of his 
widow, who survives him. 

Mr. Bridgman was one of Maiden Lane’s 
“Old Timers.” Born in Adams, Mass., 71 
years ago, removing later to Belchertown, 
the same State, he came in early manhood to 
New York city. 

He labored at first in the drygoods trade, 
but in 1883 came to Maiden Lane, with the 
old firm of Wheeler, Parsons & Hays and 
for 44 years was associated with that firm 
and its successor Hayden W. Wheeler & 
Co. For more than 35 years he was cashier 
of the above firm. 

It would be difficult in a short sketch to 
give an idea of the remarkable character 
of “Charlie” Bridgman, but if one should try 
to sum up in one word the outstanding 
characteristic of his life it would me “Faith- 
fulness.” Faithful to his family, faithful 
to his daily work and faithful to his church. 
These three things were his life’s chief 
interests. 

Quiet, unassuming, kind and helpful to 
others, always the courteous gentleman he 
made many friends among his business ac- 
quaintances. Many of the old friends have 
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gone on and the younger generation on the 
“Lane” may not know him so well, but there 
are still many left who will miss him and 
feel sad because of his going. 








Death of Frank E. Davis 





Prominent Northampton, Mass., Jeweler 


Passes Away at His Home 


NorTHAMPTON, Mass., May 16.—Frank 


E. Davis, a founder of the Massachusetts 
and Rhode Island Retail Jewelers’ Asso- 
ciation and for more than 40 years a 
prominent jeweler in this city, died yester- 
day at his home. 

He was a native of Assonet and came 
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to this city as a. jewelry salesman. About 
40 years ago he married Miss Marion 
Louise Bridgman, daughter of Malcolm 
Bridgman, a jeweler, and entered into 
partnership with him, later taking over the 
business which he had conducted on Main 
St. for many years under the name of 
Frank E. Davis. 

He was prominent in the masonic fra- 
ternity. He was a past eminent commander 
of the Northampton Commandery Knights 
Templar, was past president of the North- 
ampton Club and of the Northampton 
Board of Trade and was a trustee of Dick- 
inson Hospital. He was held in high esteem 
by a wide circle of friends and acquaintances 
both in trade and other circles. 

He is survived by his widow, a sister, 
Mrs. Charles J. Harris of Hartford, Conn., 
and one brother, Charles W. Davis of 
Roslindale. 








Julian Hanson, secretary-treasurer of the 
Hanson Clock Co., 1220 11th St., Rock- 
ford, Ill., has announced plans for the erec- 
tion of a $35,000 addition to the factory, 
which will double the production capacity 
of the factory. The firm is the only one 
in the United States manufacturing hall 
clocks exclusively and the increase in the 
business has necessitated the expansion 
which has been considered by the company 
several months. 
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Wisconsin Jewelers Hold Convention 


Loyalty, Co-operation and Organization Stressed at Twenty-second Meeting of State Retailers 
at Fond du Lac May 11 and 12—New President and Vice-president Chosen—Resolu- 
tions Adopted and Other Business Transacted—Banquet Thursday Night 


Fonp pu Lac, Wis., May 14.—Loyalty, co- 
operation and organization were stressed as 
the keynote theme by speakers addressing 
the 22nd annual convention of the Wisconsin 
Retail Jewelers’ Association, held at the 
Hotel Retlaw, here, on Wednesday and 
Thursday. Loyalty to the consuming public 
and the men engaged in the various branches 
of the trade, it was pointed out, creates co- 
operation and is furthered by active or- 
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ganization. The Wisconsin association 
having completed its 2lst year of existence, 
the convention just closed took the form of 
a birthday celebration on the anniversary of 
the organization, having reached its majority 
in years. Speakers pointed with pride to the 
fact that Wisconsin is second in point of 
membership of all the some 40 States affili- 
ated with the American National Jewelers’ 
Association, as well as being the parent of 
the healthy growing National Jewelers’ Mu- 
tual Fire Insurance Co. Considerable inter- 
est was created and preliminary plans laid 
by the Wisconsin jewelers to entertain the 
convention of the National association in 
Milwaukee next September. Registration 
of the retail jewelers, jobbers and manufac- 
turers ran well over 200. Many jewelry 
displays were exhibited by manufacturers 
and wholesalers at the convention hotel. 
Ladies of the jewelers, organized as the 
Ladies’ Aupxiliary of the Wisconsin Retail 
Jewelers’ Association, held a business meet- 
ing and were the guests of the Fond du Lac 
ladies at luncheons, entertainments, sight- 
seeing trips and theatre party. Thursday 
night the ladies joined with the jewelers in 
a banquet and dance as the closing feature 
of the convention. 
Wednesday 


On the opening day, Wednesday, the 





morning was devoted to registration and the 
annual meeting of the policyholders of the 
National Jewelers’ Mutual Fire Insurance 
Co. A joint luncheon was held at noon. 

H. F. Vanderbie, Eau Claire, president of 
the Wisconsin Retail Jewelers’ Association, 
presided at the opening of the 22nd annual 
convention of the association Wednesday 
afternoon. In his address he reviewed the 
work of the national association, paying 
tribute to President Brotherly and other of- 
ficers; called attention to the national con- 
vention to be held in Milwaukee in Septem- 
ber, and stressed the need of co-operation 
of the retailers in achieving their common 
purposes. President Vanderbie urged the 
delegates to continue supporting the Na- 
tional Publicity Fund, and also referred to 
the work of the Wisconsin State Council of 
Retailers with which the association is co- 
operating. 

His address follows: 


ADDRESS OF PRESIDENT VANDERBIE 


In opening this our 22nd annual convention of 
the Wisconsin Retail Jewelers Association I most 
heartily welcome all of you. 

It is a great pleasure to see so many of you 
who have been in our association for so many 
years, and to know of the good work you have 
done and the interest you have taken in all the 
activities that have led to our splendid success. 

I am proud of this organization and realize that 
a great many jewelry associations as well as other 
State associations look to us as one of the leaders 
of the country in our particular line of trade. 

I am glad so many of the younger men are 
taking an active interest in our association work, as 
they are the ones who eventually will have to carry 
on the work that has been started by the older 
members, and I trust they will realize the respon- 
sibility that will be placed upon them, as there are 
always very important matters that will have to 
be gone over carefully from time to time. 

As one of your delegates to the American Na- 
tional Retail Jewelers Association convention that 
was held at Philadelphia last August, it was a 
source of great delight to come in contact with the 
national officers and members of the executive com- 
mittee. 

The address of President Brotherly was a mas- 
terpiece, and I hope every one of you read it as 
published in the trade journals. Even now I like 
to turn back to the copy that contains his report, 
and study the different points that he brought out 
of the work that has been accomplished by the 
national association and the plans that they have 
in mind for future work. 

If any of you have these copies of Aug. 11 and 
18 of THe JeEweters’ CrrcuLar and the August 
and September numbers of the Keystone North- 
western Jeweler and National Jeweler I wish you 
would read them over again carefully. I am sure 
you will find it very interesting, also the reports 
given by different committees. 

I think all of us ought to feel very grateful to 
Mr. Brotherly because he again has consented to 
accept the office of President of the National Asso- 
ciation. It means a lot of hard work and sacrifice 
of his time and business, and he has given us 
willingly the best he has. 

It is not necessary for me to dwell at length 
on the tax elimination. But I want to call your 
attention to the fact that it was through organiza- 
ion work and the splendid work of the tax elimina- 
tion committee, backed up by the statistics of the 
Harvard Bureau of Business Research, that has 
lifted such a burden from the retail jeweler and 
given us a chance to add a little to our net gains. 

Neither is it necessary to take up any of your 
time to dwell on the National Publicity work, as 
all of you are familiar with the work that has 
been done in that line. However, we must keep 


up our subscriptions to the publicity fund to adver. 
tise our line of business. 

Here are a few excerpts of a speech that was 
given by President Coolidge at a meeting of adver. 
tising agencies held at Washington last October, 
when he said, “Advertising is the life cf trade,” 
“‘Advertising creates and changes this foundation of 
all popular action, public sentiment and public 
opinion.” ‘Mass demand has been created almost 
entirely through the development of advertising,” 
“Modern business could neither have been created 
nor can it be maintained without advertising.” “It 
is on this foundation of enlarging production 
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through the demands created by advertising that 
very much of the success of the American Indus- 
trial system rests.” 

A number of other excerpts could be given, but 
I have selected just a few. 

You are all aware of the fact that your delegates 
were successful in having the national association 
hold its convention in Milwaukee this year. Invi- 
taticns were received from several States, one was 
from Dallas, Texas, but as the temperature was 
hanging around 100 in the shade at this time, their 
invitation was received with a groan, as all felt 
that they wanted no more hot weather dates. 

A special invitation was given by Ed. O. Little 
and backed by Ralph Ressler to hold the convention 
in Indianapolis. As usual the choice was left 
with the executive committee. 

After the session was over, I called on some of 
the members of the executive committee, and found 
that they were very much in favor of Milwaukee. 

I think Ed Little has a warm spot in his heart 
for Wisconsin, because he is one of the committee 
who told me that he was in favor of Milwaukee. 
I am glad he is with us now, because I know he 
will have a splendid message for us, and trust he 
will enjoy being with us at this time. 

To have the national convention in our State 
is a rare opportunity, and I want our members to 
make a special effort to attend. They are looking 
forward to the largest attendance they have had 
in many years. 

The national association has been successful in 
having the Platinum Stamping Act ratified, so now 
it has become a law and will be a protection for 
every jeweler. 

The Kapper-Kelly bill, which seeks to control the 
resale price of merchandise, is still on the fence, 
with modificaticns suggested here and there, but I 
believe eventually that it will become a law that 
will give us some protection from price cutters on 
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nationally advertised goods, and in this way I am 
jn hopes it will curtail the practice that a great 
many wholesale houses have in selling our line of 
goods direct to the customer. ; 

This class of wholesalers is developing into one 
of our worse competitors and should be considered 
as nothing more than a parasite hanging onto the 
‘ewelry trade and sucking the sap of our interests. 
terests. 

The manufacturers have their place and the 
wholesalers have their place, as well as the retailers, 
and all should work together for the welfare of the 
jndustry as a whole. Some manufacturers of our 
nationally advertised product place their goods with 
unscrupulous wholesalers as well as those of reliable 
reputation and do not seem to discriminate. 

Their product can now be had at wholesale and 
distributed to the consumer and friends at cost by 
firms who do not carry a line of jewelry or silver- 
ware. 

I am sorry to say that the amount of money 
contributed to the publicity fund by the wholesalers 
is a very much smaller percentage than the manu- 
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This does not apply to 
loyal to our in- 


facturers or retailers. 
wholesalers who have been so 
terests, 

This is quite in contrast to what the Sterling 
Silversmiths Guild is doing for us. They are 
putting on a very extensive advertising campaign 
of their own and I feel sure that it is very bene- 
ficial to our trade. 

There has been a movement started by several 
different State trade associations to organize what 
is called the Retailers’ Council, its object is to 
concentrate the interests of the several associations 
into one body, to be called the Wisconsin Council 
of Retail Merchants, which will retain a permanent 
executive secretary who will devote his entire time 
to this work. Mr. Anderson, Mr. Stecher and Mr. 
Nelson have attended the preliminary meetings and 
Mr. Nelson was appointed to represent our asso- 
ciation and pledge our support. He and Mr. 
Anderson will give a detailed report of what has 
been accomplished up to this time. 

During the two years that I have held this office 
it has been a great pleasure to do what little I 
could. I appreciate the splendid help that has been 
given me by the officers and directors of this 
association and thank them for the splendid support 
that has been given. 

At this ccnvention my successor will be appointed 
and to him I wish to extend my sincere wishes for 
a prosperous and happy term of office. 

Thank you. 


_ Pointing to the laxity of jewelers in fail- 
ing to co-operate in association work unless 
serious problems confront them, Secretary 
A. W. Anderson, Neenah, in his annual re- 
Ports stated that since the repeal of the war 
tax on jewelry last year, there has been 
a slight loss in membership of the State as- 
sociation. Plans are already under way, 
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however, to regain the loss and increase the 
membership to the average strength of 250 
members by ‘the time of the National con- 
vention. 
Mr. Anderson’s report as State secretary 
follows: 
REPORT OF SECRETARY ANDERSON 


Wisconsin is still second in point of membership 
of all the nearly forty States affiliated with the 
American National Retail Jewelers Association. It 
is exceeded only by the State of New York. 

It is useless to attempt to conceal the fact that 
since the war tax was removed from jewelry and 
kindred lines memberships in the various State 
retail jewelers’ associations have been fewer than 
while this tax was being imposed. 

The reason is that in times of greatest trouble 
it is natural for those interested to get together 
for comfort and mutual help. The war tax on 
jewelry sales, taking its millions from the tills of 
the retail jewelers annually, was such a serious 
menace that jewelers readily gave their assistance 
and encouragement to their organization in order 
that relief might be found. 

The reaction in membership came after the war 
tax was entirely removed in February, 1926. In 
Wisconsin the falling away was only slight. Wis- 
consin jewelers have a reputation for sticking to- 
gether in good or bad periods, and we hope to 
overcome the slight loss in membership this year 
by personal and mail canvass of the state, as method 
which your State officers have pursued periodically 
for many years, with good results. 

By the time of the national jewelers’ convention 
at Milwaukee, the last week in September, we 
expect and believe that the membership of the State 
association will be paid up to its average strength 
of 250 members. 


LEGISLATIVE MATTERS 


This being a legislative year in Wisconsin, your 
officers and your legislative committee have been 
busy, along with other business organizations, watch- 
ing legislation that would affect our business and 
trade. 

We gave our support to the fight to restore the 
personal property offset against the income tax and 
regret to have to say, as you know, that this 
measure was defeated. However, we are not dis- 
couraged, but will join with other trades in working 
for all measures that we believe to be for the best 
interests of the retailers of the State, and we fully 
expect that eventually we will get tax relief in Wis- 
consin. 

RETAIL DEALERS’ COUNCIL 


For some time past efforts have been made to 
organize a Council of Retailers in Wisconsin along 
the lines of the successful organization in Ohio. 
Such council would work for the interests of all 
retail business. Several meetings have already been 
held at Milwaukee and Madison, at which were 
represented about twelve to fourteen different lines 
of retail business, including the jewelers. A tem- 
porary organization has been effected, and ways 
and means are now being considered to make this 
organization permanent, which is considerable of a 
task, as it will require financing on a scale that 
will allow of effective work. A permanent office 
with a staff to carry out the policies of the organi- 
zation will be necessary, but it is our aim to do 
this without calling on individual members of this 
association for further funds. 

Your secretary will not predict the outcome of 
this effort to bring the retail interests of the State 
closer together, but can assure you that your Presi- 
dent and the other officers of your organization 
will keep in close touch with these efforts and 
support them so long as they promise to be for 
your best interests. ' 


THE NATIONAL CONVENTION AT MILWAUKEE 


Your State organization’s biggest special job in 
the coming six months will be to entertain the 
convention of the American National Retail Jewel- 
ers at Milwaukee, Sept. 27 to 30. 

Wisconsin jewelers have done a certain amount of 
boosting for their own State organization in the 
past, making the claim, and rightfully so, that 
Wisconsin was on the map in association matters, 
and now we are going to have a chance to prove 
it to all the other jewelers of the country. 

Wisconsin jewelers do turn out for their con- 
ventions and for their various group meetings. 
In other words, they seem to like to get together. 
That is the reason why we are holding a State con- 
vention now, instead of at the time of the national 
meeting. We feel certain. that our members will 
flock to Milwaukee in large numbers this fall, fully 
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as many, if not more, as though we had postponed 
this State convention until the national convention 
dates. 

It is impossible to hold a satisfactory State 
convention in connection with a national. There- 
fore, your State officers decided to:hold the regular 
State convention early and then devote the rest of 
the time for the next four and one-half months to 
preparations for what we expect will be one of the 
greatest national gatherings of jewelers ever. held. 
I hope and expect to see everycne now at this 
convention present at Milwaukee next September. 


OUR ADVERTISERS AND EXHIBITORS 


Manufacturers and wholesalers and others are 
liberally represented in our annual program as 
advertisers. They help to support your organiza- 
tion. It is only fair that our members show them 
appreciation of their patronage whenever possible. 

While we do not solicit exhibits, though we invite 
them, for our State convention, we always have a 
large number, as you will note from the various 
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displays and the good representation of traveling 
men. We appreciate their being here and hope they 
will come again. 


OUR TRADE JOURNALS 


The jewelry trade papers have advertised our 
convention extensively, as they always do. They 
have representatives at this gathering. We want 
them to know we appreciate their assistance in the 
welfare of our organization. If they can find any 
of our members who are not readers of their tre- 
mendously helpful jewelry trade publications, I hope 
they will get their subscriptions. 

At other times during this convention you will 
hear of the various present activities of the Ameri- 
can National Retail Jewelers Association, and it is 
not my purpose to recount them in this report. 

This is our 22nd annual convention. We are 21 
years old. Some of your State officers, and this 
does not include the secretary, have served you for 
the entire life of your organization. It is the 
splendid manner in which the old members have 
clung to their State organization and the faithful 
service that your officers have given that ‘has made 
Wisconsin’s association of retail jewelers one of 
the acknowledged leading organizations of its kind. 


A healthy financial condition of the Wis- 
consin association was reported by Henry F. 
Stecher, Milwaukee, in his annual report as 
treasurer. During the 21 years of the asso- 
ciation, Mr. Stecher served the first year as 
a director and for the past 20 years’ as treas- 
urer. 

Treasurer Stecher’s report follows: 


REPORT OF TREASURER STECHER 


Twenty-one years old or full grown is our Wis- 
consin Retail Jewélers' Association, this being our 
22nd annual convention; ‘having been organized 
May 14, 1906, at Milwaukee, and it has been my 
privilege to serve the first year as a director, and 
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for the past twenty years as your Treasurer, and 
want to thank one and all of you for the honor 
and privilege of serving you so many years. 

We can look back with pride at our achievements, 
which have been many fold, the most outstanding 
being our own National Jewelers Mutual Fire Ins. 
Co., which began business in a humble way on 
June 1, 1914, with $138,000 of insurance, and on 
May 1, 1927, we have $12,223,000 of insurance in 
force, and will return to policy holders in 1927 
some $51,000.00 in dividends. This accomplishment 
spells progress, but could not have been accom- 
plished without your co-operation, and again proves 
that in union there is strength. I, therefore, say 
that a membership in the Jewelers Assn. is a divi- 
dend-paying investment, and not an expense, and 
that no jeweler can afford to stay on the side 
lines. 


healthy financial condition, and this is only accom- 
plished by the loyalty of Wisconsin jewelers in 
paying their dues promptly, and we have as many 
paid up for the ten months covering this period as 
we had last year. But I hope that we will have in 
good standing by the time that we welcome the 
American National Jewelers Association in Mil- 
waukee the last week of September a membership 
of 300 or better, and this can be accomplished if 
you loyal jewelers will urge your fellow jeweler 
who is not a member to join. 

We must ever bear in mind that were it not for 
our friends, the manufacturer, wholesaler and job- 
ber, who, by taking space in our annual program, 
gives us a source of extra revenue besides our 
dues, without which this splendid financial showing 
would not be possible, and that we should bear 
those in mind that help us when in need of mer- 
chandise wherever possible, for they are our friends. 

Your Treasurer has added to our investment 
during the past year a $1,000.00 bond of the city 
of Holland, Mich., making our total investments 
now $2,700.00, bearing interest, as compiled on a 
Separate sheet. 

Then followed a detailed report of receipts 
and expenditures for the year. 

In the absence of Ed O. Little of Auburn, 
Ind., vice-president of the American National 
Retail Jewelers’ Association, who was un- 
able to be present, a brief talk was given by 
Walter H. Mellor, Michigan City, Ind., rep- 
resentative of the Keystone Watch Case Co., 
and successor to the beloved Colonel John L. 
Shepherd. Loyalty, Mr. Mellor asserted, 
teaches and creates co-operation. If the 
merchants are loyal they will co-operate 
with the other fellow, he declared. 

“If you are loyal to the man extending 
you credit, go to him and talk over your 
affairs and he will help you,” said Mr. Mel- 
lor. “Be loyal to the wholesale houses, to 
the traveling men. Be loyal to your or- 
ganization. Don’t think because you pay a 
small amount of dues that you have done 
all that you have to do. The leading stars 
of your organization are the men who are 
at the head of it. If you have an active head 
you will have an active organization. If 
you have an inactive head, you will have an 
inactive organization. Efficiency counts and 
makes the success of an organization.” 

The need of education in better merchan- 
dising methods and of a better knowledge 
of business operation, were discussed by B. 
Christianson, Stevens Point, Wis., assistant 
secretary of the Wisconsin Retail Hardware 
Association, who pointed to some of the 
plans and accomplishments of his association 
which might be profitably followed by retail- 
ers in other lines. 

At an executive session of the association 
Wednesday night interesting trade questions 
were discussed. A.C. Hentschel of Milwau- 
kee presided. The Question Box feature 
was in charge of Walter H. Mellor. Frank 
discussion was held on the various problems 
presented by delegates in the form of written 
questions and the interesting session covered 
a period of two hours. Among the subjects 


I can again report that our association enjoys a 
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discussed was the operation of credit busi- 
ness, aud it was agreed that a jeweler can 
make a success in a credit way by running 
on a legitimate basis with high grade mer- 
chandise. Various jewelers told of their ex- 
periences in this connection and gave valu- 
able information as to overcoming difficulties 
which confront the jeweler inexperienced in 
the ways of credit granting. 

Following the closed meeting, the ladies 
joined with the delegates for a buffet lunch- 
eon and entertainment. 


Thursday 


“Retailers will find that there is consid- 
erably more to retailing than mere waiting 
for business to come to them,” said Fred S. 
Krieger, secretary of the retail division, 
Milwaukee Association of Commerce, in an 
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address to the jewelers Thursday morning. 
“The retailers keep stores, but do the stores 
keep them? There are many men and 
women who put their savings into a business 
and then fail. The number of business fail- 
ures is appalling. A large number of people 
with no experience, but with good common 
sense and a willingness to learn, make good. 
Except for the old-established _ stores, 
business change hands every 20 to 25 
pears. ee 


ADDRESS OF W. H. GROSCHELL 


In a talk on the work of the Jewelers’ 
Security Alliance, Supt. W. H. Groschell, 
of the Pinkerton Detective Agency, pointed 
to the changed habits and methods of crimi- 
nals. He described the modern criminal as 
a well dressed person, often posing as a sales- 
man and living in an apartment in a fine 
residential district. The criminal of former 
times, said Mr. Groschell, was usually a 
rough, unkempt, illiterate, poorly dressed in- 
dividual, who operated with the same asso- 
ciates year after year and with his asso- 
ciates became known to the underworld and 
to the police. 

The modern criminal, however, does not 
operate often with the same _ associates. 
Human life is held lightly by him, and often 
he is a drug addict. He keeps his own coun- 
sel, and a leader seldom tells the members 
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of the gang about the crime to be committed 
until it is under way. As the result of newer 
methods of criminals, the efforts of de- 
tectives is now largely confined to recovering 
stolen loot. In many cases, Supt. Groschell 
pointed out, this is difficult because jewelers 
do not place identifying marks on their 
wares. 
THURSDAY AFTERNOON 


The final session of the convention Thurs- 
day afternoon was opened by Secretary An- 
derson, who is also secretary of the National 
association, with the reading of a communi- 
cation from C. J. Brotherly, Newark, N. J, 
president of the American National Retail 
Tewelers’ Association, in which he thanked 
the Wisconsin jewelers for their support of 
the National Jewelers’ Publicity Association 
and asked for their continued interest and 
co-operation in the present advertising and 
publicity drive to popularize jewelry and 
increase sales. Senator W. A. Titus, who 
was to have spoken at the session on taxa- 
tion, was unable to be present owing to 
pressing legislative matters requiring his at- 
tendance at the State capitol. 

A. C. Hentschel of Milwaukee was elected 
president of the Wisconsin Retail Jewelers’ 
Association at the closing business session. 
He succeeds H. F. Vanderbie of Eau Claire, 
who served during the two previous years. 
Mr. Hentschel has long been active in the 
State association, and has served several 
terms as president of the Milwaukee Jewel- 
ers’ Club. At the present time he operates 
two retail jewelry stores in uptown Milwau- 
kee on North Ave., one at 2lst St. and the 
other at 46th St. Mr. Hentschel is succeeded 
as vice-president by Thomas J. Dale of 
Kenosha. A. W. Anderson, Neenah, was re- 
elected secretary, and Henry F. Stecher, 
Milwaukee, was re-elected treasurer for the 
22nd time. The new term of office begins 
Sept. 1. Gustave Keller of Appleton, Wil- 
liam H. Upmeyer of Milwaukee, Len M. 
Nelson of Madison, and John R. Chapman of 
Oshkosh, who missed his first convention this 
year because of illness, were re-elected di- 
rectors. Ed Jensen of Milwaukee was 
elected a director to succeed T. J. Dale, who 
was elected vice-president. 

Fourteen delegates were named to the Na- 
tional convention in Milwaukee, Sept. 27 to 
30. They are: H. F. Vanderbie, Eau Claire; 
T. J. Dale, Kenosha; William H. Upmeyer, 
Milwaukee; John P. Hess, Fond du Lac; 
Gustave Keller, Appleton; A. C. Hentschel, 
Milwaukee; J. F. Krumrich, Oshkosh; An- 
ton Molle, Antigo; Sam Dalin, West Allis; 
Arthur Bachman, Milwaukee; F. J. An- 
sorge, Green Bay; William Endlich, Kewas- 
kum; Len M. Nelson, Madison, and Irwin 
Fuchs, Milwaukee. It was the sense of the 
convention that owing to the nearness of 
the convention city this year, no appropria- 
tion be made for expenses of the delegates, 
but that the sum of $750 be appropriated to 
entertain the National convention. An- 
nouncement was made that the National 
Jewelers Mutual Fire Insurance Company 
had appropriated $1,000 for a similar pur- 
pose. 

The following resolutions were adopted: 


Resolutions 


Resotvep; That we condemn the practice of some 
wholesale houses of quoting net wholesale prices in 
catalogues, booklets and other advertising matter, 
and sent through the open mail, and we call upon 
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all retail jewelers to protest by letter to these who 
persist in this injurious practice. 
* * * 


RESOLVED; That we especially commend the poli- 
cies of those wholesalers and jobbers who make 
use of the Keystone and JEWELERS’ CrrcuLar key 
in their advertising matter and who realize the 
value of restricting the distribution of their mer- 
chandise to the retail jeweler and who, in all other 
ways, work and act in the interest of the retail 


jeweler. 
* * * 


RESOLVED; That we pledge our continued support 
to the National Jewelers Publicity Association and 
the Harvard Research Bureau for the splendid 
work thus far accomplished and recommend the 
generous financial support for this great work. 

* e * 


Our thanks are due to the Sterling Silver Manu- 
facturers for the generous support of their adver- 
tising campaign in educating the public in the 
purchase of Sterling Silver. 

* * 


ResoLveD; That we endorse the work of the 
Horological Institute of America in providing a 
more highly skilled watchmaker to the jewelers of 


America. 
* * * 


ResotveD; That we urge the formation and 
maintenance of local and district clubs, so that 
jewelers may know and understand each other 
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G. SCHERZINGER, 


better, and thereby place our trade upon a higher 
plane. 
* * * 

ResoLvep: That we urge all our members to take 
advantage of the savings afforded by taking all of 
their insurance in the National Jewelers Mutual 
Fire Insurance Company at a saving of 40 per 
cent. 

* * * 

REsoLveD; That we express our thanks to the 
Ladies Auxiliary who by the large attendance grace 
our convention, the wholesalers, manufacturers and 
jobbers, for their exhibits and patronage of our 
Program; to all speakers at the various meetings, 
the management of the Hotel Retlaw, the trade 
and city press, and all those who in any way con- 
tributed to make this 22nd annual convention a 
success, 

* * J 

In conclusion we express our deep appreciation 
to our National President, Conrad J. Brotherly, 
and his able Secretary, our own ‘“‘Andy,” and other 
officers for their able and unselfish devotion to our 
cause, 

Joun H. STAUTHAMER, 
F. J. Ansorce, 
Epwarp J. JENSEN, 
Gro. H. WILKE, 

E. C. Aucer. 


Bids were received from Sheboygan and 
Racine to hold the 1928 State convention in 
those cities. The naming of the convention 
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city, however, was left to the board of di- 
rectors. 

The convention adjourned at the conclu- 
sion of conducting routine official business 
and the making of announcements relative to 
the banquet. 


The Banquet and Dance 


More than 200 jewelers and their ladies 
gathered at the annual banquet and dance 
held Thursday evening. President Vander- 
bie introduced Gustave Keller, who presided 
as toastmaster. Attorney John P. McGallo- 
way of Fond du Lac was the speaker at the 
banquet and talked on “The Constitution and 
Its Relation to Business and Private Life of 
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America.” The special guest of honor was 
German Scherzinger of Fond du Lac, ac- 
credited as being the oldest jeweler in 
America. Mr. Scherzinger will be 95 years 
old in October and still makes frequent visits 
to the Scherzinger jewelry store, which is 
now under the active management of his son. 
Mr. Keller paid splendid tribute to the dean 
of Wisconsin and American jewelers, and 
Mr. Scherzinger was presented with a beau- 
tiful floral piece as a token of esteem and 
love, to which he responded with an expres- 
sion of appreciation. After the banquet 
dancing was indulged in until midnight. 





Ladies’ Auxiliary of Wisconsin Retail 
Jewelers’ Association Holds Meet- 
ing and Elects Officers 


Fonp pu Lac, Wis., May 14.—Ladies of 
members of the Wisconsin Retail Jewelers’ 
Association, organized as a ladies’ auxiliary 
of the association, held their annual meeting 
here during the two-day convention of the 
State jewelers. Mrs. A. C. Hentschel of 
Milwaukee, is president; Mrs. H. F. 
Vanderbie, Eau Claire, vice-president; Mrs. 
Irwin Fuchs, Milwaukee, secretary, and Mrs. 
F. J. Ansorge, Green Bay, treasurer. 
Officers hold over another year. 

As has been the custom in previous years, 
the ladies provided a program for the two 
days of the State association convention. Joint 
luncheon with the jewelers were held at 
noon of both days. During the time of the 
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association convention sessions, the ladies 
were guests at a theater party Wednesday 
evening, following which they joined the men 
at a buffet luncheon and entertainment. The 
auxiliary held a business meeting on the 
opening day. Thursday morning was de- 
voted to a shopping trip and during the 
afternoon an automobile sight-seeing trip 
was provided. In the evening the ladies were 
guests at the annual banquet and dance of 
the association. 

The reception committee of Fond du Lac 
ladies who received the State visitors in- 
cluded Mrs. John P. Hess, chairman; Mrs. 
Al. Denker, Mrs. Robert Glasow, Miss Marie 
Hess, Mrs. Harold Icks, Mrs. W. D. Jones, 
Mrs. Irving J. Krail, Mrs. H. J. Lohmiller, 
Mrs. William Leitman, Mrs. Frank Laiten- 
berger, Mrs. Gertrude Lallier, Miss Louise 
Maurice, Mrs. Rolf Peterson, Mrs. M. K. 
Raidy, Mrs. A. L. Recht, Mrs. G. H. Ross, 
Mrs. Herman Scherzinger, Mrs. Henry 
Scherzinger, Miss Helen Scherzinger, Mrs. 
Carl Uffenbeck and Mrs. Joseph J. Wagner. 








Annual Meeting of Policyholders of 
National Jewelers Mutual 
Fire Insurance Co. 


Fonp pu Lac, Wis., May 14.—Officers of 
the National Jewelers Mutual Fire Insurance 
Co. were re-elected at a meeting of directors 
here Wednesday, May 11. They are William 
H. Upmeyer of Milwaukee, president; 
Gustave Keller of Appleton, vice-president ; 
A. W. Anderson of Neenah, secretary, and 
Henry F. Stecher of Milwaukee, treasurer. 

The annual meeting of policyholders of the 
fire insurance company was held Wednesday 
morning, previous to the opening of the 
twenty-second annual convention of the Wis- 
consin Retail Jewelers’ Association. T. J. 
Dale of Kenosha, J. R. Chapman of Oshkosh, 
and Len M. Nelson of Madison were re- 
elected directors. 

Reports of officers indicate that the fire in- 
surance company has enjoyed continued 
growth during the 13 years of its existence, 
and has returned large dividends on policies. 
The details of the growth and progress is 
shown in the reports of the officers and are 
given herewith complete: 


REPORT OF PRESIDENT UPMEYER 


This time it is not quite a year since we met, 
and again we show a nice increase in business. 
Our reports cover a period of about ten months 
as we are meeting so much earlier this year. 

The experience of most jewelers, that have had 
a loss, is that they did not carry enough insurance. 
A good many apply the 80 per cent clause and then 
discover that they did not carry that much in- 
surance and they don’t get as much insurance as 
they thought they would. Read our booklet on 
insurance and profit by the experience others have 
had. It is a serious matter and should be given 
some attention. Consult our office—we will look 
after your interests. You are a good jeweler and 
we have good experts to give you good advice on 
insurance. I will give you a few figures and our 
good secretary and our good treasurer will give 
you more details. 

May 1, 1927, we had $12,330,900 of insurance 
in force. This is again of a little over one million 
dollars since our annual meeting ten months ago. 
Dividends in 1927 are estimated at about $51,000 
which will now make nearly a quarter of a million 
dollars saved by the jewelers that have insured in 
our company since we began to do business. Our 
assets are a little over $153,000 and our surplus 
is over $93,000. We have a surplus, per thousand 
dollars of insurance in force, of nearly three times 
that of the average stock. company. We are now 
licensed, (that means we can go and solicit in- 
surance) in Michigan and soon we expect licenses 
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in Illinois, Indiana, Iowa and Ohio. Losses paid 
since our company started in business, have been 
almost exactly $160,000 and the dividends returned 
to our policy holders amount to about $225,000. 

The jewelers are among the best risks in the 
insurance business. That is why we can return 
40 per cent of the premiums paid. This amount 
many companies pay out in salaries and taking all 
kinds of risks. Our company is run very con- 
servatively and to the best interest of the assured. 

We now write $24,000 on any good ordinary 
risk and when located in an especially fire re- 
sisting building, we can write as much as $30,000 
on one risk, 

We are now in second place among the 47 
domestic mutual fire insurance companies of Wis- 
consin in amount of premiums written annually, 
having come up from the bottom to next to the top 
in a little less than thirteen years. Several of the 
other Wisconsin companies have more insurance 
in force than we have, but only one is doing a 
larger annual business. If all the jewelers would 
give their fire insurance very serious attention, we 
would soon have the largest company. The jewelers 
of Wisconsin carry the largest amount of insurance 
in our company, with Minnesota second, New York 
third. 

We are now well under way in writing windstorm, 
so-called Tornado insurance. Every jeweler should 
carry some such insurance. It is not expensive and 
no one can tell who will be hit next. 

Write to us about it and we shall gladly give you 
full information. 


ANNUAL REPORT OF THE SECRETARY TO THE 
POLICY HOLDERS 


Progress is the right word when we speak of 
the status of the National Jewelers Mutual Fire 
Insurance Co. 

This is the 14th annual convention of the policy- 
holders. You are here to receive the annual re- 
ports of the officers, listen to the address of your 
president and to elect three directors in place of 
T. J. Dale, J. R. Chapman and Len M. Nelson, 
whose terms expire this date. 

Thirteen years ago this month we received our 
license to do business and on June 1, 1914, we 
began writing fire insurance as one of the forty-nine 
domestic mutual fire insurance companies organized 
in this State. 

We were at the foot of the ladder as far as fire 
insurance was concerned. Many of the other 
domestic mutual fire insurance companies of Wis- 
consin had been in business for years when we 
started. Several of them are still larger than our 
own company, have more insurance in force, more 
assets or more surplus, but in amount of annual 
business done, that is in the amount of premiums 
written during the year, the National Jewelers 
Mutual Fire Insurance Co. is now in second place 
among the domestic fire mutuals of the State of 
Wisconsin. 

Your officzrs feel that this is quite an achievement 
in the space of thirteen years and we are proud 
of it. 

From $138,500 of insurance in force in 1914 we 
have reached $12,342,605 of insurance in force, 
these being the figures for the 30th day of April. 

Two Hundred and Twelve Thousand Dollars have 
already been returned to our policyholders as savings 
and by the end of this year the amount will reach 
almost a quarter of a million dollars. 

Losses paid to date amount to $158,566. 

Our assets at this time amount to $154,000 in 
round numbers. 

Surplus is $94,000 in round numbers. 

The gain in insurance in force over one year ago 
is $1,298,240. 

The gain in assets and surplus has been steady 
and satisfactory, and enables your directors to 
declare a dividend of 40 per cent on fire insurance 
policies expiring in 1927 and 20 per cent on tornado 
insurance expiring this year. 

We began writing tornado insurance March 1, 
1926, and while the business has been slow in coming 
in we feel that eventually this will be a very satis- 
factory undertaking. 

Your directors declared a dividend of 20 per cent 
on tornado insurance ¢xpiring this year instead of 
a larger amount, although as yet no losses have oc- 
curred in this department, but the experience of the 
fire insurance company in starting out with small 
dividends’ has been followed, which will no doubt 
meet with your approval. 

Competition’ for the jewelers’ fire insurance busi- 
néssis very’ keen among all companies. Our loss 
ratio for thirteen years has been 22 per cent of the 
premiums, a’ very low ratio indeed, and many of 
the larger mutual fire companies are making special 
efforts to get some of this attractive business. 

Old: line: insurance companies are pushing their 
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agents hard these days in an effort to get the busi- 
ness also. and therefore we are compelled to be on 
our toes all the time in order to make progress. 

The fact that we added more than a million 
and a quarter of new business in the last twelve 
months shows that we can compete with the other 
companies. 

However, it is not enough now that we go after 
the business by mail. It will be necessary for us 
to put agents in the field in other states if we 
would continue to gain in size and strength as 
we should. 

Michigan has already granted us a license and 
solicitors will soon be working among jewelers there. 
Other states are expected to act on our applications 
for licenses this year, and we hope to have agents 
working in at least four .tates by the end of this 
year. 

Here is a list of the twelve states showing the 
largest amounts of insurance in force: 
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Because of the growth of the company and the 
tremendous amount of detail required to put this 
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business on our books, a new system of bookkeeping 
has been perfected for us by Reilly, Penner & 
Benton, the certified public accountants who audit 
our books, and whose annual report will be read 
here. Folicy registers for the ten biggest states 
have been installed and their business segregated 
from the balance of the states. 

New equipment in the way of adding machines, 
comptometer and duplicating machines, is being 
installed, and every effort will be made to keep our 
offices up to date in order that the work may be 
taken care of with the highest efficiency and lowest 
amount of cost. 

You may well be proud of your company, for your 
good support is making it one of the best class 
mutuals in the country. 








A man from North Pittsburgh, Pa., was 
recently. found guilty of breaking into two 
South Bergen jewelry stores when he was 
arraigned in the Second District Criminal 
Court of Passaic, N: J. He was alleged to 
have twice entered Macher’s jewelry store, 
213 Park Ave., East Rutherford, and was 
also charged with having broken into Wal- 
ler’s jewelry store, 140 Park Ave., Ruther- 
ford. He was arrested on April 16. 
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Killed in Auto Accident 


Curtis T. Carpenter, North Attleboro, Mass., 
and Walter J. Knowlton Meet Death 
When Car Skids Into a Tree 


NorTH ATTLEBORO, Mass., May 14.—Curtis 
T. Carpenter, formerly of Martha & Car. 
penter, manufacturing jewelers of this town, 
was almost instantly killed last Tuesday 
morning shortly after 1 o’clock, when apn 
automobile in which he was riding, skidded 
on a wet pavement on the pike road ip 
Bellingham near Franklin, crashed into a 
tree and overturned. Walter J. Knowlton, 
of Milford, Mass., driver of the car, received 
a fractured skull and was taken to the Mil- 
ford hospital where he died a few hours 
later. Mrs. Mabel. Walsh of Plainville suj- 
fered a fractured hip while Mr. and Mrs. 
Louis E. Morse, Jr., of North Attleboro, 
escaped without injuries. 

The party was returning from Milford 
and was about one mile from the town of 
Franklin when the crash occured. Accord- 
ing to reports a rear tire burst, causing 
the driver to lose control of the machine. 
The road was in a treacherous condition be- 
cause of the light rain that fell during the 
day and evening and the car shot from its 
path and hit a tree. All of the occupants, 
with the exception of the driver were hurled 
from their seats. 

Both the young men who died as the 
result of the accident, were well-known in 
this vicinity. Mr. Carpenter recently re- 
turned from North Carolina, where he had 
been on a business trip for the past six 
weeks. Up to Jan. 1 he had been engaged 
in the manufacturing jewelry business here, 
with a factory in the Union Power building. 
He was born in North Attleboro, a son 
of Mr. and Mrs. Henry W. Carpenter of 
Eddy St., with whom he lived. He gradu- 
ated from the local public schools and dur- 
ing the World War served in the navy. He 
was a member of North Attleboro Lodge 
of Elks. Besides his parents he leaves one 
brother. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
leek ending May 14, 1927 

The U. S. Assay Office reports: 





Gold bars excha1.ged for gold coin.. $947,830.57 
Gold bars paid depositors.......... 66,033.28 
RL -Syase Bouse ies eaeewn $1,013,863.85 


Of this gold bars exchanged for gold 


Date Exchanges 
Mae Oe anes ee xdeeeswewanen sauuee $376,666.35 
Me EE ere er eee Te 92,900.54 

e MGe cue ccss ce sawan ec dan wacawees 138,576.05 

i a ee RS waaneweseee sees 97,018.96 

eT Be ccbsskeewee ee ere ee ee eee Te 222,131.97 
YE eda mabanes sear sane waawes 20,536.70 
ANGE 5555 SU Re eadiaeweseSsaee es $947,830.57 








I. Gattegno has been chosen chairman of 
the Retail Jewelers Association of El Paso, 
Tex., which was recently organized. Julius 
Alberts was elected vice-chairman; John 
Clary, treasurer, and Mrs. May McGhee, 
secretary. All jewelry firms of the city 
have been invited to. become members of the 
association. 
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Another Salesman Robbed in Chicago 





Three Armed Bandits Hold Up Representative of New York 
Concern Friday Afternoon and Escape with Jewelry 
Valued at About $50,000. Round Up 
of All Crooks Follows Robbery 


Cuicaco, May 14.—Three armed bandits 
jn an automobile forced to the curb the 
taxi in which David Heitel, representing 
Henry Freund & Co. of New York, was 
returning to his hotel yesterday afternoon 
after calling on a customer and took three 
satchels of jewelry valued at about $50,000. 

The hold-up took place near 24th St. and 
St. Louis Ave. about 3:30 o'clock in the 
afternoon. For safety sake Mr. Heitel had 
used a taxi in calling on his trade and it is 
presumed he was trailed from the time he 
left his hotel until a favorable opportunity 
presented for the hold-up. 

As the bandits fled in their car Heitel and 
the driver secured the license number of 
their automobile and immediately reported 
to the police department. The plate was 
found to have been issued to Edward Cohen, 
of 1249 W. Madison St. Lieut. John Norton 
and a squad of detectives went to 31 N. 
May St., near Conen’s home where they 
arrested eight men including Cohen. While 
Cohen denied any connection with the hold- 
up, claiming his car had been “borrowed” 
without his consent, he admitted operating 
an alcohol store on W. Madison St. Those 
taken with Cohen all have police records 
varying from labor slugging, robbing to 
murder. 

All of these are held under direct suspi- 
cion of connection with the hold-up, but 
following out the general policy of the new 
police administration a general roundup of 
known crooks was begun and a search was 
also made for the “fence” where the bandits 
might have disposed of their loot. 

The cleanup was directed by Chief of 
Detectives William E. O’Connor and carried 
out by his Chief Deputy “Mike” O’Grady, 
Deputy Chief James L. Mooney and Captains 
Wm. H. Schoemaker and John Norton. 

As a result of this drive 50 bad men were 
gathered in among whom were Alex Portu- 
guese, brother of Jules Portuguese, who was 
convicted of holding up Arthur Silberfeld 
on the streets of Chicago and later killed 
in a gang war while out on a writ of 
supersedeas from the Supreme Court, Ralph 
Sheldon, Thomas Osborne and Frank Kane, 
known to be leaders in the gang lands of 
the city. Cohen, who is 23 years old, claims 
he is a potato merchant but many of his 
alibis were punctured last night. 

Before the cleanup had been long under 
way well-known politicians drifted into the 
detective bureau to intercede for the men ar- 
rested but were told flatly they might as 
well save time and breath. 

“You can’t intercede for thieves and 
crooks around here,” Chief O’Connor in- 
formed them. This is in line with the latest 
ruling of Chief O’Connor. No man with 
a record will be released at the request of 
some influential friend or politician, but is 
to be held as long as possible to give police 
time to secure evidence and produce wit- 
nesses. All of this is carrying out the 


promise of “Go Get ’Em” Michael Hughes, 
recently appointed Chief of Police, to drive 
the crooks from Chicago. 





At the office of Henry Freund & Bro., 20 
W. 47th St., New York, a JEweters’ Cir- 
CULAR reporter was told that the jewelry 
stolen in Chicago from their representative, 
David Heitel, was fully covered by insur- 
ance. 








Federal Trade Commission Alleges 
Misrepresentation in Advertising 
Fountain Pen Sets 


WasuincTon, D. C., May 16.—The Fed- 
eral Trade Commission stated on May 9 that 
it had ordered Flora Levy and Sarah Lee, 
trading as the Acme Fountain Pen Co., 
Chicago, to discontinue representations 
to the effect that they manufacture the prod- 
uct which they sell and to discontinue the 
use of fictitious prices. 

The Commission found that respondents 
sent to individuals, such as insurance agents, 
tailors and hotel managers, letters soliciting 
each to become respondents’ representative 
in his locality, and as such representative, to 
buy respondents’ fountain pens, pencils and 
sets for resale to the consuming public. In 
these letters the respondents represented 
themselves as the manufacturers of their 
wares and claimed to sell them at manufac- 
turers’ prices, thus eliminating the middle- 
man’s profit. Like representations were con- 
tained in respondents’ advertising literature 
which the resultant deception of both agent 
and purchaser because of the fact that re- 
spondents were not the manufacturers of 
the pens, pencils and sets as represented by 
them, nor had they any interest in any 
factory. 

It was found also that the price marks 
of $7 on pens, $4 on the pencils and $11.50 
on the sets were fictitious and misleading, 
as the customary retail prices were $2.50 
each for the pens and pencils at $5.50 for 
the sets. 

The Commission ordered the respondents 
to desist from these practices and the re- 
spondents are required to report to the Com- 
mission within 30 days the manner in which 
they have complied with the order. 








Brooklyn Jewelry Salesman Con- 
victed of Violating Anti-policy 
Law 


Max Bloom, jewelry salesman, living at 
20th Ave. and 84th St., Brooklyn, N. Y., 
who was found guilty last week of violat- 
ing the anti-policy law, was sentenced last 
Friday, by Judges Caldwell, Herbert and 
Direnzo in the Court of Special Sessions, 
New York, to serve 30 days in the work 
house. Bloom was convicted under Section 
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974 of the penal law, charging him with 
unlawfully possessing policy slips. 

In court, it was claimed that Bloom had 
defrauded a policeman by selling him a 
watch for $39 on the installment plan, which 
it was claimed was worth a great deal less. 
The policeman alleged that the jewelry 
salesman had given him as an inducement 
a slip which entitled him to $500 or a 
diamond ring if the number corresponded 
with the first four figures of a total pub- 
lished bank balance in the city on any 
day within the 39 weeks the officer had to 
pay for the watch. Justice Caldwell recom- 
mended a sentence of six months for Bloom 
and at the same time denounced the salesman. 
The other judges, Herbert and Direnzo, 
however, favored a 30 day term. 

On Monday H. L. Kunstler, attorney for 
Bloom made application before Judge 
Erlanger, in the Supreme Court for a 
certificate of reasonable doubt, asking for 
the salesman’s release on bail pending his 
appeal. The decision on this application was 
to be made yesterday (Tuesday) after THE 
JEWELERS’ CIRCULAR went to press. Accord- 
ing to Assistant District Attorney Henry 
Alexander who prosecuted the case, this is 
the first instance in the history of his office 
that any defendant has been brought up 
under the anti-policy law. 








Winston-Salem, N. C., Jeweler, Con- 
victed of Fraudulent Advertising, 
Will Appeal to Higher Court 


DurnHam, N.C., May 14.—State-wide in- 
terest was last week attracted by the trial 
of J. L. Young, jeweler, of Winston-Salem, 
who was convicted of fraudulent advertis- 
ing. He was tried in municipal court of 
Winston-Salem and given a fine of $25 and 
the costs. 

Young’s arrest followed the sending out 
of circulars which advertised to the public 
the sale of his merchandise as greatly re- 
duced from the regular prices. The war- 
rant was issued at the instigation of the 
advertising club of his city and the case at- 
tracted much interest, particularly among 
the jewelers of the State. The case was 
tried on May 12 and was attended by Wil- 
liam G. Frasier, of Durham, who is secre- 
tary-treasurer of the North Carolina Re- 
tail Jewelers’ Association and regional vice- 
president of the American National Retail 
Jewelers’ Association. 

In passing judgment upon the defendant, 
the judge expressed himself as being con- 
vinced that Young’s customers probably got 
their money’s worth but, according to evi- 
dence, the articles sold did not coincide with 
the advertisement itself. 

Judge Thomas W. Watson, in passing 
sentence, said that he wanted the defense 
to take the case to the higher court, as he 
would like to see what the supreme court 
would hold in the matter. Young, through 
his attorneys, appealed and his bond was 
fixed at $200. 

Different people were sent to the store to 
purchase articles which were later checked 
up with the advertisements sent out by 
Young through the mails, and then taken to 
jewelers who appraised the value of the 
articles. As a result, a warrant was issued 
for Young’s arrest. 
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Latest Tariff Rulings 





Various Imported Jewelry Articles Are Ruled Upon by the 
U.S. Customs Court in Decisions Just Handed Down 


CRYSTAL BEADS 


A protest filed by W. H. Mitchell, of Chi- 
cago, against the collector’s assessment of 
duty at the rate of 80 per cent. ad valorem 
under Par. 1428, Act of 1922, on certain 
rock crystal beads strung in necklace lengths 
on ordinary cords, without metal or clasps, 
is sustained in a decision just handed down 
by the United States Customs Court. The 
importer, in challenging the 80 per cent. 
classification, claimed duty, under Par. 1429, 
at 20 per cent. ad valorem, or under Par. 
1403 at 35, 45 or 60 per cent. ad valorem. 
Judge Sullivan, in a rather lengthy ruling 
fixing duty on the merchandise in question 
at only 20 per cent. ad valorem, writes in 
part as follows: 

“There was not any testimony that the 
beads were temporarily strung, but the rec- 
ord establishes one fact, that the beads as 
strung did not have a clasp. It seems un- 
necessary to state that experience and the 
authorities do not consider a string of beads 
complete as a necklace without a clasp. It 
is not within our knowledge, and certainly 
there is not a fact to sustain it, that a string 
of crystal beads would be worn without a 
clasp, the wearer merely tying the ends of 
the string together in an unsightly knot on 
the back of the neck, and that such would 
be considered a necklace of commerce. 

“Necklaces are worn by women, not one 
of whom appeared before us to testify that 
such strings of beads without clasps are 
worn at the present day as necklaces. 

“Necklaces are ornamental. A string of 
beads tied at the ends in a knot does not 
seem to us ornamental, nor convenient to 
use. 

“These strings of crystal beads are not 
articles of commerce or of use in their pres- 
ent form. They can be made into neck- 
laces, but are not and were not such as im- 
ported. The rock crystal beads, therein, be- 
ing semi-precious stones, are therefore duti- 
able under Par. 1429. There is not a single 
line of testimony to show that these strings 
of beads are unfinished jewelry. We are 
not passing on questions not presented. This 
merchandise was not classified as unfinished 
jewelry, and the government does not claim 
it as such. Therefore that issue is not be- 
fore us. The merchandise is semi-precious 
stones, cut but not set, suitable for use in 
the manufacture of jewelry, and is dutiable 
at 20 per cent. ad valorem as provided in 
Par. 1429 of the tariff act of 1922.” 


MILLINERY ORNAMENTS 


The National Bead Co. is overruled by 
the Customs Court in a decision involving 
the proper tariff treatment of certain mil- 
linery ornaments described in the ruling as 
“imitation precious stones, pins, jewels, ca- 
bachons, spangles, beads, or similar mer- 
chandise.” On entry, duty was imposed on 
the articles in question at the rate of 55 per 
cent. ad valorem under Par. 218, Act of 
1922. The protestant contended for duty 
under Par. 1429, as imitation precious stones 
or semi-precious stones, at but 20 per cent. 


ad valorem; under Par. 399, at 40 per cent. ; 
or Par. 1403, at 35 or 45 per cent.; or the 
last part of Par. 230, at 50 per cent. ad va- 
lorem; or Par. 214, at 30 per cept. or 40 
per cent.; or Par. 233, at 50 per cent.; or 
Par. 350, at 35 per cent. ad valorem. 

All of these claims are denied in an opin- 
ion by Judge Sullivan, who states, in con- 
clusion : 

“These are articles composed of glass, col- 
ored black, and they are decorated or orna- 
mented, or, at least, are decorative and orna- 
mental, as a mere inspection of the samples 
will disclose. They are not specially pro- 
vided for. We, therefore, believe they were 
correctly classified by the collector and over- 
rule the protest.” 

CHAINS 

Upholding a customs claim of the Brier 
Mfg. Co., Judge Sullivan rules that certain 
merchandise invoiced as “brass ball chain,” 
being in fact materials of metal suitable for 
use in the manufacture of jewelry, should 
have been assessed with duty at the rate of 
75 per cent. ad valorem under Par. 1428, 
Act of 1922, rather than as unfinished jewel- 
ry, at 80 per cent. ad valorem under the 
same paragraph, as classified by the col- 
lector. 

WATCH MOVEMENTS IN CASES 


Relief is granted to the European Watch 
& Clock Co., Inc., in a decision by the Cus- 
toms Court, having to do with the tariff 
classification of certain watch movements in 
clock cases. Duty was levied thereon by the 
collector as: clocks, at the rate of $4 each 
and 45 per cent. ad valorem under Par. 368, 
Act of 1922. In sustaining the importer’s 
protest, Judge Fischer holds the articles in 
question to be dutiable under the Act of 
1922, as follows: 

1. The watch movements at the applica- 
ble specific rate therefor, according to the 
number of jewels, under Par. 367. 

2. The clock cases at the rate of 45 per 
cent, ad valorem under the specific provision 
therefor in Par. 368. 

3. The outside leather cases at 30 per 
cent. ad valorem under Par. 1432, as manu- 
factures of leather not specially provided for. 


ROSES MONTEES 


In sustaining protests of Morris Hol- 
lander Co. and H. W. Robinson & Co., the 
Customs Court finds that certain roses mon- 
tees and paste back jewels were erroneously 
returned for duty at 55 per cent. ad valorem 
under Par. 218, Tariff Act of 1922. Claim 
was made by the importers for duty as imi- 
tation precious stones, cut, at but 20 per 
cent, ad valorem under the provisions of 
Par. 1429 of the said act, which claim is 
granted by Judge Sullivan. 


FANCY HATPINS 


Veit Son & Co. win before the Customs 
Court in a ruling lowering the tariff rate on 
certain hatpins with blue steel wire stems 
and imitation jet heads. The collector as- 
sessed duty thereon, on entry, at 55 per cent. 
ad valorem under Par. 218, Act of 1922. 
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Judge Sullivan sets aside this assessment, 
holding the hatpins to be more properly dy- 
tiable, as claimed in the importer’s protests, 
at the rate of 35 per cent. ad valorem under 
the provisions of Par. 350 of the said act, 


CORUNDUM ORE 


In a decision by Judge Sullivan, sustain. 
ing protests of Leo Meyerowitz, certain mer- 
chandise, consisting of corundum ore in its 
natural state, is held to have been incor- 
rectly assessed for duty at 10 per cent. ad 
valorem under Par. 1429, Act of 1922, as 
precious stones, rough or uncut. In finding 
in the importer’s favor, the court holds that 
free entry should have been accorded the 
merchandise at issue under the provisions of 
Par. 1570. 

IMPORTED CLASPS 


The tariff rate on certain clasps is fixed 
at 55 percent. ad valorem under Par. 348, 
Act of 1922, in decisions by the Customs 
Court sustaining protests of the Brier Mfg. 
Co., Ben Gershel Co., Inc., the New York 
Merchandise Co., Morris Goldberg’s Sons, 
A. J. Bracher & Co., Inc., Bernard Judae 
& Co., Jennie Moskowitz, Inc., Court Bros., 
Friedman & Co., Isser Singer & Sons, A. 
“ Cofod & Co., and D. Heydemann Co, 
nc. 

It is pointed out by the Court that the 
Appraiser’s report in each case at issue was 
to the effect that the merchandise in ques- 
tion consisted of dress buckles composed of 
metal, clasps or snap fasteners, or metal 
clasps, or metal snaps, or spring rings and 
jump rings, composed of metal, or buckles 
composed of metal, returned for duty at 75 
or 80 percent. ad valorem the provisions 
of Par. 1428. These assessments are set 


aside by Judge Sullivan, who fixes duty at, 


the 55 per cent. rate as “snap fasteners or 
clasps not plated with gold, silver or plati- 
num and not mounted on tape.” 


BEADS TEMPORARILY STRUNG 


Beads temporarily strung, or beads in 
bunches, returned for duty on entry at 45 
or 60 per cent. ad valorem under Par. 1403, 
Act of 1922, are more properly dutiable at 
the rate of 35 percent. ad valorem under 
the provision in the same paragraph for 
such articles, the Customs Court rules in 
decisions sustaining protests of the follow- 
ing firms: 


S. Nathan & Co., Bernard Judae & Co. . 


D. Lisner & Co., W. Reichert & Co., Leon- 
hardt & Brush, A. J. Bracher & Co., M. J. 
Frank & Co., the H. W. Goldsmith Co., 
Mueller Heath & Sons, Inc., F. Hoffmann 
& Co., G. D’Elia, Kantor & Montague, the 
National Bead Co., Pulver & Kirschner, the 
Rex Importing Co., Theo. L. Stern & Co., 
Walter A. Yokel, Morris Goldberg’s Sons, 
Henry Amdur & Sons, and Veit, Son & 
Co., Inc., all of New York. 


BEADED BAGS 


In a decision just handed down, over- 
ruling a protest of the A. W. Fenton Co., 
Cleveland, the Customs Court finds: 

“This protest was submitted on the record 
without the introduction of any evidence. 
From an examination of the record before 
us it appears that the merchandise in ques- 
tion consists of woven metal beaded bags 
having a fringe of beads attached to the bot- 
tom thereof, which, so far as the record 
shows, were assessed for duty at the appro- 
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New Offices in Providence Biltmore Hotel Will Be Convenient 
During Wholesalers’ Convention in June 


ProvipeNce, R. I., May 7—When the 
members of the National Wholesale Jewel- 
ers’ Association gather at the Providence 
Biltmore Hotel to attend the annual con- 
yention during the week of June 6 they will 
find on the second floor every convenience for 


The rooms have been occupied only two 
months by Manager Woodworth Booth and 
his assistants, but already the efficacy of the 
change has been demonstrated and the ad- 
vantages proven. Not only is it in the build- 
ing where a majority of the out-of-town 














OFFICE OF MANAGER WOODWARD BOOTH IN THE NEW HEADQUARTERS 


being in direct and constant touch with the 
jewelry interests of this city and the Attle- 
boros. In suite 209-211 the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association have established permanent head- 
quarters from which to direct the affairs of 
the association and at the same time be in 
close connection with visiting representatives 
of the trade. 





jewelry buyers register, but it is also handily 
located to the union railroad station and the 
various bus terminals. 

The main room is occupied by Manager 
Woodward as the office of the association 
with extensive files and cabinets by which he 
is enabled to furnish exhaustive information 
concerning the trade, not only locally but 
generally. Here Mr. Booth or his chief as- 








CONFERENCE ROOM AT NEW HEADQUARTERS OF THE ASSOCIATION 
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sistant, Miss Monahan, is always in attend- 
ance so that immediate service is certain to 
anyone, availing himself of the advantages 
offered. The second room has been fitted with 
all conveniences for the accommodation of 
manufacturers, buyers, or others desirous of 
making appointments, holding conferences or 
committee meetings. Here is not only kept 
a full list of all the jewelry buyers and rep- 
resentatives of out-of-town concerns that may 
be in the city, but every possible facility is 
provided for the benefit of every branch of 
the industry. 

From these headquarters is being directed 
the arrangements for the reception and en- 
tertainment of those attending the National 
Wholesalers’ convention, June 6, 7 and 8, 
and these rooms will also be the business 
headquarters during the convention. The 
general equipment of the rooms may be 
judged from the illustrations herewith given. 
The main office shows Manager Booth at his 
desk, and his assistants, Miss Monahan, 
seated, and Miss Flanagan, standing. 








Latest Tariff Rulings 





(Continued from page 72) 








priate rate under the provisions of Par. 1430, 
Tariff Act of 1922. The protest is accord- 
ingly overruled, and the decision of the col- 
lector is affirmed. 

A similar decision to the above overrules 
protests of the May Co., Los Angeles. 


REFUND ON BEADED PLATES 


The Customs Court, in a ruling just 
handed down, sustaining a claim made by 
the Clover Bead & Novelty Co., holds that 
cettain additional duties imposed by the col- 
lector on beaded plates for bags, should be 
refunded. The Court’s findings in this case 
are as follows: 

“This is a petition filed under the pro- 
visions of section 489, Tariff Act of 1922, 
praying for the remission of the additional 
duties accruing under that section by reason 
of the final appraised value of the merchan- 
dise, consisting of beaded plates for bags 
shipped from Vienna, Austria, Dec. 2, 1925, 
via Bremen to Clover Bead & Novelty Co. 
of New York city, exceeding the value de- 
clared in the entry. The papers show that 
appraiser had no information. This was im- 
porters first importation and the office man- 
ager of the company made inquiry before 
entry from the Star Importing Co. but could 
not obtain any information and thereupon 
entered at invoice prices. The entry was 
made Dec. 21, 1925, and the merchandise 
appraised April 23, 1926. 

“We are satisfied from the testimony of- 
fered in support of the petition that the en- 
try of the merchandise at a less value than 
that returned upon final appraisement was 
without any intention to defraud the revenue 
of the United States or to conceal or mis- 
represent the facts of the case, or to deceive 
the appraiser as to the value of the merchan- 
dise. The petition is accordingly granted.” 








Sheff’s, Inc., Market St., Parkersburg, 
W. Va., will open a new jewelry store in 
the new Palace Theatre building on 7th St. 
Both stores will be under Mr. Sheff’s man- 


agement. 
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Caesar Misch, of Caesar Misch, 


Mrs. 
Inc., is sailing for a tour of South America 
on June 21. 

Frank L. Barrows, 
Mig. Co., is confined to his house by a 
badly infected leg. 


with the Gorham 


Mr. and Mrs. William L. Mauran have 
returned from Europe, where they have been 
for the past five weeks. 

Mr. and Mrs. Frederick B. Thurber autoed 
to Lenox, Mass., to be present at the sea- 
son’s opening of the Windhurst Club. 

The will of Charles E. Hansen has been 
filed in the Municipal Court for probate 
and assigned for a hearing at 9 o’clock on 
May 24. 

Employes of the George H. Fuller & Son 
Co. plant, Pawtucket, have subscribed the 
sum of $38.30 to the Mississippi river flood 
relief fund. 

The Lew-Feld Men’s Shop, 161 Wash- 
ington St., is being conducted by Lewis 
Feldman, according to information filed at 
the city clerk’s office. 

The will of the late Jerome M. Fitz 
Gerald has been filed in the Municipal Court, 
this city, for probate and a hearing will 
be held thereon May 31, at 9 o'clock. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Lawrence, Lynn and vicinity the past 
week on revisional work for the organiza- 
tion. 

The handsome solid gold Past Master’s 
jewel presented the retiring official head of 
Redwood Lodge of Masons last Monday 


evening, was designed and executed by 
Harvey & Otis. 
Thomas A. Francis, of this city, was 


elected a vice-president of the New England 
Export Club at a business meeting held in 
connection with the fifth annual New Eng- 
land Foreign Trade Conference at Boston 
last Tuesday. 


’ A hearing was held before Judge Baker 
in Superior Court last Monday on the allow- 
ance of a report and account of the assignee 
of Frank J. Scullian and fixing the fee of 
Robert I. Jamieson at $150. 

The case of B. Altman & Co. against 
Arnold C. Messler was heard before Presid- 
ing Justice Tanner in Superior Court last 
Saturday and damages assessed and decision 
given for the plaintiff for $650.21. 

The semi-annual dinner of Orpheus Lodge 
of Masons last Wednesday evening was 
presided over by Raymond I. Blanchard. 
Among those present were Edward M. 
Wheeler, Charles E. Hancock, William H. 
Mason. 

Mr. and Mrs. Newton P. Hutchison re- 
turned to their home on Cole Ave., Wednes- 
day evening, from Europe, where they have 
been spending the past three and a half 
months during which they visited Egypt, 
Italy, Sicily and France. 

Henry A. Boehne, an expert display win- 
dow trimmer and designer, and a son of 
the late Henry E. Boehne, a manufacturing 
jeweler of this city, died last Monday after 
a 10 days’ illness at the age of 34 years. He 
is survived by his widow. 

The case of C. J. Jagger Co. against Max 
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Gertsacov on a suit of assumpsit, was heard 
before Judge Nathan Wright in the civil 
session of the Sixth District Court on Wed- 
nesday and on motion judgment was given 
for plaintiff for $159.04 and costs. 

Monroe Block, of Monroe Block & Co., 
returns on the Mauretania, May 20, after 
a month’s stay in France, Germany, and 
Czecho-Slovakia. His partner, William A. 
Shawcross, is sailing on the Leviathan, 
May 21, for a visit to France and Italy, 
returning some time in July. 

Adelbert E. Place of O. E. Place & Sons, 
was chairman of the committee of arrange- 
ments for the semi-annual conclave of the 
Grand Commandery of Knights Templar of 
Massachusetts and Rhode Island in this city 
last Thursday. Among those present were 
Robert I. Durfee, Norris G. Abbott, Edward 
I. Mulchahey, Clarence M. Dunbar. 

The American Chain Co., to be located 
in this city for the manufacture of jewelry 
and chains, with a capital of $25,000, on 
Tuesday obtained a charter from the Secre- 
tary of State under the laws of Rhode 
Island. The incorporators are Frederic W. 
Bopp and Otto P. Kulisch, of this city, and 
Julius T. Fink, of Plainville, Mass. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were: 
Mr. Reinschreiber, of Cahn & Co., New 
York city; Mr. Rainsberg, of C. A. Kiger 
Co., Kansas City, Mo.; Mr. Ritter, of Ritter- 
Greenberg Co., Philadelphia; Mr. Kingstone 
of J. O. Kingstone Co., San Francisco, Cal., 
and Salamon Santi of Manilla, Phillipine 
Island. 

Charles Brier of the Brier Mfg. Co., was 
elected Senior Steward of Redwood Lodge 
of Masons at its 49th annual communica- 
tion last Monday evening. Among those 
present were Edgar M. Docherty, Harry 
Brier, Sigmund Fischer, Charles Kestenman, 
Gregor Krichbaum, G. Frederick Beane, 
Chester S. Salisbury, Leo Krichbaum, James 
A. Hawes. 


Dr. H. D. Murray, of this city, spoke 
on “retinoscopy” before some 30 or more 
members of the Rhode Island Society of 
Optometry at its quarterly meeting held at 
the Providence-Biltmore Hotel last Monday 
evening, under the auspices of the Society’s 
Department of Education. Following the 
talk a general discussion was held and con- 
siderable routine business was transacted by 
the members. 

Louis S. Bellem, a watchmaker on the 
second floor at 182 S. Main St., was work- 
ing industriously at watches when Lieut 
Stevens and his headquarters raiding squad 
dropped in upon him the other morning. 
Bellem tried with all the strategy in his 
makeup to have the police keep away from 
his bench. He was so afraid that the 
watches under repair would be upset or the 
work disturbed, according to the lieutenant, 
that the police looked there first. They 
state that they found four quart bottles full 
of liquor and four partly emptied bottles. 
All were confiscated and Bellem was in- 
formed that he would be later served with 
notice to appear in court. The police state 
that while there was no doubt as to the 
legitimacy of Bellem’s business of a watch 
repairer, there was no doubt either about 
his “side line.” A _ police “scout” bought 
drinks in the place on which a search 
warrant was issued, the authorities state. 
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Mr. and Mrs. Harold D. Baker motoreg 
to New London on Friday to spend the 
week-end. 

Mr. and Mrs. Lloyd G. Balfour motored 
to Hartford, Conn., last Friday where they 
remained over the week-end. 

Mr. and Mrs. Charles H. Fuller and Mrs, 
James E. Blake were registered at the Edge- 
water Beach Hotel at Chicago. 

Mr. and Mrs. Harold E. Sweet with their 
daughter, motored to Deerfield, Mass., on 
Friday to spend the week-end at Deerfield 
Inn. 

Mr. and Mrs. John L. Thompson, Mr. and 
Mrs. Edwin H. Cummings and Mr. and 
Mrs. Edwin H. Cummings, Jr., spent the 
last week-end at Andover, Mass. 

Mr. and Mrs. Donald McRae, who have 
been visiting Mr. and Mrs. Arthur A. Mc. 
Rae, parents of the former, returned last 
Wednesday to their home in Sherbrooke, 
Que. 

The engagement of Alfred T. Crosby, son 
of Alfred D. Crosby with whom he is asso- 
ciated in the manufacturing jewelry concern 
of Smith & Crosby, to Miss Irene L. Davis 
was announced the past week. 

Edward Mousley, well-known in jewelry 
and fraternal circles of this vicinity died 
last Friday after a brief illness. He was 
affiliated with the Sumner Lodge of Knights 
of Pythias; North Attleboro Lodge of Elks 
and Mirimichi Tribe of Red Men. He is 
survived by his widow. 

Among the members of the committee for 
the weekly tournament and dinner at the 
Highland Country Club on Saturday last 
were: Charles T. Copeland, Alfred _T. 
Crosby, Mr. and Mrs. George H. Crosby, 
Mr. and Mrs. Edwin H. Cummings, Mr. 
and Mrs. Edwin H. Cummings, Jr., Frank 
P. Daughaday and Ernest H.° Ebert. 
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H. Alton Hall, J. Frank Mason and 
Donald A. Barrows assisted in the official 
opening of the baseball season -here last 
week. 

Congressman Joseph W. Martin, Jr., spoke 
last Friday evening at a dinner which the 
Fall River Chamber of Commerce tendered 
to the heads of Fall River concerns which 
have been engaged in business more than 50 
years. 

The North Attleboro Board of Trade held 
its annual meeting last Thursday evening at 
which, among the officers elected were the 
following: Lester S. Wall, president; Law- 
rence W. Wilkins, vice-president and H. 
Alton Hall, treasurer. The new president 
is associated with the manufacturing jewelry 
concern of R. Blackinton & Co. 








Romantic SHE: “Dear, I have a confes- 
sion to make. My left eye is a glass one...” 

Prosaic He: “Never mind, dear. So is 
the diamond in the wedding ring I gave 
you.” 
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Clifton B. Lund, formerly with 5, Kings- 
lay, has started in business for himself on 
Boylston St. He is located in one of the 
most decorative stores along that thorough- 
fare. 

Max Elkon has booked passage from New 
York for Europe June 1. He is going there 
to visit the diamond markets and to take up 
various business matters with his European 
offices. 

The Travis-Farber Co. has moved from 
881 to 809 Jewelers’ building, where it has 
secured larger premises. The change called 
for the removal of M. J. Atherton, optician, 
and Henry Clark, jeweler, to the premises 
formerly occupied by the Travis-Farber Co. 


J. V. Day, of the Smith Patterson Co., 
was one of the chief speakers at the sixth 
annual conference of the Retail Credit Grant- 
ors of New England at the Hotel Statler 
last week. He told the conference that the 
deferred payment system is the paramount 
question of the hour in credit circles. 


The executive officers of the Massachu- 
setts and Rhode Island Retail Jewelers’ As- 
sociation are to meet at the Boston City 
Club May 25 to map out a program of 
activity for the ensuing seasons. The great 
feature is to be an exposition, probably in 
October, with a fashion show as the chief 
attraction. 

The annual meeting of the Jewelers’ 
Bowling League which was held May 12 at 
the Tremont Temple was well attended. 
The year just passed was one of the 
most successful in the history of the league. 
Too much praise cannot be given to the 
officers who were at the head of the organ- 
ization during the past session. The officers 
elected for the coming session are: George 
E. Fletcher, president; Albert West, vice- 
president; Lewis H. McKenna, secretary ; 
Mr. Briggs, treasurer and John Ramsey, 
official scorer. 

Sol Robinson was found not guilty in the 
municipal court last week of a charge of 
larceny of $265 from Walter Gasser. 
Gasser, former halfback of the University 
of Michigan football team, said he left a 
deposit of $265 on a ring which was priced 
at $765, and claimed that another stone had 
been subsituted for the one presented to him 
on his second visit. He demanded his de- 
posit which he said Robinson refused to re- 
turn. The members of the firm all testified 
that there had been no substitution. The 
case was dismissed. 

James Kingman was once again elected 
president of the Smith, Patterson Benefit 
Association at its annual meeting last week. 
George W. Saunders again fills the post of 
treasurer, while Joseph D. Manning once more 
is secretary, a position which he has filled for 
years with great benefit to the organization 
and credit to himself. Mr. Kingman is 
founder and Mr. Saunders has been treas- 
urer since its beginning. The year has been 
the lightest for a long time, only 11 members 
requiring sick benefit. It is noteworthy that 
during the 18 years the association has been 
in existence there have been only three 
deaths. Plans are being made for the an- 
nual Summer outing. 
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Aubrey G. Gilmore, of the Smith, Patter- 
son Co., has been placed in charge. of the 
diamond retail department. For years he 
was in a similar position in the wholesale 
department, where he became acquainted 
with a large number of dealers throughout 
New England. Mr. Gilmore started in with 
the company as errand boy and worked him- 
self up through various branches until he 
attained one of the highest positions with 
the company, of which he is now one of the 
directors. 

Mrs. Hazel Gibson, of the Thomas Long 
Co., sprained an ankle while taking part in 
festivities connected with the Knights of 
Pythias at Revere recently. The accident 
happened in the Pit. The injured member 
has been in plaster ever since, but is on the 
road to recovery. Mrs. Gibson is looking 
forward to being back in business shortly. 
Howard Whittum, of the same company, 
was the guest of the Gruen Watch Co., Cin- 
cinnati, when he visited the plant and was 
entertained royally by members of the con- 
cern. The Thomas Long Co. has on exhi- 
bition a giant Shriner emblem which has at- 
tracted much attention. Novelties prove to 
be great magnets and often result in much 
custom, so that this company presents to the 
public view something especially attractive 
every week. The large frontage of windows 
enables the display of frequent changes in 
artful exhibitions. 











cuenta 
Benjamin Biggard, of Biggard & Co., whe 
with Mrs. Biggard is traveling in Europe, 
writes back that they are enjoying them- 
selves. 
Outside of rain and plenty of cool weather, 


Henry Terheyden, who is motoring to 
South Dakota, reports having an ideal time. 
He will not return to Pittsburgh until some 
time in June. 

David Weis, Grafner Bros., was in Union- 
town last week and other sections of western 
Pennsylvania and says that generally speak- 
ing he found trade conditions active and the 
outleok good. 

DeRoy’s Liberty Ave. store, No. 602 on 
that thoroughfare, has a most attractive 
front. During the last week the photograph 
of Israel DeRoy, the oldest active jeweler in 
Pittsburgh, has been prominently displayed 
in the window. 

The Crescent Jewelry Co. has opened an- 
other store, this time in the location former- 
ly occupied by Sam Reichblum at 814 Lib- 
erty Ave. A general line of merchandise 
has been installed, the stock carried being 
larger than in the original establishment. 

During the last week there was a spirited 
election of directors of the Chamber of Com- 
merce. Walter Rosenbaum, of the Rosen- 
baum Co., and James Rae, of the Arbuthnot 
Stephenson Co., were among those who were 
elected cn the board as representing the mer- 
chants of this city. 

Miss Margaret Farrell, the financial head 
of Grafner Bros., was in Erie last week as 
the representative of the local body to the 
convention of the Business and Professional 
Women’s Club which met in that city. Miss 
Farrell has been with the Grafner house for 
many years. 


73b 


The Heeren Bros. Co. report that there is 
a large amount of business being booked in 
the manufacturing plant of the company, this 
house being especially busy on badges, which 
is a feature of its manufacturing branch. It 
has been working on some very good con- 
tracts for the last month or two, with pros- 
pects for more. 

An organization has been perfected by 
Liberty Ave. merchants to protest against 
the parking ban. At a meeting of the mer- 
chants held in the store of the S. Hamilton 
Co., S. Gallinger, a Liberty Ave. jeweler, 
was included on the committee named to 
present the matter to city council. Jewelers 
and other merchants have been protesting 
for some time against the parking rules, 
claiming that they have injured business to 
a considerable extent. The cars of custom- 
ers have been tagged because they stopped 
but a few moments, with the result that cus- 
tomers are discouraged in trying to do shop- 
ping. It is claimed by some merchants that 
trade has fallen off anywhere from 25 to 65 
per cent. as a result of the methods used. 
The merchants believe that the system is 
unfair and that reason should be exercised 
regarding the subject, hence the perfecting 
of an organization to present the complaint 
before council in a proper manner. 


Atlanta, Ga. 


Mr. Wyatt, of the Wyatt Jewelry Co., 
Rome, Ga., and R. C. Macomson, Cornelia, 
Ga., were in Atlanta during the past week. 

Lawrence Holzman, of the Holzman 
Jewelry Co., S. Broad St., has been con- 
fined to his home for the past week. He 
is now on the way to recovery, however, 
and expects to be able to return to work 
shortly. 

The May meeting of the Atlanta Retail 
Jewelers’ Association was called for Tues- 
day evening, May 17, at the Hotel Cecil. 
The guest of honor for the occasion was 
George West, president of the West Lum- 
ber Co. and of the Atlanta Chamber of 
Commerce. 

Several Atlanta jewelers are co-operating 
in the “Milk for Health” campaign now in 
progress in the city. One of the most 
striking of these displays is that of the 
Latham & Atkinson Co., Whitehall St. 
Under the placard, “Milk Is Worth Its 
Weight in Gold,” the company is display- 
ing a pair of jeweler’s scales in which a 
half-pint bottle of milk is balancing a large 
quantity of gold such as is used by jewel- 
ers. The slogan is so good and the infer- 
ence so obvious that despite the simplicity 
of the display it is stopping many people 
and proving one of the most effective win- 
dows being shown. 

David J. Woodlock, secretary of the Re- 
tail Credit Men’s National Association, who 
was here last week, helped to lay plans for 
increasing the store membership of the or- 
ganization to 100,000. Virtually all of the 
downtown jewelers of Pittsburgh are now 
members of the retail credit body here, 
affliated with the merchant-owned Pitts- 
burgh Credit Bureau. The association here 
is gaining 15 to 20 members a week, these 
joining voluntarily, because of the service 
rendered. The association here has a card 
index of about 700,000 persons who have 
been given a credit rating. 
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Exceptional Opportunity for Right Man; 


Experienced in Selling Genuine Pearls; 


Accustomed to calling on the highest class of merchants. Between 
the age of 25 and 35; Must be well recommended; Preferably 
employed at present; Ambitious to better present position. Give 
complete information as to past performances. 


Address “C., 7881” Care Jewelers’ Circular 





























Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 
in watches and chronometers, and application of the principles 
deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 
HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 


Price $1.50 


THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St., New York 
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Fred C. Barry has returned from a west- 
ern trip in the interest of the Ziruth, Burgess 
Co. of Newark. 

Jacob Green, watchmaker and wholesale 
jeweler, has been granted a discharge in 
bankruptcy in the Federal court. 

Thieves who hurled a paving brick through 
the display window of Harry D. Price, re- 
tail jeweler, at 103 N. 8th St., snatched three 
trays containing lodge insignia and several 
mounted rings, the whole valued at about 
$200, and fled in a car. Other goods were 
in the window, but the smashers were 
alarmed by approaching pedestrians. 

Salesmen in town last week included: Wil- 
liam H. Little, George H. Fuller & Son, 
Chicago; H. D. Lawson, F. H. Noble & Co., 
Chicago; Leo Henle, Sussfield, Lorsch & 
Schimmel, New York; George de Vries, 
Pennant Watch Supply Co., New York; 
George C. Wilkinson, W. R. Cobb & Co.,, 
Pawtucket ; Henry C. Edinger, Irons & Rus- 
sell Co., Providence. 

Members of the Philadelphia Jewelers’ 
Club are all primed for the annual shad 
dinner and entertainment at the Café Riveria 
on the East Drive, in Fairmount Park, on 
the evening of Wednesday, May 25, and are 
looking forward to the usual jolly event. As 
usual, the affair will be informal, and there 
will be no speechmaking except for a few 
remarks by the presiding officer. 

John M. Hill, special master and referee 
in the bankruptcy case of Goldberg & 
Freudberg, watch materials, has called a 
meeting of the creditors at his office in the 
Bulletin building, on Monday, May 23, to act 
on an offer of composition at 20 per cent. 
The offer is on a cash basis and a majority 
of the creditors are in favor of acceptance. 
The-store of the firm has been closed. 

Local jewelers in both wholesale and re- 
tail lines are interested in the Palestine 
drive, this. city’s quota being $400,000. The 
campaign started last Monday, and the 
jewelers’ team, which has been active for 
several days, already reports its allotment 
practically filled and that it will be exceeded. 
Mex E. Gordon and Isidore S. Sagorsky 
are moving spirits in the jewelers’ campaign. 

Attempt by a negro, who gave his name as 
John Brown, to steal a tray of watch chains 
from the jewelry store of J. Belfield, at 704 
South St., resulted in his arrest. Sidney Bel- 
field, son of the store owner, waited on the 
man, who pretended to be looking for an 
expensive chain. While Belfield was lifting 
out another tray, the negro seized one and 
started for the door. The jeweler jumped 
over the counter and intercepted him, hold- 
ing him in the store while he telephoned for 
the police. Brown was held for a hearing. 

Creditors of George Hahn, trading as the 
Capital Loan Co. at 24 N. 12th St., have 
been called to meet on Tuesday, May 24, at 
the office of Walter C. Douglas, special ref- 
eree in bankruptcy, to consider Hahn’s offer 
of composition on a 50 per cent. basis, 30 
per cent. in cash, the balance in two unin- 
dorsed promissory notes payable in 12 and 
24 months. It is understood that a majority 
of the creditors are willing to accept the of- 
fer, feeling the terms are the best they can 
get under the circumstances. A number al- 
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ready have signed their acceptance, accord- 
ing to report. 

A number of jewelers from this city, New 
York and other places were present at the 
recent auction at the Philadelphia Art Gal- 
leries of jewelry to settle an estate of a 
wealthy Philadelphian. Ninety-five pieces 
were offered and all were sold. The feature 
of the sale was a ring said to have cost 
$8,000 in Europe, which finally went for 
$2,600. It is of platinum mounted with one 
emerald cut diamond of 3.55 carats and sur- 
rounded by six fancy cut diamonds and 22 
smaller stones. Other pieces offered brought 
proportionate prices. 

The Jewelers’ Club lost another veteran 
member in the death of Henry H. Kline- 
berg, who was 68 years old. Mr. Klineberg 
was another exponent of the romance of 
American business life, having risen to the 
presidency of the John Meadows Co., electro- 
platers, from errand boy. He entered the 
employ of the company when a youth, and 
rose steadily to become the head of the con- 
cern. His firm did the work for the leading 
jewelry retail houses of this city. In addi- 
tion to his membership in the Jewelers’ Club, 
Mr. Klineberg’s only society affiliations were 
with Masonry. His body was taken from 
his apartment in the Hotel Walton to an 
undertaking establishment, where services 
were held. Interment was in Mt. Moriah 
Cemetery. He is survived only by his 
widow. 

Jewelers in the Chestnut St. Business 
Men’s Association are active in plans for a 
meeting of the entire membership on June 
3 when ways and means of averting as much 
as possible congestion and inconvenience dur- 
ing the building of the Chestnut St. sub- 
way will be discussed. With the example 
of the costly disturbance to business on 
Broad St. during the two years of subway 
building on that street, the jewelry houses 
of Bailey, Banks & Biddle Co., J. E. Cald- 
well & Co, H. O. Hurlburt & Sons, S. 
Kind & Sons, C. H. Hambly, Harburger 
Bros., Hoover & Smith. and many other 
firms are fearful of the effect of the dirt 
and dust on their stocks as well as the losses 
inevitably due to the closing of sidewalks 
and cluttering of the street. It is likely that 
they will attempt to have the city authorities 
and contractors adopt a plan of construction 
that will minimize these damages as much 
as possible, although they have reconciled 
themselves to a large amount of disturbance 


and loss of trade. The latter they have felt 


already through the no-parking ordinance 
which prevents customers from leaving their 
cars in front of stores for more than one 
minute. 








At a special meeting of the board of di- 
rectors of the J. J. Freeman Co., Toledo, O.., 
held May 10, Norman E. Hascall was elected 
president and general: manager, succeeding 
J. J. Freeman, deceased; Reno S. Freeman, 
vice-president and treasurer; Norman E. 
Hascall, secretary, and Martin F. Kratt and 
Fred Snider, vice-presidents. Miss Nellie 
Palambla was added to the directorate. The 
firm is just entering upon its 50th year in 
business in Toledo. Martin E. Kratt has 
been with the company 45 years, Norman E. 
Hascall 43 years, and a great number of the 
employes have seen service covering periods 
of 15 to 40 years. — 
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August H. Hoyler, jeweler, at 313 
Genesee St., is a member of the board of 
directors of the newly organized Frontier 
National Bank of Buffalo. 

A. E. Edmonds, Middleport, N. Y., 
jeweler, is conducting a sale preparatory to 
retiring from business. It is Mr. Edmonds’ 
intention to move to California. 

Herbert F. Hinrich, a graduate of the 
Philadelphia Watchmakers’ School, has 
joined the personnel of S. A. Blumberg’s 
jewelry store in Main St., Batavia, N. Y., 
in the capacity of watchmaker. 

Ralph E. Smith, of King & Eisele Co., is 
chairman of the eastern division, engaged 
this week in increasing the Y. M. C. A. 
building fund by $485,000. Charles G. 
Oelheim, of Leininger-Oelheim, Inc., is a 
member of one of the western divisions. 

For the second time within a week head- 
quarters detectives on May 10 were rushed 
to T. & E. Dickinson’s jewelry store at 618 
Main St., in response .o a report that a 
hold-up was in progress. Crossed wires 
were found to be responsible for the burglar 
alarm. 

Harry C. McCormack, of T. C. Tanke, 
Inc., addressed the Spongers’ Club at their 
regular monthly meeting in the Boy Scout 
headquarters on Monday. He spoke on 
“Diamonds,” tracing the development of the 
stones from the mine to the finished gem. 
He will repeat this talk before a gathering 
of Boy Scouts at the Genesee Y. M. C. A. 
on June 2. 

Edward A. Pfister, who succeeded Herman 
C. Volk as proprietor of the jewelry manu- 
facturing firm of Volk & Weiland on the 
seventh floor of the Lincoln building, about 
three years ago, has in turn sold the business 
to Leonard Nikander and his son, Raymond, 
both of whom ‘have been in Mr. -Pfister’s 
employ. Mr. Pfister will devote his entire 
attention to his retail jewelry store at 1502 
E. Genesee St. 

According . to . statistics compiled by the 
United States Census Bureau, and released 
last week by the locak Chamber of Com- 
merce, the value of jewelry products manu- 
factured in Buffalo decreased about $425,000 
from 1923 to 1925. The 19 firms manufac- 


turing jewelry in Buffalo in 1925 had an 


‘aggregate payroll of $388,840 and the total 
value of their products was $1,560,754. In 
1923, when ‘the previous census was taken, 
jewelry products of local factories had a 
total value of $1,986,914. 

One of the oldest retail jewelry stores in 
Buffalo, that of J. M. Pollock’s Sons, 749 
Seneca St., will be closed on June 1, when 
its proprietor, Edward Pollock, will open a 
new store at 3207 Bailey Ave. The Pollock 
store at 749 Seneca St., was established in 
the days when the city stretched along the 
waterfront and when the old First Ward was 
in its hey-dey. Since the death of the late 
Joseph M. Pollock, about two years ago, his 
son, Edward, has continued the business at 
the original location. Another son, Joseph 
M., Jr., operates a branch store at 2163 
Seneca St., which was opened a few years 
before his father’s demise. Edward Pollock’s 
néw store is located in the rapidly growing 


Kensington section of the city. 
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Compote, 7 inches high, $45.00. 


“Treasure” Hollow-ware in the William and Mary Style. 
Goblet, 6 inches 


Water pitcher, 4 pints, $85.00 Tray, 11% inches diameter, $65.00. 
high, $20.00. (Retail Prices.) 


Artistry Combined With Selling-Sense 


? NHE extraordinary success of the William and Mary and Mary II 
patterns no doubt is greatly due to their supreme artistry and 
charming beauty. But important too are the sound underlying 

principles upon which these designs were founded. 


These patterns were thoughtfully designed on what the public wants: 
permanency of design and appropriateness of style. There is no better 
assurance of the lasting good taste of these patterns than the fact that 
they are designed on an authentic period style. And what could be more 
appropriate than patterns which are specially designed to fit into the decora- 
tive schemes of modern fine homes? 


Alert to the preference for dining rooms furnished in the English and 
American Colonial styles, the William and Mary and Mary II designs 
were created to fit in perfect harmony. 


Quick to appreciate these added values in Sterling Silver Tableware, dis- 
criminating hostesses, young matrons, and brides-to-be are showing en- 
thusiastic favor for these designs. And Jewelers who enjoy the reputa- 
tion of always carrying the most correct and choicest things, speak of the 
William and Mary and the Mary II patterns as the most valuable lines in 
their store. 


Prominent Spring Weddings will soon be calling for these popular 
patterns. Check over your stock to-day. We will supply you promptly. 


ROGERS, LUNT & BOWLEN COMPANY 


Silversmiths ~, Creators of Distinctive Tableware 
GREENFIELD ™X MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 
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STERLING 925/1000 FINE 
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Editorials 





Business Laws 
Alone Will Not 
Stop Trade Evils 


common failing 

of the American 
people whenever 
they get excited about an abuse or 
annoying condition, to agitate for a 
law against the evil, this being the first 
remedy that comes to their mind. Mer- 
chants are in no way different from 
other people in this regard and con- 
stantly seek to get rid of trade abuses 
by introducing special laws and ordi- 
nances in their local, State and national 
legislative bodies for the purpose of 
doing away with the evils in question. 
Then, if they do succeed in getting 
the law or ordinance desired, they sit 
back with the comfortable idea that 
the work is accomplished. They do not 
seem to realize that laws do not enforce 
themselves, and to have the law en- 
forced so as to do away with the trade 
abuses, it is necessary for them to work 
just as hard in collecting evidence, 
preparing cases and conducting appeals 
as it would have been to have brought 
about a reform in their trade without 
the legislation. 

For nearly half a century we have 
been enacting what might be termed 
“business laws” in various legislative 
bodies only to find that these laws be- 
come a dead letter soon after enact- 
ment, and within a short time the 
abuses at which they strike continue as 
before and often grow and increase. 
Seldom, if ever, are these laws invoked 
by the prosecuting authorities, who in 
the past have been so busy with the de- 
tection, trial and punishment of offen- 
ders charged with common law crimes 
against person and property, that they 
give little consideration to these busi- 
ness laws. Often when they have been 
invoked by a complainant, the prose- 
cuting authorities have looked upon the 
‘case as one inspired by the spite of a 
competitor, and give little time or con- 
sideration to the complaint in question. 

Fortunately, of recent years, the atti- 
tude of the prosecuting authorities 
has changed and more consideration is 
now given to those who bring com- 
plaints involving business dishonesty. 
In fact, in New York and other cities 
the prosecuting authorities have estab- 
lished special bureaus to look after 
these so-called “business crimes”; but 
even in such cases, the prosecuting 
authorities do not themselves seek out 
the offenders but rely in large part 
upon complaints brought by business 
organizations and on evidence fur- 
nished by these bodies. In fact, it is the 
business organizations, today, and their 
activities’ in running down the busi- 
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ness fraud that have compelled the con- 
sideration now given business crimes. 
Without the business organization, 
the prosecution of the fraud and faker 
would remain at a’ minimum. 

But the very business organizations 
that are bringing these prosecutions 
about are also, in most instances, doing 
their most effective work in cleaning 
up their own industries through the 
establishment of codes of ethics on 
methods of doing business and obtain- 
ing voluntary adherence to such prin- 
ciples on the part of the leading men 
and firms of their trade. We are glad to 
note that some of our eminent officials 
are beginning to realize this fact and 
understand that the work of the trade 
organizations is done for the benefit 
of the industry and for the protection 
of the public and that, therefore, when 
these organizations bring a prosect- 
tion, they are entitled to every consid- 
eration in the way of co-operation and 
help by the district attorneys and the 
courts. 

The whole subject was well summed 
up, recently, by Hon. Chas. H. Tuttle, 
United States District Attorney at 
New York, in his speech delivered be- 
fore the New York Credit Men’s As- 
sociation in which he said: 

“Trade cannot be kept clean by law. 
Ethical business standards cannot be ade- 
quately enforced by legislation.” 

“The primary responsibility for business 
honesty lies with the business community 
itself. In the first place, the business com: 
munity has in itself almost unlimited dis- 
ciplinary powers which are not fully recog- 
nized, and all too often remain unused. 

“The business community has an unex- 
ampled opportunity, in which laws and 
prosecutors can scarcely share, to improve 
and elevate business and to protect the pub- 
lic by educative processes. 

“The business community could engage in 
no more gainful occupation than by every 
organized means in its power constantly to 
educate its own members and the public to 
the point of view that right and service not 
only constitute sound economy but minimize 
the need for the wasteful and clumsy func- 
tions of artificial authority. 

“One of the most hopeful features of our 
national life is the steady organizing of 
American business to raise the ethical stand- 
ards, to protect the public in its thrift, and 
to aid the authorities in suppressing fraudu- 
lent practices. 

“Worthy examples of this movement are 
the Committees of the National and New 
York Credit Men’s Associations, and the 
National Jewelers Board of Trade, and the 
multiplying Better Business Bureaus. These 
bodies express the growing consciousness in 
the business community that the maximum 
results can be achieved only through devot- 
ing its inherent police and educative powers 
to public service. At small cost they furnish 
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business honesty with an insurance policy; 
they reduce the economic illiteracy of the 
public; they make the world unsafe for 
commercial brigandage; and they mass the 
forces of legitimate business behind State 
and federal departments of government.” 


United States Attorney Tuttle’s sum- 
mary, as given above, is masterly, and 
should be brought home to every mer- 
chant who wants to remedy abuses and 
feels the remedy is in a new law. The 
remedy, in reality, lies first within the 
trade itself and the merchants engaged 
therein and in great part can be accom- 
plished by the business organizations 
which they already have; if not, new 
ones should be formed for this pur- 
pose. Where more drastic measures 
are required, the remedy often lies not 
in the enactment of new laws but in the 
enforcement of the laws which we al- 
ready have on our statute books, and 
this must, in great part, be done 
through the work of the honest men 
of the industry, who will give their 
time and effort to collect the evidence 
required and institute a prosecution 
against those who are responsible for 
the evil. 





E cannot too 


Danger in f ' 
Schemes Based often a 
on Chance too strongly 


stress to the retail 
and even the wholesale merchant, 
the danger that lies in sales pro- 
motion schemes which involve an ele- 
ment of chance. ‘ For despite the laxity 
of the officials in some quarters in en- 
forcing the law against lotteries, policy 
games and gambling, etc., and despite 
the fact that many merchants have op- 
erated such schemes, with more or less 
success, and without any interference 
by the authorities, the danger to the 
jeweler who tries this is a real one and 
should not be ignored. Only last week 
we reported the conviction in the Court 
of Special Sessions of a jeweler who 
was charged with the violation of the 
law against policy, because he had op- 
erated a business scheme by which he 
gave to each customer a number, and 
later distributed prizes for those whose 
numbers corresponded to certain quo- 
tations that came out from the bank 
reports. True, he has appealed the 
case but even should he win, eventu- 
ally, (which he probably will not), the 
stigma of his arrest and conviction will 
be hard to wipe out. 

The laws against the distribution of 
property by chance are general and in 
many cases, drastic. The United States 
laws against the use of the mails in the 
distribution of property by lot or 
chance are very drastic and while some 
State laws define lottery fairly liberally, 
other State Laws make any distribu- 
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The Miller-Peck Corp., maker of bags 
and novelties, has removed from 36 W. 47th 
St. to new quarters at 20 W. 36th St. 

Mr. Kohler, of Milton Kohler & Sons, 
Hagerstown, Md., accompanied by his son, 
was in New York for a few days last week. 

Rudolph C. Richter, dealer in diamonds, 
pearls and other precious stones, will re- 
move from Room 1010 at 170 Bradway to 
Room 805 in the same building. 

Jake Levine, middle west representative 
for L. Heller & Son, was in this city and 
left for his territory last week, after adding 
a few new numbers to his line. 

Scognamiglio & Son, importers of semi- 
precious stones and cameos, 9 Maiden Lane, 
have removed their office to the 10th floor, 
Suite 1008, in the same building. 

Georges Himmelblau returned from 
Europe last week on the Berengaria, and 
will resume his duties with the Birnbaum 
Pressel Co., Inc., 62 W. 47th St. 

Ross Rainsburgh, buyer for the C. A. 
Kiger Co., Inc., Firestone building, Kansas 
City, Mo., spent a few days in New York 
last week looking over the markets. 

W. S. Tickell, silver buyer for the T. 
Eaton Co., Ltd., Toronto, Canada, is in this 
city, and while here is making his headquar- 
ters at the concern’s New .York office. 

B. N. Nelson, of the D. & N. Mfg. Co., 
Providence, R. I., was a visitor to the con- 
cern’s New York office last week, at which 
time he called on the trade in this city. 

The business of Eugene H. Valle, dealer 
in diamonds and mounted jewelry, 170 
Broadway, will be removed from Room 
1010 to Room 805 in the same building. 

L. B. Hall, vice-president and general 
manager of the New York office of the In- 
ternational Silver Co., returned last week 
with Mrs. Hall, after spending a few weeks 
on the Pacific Coast. 

The regular monthly meeting of the 
Jewelers’ 24 Karat Club will be held at 
the rooms of the organization, 15 Maiden 
Lane, today (May 18) at 3 p.m. The 
meeting will be preceded by a meeting of 
the board of directors at 2:30. 

Paul Gutenstein, representing Charles 
Holl & Co., Inc., manufacturers and im- 
porters of jewelry and precious stones, 18 
E, 53rd St., will sail for Europe on the 
George Washington, going abroad on a 
business trip to the foreign markets. 

Samuel Newman, formerly with Gunz- 
berger & Gluck, and Harry Winnick, 
formerly with Epstein & Rothenberg, are 
now engaged in business under the style 
of Newman & Winnick, Inc. The new 
concern is located in Room 1010 at 48 W. 
48th St. 

E. V. Saunders, in charge of the Pacific 
Coast Division of the International Silver 
Co., is in town and at present is making his 
headquarters at the local offices of the In- 
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ternational concern. Mr. Saunders will 
leave shortly for a visit to the firm’s fac- 
tories located in the Connecticut Valley. 

Benedict J. Freudenheim, of J. Freuden- 
heim & Sons, importers of diamonds, 48 
W. 48th St., sailed for Europe last Friday 
on the Majestic. Mr. Freudenheim has 
gone on a purchasing trip to the European 
diamond markets and will visit Antwerp, 
Amsterdam, Paris and London and expects 
to remain abroad about 10 weeks. 

James Buckley, representing the export 
department of the International Silver Co., 
returned recently from an extensive trip 
through Central America. Mr. Buckley was 
gone for four months, during which time he 
visited Guatemala, Salvador, Costa Rica and 
Panama. Mr. Buckley reported business 
good in both Costa Rica and Guatemala. 

Miss Fae Pusrin, buyer for B. Pusrin, 
manufacturing jeweler, 55 Chrystie St., 
will leave June 4, on the Mayestic for a 
two months’ trip through Europe going 
abroad on a buying and pleasure trip. She 
will be accompanied by her sister, Doris, 
who is cultivating her voice for opera and 
who will probably remain in Italy for her 
training. 

D. Fellman will hereafter conduct his 
business as D. Fellman, Jeweler, and has 
removed his store from 662 Third Ave., 
Brooklyn, to 6903 Fifth Ave., Brooklyn. 
Mr. Fellman had been located at the Third 
Ave. address for five years. His new store 
is an up-to-date establishment and he has 
added to his business a fully equipped opti- 
cal department under the supervision of a 
graduate optometrist. 

Mr. Heinmuller returned to this city 
from Chicago last week, where he completed 
arrangements for Booth 146, which the A. 
Wittnauer Co., manufacturer of watches, 30 
W. 36th St., will occupy at the Women’s 
World Fair to take place from May 19 to 
27, inclusive. The Wittnauer concern will 
show an interesting collection of antique 
watches, as well as all kinds of precision 
instruments. Mr. Heinmuller sailed for 
Europe Saturday on the Paris. 

A regular monthly meeting of the 
Jewelers’ Security Alliance was held last 
Friday at the organization’s headquarters, 
15 Maiden Lane. Those present included: 
President, Harry C. Larter; vice-presidents : 
H. H. Butts, C. J. Brotherly and Leo 
Formser; treasurer, Bernard Karsch; sec- 
retary, James H. Noyes; and Henry Ab- 
bott, Alpheus L. Brown, H. H. Dilling- 
ham, Prentice Luckey, Frank T. Sloan and 
Nathan J. Stern. During the meeting, 25 
new members were admitted to Class B 
while six Class A members were trans- 
ferred to Class B. Nine rewards were 
ordered paid. 

‘A voluntary petition in bankruptcy was 
filed recently in the United States District 
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Court, Brooklyn, by Joseph M. Silverberg, 
trading as J. Silverberg, jeweler, 14 Maiden 
Lane, this city. The liabilities which repre- 
sent all unsecured claims amount to $9,107, 
while the jeweler listed his assets in excess 
of this amount, claiming assets of $13,436. 
These assets constitute bills, promissory 
notes and securities, $1,146; stock in trade, 
$2,005; household goods, $100; machinery, 
tools, etc., $525; debts due on open accounts, 
$7,560, policies of insurance, $2,000, and 
property claimed to be exempt, $100. Listed 
among the largest unsecured creditors are 
the following: Arnold Ochs & Co., $265; 
L. Heller & Son, $443; Karpeles Co., $1,050; 
C. G. Malliett, $330; S. Ackerman, $1,126; 
Morris Katz, $3,947; Esther Fisher, $600; 
Lassner & Bamberger, $239, and Fisher 
Bros., $500. 

Last Thursday evening, at the Hotel Ma- 
jestic, 72nd St. and Central Park West, 
Jonas J. Shapiro, Wallace D. Jennings, John 
J. Wildberg and Samuel J. Schur, the four 
newly elected junior partners of Greenbaum, 
Wolff & Ernst, general counsel for the Na- 
tional Jewelers Board of Trade and other 
jewelry trade organizations, gave a dinner- 
dance, which was attended by all the mem- 
bers of the firm and the entire office staff, 
consisting in all of about 35 persons. The 
guest of honor of the evening was ex-Judge 
Samuel Greenbaum, counsel to the firm, who, 
a few days ago, celebrated the 52nd anni- 
versary of his admission to the bar. Speeches 
were made by the various members of the 
firm and an original poem, written expressly 
for the occasion, was recited by Newman 
Levy, the well-known lawyer-poet, who is 
associated with the firm. The dinner, 
speeches and poetry were followed by a 
dance, which lasted until the early hours of 
the morning. The affair was voted a great 
success by all who attended. 

Isidor Smith, retail jeweler at 136-05 
Thirty-eighth Ave., Flushing, L. I., filed a 
voluntary petition in bankruptcy in the 
United States District Court, Brooklyn, on 
Tuesday, May 10. The jeweler lists his 
liabilities at $6,427, which represent secured 
claims, $510, and unsecured claims, $5,917. 
The assets amount to $1,561, and constitute 
stock in trade, $800; machinery, tools, etc., 
$500; debts due on open accounts, $190, and 
policies of insurance, $71. Listed among the 
largest unsecured creditors are: Aisenstein- 
Woronock Sons Co., $299; Shiman & Co., 
$246; Bristol Gift House, $184; Cantor & 
Cooper, $247; Loeb Bros., $256; Lubon & 
Marcus, $394; Charles Euhlhardt, $342; 
Irving Spiro & Bros., $219; Goldstein & 
Krivitzky, $282; Block Bros., $103; George 
Koefeld, $192; A. Feldelman, $183; Julius 
Coblenth, $148; R. Friedfeld, $114; B. 
Kampner, $500; C. Roseman, $200; G. 





(Continued on page 79) 
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Stern, $165; Morris Plan Co., $100; Aus- 
lander & Sirota, $285, and J. Sugarman, 
$200. 
Julius Koblentz, wholesale jeweler, 87 
Nassau St., met with an automobile acci- 
dent on May 10. As soon as he has re- 
covered he will return to his office. 

The firm of Kroner & Hyman, encrust- 
ing, has been dissolved and Kroner, Hyman 
& Co. Inc., continue at 68 Nassau St., 
with factory at 79 Nassau St. 

Edward Ansen of Ansen & Co., Inc., im- 
porters and cutters of diamonds, 527 Fifth 
Ave., returned from Europe, Tuesday, 
May 1@, on the Majestic. Mr. Ansen 
visited the important diamond markets of 
Europe. 

Walter Ollendorf, of I. Ollendorf Co., 
has been confined to his home for the past 
four weeks suffering with pneumonia. It 
is reported that he is now convalescing and 
that as soon as he has gained sufficient 
strength that he will again be at his usual 
duties in the concern. 

William Friedman, who for many years 
was engaged in the jewelry and material 
business, at 68 Nassau St., and who left this 
city about a year ago, is now located at 

37 N. W. Ist St., Miami, Fla. Mr. Fried- 
man is an importer and jobber of watches, 
jewelry and diamonds, and is now located 
in spacious quarters giving him facilities to 
serve the southern trade. At the present 
time, Mr. Friedman is traveling through the 
northern part of Florida. 

It was announced last week that Aaron 
Leikind has withdrawn from the firm of 
Leikind & Perlman, and will continue busi- 
ness as a manufacturing jeweler, under his 
own name, at 94 Canal St. As announced 
in these columns last week Ralph Pearlman 
has taken over the business of Leikind & 
Pearlman, 78 Canal St., and has assumed 


the payment of all debts. He will continue — 


at the same address as R. Pearlman. 
Arthur and Albert Marotti, members of 
the firm of Arthur Marotti & Bro., manu- 
facturers of platinum diamond mountings, 1 
Maiden Lane, were agreeably surprised last 
Saturday when their employes tendered to 
them a luncheon at their offices. The event was 
in celebration of the 11th anniversary of the 
establishment of the firm and while the 
dinner took place on Saturday, the birthday 
of the concern was really on Monday, 
May 16. To commemorate the event, the 
employes also presented to their employers 
a handsome loving cup which was suitably 
engraved. The event was a pleasant affair 
and was enjoyed by all those who attended. 
Benjamin Lesser, trustee for John M. 
Boyajian, Charles Boyajian, Harry A. 
Boyajian and Levon Murachanian, trading 
under the style of Boyajian Bros., in bank- 
ruptcy, filed on Friday, May 13, his final 
report and account, in the office of Henry K. 
Davis, referee in bankruptcy. This report 
is open to the inspection of creditors and 
all interested in this action. A final meeting 
of creditors will be held at the office of 
Referee Davis, 140 Nassau St., on May 24 
at 3 p. m., at which time the trustee’s 
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final account will be examined, and if found 
correct will be filed and the trustee dis- 
charged of his trust. At the same time, the 
trustee’s right, title and interest in and to 
certain assets set forth in the schedules in 
bankruptcy will be sold. 

Harry W. Freudenheim, member of the 
well known diamond concern of Freuden- 
heim Bros. & Levy, Inc., who died May 15, 
1924, left an estate appraised this week at 
$335,121 gross and $215,243 net. He owns 
securities worth $259,534, including $228,- 
240 as the value of 1,500 shares of stock 
in his corporation. Because of the large 
number of bequests he made his estate was 
sufficient only to pay seven-tenths of the 
value of the bequests. He gave $33,000 to 
charity, $25,000 each to two sisters, $10,000 
each to Julius Freudenheim, a brother, and 
Grace Freudenheim, a niece, and left the 
income of his stock in his company to his 
sister, Bertha. After her death, $35,000 
goes to Mendel E. Freudenheim, nephew, 
and the remainder to other relatives. 

Over 350 employes and their friends were 
the guests of the Gorham Co. at the Hotel 
Majestic last Thursday evening, at a pre- 
sentation of the Gorham educational film, 
“Fine Arts in Metal.” The party comprised 
the personnel of all the Gorham New York 
city interests—the Fifth Ave. and Maiden 
Lane stores, the repair division, wholesale 
department, bronze division and ecclesiasti- 
cal department. Edward Krehbiel, vice- 
president and retail manager, presided and 
brief remarks were made by President E. 
C. Mayo, vice-president, and general man- 
ager, A. K. Potter and L. H. de Labarre, 
bronze division manager. Harriet Fris- 
muth and Bonnie MacLeary, well known 
sculptors whose work figured prominently 
in the film, were also introduced. The film 
was followed by refreshments and dancing 
until 1 a.m. 








Consular Notes 





A firm in Sydney, Australia, is in the 
market for jewelry and fancy goods ac- 
cording to the Bureau of Foreign and 
Domestic Commerce. The Bureau at 
Washington, D.C., or any of its branches 
will give further information on this re- 
quest if file number 24,736 is used. 

* * x 

The Bureau of Foreign and Domestic 
Commerce reports that a concern in To- 
ronto, Canada, is in the market for imita- 
tion pearls and pyroxylin novelties. The 
file number is 25,412 and further informa- 
tion will be given either by the Bureau at 
Washington, D.C., or any of its branches 
if reference is made to this number. 

* * x 

The Bureau of Foreign and Domestic 
Commerce reports that a firm in Buenos 
Aires, Argentina, is in the market for cuff 
links, collar studs and pins, and tie clasps. 
They have given this inquiry File No. 25503, 
and further information will be given by 
the Bureau at Washington, D. C., or any 
of its branches if reference is made to this 
number. 








Frank C. Hyde has sold his jewelry store 
at College Ave. and Oneida St., Appleton, 
Wis., to Otto H. Fischer, Beardstown, III. 
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Production of Belgian Congo and 
Angola Fields Shows Slight 
Increase in 1926 


In its annual report for 1926 to its stock- 
holders, the great Belgian Bank (The 
Societe Generale de Belgique), which, with 
the two American financiers, Messrs. 
Thomas F. Ryan and Daniel Guggenheim 
and their associates control the Belgian 
Congo diamond fields, says that “the market 
for diamonds has been favorable and the 
different companies have disposed of their 
product at remunerative prices. In 1926 the 
increased production of the alluvial deposits 
in South Africa increased considerably. 

“If the control of the diamond market 
was not practically assured by the London 
Syndicate, with which the different com- 
panies of our group have concluded advan- 
tageous agreements, (as to the sale of their 
product), one might have serious fears for 
the future, but it is to be noted that these 
agreements protect the diamond producing 
societies as well as favoring the commerce 
in diamonds and the Belgian diamond indus- 
try, this latter occupying the time of 15,000 
workmen who receive a weekly salary of 
more than 6,000,000 francs. The diamond 
producing fields employ 20,000 workers and 
cover an area of 12,250 acres. 

“The production of the various fields 
show comparatively : 





1925 1926 
Belgian Congo Carats Carats 
Forminiere ........... 228,000 245,000 
SR siiicnadamainkccan 580,000 770,000 
I crikoi cng ee ae 55,000 63,000 
OMS sacataewssciese 24,000 30,000 
887,000 1,108,000 
Angola 
pe eT ea, 127,000 150,000 





Total Production ... 1,014,000 1,258,000 


Regarding the production of the Beceka, 
the report states that “a large part of the 
production is composed of industrial stones 
used for mechanical purposes and not suit- 
able for jewelry. In conclusion, while the 
Central African diamond fields produced 
20 per cent. more diamonds in 1926 than in 
1925, the actual increase of stones suitable 
for cutting was not over 10 per cent. 








Rochester 





Henry Miller, 34, Rochester, is held at 
Utica in $3,000 bail on a charge of having 
passed eight worthless checks in Syracuse, 
N.Y. H. J. Howe, Inc., jewelers, received 
one upon the purchase of a wrist watch 
valued at $52, it is alleged. 

Police in all cities in the vicinity of 
Rochester have been notified to be on watch 
for cameo rings. A tray containing 1,500 
of these rings was left on a street car here 
last week by a salesman for the Rosenbloom 
Jewelry Co., 115 Clinton Ave., S. Author- 
ities believe the finder of the rings will at- 
tempt to pawn them in another city. The 
salesman was on his way to see a customer 
when he alighted from the street car, leav- 
ing the rings on a seat. When he missed 
the tray, he immediately notified police and 
officials of the street car company. A fruit- 
less investigation followed. Authorities re- 
ported the rings were insured for part value. 
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NATIONAL PARK BANK 


of NEW YORK 
214 BROADWAY 


Uptown Offices 


ParK AVENUE and 46TH STREET 
SEVENTH AVENUE and 32ND STREET 


Banking 
In All Its Branches 


Commercial and Travelers 
Credit issued; Correspondents 
in all principal Cities in the 
World. Foreign Exchange 
bought and sold. Corporate 
and Personal Trusts; Safekeep- 
ing of Securities; Collection of 
Income. Investment Service 
for Customers. Safes in our 
Safe-Deposit Vaults at moderate 
rental. 


CAPITAL, SURPLUS and 
UNDIVIDED PROFITS, $34,000,000 


’ 





DIRECTORS 


Charles Scribner 
Richard Delafield 
Francis R. Appleton 
Cornelius Vanderbilt 
Gilbert G. Thorne 
Thomas F. Victor 
John G. Milburn 
William Vincent Astor 
Joseph D. Oliver 
Lewis Cass Ledyard, Jr. 
David M. Goodrich 
Eugenius H. Outerbridge 
Kenneth P. Budd 
John H. Fulton 
Frank L. Polk 
Benjamin Joy 

’ George M. Moffett 




















GRACE NATIONAL BANK 


| Fills a Real Need in the Trade 


Admirably equipped to advise and 
assist jewelers in all their requirements. 


We extend a courteous and sincere welcome 


HANOVER SQUARE . Capital and Surplus $2,500,000 NEW YORK 






































* STARLITE 


(Blue Zircon) 


So named because of the unusual scin- 
tillating quality of its brilliancy like that 
of a twinkling star. 

This outstanding characteristic—and 
its beautiful blue coloring make it 


A TRULY IDEAL GEM 
LUCIAN M. ZELL 


522 Fifth Avenue New York 


* See article by a noted gem expert, priliched 





in THE JEweE.ers’ Crrcurar, March 23, 
Page 65. 
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tion by lot or chance a crime, whether 
or not the customer receives full value 
for his money, provided he receives 
something extra of value if he is the 
lucky one. In addition to prosecution 
under the State and postal laws, the 
merchant using these chance schemes 
also runs the risk of having a fraud 
order issued against him by the gov- 
ernment if the mails are involved in 
any way, and any publication which 
gives publicity to such schemes (either 
in the way of an advertisement or in 
the way of news) is liable to be thrown 
out of the United States mails even if it 
does not have to stand a prosecution. 

A fraud order such as mentioned 
above was recently issued against a 
New York concern which dealt in hos- 
iery, and was the subject of a decision 
of the Court of Appeals of the District 
of Columbia last week when the case 
came up on an injunction which the 
defendant obtained against the enforce- 
ment of such order. The appelate 
court in the course of its decision sus- 
taining the fraud order, quoted an ex- 
tract from a decision of the Supreme 
Court of North Carolina in the case 
of State vs. Lipkin, which we think 
should be read carefully by everyone 
who thinks he has a chance scheme 
not covered by the lottery law, for the 
North Carolina court, said: 

“No sooner is a lottery defined, and 
the definition applied to a given state 
of facts, than ingenuity is at work to 
evolve some scheme of evasion which is 
within the mischief, but not quite within 
the letter of the definition .... The 
Court will inquire, not into the name, 
but into the game, however skilfully dis- 
guised, in order to ascertain if it is 
prohibited, or if it has the element of 
chance. It is the one playing at the 
game who is influenced by the hope 
enticingly held out, which is often false 
or disappointing, that he will, perhaps 
and by good luck, get something for 
nothing, or a great deal for a very 
iittle outlay. This is the lure that draws 
the credulous and unsuspecting into the 
deceptive scheme, and it is what the 
law denounces as wrong and demoral- 
izing.” 

A safe principle for the merchant to 
adhere to is to avoid any scheme by 
which chance will dictate the awarding 
or giving of something of value to one 
customer that is not given to all. A 
contest based on skill can easily be ar- 
ranged to take the place of most 
schemes of this kind. A prize for the 
best essay on a subject; for the best 
solution of a problem; for the most ar- 
tistic suggestion of a pattern or the 
cleverest caption or phrase is not in 
violation of these laws, provided all 
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element of chance is eliminated from 
the award. So we again urge all who 
have in mind sales promotion schemes 
of this kind to base the award on skill 
and cleverness and eliminate all pos- 
sibility of luck or chance. 

We know we are sometimes criti- 
cized on the ground that we “pay too 
much attention to these silly laws be- 
cause of the fact that prosecuting 
authorities have ignored them” ; but the 
merchant must never forget that even 
though the authorities themselves be 
lax, there is always the danger of a 
complaint being filed by a disgruntled 
customer or competitor or by some en- 
thusiastic official of some trade or pri- 
vate organization active in a crusade 
against gambling of all kinds. Such 
complaints are being filed every day; 
merchants are being prosecuted and the 
danger is a real one. It makes no dif- 
ference whether we are personally in 
agreement with the application of such 
laws to what may be apparently legi- 
timate business schemes. The laws 
are there; they can and may be en- 
forced and they should be adhered to 
until they are repealed. 





HE article in 
the last issue of 
THE JEWEL- 
ERS CIRCULAR 
giving the statistics as to the use 
of platinum and allied metals in 1926, 
as reported to the Bureau of Mines by 
James M. Hill, contained an error in 
the table of platinum metals consumed 
in the United States, which was pub- 
lished on page 61 of our issue of May 
11. This was due to the mix-up in 
the tables supplied by the government, 
which transposed the figures covering 
palladium and iridium, in showing the 
consumption by industries in 1926. 
The error was not discovered by gov- 
ernment officials until after the report 
had been released and too late to make 
a correction in THE JEWELERS’ Cir- 
CULAR which had already been pub- 
lished. 
The report should have shown the 
consumption of the platinum metals in 
the different industries in 1926 as 


A Correction as 
to Platinum 
Statistics for 1926 





follows: 

1926 Platinum Iridium Palladium 
Chemi¢al .4.%... 10,253 145 213 
Hieetrieal ...s00s, 316,765 1,608 3,508 
POPRNAR. cns0c anes 8,542 131 ‘11,063 
JEWEEY kc cetess 85,908 2,949 7,770 
Miscellaneous ... 17,381 581 2,181 

138,849 5,414 24,735 


In the report as published by the 
government the figures for iridium and 
palladium were just transposed, one 
being given for the other. The rest 
of the table was correct both as to to- 
tal metal consumed and the percentage 
of the total consumption by each in- 
dustry. 





Baker & Co., the well-known refiners of 
this city, will open a branch office in San 
Francisco, at 760 Market St., where a full 
line of the company’s products will be car- 
ried. 

A plate glass window in the store of K. 
Burns, at Broad and New Sts., was broken 
early Wednesday morning and a quantity 
of jewelry displayed in the window was 
stolen. 

Aaron Leikind has withdrawn from the 
Newark Jewelry Finding Co., Inc., and the 
concern has changed its name to the Newark 
Finding Co., continuing at the same address, 
22 Green St. 

A. L. Schiff & Co., Inc., operating under 
the trade name of Abby & Co. of 444 Fulton 
St., Brooklyn, have opened a branch jewel 
gift shop at 651 Broad St. About half of 
the frontage of the Mirror Candy Shop and 
Tea Room has been leased and partitioned 
for the business. Meyer Finkel, a member 
of the firm, is in charge, and expects to be 
here for at least two months. 

Carl A. Lund, a jeweler at East Orange, 
N. J., has opened his new store at 616 
Central Ave., at the corner of Harrison St. 
With the remcval of Mr. Lund, Main St. 
lost one of its popular business men. Mr. 
Lund is specializing in remodeling and 
modernizing diamond settings and has built 
up an extensive clientele in the East Orange 
section of New Jersey. His new store will 
provide ample room to take care of his 
growing business. Mr. Lund has been vice- 
president of the New Jersey Retail Jewelers’ 
Association for five years. 








Business Troubles 





An involuntary petition in bankruptcy has 
been filed against David Newberger, Balti- 
more, Md. 

J. W. Le Van, Los Angeles, Cal., has 
assigned to L. Boteler. The assets are given 
as about $9,000 while the liabilities are 
$7,000. 

The Wichita Mfg. Jewelry Co., Wichita, 
Kans., is offering 10 per cent. in cash. The 
liabilities are given as about $10,000 and 
the assets are of practically no value. 

Michael Torsone, a jeweler of 171 E. 
Main St., Amsterdam, N. Y., is in financial 
trouble. A_ petition in Federal Court at 
Utica, N. Y., May 14, places debts at $3,660. 
The assets are said to be $1,800 in mer- 
chandise, $1,200 in fixtures and $1,300 in 


numerous small accounts. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U.S.Gov’'t NewYork 
Date Official Assay Bars Official 
May 10..... 254 58% 56% 
* 982.2. 28 58% 56 
Y Eee 26 58% 56% 
mee ee 26 58% : 56% 
ee 2548 58% 56 
ss | pee 254% 58% 55% 
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George J. Kreke, jeweler of Lexington, 
Ky., was an out-of-town visitor in Cincinnati 
last week. 

E. J. Fox, president of Fox & Son, leaves 
Sunday for Michigan, while Fred H. Ullman, 
also of the firm, will leave for a tour 
through the central southern States. 

John A. Gerwe, president of Frohman & 
Co., left for a trip through the south. 
George E. Brown and John Gerwin, with 
the same firm, also left for their respective 
territories. 

E. M. Valentine, who formerly toured the 
south as road representative of Fox & Son, 
is not connected with the local firm any 
more. He resigned in order to go into 
business with his son at Atlantic City, which 
is his home. 

The Ohio State Automobile Association 
will hold its annual meeting in Cincinnati 
next week and C. E. Richter, of the Richter 
& Phillips Co., a trustee of the local club, 
will act as chairman of a special committee 
which will look after the entertainment of 
the ladies. The visiting ladies will be given 
a theatre party next Thursday night while 
the male delegates attend a smoker at the 
Hotel Alms. 

Fred Pieper, one of the members of the 
Pieper Jewelry Co., Madison Ave., at Pike 
St., Covington, Ky., was expected to leave 
the Bethesda Hospital in Avondale in a week, 
following an emergency operation on Mon- 
day. Mr. Pieper was stricken with an 
acute attack of appendicitis Monday night 
and was rushed from his home in Covington 
to the Cincinnati Hospital. His condition 
following the operation was reported to be 
very favorable. 

A gang of jewelry store thieves is being 
sought by the police in cities through the 
Miami vailey in Ohio. A number of stores 
have been robbed in the valley lately and 
the last jewelry store to suffer loss and 
damage at the hands of thieves was that of 
R. F. McComb on S. 3rd St., Hamilton, O. 
About three o’clock one morning the thieves 
broke McComb’s window and seized a tray 
of rings. They started making their escape 
about the time a policeman turned the 
corner of the nearest intersecting street. He 
fired several shots at the disappearing auto- 
mobile but failed to stop the flight of the 
marauders. Two other stores were recently 
broken into at Hamilton while siniilar re- 
ports were made in the cities of Springfield, 
Dayton, Middletown and other municipalities 
in the valley. 

Andrew W. Apel, 42, jeweler and optician 
at Portsmouth, O., was sentenced to two 
years and two days in the Federal peniten- 
tiary at Atlanta, Ga., by United States Dis- 
trict Judge Benson W. Hough, in this city, 
Monday, May 9. Apel pleaded guilty to the 
charge of sending obscene matter through 
the mails. In order to permit the jeweler 
to straighten out his business affairs Judge 
Hough granted a stay of execution until 
Saturday, at which time Apel is to surrender 
to United States Marshal Stanley Borthwick 
prepared for his journey to the Atlanta 
prison. The indictment charged Apel with 
sending letters to Dr. P. O. Parks, chiro- 
practor of Portsmouth, in which were 
obscene drawings. The indictment contained 
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five counts and a sentence of a year and a 
day on each of the first two counts will be 
served consecutively. A similar sentence on 
the third count will be served concurrently. 
Attorneys for Apel told the court that he 
was one of the most prominent merchants 
in Portsmouth and had been active in re- 
ligious and charitable work for years. No 
one was able to ascribe any reason for the 
act of sending the matter through the mails. 
Judge Hough refused to inspect the evidence, 
which was in possession of Post Office in- 
spectors. 

Cincinnatians expect to take a very promi- 
nent part in the annual convention of the 
National Association of Credit Men at 
Louisville, Ky., June 6 to 10, inclusive. 
This prominence will be due to the expected 
election of George J. Gruen, local watch 
manufacturer, as president of the associa- 
tion. Mr. Gruen, who is secretary and 
treasurer of the Gruen Watch Co., has 
taken an extraordinary amount of interest in 
the matters of credit and has served on na- 
tional committees in addition to holding of- 
fices locally and in the State. An excep- 
tionally large delegation will be made up in 
the “Queen City” and the members of this 
delegation will be but a part of the 4,000 


delegates who are expected to attend the. 


five-day session. J. H. Tregoe, secretary- 
treasurer of the national association, will 
celebrate his silver jubilee in the same city 
in which he was elected to office in 1902. 
Mr. Gruen has been national first vice-presi- 
dent of the Credit Men’s Association during 
the past year. 











SOY SENS 

Mr. Gaut, Geo. T. Brodnax, Inc., was 
on a trip north a few days ago, visiting 
Kentucky points. 

Edward R. Scott, 65, retired jeweler and 
watchmaker ended his life in the bath room 
at his residence 253 N. Willett St. May 11. 
The sick man used gas to end his suffering. 
He had been in the employ of jewelers here 
over a period of 30 years and until recently 
was in business for himself. He came to 
Memphis as a youth and was in business. 
Later he worked for about 25 years with 
Mulford Jewelry Co. About 10 years ago 
he sold his stock and for a short time was 
with Julius Goodman, then he worked for 
Goodman & Bach, being foreman of the 
jewelry shop for eight years. Last Fall 
he entered business again for himself as 
member of Scott-Roy Jewelry Co., located 
over a shoe store up stairs at Union and 
Main Sts. A few months ago because of 
ill health he retired. He is survived by 
a widow and a brother, Geo. Scott, of New 
Castle, Ind. 








Canada Notes 





J. P. Dupuis, jeweler and watchmaker, 
has registered in Quebec. 

Out-of-town buyers calling on the Toronto 
trade recently included R. A. Brown, Tilson- 
burg; J. C. Smith, St. Catharines; A. B. 
Wilson, Georgetown; F. A. Raymer, Palm- 
erston; M. J. Alderman, Brampton; T. H. 
Stephenson, Wingham—all of Ontario. 
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‘convention of the Maryland and Delaware 


Retail Jewelers’ Association scores of Balti- 
more jewelers paid tribute to the enter- 
tainment afforded by the Wilmington jewel- 
ers. A signal honor was bestowed on C. 
Howard Millikin, president of the Hennegen- 
Bates Co., Baltimore, when he was re- 
elected president of the association. Mr. 
Millikin did not seek re-election but his 
friends decided to re-elect him anyway. 

Receivers for the partnership of Harry 
Agular and George E. Sherwood, who for 
10 years have operated a jewelry brokerage 
office, Fayette St., near Park Ave., were 
appointed May 14 by Judge H. Arthur 
Stump in Circuit Court. The receivership 
was appointed on petition of Mr. Agular 
against Mr. Sherwood. J. Abner Sayler 
and Arthur R. Padgett, attorneys, were ap- 
pointed receivers under $50,000 bond. In 
his petition Mr. Agular requested that the 
partnership be dissolved, that receivers be 
appointed and that an injunction be issued 
to prevent disposal of assets. Mr. Agular 
has been in the jewelry trade for many years 
here and has a wide reputation as a diamond 
expert. 

Charges of obtaining jewelry valued at 
$880 through misrepresentation from Isaac 
Berman, jewelry broker, 600 block W. Balti- 
more St., were dismissed by the grand jury 
against Nathan A. Tavansky when the pro- 
secuting witness refused to press a complaint 
which he had made a week ago to the police. 
The grand jury dismissed the case May 12. 
According to Detective Lieutenant C. A. 
Kahler, who handled the case for the police 
department, Tavansky, who had been ar- 
rested and held in $1,500 bail for grand 
jury action, reimbursed Berman and a pawn- 
broker. One of the two rings obtained by 
Tavansky was pawned for $300. The other 
ring was found in Tavansky’s possession. 











Birmingham retail jewelers are getting 
ready to entertain the annual convention of 
the Alabama Retail Jewelers Association, 
which meets here, June 8 and 9. Owing to 
very important matters along the line of 
State legislation, it is predicted that this 
will be the largest attended convention the 
association has ever held. 

A number of Birmingham retail jewelers 
report business rather quiet at this time, but 
according to traveling salesmen conditions in 
Birmingham are better than in almost any 
other part of the country. The steel and 
iron industry, which is Birmingham’s lead- 
ing industry, is holding up much better than 
any other line of manufacturing. This in 
turn is helping the retail jewelry trade. A 
number of the Birmingham jewelers are ad- 
vertising watches and class pins, rings and 
jewelry as presents for the closing of col- 
leges and schools, which is now near at hand. 
Some retail jewelers report a good trade al- 
ready in this line of jewelry. 
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Chicago Notes 





H. H. Herring, of the North American 
Watch Co., Mansfield, Ohio, spent a few 
days in Chicago during the past week visit- 
ing at their local office and calling on 
friends. 

Ed Gerken, of Leubusher-Schumann & 
Co., returned last week from Fond du Lac, 
Wis., where he attended the two days ses- 
sion of the Wisconsin Retail Jewelers’ As- 
sociation. 

Oliver Artes, representative for the Key- 
stone Watch Case Co., returned on Monday 
of this week from a short business trip to 
St. Louis, Kansas City and other cities in 
the middle-west. 

Dave Felsenthal, of the Hart Jewelry Co., 
27 E. Monroe St., will leave this week on 
a business trip through Michigan and Iowa. 
Mr. Felsenthal will be gone for four weeks 
calling on the retail trade. 

George Dahlman, representing the Reli- 
ance Mfg. Co., with offices in suite 1104 
Heyworth building, returned last Friday 
from an extended business trip through the 
north and middle west territory. 

John B. Trapp and Nicholas F. Pastor, 
watchmakers to the trade, are now located 
in suite 1000 Mallers building. Mr. Trapp 
formerly was located in room 701 and Mr. 
Pastor in room 611 Mallers building. 

Tom McMahon and Harry Radix, of 
Thomas J. Dee & Co. 5 South Wabash 
Ave., returned to Chicago last week after 
spending a week in Peoria and Springfield 
attending a dental convention and visiting 
with friends. 

Al Goldman, of Al Goldman & Co, 
manufacturing jewelers at 5 S. Wabash 
Ave., returned last week from St. Louis, 
where he spent a couple of weeks attending 
to business and visiting with his mother at 
his old home. 

Albert Wuesteman, Champaign, IIl., spent 
a few days last week in Chicago attending 
a meeting of the Illinois State Board of Op- 
tometrists of which he is a member. While 
here he visited with members in the jewelry 
trade and looked over new lines. 

A. C. Becken, Jr., of the A. C. Becken 
Co., 180 N. Wabash Ave., returned last 
Friday from Fond du Lac, Wis., where he 
attended the convention of the Wisconsin 
Retail Jewelers’ Association. Mr, Becken 
made the trip by motor and was accompa- 
nied by Mrs. Becken. 

A. M. Hirsh, proprietor of the South- 
moor Jewelry Shoppe, located in the 
Southmoor Hotel, 67th and Stoney Island 
Ave. for several years, has removed this 


business to 229 E.. Garfield Blvd. Harry 
Halvorsen has charge of this store. Mr. 
Hirsh has his main store at 3870 Cottage 
Grove Ave. 

Will C. Schumann, of Leubusher-Schu- 
mann & Co., wholesale jewelers on the 14th 
floor of the Jewelry Mart, 35 E. Wacker 
Drive, returned last Wednesday from a six 
weeks’ business trip through. his southern 
territory. Mr. Schumann, will remain at 
the home office until the first part of June, 
when he will leave on a trip through 
Kansas and Missouri. 

C. W. Peru, who recently associated him- 
self with the sales force of the A. C. Becken 
Co., is making his initial trip for this firm 
through Indiana and Michigan. Mr. Peru 
traveled this territory for more than 13 
years while in the employ of the Wahl Co., 
and the Norris, Alister-Ball-Bridges Co. 
He is well acquainted with the retail trade 
through this section and he has the well 
wishes of his friends. 

Raymond M. Friedman, of the Service 
Jewelry Co., Mallers building, returned last 
Thursday from Grand Rapids, Mich., where 
he spent a few days attending the conven- 
tion of the Michigan Retail Jewelers’ Asso- 
ciation. Mr. Friedman just completed a 
four weeks’ business trip through Michigan 
and made the convention his last stop. He 
reports having had a nice trip and will now 
remain in Chicago for a few weeks before 
starting out again. 

S. Schaffer and I. Kessler have entered 
into the watch repairing business for them- 
selves under the name of the General Watch 
Repair Co. They have suitable quarters in 
room 618 Mallers building. Mr. Kessler 
formerly was in the retail jewelry business 
for himself on Division St., and Mr. Schaf- 
fer has been in the watch repair business 
for himself for some time, and prior to that 
was in the retail jewelry business on the 
north side of Chicago. 

H. Schwartz, diamond importer with of- 
fices on the 12th floor of the Heyworth 
building, accompanied by his wife, returned 
to Chicago this week, after spending two 
months in California enjoying a good rest. 
They expect to remain in Chicago for about 
a week, and will then leave for New York, 
from which port they will sail on the Bel- 
genland for Europe. While in Europe Mr. 
Schwartz will visit Spain, Italy, Switzer- 
land and England, and will look over the 
diamond markets, returning home about 
July 15. 

J. Milhening, Inc., announced last week 
the removal of their Chicago sales office 
from 135 S. State St., to the sixth floor of 





the Goddard building, 27 E. Monroe St. 
The offices are located on the Monroe and 
Wabash Ave. corner of the building, where 
they have exceptional light. The space is 
divided in such a way as to give them two 
private diamond rooms, a small shop where 
rush jobs can be taken care of and a large 
sales office. All new walnut fixtures and 
furniture have been installed as well as two 
large safes. 

William Schneider, optometrist, who was 
located in the retail jewelry store of Wil- 
liam C. Kleiner, 707 W. North Ave., for 
more than 18 years, passed away on Wednes- 
day afternoon of last week. Death was 
caused from an internal hemorrhage. He 
was born in Chicago in April 58 years ago, 
and received his early optical experience 
with the Johnston Optical Co. at Detroit. 
He later returned to Chicago and was em- 
ployed by several wholesale houses. About 
25 years ago he went into business for him- 
self. Funeral services were held on Friday 
at 10 o'clock from’ St. Timothy’s Church, 
625 N. Central Park Ave., and interment 
at Graceland Cemetery. He is survived by 
his widow, Bertha Kurz Schneider, and 
two daughters, Beatrice and Gertrude. 

Funeral services for Harry O. Thompson 
was held on Monday of last week, at 2 
o'clock in the afternoon from May’s Chapel, 
at 4559 Milwaukee Ave. Interment was at 
Waldheim cemetery. Mr. Thompson, who 
was connected with the bookkeeping depart- 
ment of Otto Young & Co., wholesale 
jewelers in the Heyworth building for more 
than 18 years, contracted pneumonia on 
Tuesday after being ill with influenza for 
several days. He passed away the previ- 
ous Friday afternoon at his home, 4820 
Kimball Ave. Relays of firemen belonging 
to squad No. 6 worked in three hour shifts 
for three days administering oxygen every 
half hour, in an attempt to save his life. 
Deceased was 52 years of age. He is sur- 
vived by his widow and one son, Harry 
O., Jr. 

A. G. Perren and A. J. Van Engers have 
entered into partnership and have opened an 
exclusive jewelry and gift store at 140 N. 
LaSalle St., under the name of “La Vanité.” 
The store is located in the new Bismarck 
Hotel building, and is one of the finest of its 
kind in the city. Panels and fixtures are in 
American walnut and the walls are deco- 
rated in beautiful tapestries. The display 
window is panelled in walnut with very 
artistic decorations. All crystal lighting fix- 
tures have been installed. Mr. Perren is well 
known to the jewelry and gift trade in Chi- 
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cago. He has a very exclusive gift shop at 


19 S. Clark St., operating under the name 
of Perren’s. Mr. Perren will manage the 
new store and buy all merchandise and will 
do this in connection with his duties to the 
old store. Mr. Van Engers is in the choco- 
late manufacturing business and is a well 
known prominent club man. 

Leon Middleton recently purchased the 
business of the Sayler Drug & Jewelry Co. 
of Greenfield, II. 

Frank Newburger, manufacturers’ repre- 
sentative, 29 E. Madison St., returned this 
week from a 10 days’ business trip through 
his eastern territory. 

Lester Braude, of Emil Braude & Sons, 
returned home this week, after spending two 
weeks resting at West Baden and attending 
the Derby at Louisville. 

Will F. Juergens, of the Juergens & An- 
dersen Co., spent the week-end at the Ken- 
tucky Derby at Louisville. While there he 
visited with a party of friends. 


Otto Klebsattel, representing Binder Bros.,. 


with offices on the third floor of the Hey- 
worth building, will leave this week on a 
10-day business trip through Wisconsin and 
Minnesota. 

Reuben Cohen, Chicago representative for 
the George H. Cahoone Co., returned this 
week from Louisville, where he spent the 
week-end with a party of friends attending 
the Kentucky Derby. 

Fred Kline, of the Juergens & Andersen 
Co., returned this week from Ann Arbor, 
Mich., where he went to visit his son who 
graduated from sophomore to junior at the 
University of Michigan. 

A. J. Oppenheim, of the Block-Weinfeld 
Co., and Frank Moran, manager of the Chi- 
cago office of the J. F. Sturdy’s Sons Co., 
left last week on the Illinois Athletic Club 
special for the Kentucky Derby. 

A. B. Tuthill, of Julius Raunheim, Inc., 
New York city, and Archie Graham, of 
Graham & Monroe, New York, were 
among the diamond men that visited the 
trade in Chicago during the past week. 

An order was issued last week by the 
United States District Court authorizing the 
receiver in the Fred Nielsen matter to con- 
tinue the retail business for a limited period, 
after which the business will be liquidated 
by an auction sale. 

Phil Gradwohl, of the Gradwohl Jewelry 
Co., Minneapolis, Minn., and Mrs. Grad- 
wohl stopped off in Chicago last week for a 
few days to visit with friends on their way 
home from St. Louis, where they spent some 
time on business and pleasure. 

M. S. Palmer, of Frederick G. Palmer, 
Detroit, Mich., spent some time in Chicago 
during the past week shopping and making 
purchases for the new store they are open- 
ing at Rochester, Mich. The grand opening 
of the new store will be held on May 25. 

Benjamin D. Sachs, formerly of Robin- 
son & Sachs, auctioneers, recently entered 
into business for himself as buyer of 
jewelry stocks. Mr. Sachs is comfortably 
located in suite 1001, Mallers building, 5 S. 
Wabash Ave. William Grosscup, who for- 
merly was associated with Charles Moe & 
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Co., and agent for the Moe Diamond Weight 
Gauge, is now connected with Mr. Sachs. 

The business of the R. G. Jewelry Mfg. 
Co., at 162 N. State St., recently changed 
its name to Solomon & Greenwald. Albert 
Solomon recently associated himself with 
this business as a partner. The R. G. 
Jewelry Mfg. Co. started in business about 
November, 1924, with R. Greenwald, pro- 
prietor. R. Greenwald is the wife of Meyer 
J. Greenwald, who managed the business. 

Max Hirsch, importer and wholesaler of 
watches with offices on the ninth floor of 
the Columbus Memorial building, accom- 
panied by Mrs. Hirsch, left last Sunday 
morning for Long Beach, Cal. They will 
spend some time there visiting at the home 
of Mrs. Hirsch’s mother, and Mr. Hirsch 
will call on the trade through the west. He 
expects to return to Chicago about the first 
of August. 

Grant Dudgeon, of Charles W. Dudgeon, 
retail jewelers at Ames, Ia., accompanied 
by his wife, arrived in Chicago last week. 
They made the trip by motor, and before 
getting out of Iowa had to be towed out of 
the mud three times. Mrs. Dudgeon re- 
cently won the scholarship in voice culture 
in a contest held by the Confederated 
Women’s Clubs of Iowa, and it was for this 
purpose that they spent several days here 
making arrangements at the Chicago Con- 
servatory of Music. 

Lou Buss, of Buss-Linthicum-Thorson, re- 
turned last Wednesday from the Pacific 
Coast, where he made a flying business trip. 
Buss-Linthicum-Thorson are now located in 
their beautiful new offices on the 15th floor 
of the new Jewelry Mart, 35 E. Wacker 
Drive. Fixtures and decorations of this 
new office are exquisite. The reception 
room is done in Italian style and Mr. Buss’s 
private office is in the early Elizabethian 
design. It is without exaggeration one of 
the finest offices of its kind in this section 
of the country. 

It was learned in the trade this week that 
J. M. Braude, who was recently appointed 
manager of the Chicago District of the Na- 
tional Jewelers Board of Trade and counsel 
to the Chicago directors of the same, has 
formed a partnership with H. J. Rosenberg 
and Irving Zimmerman for the general prac- 
tice of law, and the firm will be known as 
Rosenberg, Braude & Zimmerman. Mr. 
Braude is well known in the jewelry circles 
of Chicago. Prior to his connections with 
the National Jewelers Board of Trade, Mr. 
Braude was associated with his father and 
brothers in the wholesale jewelry business 
of Emil Braude & Sons as vice-president. 
During this association he was chairman of 
the adjustment committee of the Chicago 
district of the National Jewelers Board of 
Trade, he was secretary of the Wholesale 
Jewelers of Chicago, and served on vari- 
ous committees. Mr. Rosenberg has 
practiced law for more than 27 years and 
Mr. Zimmerman for approximately 14 years. 
While no definite announcement has been 
made it is rumored the new firm will be 
located on the same floor at 58 E. Washing- 
ton St. as that of the offices of the National 
Jewelers Board of Trade. 








A. V. Austin has opened a jewelry and 
watch repair shop at 111 N. Third St., 
Delavan, Wis. 
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W. E. Smith has sold his retail jewelry 
store at Jefferson, Wis., to his former 
watchmaker. 

Included among the visitors who called 
on Milwaukee wholesale houses during the 
past week are J. L. Sieger, Racine; W. E, 
Smith, Hartford; L. W. Ritchie, Racine; 
and B. E. Hyde of La Crosse. 

Mrs. Fred J. Theleman, wife of Fred J, 
Theleman, manufacturing jeweler here, is 
getting along nicely following her recent 
operation. Mrs. Theleman was quite seri- 
ously ill for several days, but she has taken 
a turn for the better and it is believed that 
she will be completely recovered within 
another month. 

Jewelers in the city who desire to cir- 
cularize prospective customers will here- 
after have to mail their advertising material 
instead of stuffing it into mail boxes, ac- 
cording to a ruling by the Milwaukee post- 
office. Hundreds of complaints have been 
entered at the postoffice recently by house- 
holders, according to Herman Pietsch, 
superintendent of mails of the Milwaukee 
postoffiice, who say that promotion cir- 
culars which are delivered from house to 
house, are placed into mail boxes of resi- 
dences often to the extent of excluding 
letters and other mail. Orders have been 
issued by the postmaster, therefore, that 
any circulars or other non-mailed matter 
found in residence and other mail boxes are 
to be taken up by carriers and brought into 
the central postoffice. The postoffice has 
ruled that privately owned mail boxes used 
for the delivery of United States mail are 
subject to the same classification and con- 
ditions as the regular government mail 
boxes and therefore it is illegal to place 
anything in them which does not bear 
postage. 















Oklahoma City 


E. E. Russell, Alice, Okla., recently cele- 
brated his 39th anniversary with a three 
days sale, which was very successful. 

T. F. Glines and Leo Brown have installed 
a new jewelry store at 23 E. 2nd St., Sand 
Springs, Okla. The new firm will specialize 
on repair work and a full line of jewelry 
will be carried. 

The Pickerell’ Jewelry Co., 413 West 
Broadway, Muskogee, Okla., recently placed 
a new front in its store. Window smashers 
threw a brick through a window and stole 
a $600 diamond ring. The firm recently 
added a gift department to its store. 

Farnest C. Baker, 208 N. Robinson St, 
Oklahoma City, has recently added some 
new fixtures, has rearranged his showroom 
and had it newly decorated. Roy Stitzel, 
watchmaker, fromerly with the Wagoner 
Jewelry Co., Oklahoma City, has been added 
to the mechanical staff. Mr. Baker reports 
a very good business and said it was a third 
better than last year, 











Ben E. Wilson, jeweler and watchmaker, 
is removing to larger and more central 
quarters at 150 N. E. First Ave., opposite 
the Catholic Church at Miami, Fla. 
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The Kelley Credit Jewelers have recently 
been incorporated at Flint, Mich. They 
have a capital stock of $15,000. 

R. S. Schaefer, of the Luths, Dorweld, 
Haller Co., wholesale jewelers, is back at 
his duties again, after a visit with friends 
in Toledo. 

W. J. Johnson, Grand Rapids, paid a visit 
to Detroit last week renewing old acquaint- 
ances and buying new merchandise for his 
Spring business. 

Frank Robinson, Saginaw, was in Detroit 
last week buying new merchandise for his 
Spring trade, which has been strong for the 
last several weeks. 

Jacob Segal, of Jacob Segal & Co., dia- 
mond importers, was in Grand Rapids last 
week directing a diamond exhibit at the 
convention of the Michigan Retail Jewelers’ 
Association. 

Charles E. Wallace, H. T. Monroe and 
Norman Cowan, all of the Wallace-Monroe 
Mfg. Co., are touring the central western 
States. They expect to be back at the home 
office again within the next week. 

A. F. Muehlke returned last week from a 
trip that took him through extensive sec- 
tions of Wisconsin, Illinois and Indiana. 
He is optimistic regarding business condi- 
tions for that part of the country. 

Samuel Lachman, of the I. Lachman & 
Sons Co., retail jewelers at Seattle, Wash., 
and Mrs. Lachman returned to Detroit last 
week for a visit, after an absence of 17 
years. Mr. Lachman formerly was in busi- 
ness in Detroit. 

Harry Himelhoch, operating under the 
trade style of Display Creations, Inc., at 912 
Metropolitan building, expects to be open for 
business within the next week. He will de- 
vote his attention to the sale of advertising 
features, such as window display aids, etc., 
catering to retail jewelers and other trades- 
men. 

An exhibition of the Brainard Lemon sil- 
ver collection—antique Georgian silver and 
old Sheffield plate—at 1014 E. Jefferson 
Ave., has attracted considerable attention 
the past week. Unlike other works of art, 
the authenticity of old English silver need 
not be taken on faith, for it carries upon its 


surface enduring evidences of its genuine- . 


ness. 

Merrill J. Haldeman, 45 years old, presi- 
dent of Edwards, Haldeman & Co., fraternal 
jewelers, was injured seriously this week 
when the automobile he was driving crashed 
into a traffic signal light. He was taken to 
a hospital, where it was found he was suf- 
fering from head injuries, several fractured 
ribs, a fractured left arm and a broken right 
collar bone. 

Detroit retail jewelers, especially those 
who realize the value of window displays, 
are interested in the 29th annual convention 
of the International Association of Display 
Men, to be held in Detroit from June 13 to 
15. Fifteen hundred delegates are expected 
to attend. The Hotel Statler has been 
chosen for the meeting place. A club from 
the east is to stage a playlet visualizing sell- 
ing by window displays. An open forum on 
window lighting will be another feature. 

The street clock maintained by Traub 
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Bros. & Co., retail jewelers, at 1281 Wood- 
ward Ave., for so many years, always tell- 
ing the time accurately, is undergoing the 
experience of a “flapper” this week. It is 
having its face painted so as to make it look 
younger and sweeter than ever. And like 
the “flapper,” it keeps on going just the 
same. Although for a time the numerals 
were entirely obliterated, it never hesitated 
a second in giving the correct time to many 
thousands of persons who pass one of De- 
troit’s busiest corners. 

Five proprietors and employes of jewelry 
auction houses appeared with their attorney 
in the courtroom of Judge W. McKay Skill- 
man Wednesday and pleaded guilty to viola- 
tion of the city auction ordinance and prom- 
ised to quit the auction jewelry business for 
the legitimate jewelry trade. Judge Skill- 
man placed them all under a year’s probation, 
which he declared would be rigidly enforced. 
Judge Skillman lectured the five defendants, 
told them that they were bound to report to 
the probation officer twice monthly and that 
a violation of the ordinance would bring 
prompt and heavy sentences. 











vf 


The H. W. Burdick Co. has added a com- 
plete line of Moore’s pens and pencils to its 
stock. 

Elmer Lengel, of Lorain Ave., doing busi- 
ness as the Lorain Jewelry Co., will open an 
auction sale commencing May 21. 

Among out-of-town visitors in Cleveland 
the past week were Ed Nolf, of Nolf Bros., 
Norwalk, and L. W. Wyckoff, Chagrin 
Falls. 

An office has been taken at 805 Union 
Mortgage building by the W. H. Kenyon 
Co., wholesale jeweler, and is now being 
decorated for its occupancy. 

H. W. Arnstine and B. V. Arnstine, of 
the Arnstine catalog division of the Scrib- 
ner & Loehr Co., are starting out on regu- 
lar Spring trips this week. 

A letter has been received by the trade 
from the Spencer Jewelry Co., 2065 E. 9th 
St., stating that the concern wishes to dis- 
pose of all of the fixtures of the Cleveland 
store. 

Raymond A. Porter has accepted a posi- 
tion with the Webb C. Ball Co., and will 
have charge of the silver department. Mr. 
Porter was formerly with the Geo. S. Dales 
Co., Akron, O. 

The Bowler & Burdick Co. furnished a 
beautiful case of chased silver that was pre- 
sented to Tris Speaker, former manager of 
the Cleveland Indians, who is now with the 
Washington team. 

H. H. McCreary, 10313 Euclid Ave., has 
just had his big street clock entirely re- 
finished in gold and green, which makes it 
stand out very prominently. The store front 
is also being redecorated. 

John Otis, Harvey & Otis, Providence, 
emblem manufacturers, called on the Cleve- 
land trade last week. It is the first time he 
has been in this city for several years and 
he was welcomed by his many friends. 

The young lady who is to be queen of the 
Mardi Gras of Al Sirat Grotto in June is 
to be presented with a $500 diamond wrist 


85 


watch among other things. The watch is 
being furnished by the Sigler Bros. Co. 

The special displays of silver for Silver 
Week exhibited by the Cowell & Hubbard 
Co. are attracting a great deal of attention. 
The store’s appearance is further enhanced 
by vases of beautiful flowers throughout its 
entire length, 

The Cleveland Museum of Art showed 
the Gorham film on the manufacture of sil- 
ver and bronze on Friday night. It was 
also shown at the Cleveland News Audi- 
torium on Thursday evening. Cleveland 
schools were shown it during the day 
throughout the week. 

Glickman, Bernon & Glickman, auc- 
tioneers, have opened a suite of offices at 
408 Hippodrone building. The firm consists 
of B. A. Glickman, I. Bernon and J. I. 
Glickman. They have just concluded a very 
successful sale of 16 days duration for Jo- 
seph Dickert, Wilkinsburg, Pa. 

The 24-Karat Club are sponsoring an ex- 
hibit of replicas of famous diamonds that 
is now on display at the main office of the 
Guardian Trust Co. The exhibit is to be 
sent to the various branches of the bank 
located in all parts of the city. It is felt 
that the exhibit is not only educational but 
will help the business of jewelers generally. 

John Schneider, a watchmaker, passed 
away at his home the past week from 
dropsy. He had worked for the Spencer 
Jewelry Co. for a year and a half, but be- 
came too ill some months ago to continue 
his employment. He was an expert work- 
man, and but 26 years of age at the time 
of his death. He is survived by a widow 
and child. 

At the regular Wednesday meeting of the 
24-Karat Club at the Hotel Statler it was 
decided by the board of trustees that during 
the Summer months one meeting a month 
only would be held, and that will take place 
on the second Wednesday of the month. It 
will be held at the Statler Hotel as usual 
at 12:30 p. m. and luncheon will be served. 
All jewelers and those allied to the trade 
are cordially welcome. The following have 
been admitted to membership in the club, 
their applications having been received at 
the last meeting: A. T. Heuter, E. S. Quin- 
lan, H. E. Quinlan, C. W. Burdick, Joseph 
Hickman and A. T. Potter. Club officials 
have received many expressions of congratu- 
lation on the splendid meeting held on 
May 6. 








Laughs on the Side 
TEACHER: “Johnnie, give me a sentence 


using the word ‘diadem’.” 

JounniE: “People who drive on to the 
railroad crossings without looking diadem 
sight quicker than those who Stop, Look 
and Listen.” 

xk OX 

He: “I think you might give me credit 
for giving you such a nice engagement ring.” 

Sue: “I suppose the jeweler did; isn’t 
that enough?” 

*x* * * 

Every Girl’s Motto: “A ring on the finger 

is worth 10 on the phone.” 
* * * 

Suy Lover: How much is this diamond? 

JEWELER: Two hundred and fifty dollars. 

And thus another romance went on the 
rocks. 
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TRADE CONDITIONS 


Bad, rainy weather, with floods, etc., in southern 
Indiana and western and northern Kentucky off 
and on since the first of the present year, have 
greatly handicapped business in all lines and the 
jewelry business is no exception to the rule. Rains 
have fallen almost every day in this section since 
the first of May and farmers are greatly delayed 
in their Spring and Summer planting. _ Reports 
from the rural communities are to the effect that 
trade is rather slow and in some instances the 
farmers are discouraged and some of them will 
not be able to plant any corn because of the 
lateness of the season and will oo something 
else besides corn. Refail and wholesale jewelry 
dealers feel that with the coming of better weather 
there will be a marked improvement in trade in 
their line. In industrial centers like Evansville, 
Terre Haute and other cities of the State manu- 
facturing plants have been apenting: SeNnEey well 
and the manufacturers seem to ieve that the 
trade outlook is promising. 





The retail jewelry store at Petersburg, 
Ind., owned and operated for many years by 
the late Hovey H. Tislow, who died re- 
cently, now is being managed by his widow, 
Mrs. Carrie Tislow. 

The retail jewelry store of E. J. Welp, 
Huntingburg, Ind. was burglarized a few 
nights ago, the robbers having gained en- 
trance through one of the rear windows of 
the store by removing a pane of glass. Only 
a few articles were missing when Mr. Welp 
opened his store the next morning, and it is 
believed the thieves were frightened away 
before finishing their job. The police have 
no clue to the robbery. 

Retail jewelry store men in Evansville, 
Boonville, Tell City, Petersburg and other 
cities in southern Indiana report that they 
have had fine sales of school and commence- 
ment jewelry during the past few weeks, as 
a large number of grade and high schools 
have closed and the commencement exer- 
cises have been held. The jewelers say this 
class of business has been better this Spring 
than it was for the corresponding period of 
last year. 

John P, Chrisney, owner of a large de- 
partment store at Chrisney, Ind., and a large 
handler of clocks and jewelry, was in Boon- 
ville, Ind., one day last week on business. 
Mr. Chrisney, who has been in bad health 
for the past months, has now about prac- 
tically regained his health and is looking 
unusually fine. He probably will make the 
race for joint representative from Spencer 
and Perry counties again next year. He 
formerly represented this district in the 
State legislature and made a good record. 

An increase of more than 100 per cent. in 
jewelry insurance in this city for Evans- 
ville was announced by several of the agen- 
cies last week. Most of the large insurance 
firms doing business of this kind in Evans- 
ville have announced an increase. Recent 
robberies of jewelry store windows in 
Evansville is said by the insurance com- 
panies to be the cause for the increase. Po- 
lice were blamed by several of the merchants 
here for the increased rate. They allege 
that Main St. is not adequately protected at 
night. 

The members of the Kiwanis Club at 
Huntingburg, Ind., will go to Boonville, 
Ind., on Wednesday night, May 25, for a 
visit with the Kiwanis Club of that city 
and the Huntingburg club will put on the 
program for that evening. This will be a 
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return engagement, as the Boonville Kiwanis 
Club went to Huntingburg several weeks 
ago and put on the program at that place, 
the speaker at the time being William B. 
Carleton, local trade journalist who holds 
his Kiwanis Club membership in Boonville. 
E. J. Welp, retail jeweler at Huntingburg, 
will help put on the program at Boonville 
on May 25. Floyd Nester, of Heinzle & 
Nester, and Charles Hebner, of the Charles 
Hebner Jewelry Co., are among the leading 
members of the Boonville Kiwanis Club. 











John Croyer, Omaha, is conducting an 
auction to reduce stock. 

Banks LaRue, Gretna, Neb., has opened 
another jewelry store at Louisville, Neb. 

L. A. Bursee has been conducting an 
auction in his place at Chappell to reduce 
stock, 

Clarence Cunningham, Council Bluffs, Ia., 
and Charles Duff, Omaha, attended the 
State convention of the Iowa jewelers at 
Sioux City recently. 

Fred Gerhardt, Neola, Ia., has sold out 
his stock at auction at Neola, and has 
bought the jewelry business of Ralph Wil- 
helmsdorfer, Gering, Neb., who is retiring. 

Among jewelers from points in the State 
in Omaha the past week were C. W. Fol- 
som. Ashland; John W. Craybill, Platts- 
mouth; John Sindelar, Howells; H. C. 
Steiner, Albion; L. C. Klopp, Blair; C. M. 
Proper, Nebraska City; Leo E. Ellis, 
Weeping Water. 

A picnic of the Jewelers’ Guild of Oma- 
ha and Council Bluffs is to be held some- 
time in June at Krug Park in Omaha, This 
was decided at the last regular meeting of 
the Guild in the Corn Room of the Chief- 
tain Hotel, Council Bluffs, Ia. This will 
be the second annual picnic of the jewelers 
of Omaha and Council Bluffs, as a similar 
picnic was held at Krug Park last Summer. 
The regular meeting of the Guild at the 
Chieftain Hotel was one of the best at- 
tended meetings yet held. A dinner was 
served, and 62 tickets were sold for it. J. P. 
Byrne of Omaha, chairman of the entertain- 
ment committee, provided several singers 
for the occasion, including H. W. Mac- 
Donald, of the Albert Edholm Jewelry Co. 
Mr. Joseph of Omaha lectured on alloys 
and metals. 








The receipts of South Africa’s gold re- 
finery at Germiston, Transvaal, during 1926, 
amounted to 11,440,179 bullion ounces, an 
increase of 532,185 ounces over the preced- 
ing year, reports Assistant Trade Commis- 
sioner Floyd E. Sullivan, at Johannesburg, 
to the Department of Commerce. The in- 
crease is accounted for by the larger pro- 
duction of the Witwatersrand gold mines, 
together with the larger quantity of bullion 
received from Rhodesia and elsewhere. The 
disposal of the year’s fine gold output was 
as follows: Sold to the South African Re- 
serve Bank, 8,646,734 fine ounces; shipped 
to London, 410,522 fine ounces; sold to In- 
dia direct, 873,757 fine ounces; sundry local 
shares, 241,517 fine ounces. 
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A. & C. Feldenheimer Co. are announc- 
ing the new electrically wound clock, the 
Sangamo, in operation at their store. 

As soon as remodeling is concluded, the 
Alder Jewelry Shop, now at 264 Alder St, 
will be located on Morrison St., one door 
from 3rd St. 

Zell Bros. of Portland have purchased the 
good will, equipment, and thousands of pre- 
scriptions owned by the De Keyser Insti- 
tute, formerly in the Dekum building, and 
will combine it with the optical departments 
of their two stores. 

William Konick, of Corvallis, has moved 
temporarily across the street from his for- 
mer quarters, and will occupy that space un- 
til the new Corvallis Hotel is completed, 
when he will occupy the corner store on the 
ground floor in that building. 

F. Friedlander Co., 310 Washington St, 
have frankly announced a sale as the result 
of four months’ dull business. They say 
they will sacrifice profit to meet their ob- 
ligations; that they need $20,000 for this 
purpose and will start a sale to raise the 
amount in 15 days. 

A. & C. Feldenheimer of Portland are 
coupling together in a recent advertisement 
“Samuel Kirk & Sons of Baltimore, Amer- 
ica’s oldest silversmiths,” and “A. & C. Fel- 
denheimer of Portland, the Northwest’s old- 
est jewelers.” They advise Kirk’s May- 
flower, Repousse, Windsor, and King as 
eminently correct for gifts. 

Mrs. Margaret Jackson Gardner, wife of 
William Gardner, jeweler of Oregon City, 
died May 1, at the family residence at Mel- 
drum Station, near Oregon City. She was 
prominent in the affairs of the Congrega- 
tional Church, and in the Woman’s Club. 
Mrs. Gardner was born in Canada, Sept. 9, 
1857, and married to William Gardner April 
10, 1880, at Bay City, Mich. In 1902 the 
family came to Oregon. Mrs. Gardner was 
the mother of six children, three of whom 
survive her. Mrs, Gardner was for several 
years associated with her husband and son 
in the jewelry business at Oregon City. She 
was buried in Mountain View Cemetery at 
Oregon City. 

Without serving a day in prison, Frederick 
L. Miller, Portland jeweler, convicted of in- 
voluntary manslaughter, and sentenced to 15 
months in the State Penitentiary, won his 
freedom May 9, being paroled by Circuit 
Judge Tucker. Judge Phelps of Pendleton, 
sitting on the case, had found him guilty, 
and sentenced him as above, but it was with 
his approval that Judge Tucker granted the 
parole. The Judge said: “Mr. Miller is a 
man of standing, and some 2,000 people have 
asked for his parole.” The parole was Mil- 
ler’s last hope—he has been out on bond 
from the time of his arrest, and the fight 
had been carried even to the United States 
Supreme Court. The district attorney an- 
nounced at this last hearing that the State 
had spent fully $3,000 on the case. 








Rudolph Bros. will open a retail jewelry 
store in the corner store in the Clancy 
building, Oswego, N. Y., after alterations 
have been made. 
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Mayer & Weinshenk announced the re- 
moval of their offices to 704 Market St. 

On June 1, Baker & Co., Inc., refiners and 
workers of gold, silver and platinum, New- 
ark, N.J., will open a branch office at 760 


Market St., San Francisco, and will carry 
there a full line of its products. 

S. J. Hammond of S. J. Hammond & 
Co., 150 Post St., is now in Honolulu on 
business. Mr. Hammond will be away for 
about a month. Tom O’Neil, of the same 
company, is calling on the trade in the San 
Joaquin Valley. A. H. Rude is in charge 
of the San Francisco office for the time 
being. 

The Seth Thomas Clock Co. is enlarging 
the quarters of its factory branch on Post 
St., in the Hammond building, to almost 
twice their former size. B. A. Weathers, 
Jr., who has returned to New York after 
several weeks spent in San Francisco, is 
contemplating still further improvements for 
the local branch. 

Kielty & Beard, who recently moved into 
new quarters at 150 Post St., on the third 
floor of the Jewelers’ building, are expand- 
ing their business and are covering a wider 
territory this Spring than ever before. Joe 
Kielty is taking in Arizona on his trip south, 
and Stanley Beard is covering Utah and 
Idaho, in addition to his regular territory 
in the northwest. 

Howard Kennedy, who has been calling 
on the trade in the northern part of Cali- 
fornia for the W. B. Glidden Co., is back 
home again, after a very good trip. Mr. 
Fischer of this firm has returned from Los 
Angeles, where he had on display the latest 
offerings of the R. Wallace & Sons Mfg. 
Co. This line is represented in the west 
by the W. B. Glidden Co. 

Arthur L. Sinclair, 904 Title Guarantee 
building, Los Angeles, returned from the 
east about a month ago, and since then has 
been visiting the trade in San Francisco and 
Los Angeles. He reports that he is well 
pleased with the outlook in both cities. Mr. 
Sinclair represents S. & M. Ostrin, platinum- 
smiths of New York city, and Ostbye & 
Anderson of Minneapolis, Minn. 

Ivan L. Smith, manager of the San Fran- 
cisco branch of Oneida Community, Ltd., 
has moved his offices from the sixth floor 
of the Jewelers’ building to more spacious 
quarters on the second floor of the same 
building. Two new silver sets are being 
shown by Mr. Smith—The Foursome and 
the Honeymoon Set. Both sets are attract- 
ing much attention from the trade. 

Miller-Steinau, 646 Jessie St., report good 
business throughout the territory covered by 
their traveling men, in spite of adverse 
weather conditions. J. E. Steuer, salesman 
for this firm, has been snowbound in Salt 
Lake City, and L. Frosgong was caught in 
the flood in Missouri. Captain Crowe, who 
covers southern California, has been more 
fortunate, as far as weather conditions are 
concerned. He also. reports “good business.” 

A. I. Hall & Son have extended their 
quarters on the sixth floor of the Jewelers’ 
building, 150 Post St., to include the entire 
Post St. frontage of the building. This 
Means new offices for A. W. Huggins, presi- 
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dent of the company, and for Miss Brown, 
office manager, and her assistants. The 
men who travel for A. I. Hall & Son will 
also claim an office of their own. The dia- 
mond and watch departments will be en- 
larged and rearranged, as will the display 
space, in order to show off the stock to 
better advantage. Don Santee of this firm 
is now in the east looking over new mer- 
chandise for Fall. 

A new company recently opening in San 
Francisco is the Western Gold & Platinum 
Works, with offices and salesrooms at 721- 
723 Phelan building, and its plant at 589 
Bryant St. This company is engaged in 
the buying, selling, and refining of platinum, 
gold, and silver, and other precious metals. 
The plant is operated by a trained staff of 
chemists and metallurgists and the equip- 
ment is the best to be had. The following 
men comprise the officers and directors: 
William H. French, president; William M. 
Klink, vice-president ; Frank C. Sutton, vice- 
president and manager of the buying and 
selling end of the business; Charles C. Cole, 
director; Godfrey Eacret, director; George 
R. Keast, director; Charles A. Overmire, 
superintendent of plant. 
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W. C. Guerth, Redlands, was in Los 
Angeles on Monday and reports conditions 
in his city as particularly good for April. 

W. E. Christie, Elsinore, was in Los 
Angeles last week on his way north. He 
will visit San Francisco before his return 
to his home town. 

J. H. Blanchard and J. Posner, both 
jewelers of Ocean Park, were in Los Angeles 
on business in connection with their stores 
at the beach city. 

E. B. Lang, jeweler of Venice, was a 
visitor in Los Angeles recently, making pur- 
chases for his trade which he states is above 
normal for this season of the year. 

H. E. Wellman and L. Asher, both of 
Alhambra, were visitors at the E. W. Rey- 
nolds Co., headquarters recently and state 
that “things are humming right along” in 
their city. 

C. W. Middleton and L. M. Wilkinson, 
jewelers of Pomona were in this city last 
week. They both stated that the outlook 
for. the Summer in the valley towns is par- 
ticularly bright. 

T. R. Canady and John Parker of Hunt- 
ington Beach were visitors here last week. 
They report a rather serious fire in their 
home city and state the damage will reach 
several hundred thousand dollars. 

E. B. Lang, Venice, who was in Los 
Angeles last week, reports bright prospects 
for the Summer in the popular beach resort. 
He stated that the stores are running full 
handed and are doing a business in excess 
of the trade reported for the same period 
in 1926. 

A. Protsch and R. W. Steere, Redondo, 
who were visitors in Los Angeles last week, 
stated that the jewelers there are all in 
accord with the plans for the new municipal 
wharf which is to be built immediately. 
Work on the new structure has already 
been begun. 
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Frank Hoffman, Santa Ana, who was a 
visitor here last week, had a most interesting 
report to make of business conditions in his 
city. He declared that the jewelers of 
Santa Ana are stocking up in anticipation 
oi a remarkable increase in trade for the 
Fall business. 

At the recent annual meeting of the board 
of directors of the E. W. Reynolds Co. the 
following officers were elected for the en- 
suing fiscal year: E. W. Reynolds, president 
and treasurer, re-elected; A. B. Ebner, vice- 
president; Arthur P. Care, se daca 
Walter H. Butler, secretary. 

| ee) 2 Hendrickson, Huntington Beach, was 
in Los Angeles this week with orders for 
an increased stock. He states, business in 
his city is slightly above normal. L. M. 
Lipton, Long Beach, J. B. Rodgers, 
Pasadena, and C. H.. Kelly, also of the 
Crown City, were also in Los Angeles last 
week. 

Seven watches, valued at $1,000, were 
stolen by thieves who hurled a. brick 
through the plate glass window. of Feagans 
& Co., Seventh and Olive Sts., Thursday, 
May 5. The watches were on display. in 
the handsome show windows and the. large 
hole, about two feet by three feet, permitted 
the thieves to thrust their hands through’ the 
aperture and secure the seven time pieces and 
make away with them without the police 
obtaining a clew. The theory of detectives 
is that the robbery occurred about’ 2 A. M. 
Thursday morning. No one suspected the 
theft until the janitor discovered it in’ the 
early morning and then notified the police 
headquarters. Diamonds worth several hun- 
dred thousand dollars which had been placed 
in the window during the day on display had 
been removed. It is believed the thieves 
intended to secure these gems. However, 
the watches were all that the thieves ‘got 
for their trouble. The jewelers: of Los 
Angeles have organized a detective. service 
which has proved most adequate.’ The ddwn- 
town stores are patrolled carefully and 
heretofore it has been difficult for a thief or 
thieves to ply their trade unobserved. ‘‘" 








Pacific Coast Notes 





Fred Johnson, Monmouth, Ore.,. has. dis- 
posed of his jewelry business to a Mr. Ross 
of Portland. Mr. Johnson has not been 
well and feels that he must give up active 
work. 

Sinclair’s Jewelry Store, Medford,: Ones 
closed on May 1. The remaining stock of 
this company was disposed of in a. final :sale 
lasting one week, during which time prices 
were very greatly reduced. 

Charles E. Roberts, 418 Alvarado. St., 
Monterey, Cal., has sold his jewelry and 
watchmaking business to M. L. Wheaton, 
Chicago. Mr. Roberts will continue his 
optical practice in Monterey. 

Dell Williams, who has been employed 
for 15 years behind the repair bench at the 
Orrin S. Bedell jewelry store in Santa 
Cruz, Calif., left on May 3 to take charge 
of his own new store in the Cranston block, 
Santa Cruz. Mr. Williams will engage in 
the jewelry business, which he knows very 
thoroughly, and he will also continue to 
handle repair work, giving this phase’ of 
the business his personal attention. 
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Samuel Selka made a business trip to 
Danville, Ill., Friday. 

The Indiana Jewelry Supply Co. has been 
opened at 439-441 Illinois building. 

Floyd Acton, formerly with the White- 
Haines Optical Co., is now employed as sur- 
face grinder with the American Optical Co. 

Cohn & Co. and Arnstein Bros. & Co., 
New York, were represented here this week. 
The latter firm was represented by M. Arn- 
stein. 

Trade visitors in Indianapolis last week 
included Mrs. Roy Phillips, Spencer; Ben- 
jamin Hunnicutt, Rockville, and Frank 
Kiser, Muncie. 

Paul Handy, American Optical Co., 745 
Century building, has returned from a 
week’s vacation, which he spent in motor- 
ing over this State. 

Charles W. Lauer & Co., wholesale 
jewelers of Indianapolis, are moving from 
the State Life building, where the organi- 
zation has been for many years, to the 
seventh floor of the Century building. 


The Baldwin-Miller Co. has received most 
gratifying reports from salesmen who have 
recently gone to their respective fields with 
the holiday lines. T. L. Holy is in southern 
Illinois; Alfred Pahud is the Indiana repre- 
sentative. 

Roy Anderson is moving into attractive 
quarters on the southwest corner of 42nd 
and College Ave. Mr. Anderson has been 
located just across the street at 4161 Col- 
lege Ave. His increased trade demanded in- 
creased stock and larger rooms, hence the 
change. 

The W. F. Sebel & Co., wholesale jewel- 
ers, has opened at 755 Century building. 
Mr. Sebel is a brother of Harry Sebel 
formerly in the wholesale business in the 
State Life building. For some years he 
has been a diamond salesman for a St. 
Louis house. 

Mr. and Mrs. Carl Rost, of H. L. Rost & 
Son, Columbus, Ind., stopped off in this city 
Thursday as they were returning from a two 
weeks’ visit in South Carolina cities. They 
visited Mrs. Rost’s sister while in the south. 
From here they went to French Lick to 
spend the remainder of this week. 

. Several watches and a quantity of jewelry 

were damaged in a fire in the jewelry store 
and repair shop of Albert G. Berg, No. 9, 
the Pembroke Arcade. The fire started 
from a match that was flipped into a corner 
that contained liquids used in cleaning 
watches. A youth heedlessly threw the 
match. Much damage was done and no in- 
surance was carried. 

Two boxes containing jewelry were found 
floating in Silver Creek, east of New AI- 
bany, Monday. The police are of the opin- 
ion that the articles, which included a dozen 
white gold rings, were thrown into the river 
by persons who had stolen them. One box 
bore the name of J. F. Marshall & Co., Co- 
lumbus, Ind., and the other the name of 
Fred Sperling, a jeweler of Plymouth, Ind. 

Ludwig Koenig and George Frederichs 
have purchased the Harry O. Cobb jewelry 
store, 22 N. Meridian St. Old customers of 
this establishment will know Mr. Koenig, 
whe was manager of the Cobb company a 
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few years ago. Mr. Frederichs has served 
.as platinumsmith for the company for the 
past eight years. The watch department 
will be in charge of Mr. Hopkins, a former 
employe of the Cobb company. 

Louis Short, arrested recently at Cleve- 
land, O., has confessed to detectives that 
he robbed the E. W. Delawter jewelry 
store at Anderson, Ind. Cleveland authori- 
ties at first intimated that Short would be 
given over to the Anderson police for trial, 
but a charge of housebreaking in Cleve- 
land will cause his trial there, it was 
learned later. If he is not convicted there, 
he will be returned to Anderson. Loot 
taken from the Delawter store was valued 
at $450. The missing articles included six 
diamond rings, five gold watches and a 
cameo ring. Entrance was gained through 
a window in the rear of the room. 








Minneapolis and St. Paul 


Alvin Fox, Fox Bros. & Co., Cincin- 
nati, and “Al” Kolker, J. Milhening, Inc., 
Chicago, were in Minneapolis a short time 
ago. 

J. B. Hudson, J. B. Hudson & Son, re- 
tail jewelers, 33 S. 7th St., Minneapolis, 
and Mrs. Hudson, returned May 9 from 
Los Angeles. They had been gone since 
early in February, and visited points on 
the Pacific Coast, spending much of the 
time in California. 

D. J. Laven, associated with the whole- 
sale jewelry firm of Thos. B. Wilson & 
Co., 100 N. 7th St., Minneapolis, traveled 
last week in Minnesota and neighboring 
territory. He returned May 13, and had 
spent part of the time in Duluth, Minn., 
and Superior, Wisc. 

John P. Stenstrom, a retail jeweler, 
well-known in Minnesota, is establishing 
himself in a new community, after deciding 
to leave Clarkfield, Minn. He is opening 
a store at Mora, Minn., about 40 miles 
north of Minneapolis. Mr. Stenstrom has 
been a retail jeweler in Clarkfield about 
nine years. He has sold the building he 
owned in Clarkfield. 

Frank A. Ubel, who has been a retail 
jeweler in St. Paul since 1897, the first of 
May incorporated his business, 12 E. 7th 
St., at $150,000. Those who now compose 
the firm of Frank A. Ubel, Inc., are Frank 
A. Ubel, president; M. E. Ubel, vice-presi- 
dent, and J. P. Mullaney, secretary and 
treasurer. Mr. Mullaney is manager of the 
store, and has held that position since 1918. 

Harry Greenblatt started the first of May 
in the employ of A. D. Goodman & Bro., 
wholesale jewelers, 506 Ryan building, St. 
Paul. Mr. Greenblatt represents the firm 
on the road, and his territory extends from 
St. Paul to the Pacific Coast. At the of- 
fice of A. D. Goodman & Bro. it was said 
that orders received from Mr. Greenblatt 
indicated extremely good business at that 
time. 

A group of retail jewelers of Minne- 
apolis and St. Paul met at the Radisson 
hotel, Minneapolis, May 6. The object 
which these men, representatives of some 
of the larger stores, had in gathering was 
to promote a feeling of fellowship and co- 
operation. Better methods of advertising 
and merchandising and general conditions 
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pertaining to the jewelry business were 
discussed. 

Robert Rentz, of the manufacturing 
jewelry firm of Rentz Bros., 727 Hennepin 
Ave., Minneapolis, left Friday, May 13, on 
a fishing trip to Sugar Lake for a stay of 
several days. Sugar Lake is near Cohas- 
set, and is a favored fishing resort. Mr. 
Rentz ts the son of John E. Rentz, one of 
the two brothers who established the manu- 
facturing jewelry firm many years ago in 
Minneapolis, 

M. O. Stevens, traveling in the interest 
of Albert L. Haman, dealer at wholesale 
in watches, 283 Endicott building, St. Paul, 
left May 11. Mr. Stevens intended to stop 
at points in Minnesota and North Dakota, 
covering territory as far west as Valley 
City, N. Dak. Upon his return trip, he 
expected to call on the trade in the vicinity 
of St. Paul, and to arrive home the latter 
part of May. 

James H. Snyder, traveling representa- 
tive of the wholesale watch firm of Albert 
L. Haman, 283 Endicott building, St. Paul, 
is on an extensive trip through Minnesota. 
Mr. Snyder left St. Paul May 11, and be- 
fore returning expected to cover a large 
part of the State. Last week he was call- 
ing on the trade in the northern section 
of Minnesota, and he is now traveling 
through territory south of St. Paul. 

Oneida Community, Ltd., Oneida, N. Y,, 
was represented at the convention of the 
Wisconsin Retail Jewelers’ Association, 
held at Fond du Lac, by C. H. Elliott, man- 
ager of the northwestern office of the firm, 
505 Ryan building, St. Paul, and R. R. 
Colway, retail man for the State of Wis- 
consin, La Crosse. Mr. Elliott left St. Paul 
May 9 for Fond du Lac. The display of 
the firm was in charge of Mr. Colway. 

Donald Mac Naught, son of John Mac 
Naught, of the retail jewelry firm of White 
& Mac Naught, 902 Nicollet Ave., Minne- 
apolis, has been visiting his parents in Min- 
neapolis this month. Donald arrived in 
town during the first week in May, and 
his visit has been in the nature of a vaca- 
tion. He is in the employ of the Blue Bird 
Diamond Syndicate, and he covers a south- 
ern territory. He formerly traveled in the 
west. 

W. J. McKay of the McKay Mfg. Co., 
Minneapolis, expected to leave May 13, on 
a pleasure trip to Chippewa Falls and Eau 
Claire, Wisc., returning to Minneapolis in 
about four days, and perhaps doing some 
fishing while away. Up to May 1, Mr. 
McKay was in the gold department of J. 
B. Hudson & Son, retail jewelers, 33 S. 
7th St. Minneapolis, resigning from his 
position there to enter the business of 


manufacturing and distributing sterling 
silver, German silver and __ gold-filled 
specialties. 


George Weinberg, representing the Du- 
luth Jewelers’ Supply Co., Duluth, Minn., 
expects to move from Duluth to Minne- 
apolis in the near future so as to be nearer 
to his territory. This Spring he was on 
a trip through Kentucky, Georgia, Missis- 
sippi, Louisiana, Kansas, Oklahoma and 
Tennessee, stopping in Chicago and Indian- 
apolis on his return, and taking about three 
months for the whole trip. Iowa, Missour, 
Nebraska, Michigan, Ohio and Pennsyl- 
vania remained on his schedule for the late 
Spring and Summer. 
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Timely Trade Topics 





Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 














Seen in The Market 


Novel Salt or Pepper Shaker Makes Its 
Debut in Portland, Ore. 


A knob that fits into the head of a salt 
or pepper shaker and makes the shaker dust 
and damp proof when it is not in use is the 
invention of two Portland, Ore., men, E. 
Daniek and C. A. Zimmerman, who plan to 
put their improved shakers on the market 
immediately. Patent has already been ap- 








NOVEL SALT SHAKER 


plied for. The devices are to be known as 
the Sanitary salt and pepper shakers. The 
knob is connected to the head by means of a 
rod. When the shaker is tilted, the knob is 
extended by its own weight from the shaker, 
permitting unhindered action of the pores. 
When the shaker is set down, the knob falls 
back into place and covers up the pores. Mr. 
Zimmerman has been in the jewelry business 
for several years, and was formerly con- 
nected with Jaeger Bros. 


* * * 
World Famous Flyer Replaces His Longines 


Chronometers, Destroyed in Fire in 
Arizona 


Longines watches have a unique record 
for scientific use. They are the Naval Ob- 
servatory watch and continually used by the 
Government of the United States. Com- 
mander F. de Pinedo, the world-famous 
flyer, on his arrival in New York immedi- 
ately asked to be put in touch with the 
Longines distributor. His plane, the Santa 
Maria, destroyed by fire at Roosevelt Dam, 
Arizona, was fitted with three Longines pre- 





cision chronometers. Unfortunately, the in- 
struments burned and Mr. de Pinedo would 
not continue his flight in the new plane just 
arrived from Italy without Longines instru- 
ments. He made a statement that he was 
highly satisfied with the accuracy and regu- 
lar performance of the watches, which gave 
him the possibility of making for the first 
time a transatlantic flight, using only Lon- 
gines timepieces. He said: “I easily found, 
after 17,000 miles of flying, the little island 
of Noronha, owing to the perfect perform- 
ance of the Longines chronometers.” 

Taking into consideration that one sec- 
ond’s difference in the timepieces would have 
brought him at least one nautical mile out 
of the way, one can easily understand Com- 
mander de Pinedo’s enthusiasm about these 
watches. A few hours after his arrival in 
New York he was supplied with new 
Longines chronometers, enabling him to 
continue his flight in his new airplane, the 
Santa Maria No. 2. 

*x* * * 
Most of Window Display 

Space 


Where space is a consideration and a 
jeweler is anxious to make a gallant display 
and get the maximum amount of value from 
a minimum of available room, this style of 
display illustrated herewith is excellent. The 
store shown is Benjamin Rundbach's of 


Making the 


has invented a safety wallet or vest to be 
worn under the coat, which prevents any 
such rapid work. The Patent Security 
Safety Wallet is made of United States 
Government Marine duck which is a fabric 
that withstands a pressure of 75 pounds to 
the square inch. It is worn either under or 
over the vest or under the shirt if neces- 
sary It has two large pockets, 9 inches 
by 13 inches into which the money, valuable 
papers, jewelry or gems can be placed. 
While in position the wallet hangs on the 
most sensitive part of the body underneath 
the arms and it cannot be tampered with. 
* * * 
New Instrument for the Diamond Trade 
A. D. Leveridge, diamond importer, 22 
W. 48th St., New York, is putting the last 
touches on an instrument which is to be 
placed on the market in the near future. 
This instrument, developed by Mr. Lever- 
idge, will be inexpensive and is designed to 
accomplish greater time saving and ac- 
curacy in the handling of diamonds and 
precious stones. A detailed description of 
this instrument will be given shortly by 
Mr. Leveridge. 
** * 

National Smelting & Refining Co., New 
York, Installs New Machinery 
Samuel J. Blaut is the new president and 
general manager of the National Smelting 





A STORE 


Third Ave. and 122nd St., New York, and 
the display fixtures were installed by I. 
Zackheim, 129 Fulton St., New York. 
-_ * * 

A Boon to Those Carrying Valuables 

A quick blow on the head with a “billy,” 
a grab at the bag holding the payroll, jewels 
or gems and “Another brutal holdup” is 
heralded in three columns across the front 
pages of the daily press. The rapidity with 
which it is done is what makes it possible. 
Arthur R. Meyers, president of the Na- 
tional Uniform Co., 12 John St., New York, 


WITH MAXIMUM WINDOW SPACE 


& Refining Co., 92 John St., New York. 
Melville Blaut is the treasurer and a mem- 
ber of the sales organization. The re- 
cently issued booklet of the National Smelt- 
ing & Refining Corporation, containing tech- 
nical instructions for melting and rolling 
white gold, as well as a discussion of 
troubles in working white gold, has re- 
ceived favorable comment from manufac- 
turers. The corporation has installed ad- 
ditional furnaces, rolling and wire-drawing 
machinery to handle its increasing produc- 
tion of white gold flat stock and wire. 
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Display to Advantage in Fixtures That Attract 





THIS FLATWARE DISPLAY COUNTER 
will properly display four to eight of your better 
patterns with customer seated. Furnished with or 
without storage drawers. 





iis a wee 
a Counter Case No. 111 


~ 
All plate glass, cemented construction, affords excellent 


Es a display, also storage space below. ) 


‘a Counter may be fitted with panel doors and shelf or 
drawers as desired. 
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These and other fixtures on hand for prompt shipment 


F.C. JORGESON & CO., 159-167 Ann St., Chicago, Ill. 


Builders of Jewelers Fixtures for Over 40 Years. ; 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CriRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 























nection with their business. 














How to Protect Your Store Lease with 
Leasehold Insurance 





Written Expressly for The Jewelers’ Circular by Clarence T. Hubbard 

















6¢] SEE where there was a fire in the Ar- 

cade building last night. Rather tough 
on Jones. He had a good location and he 
was doing a fine jewelry business. I’m 
sorry as he was a personal friend of mine. 
I understand he had a very advantageous 
lease.” 

“Yes—that’s the way it goes—he will have 
to move somewhere else now and probably 
pay twice as much rent.” 

“I am sorry for him. It always seems 
that when a fellow is doing a good business 
something like that happens. There was 
Jones with a very favorable lease at a low 
rent, a good stand for a jeweler, making a 
nice profit. Now his profit will be cut in 
two because he will have to go out and pay 
double the rent somewhere else. Do you 
suppose he was protected with insurance?” 

“IT don’t know.” 

“They have insurance for this sort of a 
contingency, don’t they? Call it Rents, Pro- 
fits, Leasehold Interest, or something like 
that?” 

Answering Jones, the jewelers friend and 
all readers who as jewelry merchants have 
desirable leases, it is possible to insure your 
leasehold interest against loss in the event 
your lease becomes cancelled by fire. It is 
known as Leasehold Value Insurance and 
is entirely different from Rents Insurance, 
or Profits Insurance, or Use and Occupancy 
—three separate and distinctly different con- 
tracts. It insures a lessee against loss of 
his leasehold interest or profit. 


EASEHOLD VALUE is defined as the 

“increased rental value of premises to a 
lessee in excess of the rental paid by him 
under his lease.” So you see, leasehold in- 
surance is not insurance which covers the 
lessee’s gross rent but the excess value of 
the lease over and above what is actually 
being paid for as rent. 

To give a specific example: 

Presume that you, as a jeweler, have 
leased a corner store, a very desirable loca- 
tion, at an annual rental of say $8,500. You 
have a ten-year lease which commenced we 


will say the first of January, 1925, and 
which expires July Ist, 1935. Before you 
moved in and occupied the premises you 
may have found it necessary as_ lessee 
jeweler to spend a certain amount of money 
for improvements and betterments, such as 
putting in a tile floor, or special lighting 
fixtures, possibly a special ceiling. All of 
these betterments and improvements revert 
to the owner of the building at the termina- 
tion of your lease. These improvements 
alone would automatically increase the ren- 
tal value of the premises occupied by you 
and consequently the leasehold value. 

In addition the property values surround- 
ing the location of your leased store may 
have increased to such an extent that if the 
owners of the building in which you are 
located were to again have the opportunity 
of leasing your store they could in all 
probability demand $15,000 a year rent in- 
stead of the $8,500 a year rent which you 
are paying because of a long-term lease. 

If a reliable appraiser or real estate dealer 
can prove to an experienced fire insurance 
company that your premises could be rented 
for $15,000 a year when you are only pay- 
ing $8,500 there would be a “leasehold in- 
terest of $6,500 each year. In other words, 
as a jeweler favorably located under a lease 
of $8,500 per year, you are really enjoying 
a profit of $6,500 each year in your rental 
overhead compared with the rent any other 
jeweler would pay if he started in business 
today at the same location. Furthermore 
you will enjoy this leasehold value or profit 
for the rest of the term of your lease un- 
less something happens to terminate the 
lease. That something is “fire.” A fire can 
give your landlord the chance to cancel. 


sg determine the profit or leasehold value 
which you are entitled to secure we will 
figure from July 1st, 1927. The lease has 
eight years to run and a prospective profit 
of $6,500 a year multiplied by eight means 
a prospective profit of $52,000 between now 
and the end of the lease. This is insurable. 
Very few jewelers will be found who 


have insured their leasehold value. This 
form of insurance is seldom solicited or en- 
couraged by the insurance companies. So 
much depends upon the lease itself and the 
conditions surrounding your property. The 


‘so-called “moral” hazard is so important 


you do not find the insurance companies 
going after the business. They will con- 
sider insuring the loss of leasehold interest 
by fire if the risk is referred to them. Lease- 
hold insurance is one of the neglected lines 
of fire insurance which the average insur- 
ance man seldom fully understands. How- 
ever, nearly insurance company has a 
specialist at call somewhere who knows the 
line. 

The first thing he will ask you for is a 
copy of your building lease. In every lease 
there is a fire clause. Some leases are very 
loosely drawn in this respect and permit the 
building owner to cancel your lease in the 
event of a fire. This is a very dangerous 
lease condition and would not be insured by 
any reliable insurance company because if 
you had a favorable lease and your land- 
lord developed a greedy spirit and desired 
to benefit with a higher rent under a new 
lease, he could institute a small and harm- 
less fire which would be sufficient oppor- 
tunity for him to cancel your lease. 

The leases which are looked upon favor- 
ably are those which include a fire clause 
requiring that 50% of the property must be 
destroyed by fire before the lease can be 
cancelled. Or in some instances even 75% 
of the property must be destroyed before 
the lease can be cancelled. 


OLLOWING are some of the “fire 
clauses” found in ordinary building 
leases : 

If fire occurs on the premises, the 
owmer of the building may have the op- 
portunity of terminating the lease. 

If the building is damaged by fire to 
the extent of 10%, the lease is automati- 
cally terminated, or the landlord has the 
option of terminating it. 

If the premises are rendered untenant- 
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SAFETY. 
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Heavy Shank 
Genuine one 
piece double head 
cameo, Belais 
white gold (also 
in green gold), 
6746— 


$24.50 
list. 
Next size larg- 
er stone, $2.00 
additional. 





This <> Reg. Trade Mark 
Guarantees you ¢cauine diamonds. 


Exact Size 
Electro spon request 
BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 


Solid Gold 14 Kt. White Gold 
Top. Genuine Hope Ruby. 


501 Washington St. Buffalo, N. Y. 





i * of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 


RST ne 2 DIAMONDS 4/100 each ATT, PROQF[T 2 DIAMONDS 4 100 each 





— 


Advertise. Write for our Free Cut Service. 





NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6517 on hand at all times $25.00 
in every size netai 
Also in White Geld Incrusting 
Display Emblem Cards for your win. 
dow in original colors free upon request. 
CAN ALSO BE HAD IN FREE cuts in all emblems and initials 
BLACK ONYX, TOPAZ with Gus or sure Kings 


GARNET, SARDONYX WRITE FOR WHOLESALE PRICE. 





¢his ~@3@ Reg. Trade Mart 
@uarantees you gcnuine diamonds 








Pastor Stop 
Watch Only 


$7.50 


Fifth-second, unbreakable crys- 
tal, guaranteed. Thousands of 





Sportsmen and Boy Scouts 
Use Them 


THE STERLING 
STOP-WATCH CO. 
Inc. 
Manufacturer 


15 East 26th Street 
New York, N. Y. 





Direct from Mines in India, Ceylon and South America 


ZIRCON’S 


And other precious Stones 
Expert Diamond Cutting and Lapidary Works 


F. J. ESSIG and MENG CO. 


162 N. State St., Butler Bldg. 


45 Years in Chicago Chicago, Ill. 








The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Pat. Feb, 20, 191720 W. 22nd St., New YorkpPat. May 25, 1920 








The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 





Write for Emblematic or Badge Catalog 


Practical Course in Adjusting 


a review of the laws governing the motion of the balance 
and balance spring in watches and chronometers, and appli- 
cation of the principles deduced therefrom in the correction 
of variations of rate arising from want of isochronism, 
change of position and variation of temperature. 


Elucidated and Demonstrated 

by original experimental researches in the actual problem, 
showing the causes that are operative in the variation of 
rate, and leading to correct remedies. To which have been 
added chapters on 

How to make a balance arbor with modern appliances: 
how to clean a watch properly; and, the lever escapement 
—some current defects in it and how to remedy them. 

By THEO. GRIBI 
Price $1.50 


THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St., New York 














THE JEWELERS’ CIRCULAR PUBLISHING CO. 





THE BUYERS’ 





Price $1.00 





DIRECTORY 


11 John Street, New York 














a> weett ma a6805060 Af e8 8268 fo gt Gbe ff ae 2a bese 2a antes 








May 18, 1927 


Storekeeping Department 





able by fire the lease is cancelled. 

If the building shall be so damaged 
that the landlord shall decide not to repair, 
the lease may be terminated. 


If the building shall be so damaged that 
the landlord shall decide to rebuild, the 
lease may be terminated. 


In addition to leasehold interest which is 
insurable there is leasehold profit. For 
example, you may lease an entire building 
and then sublet the space you do not use 
to other stores and offices. If the total an- 
nual rental of the entire property paid by 
you under lease is $10,000, and the income 
of your rents through sub-leasing over and 
above the portion occupied by yourself as 
the original lessee is $7,500, your leasehold 
profit is $2,500, the difference between the 
rent paid by you under lease and the actual 
rental of the premises. Add to this the 
profit on your own part of the premises and 
then by multiplying this amount by the num- 
ber of years the lease has to run you have 
a “leasehold profit” which if not insured 
could be lost overnight if your lease were 
cancelled by fire. 

Then there are “leasehold bonuses” to 
consider. You, as a jeweler, might for 
many reasons find it necessary to retire per- 
sonally from business, or move to another 
locality, or another city, and you have a 
very desirable lease on your hands. This 
lease, as a rule, can be sold for a bonus. 
Such a leasehold bonus can be insured. This 
is important to know for if you ever find 
yourself in such a position you can better 
sell the lease by making known the insurable 
qualities of it to the purchaser. 


ASSUME that you have to move to a dif- 

ferent climate and that you are paying 
an annual rent of $20,000 under a lease which 
has three years to run. Some other jeweler 
desires to purchase the lease and offers to 
pay a $15,000 bonus for it. If the lease 
provides that in case of fire the owner of 
the building can terminate the contract then 
the new lessee would lose what he might 
call the unearned part of the bonus. If after 
one year a fire occurred and the lease was 
voided, only $5,000 of the bonus he paid 
would have been earned by him, and as pur- 
chaser of your lease he would be out 
$10,000! There is an “insurable interest.” 
' One feature which should be understood 
if you take out a leasehold policy is the 
discount feature. It is incorporated in the 
policy for an important reason. If a fire 
occurred which voided a lease three years 
before its termination and the leasehold 
value for that three years was $10,000, the 
msurance company would not pay you the 
full $10,000. This would not be fair be- 
cause if the lease were to continue normally 
and was not interrupted by fire you would 
not have enjoyed your $10,000 profit all at 
once but it would accrue each year. If the 
msurance company paid you $10,000 you 
could invest it at 4% and make money on 
your loss which without insurance would be 
Impossible. So through the discount re- 
quirement you are paid the $10,000 less the 
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Accuracy: A Jewel in the Diadem 
of Good- Will 





Thoughts from an address by S. T. Leaming of Buffalo Better Business Bureau, before the recent 
convention of the N. Y. State Retail Jewelers’ Association 




















HE 2,713 jewelers operating in New 
York State, in cities of more then 25,- 
000 population, depend for existence on the 
trade of 687 families per jeweler. This is 
the average. In actual practice the division 
of the trade, which originates from this total 
of 1,863,789 buying units, is at variance from 
any average. 

What expectation of profits has the New 
York State jeweler? 

Federal corporation income tax returns 
throw an interesting side-light on this ques- 
tion. Of the 420,000 corporations making 
such returns, more than two out of five re- 
port that they are doing business at a loss. 
And four out of five, or 335,000 of the total, 
report an income less than $5,000 per year. 
On the other hand, 162 firms, each report- 
ing an annual profit in excess of $5,000,000, 
roll up 30 per cent. of the total profits re- 
ported, while numerically they constitute 
less than 1/25 of one per cent. of the total. 

This is only another way of saying that 
the struggle for existence is keen, and that 
there is little room for anybody anywhere 
except at the top. 


At least 65 per cent. of our 706 State 
jewelers reconcile themselves to the sur- 
render of approximately 200 families to their 
more successful competitors. Thus the bulk 
of the retail jewelry trade in New York 
cities of over 25,000 may be said to rely 
for their support on about 500 (gross popu- 
lation) families—each. 


Is it possible to determine most of the 
causes which contribute to the amazing 
fluctuations in the trade distribution? Yes, 
there can be no doubt this is possible. 
But will such a determination be made? 
With rare exceptions, it will not. Only the 
individual can make such a determination, 
and such individual ability must be predi- 
cated upon an individual intelligence and 
imagination such as is possessed by few. 


* * * 


It is the glory of our own day that man- 
kind is attaining the threshold, where he 
visions service. The imagination of leaders 
is breaking down the old boundaries and 
buttresses behind which we were wont to 
intrench ourselves. The superstitions and 
bigotries of our business and economic life 
are fading out of the picture. If dogma and 
creed take the defensive, the spirit of service 
is inversely aggressive. Society, through its 
recognized forms of government, is setting 
up new tribunals based upon a recognition 
of the brotherhood of man. Powerful inter- 
national organizations weld together count- 
less leaders under such doctrines as that of 
International Rotary: “He profits most who 
serves best,” or that of the International 
Advertising Association: “Truth.” 

Scores of manufacturing industries and 
groups of distributors have enacted ethical 
standards of practice. Public service cor- 


porations have revolutionized their attitude 
as to responsibility. 

The Federal Trade Commission was estab- 
lished in 1914, through the act of Congress. 
Scores of its rulings and orders have had a 
profound influence in establishing standards 
and creating accord throughout a wide range 
of business activity. Examples of these in 
the jewelry field are trade practice submit- 
tals on questions involving watch cases, gold 
plate, silver plate, cutlery, imitation ivory, 
Sheffield silver, etc. 

In harmony with these various agencies 
has been the National Jewelers Board of 
Trade, under whose auspices, through the 
Federal Trade Commission, a uniform prac- 
tice standard is reported ready for adoption, 
covering the nomenclature and description 
of gems, as well as marketing representa- 
tions in respect to jewelry goods in general. 

The Better Business Bureau movement 
had its inception about 15 years ago, when 
the original Better Business Bureau was 
established as an outgrowth of the vigilance 
committee of a local advertising club. 
There are 44 Bureaus operating in the prin- 
cipal cities from coast to coast. These Bu- 
reaus, each independent of the other, func- 
tion in close harmony and have collectively 
built up a large volume of information from 
which unlawful enterprises are forestalled 
in attempted operation, or are brought to 
book for irregularities. 

You have spent a lifetime to create an 
honorable business and an honored name, 
and you are forced to accept for the promo- 
tion of that business the same methods open 
to the shyster and the sharpshooter. The 
Better Business Bureaus are making it dif- 
ficult for shysters and sharpshooters to do 
business. 

Bringing fraud close home to this group, 
you are familiar with the operation of 
jewelry auctions, employing every device of 
trickery and aimed essentially at the dollars 
of the credulous. Many of you have ex- 
perienced exasperating loss of sales during 
your harvest period (the pre-holiday season) 
by the activities of these plausible crooks; 
and many of you know that the Bureau 
movement has been exceedingly active in 
promoting legislation to remedy this condi- 
tion, in consequence of which many locali- 
ties have been relieved of the burden, public 
confidence sustained and public moneys 
saved for the legitimate channels of trade. 
But perhaps the greafest service rendered 
by these Bureaus to business is in the field 
of accuracy. 

Good-will is a precious asset to any suc- 
cessful business. Your plant may burn and 
your goods go up in smoke; the gunman 
may rob you of your finest wares; you col- 
lect your insurance; and when your doors 
again open, the magic of good-will produces 
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Small precision motor 
which winds main- 
spring is on back of 
movement. Not shown. 


Full jeweled 
(11 jewels) 
double roller 
escapement. 


Into any a. c. con- 
venience outlet cr 
light socket. 


agape et 


New in idea—New in results! 
But not an experiment ! 
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Original and effective design of Colonial 
inspiration. 
Other types in fine woods and in bronze. 


— before has a clock changed 
clock standards so radically. 
Yet, never before has a clock been 
less of an experiment. 


The Sangamo Clock contains not a 
single new element. 


The lever escapement is a typical 
watch escapement. Full-jeweled (11 
jewels), double roller. Made by 
Illinois Watch Company. 


The gears are typical chronometer 
gears, cut with chronometer precision 
and gold-plated. The Sangamo Elec- 
tric Company has been cutting gears 
like these for 28 years. 


The motor which winds the main- 


spring is, with slight modifications, 
the same motor which is used in 
certain types of Sangamo Meters. 
One day’s service in a meter is the 
equivalent of a year in the clock. 
Sangamo is the most successful maker 
in the world of such small precision 
motors. 


Put these three time-tested elements 
together. The result is the Sangamo 
Clock. No winding. No batteries. 
Light-socket operation on any alter- 
nating current circuit. Railroad ac- 
curacy. All summed up in this re- 
markable guarantee: 


1. Accuracy, after regulation, 
within 30 seconds a week. 
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2. Current interruptions up to 24 
hours will not stop clock or 
affect accuracy. 


3. All parts guaranteed against 
defects for two years. 


For the assembly of the clocks, 
unequalled facilities exist. A modern 
5-acre plant, employing 1000 people 
skilled in this type of work. A 
complete research laboratory. And 
a collaborating staff comprising some 
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It has 
a watch escapement, 
full jeweled (11 jewels), 
made by the 
Illinois Watch Company 


The 
SANGAMO CLOCK 


ELECTRICALLY WOUND 


of the best electrical engineers, meter- 
builders and watch-makers in the 
country. 


Many representative jewelers have 
already stocked the Sangamo Clock. 
National magazine advertising—full 
pages in color — begins with May 
House and Garden and May 9th 
Time. Now is the time to establish 
your business on Sangamo Clocks. 
Please write at once for details. 
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The Sangamo exhibit at S-sani-Centennial 
Exposition, where SANGAMO CLOCK 
WON THE GRAND PRIX 


SANGAMO ELECTRIC COMPANY, SPRINGFIELD, ILLINOIS 


New Yorx—50 Church Street 
Boston—19 Pearl Street 


Cxicaco—1590 Old Colony Bldg. 
BirMINGHAM—8 South 18th Street 


San Francisco—1061 Howard Street 
Los ANGELEs—750 Subway Terminal Bldg. 


86-7835-4 
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customers. You may fall ill and pass to the 
Great Beyond, but the bonds of good-will 
will cling to your trustworthy name only 
closer and closer. But there is no insurance 
against the careless or unscrupulous com- 
petitor who muddies the waters of trade 
with the muck of untruth and inaccuracy. 
Good-will, intelligently cultivated, not infre- 
quently mounts to the millions. Yet it is 
doubtful if 10 per cent. of the jewelers here 
present, or of the jewelers operating in the 
State of New York, have ever taken the 
trouble to create a distinctive mark, label, 
slogan, or device with the intent of building 
good-will around it. Certainly some such 
mark is an elementary step in any plan for 
the development of business friendship. To 
be remembered, the rememberer must prac- 
tice re-call. Is the practice of re-call to be 
clearcut and easy of association, or is re- 
call to be hampered by a vague impression 
lacking any mark or distinctive emblem to 
suggest the feeling of good-will? 

But let us suppose that a device or mark 
has been adopted 100 per cent. by every 
jeweler in the State of New York. You 
have now set up a focusing point. Whether 
good-will is the sentiment which shall pass 
current from lip to lip, as attaching to your 
mark, depends not alone upon your good in- 
tentions but on your performance of them. 
Your heart may be of gold, but if your 
treatment of your public is indifferent, so 
will be the public as indifferent to you; 
your poorly conceived intentions become as 
sounding brass, and a part of your quota of 
687 families will slip away to your com- 
petitors. It was a foresighted merchant who 
first said: “The public is always right.” 
How many merchants truly and understand- 
ingly believe this? The instalment jewelry 
business grows more intelligent in its opera- 
tion as time passes, yet the ignorance, the 
crass indifference to standards of fair play, 
fair price, or fair service, which are evi- 
denced in numerous instances, are constantly 
diverting consumer dollars out of the jewel- 
ry field and into the cash-drawers of those 
great organizations where policies are care- 
fully thought out and intelligently carried 


-out. 
* ok * 


There are 44 Better Business Bureaus. 
Having worked out—in every case by the 
aid of the first intelligence in a given line— 
standards of practice in 40 lines of trade, 
the Bureaus are now recommending the gen- 
eral acceptance of these standards. This is 
the procedure of the Bureaus, because this 
is essentially the purpose for which fore- 
sighted business has set up the Bureaus to 
serve the public, and in serving the public, 
to serve the various trades concerned. 

What are these standards like? Here is a 
typical sct of them as applied to the jewelry 
trade, and as endorsed by the 44 Better 
Business Bureaus: 


PEARLS 
Imitation pearls should be clearly adver- 
tised in the headline of the advertisement as 
‘Gmitation,” “artificial” or “manufactured.” 
Pearls will only be advertised without quali- 
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fication when the jewels are the genuine 
product of the oyster naturally produced. 


SOLID GOLD 


Whenever merchandise, including rings 
and emblems, are advertised as “gold” or 
“solid gold,” the karat content must be 
stated, For instance: ‘“Men’s signet rings, 
14k. solid gold.” 

STONES 

All imitation jewels, colored or manufac- 
tured to imitate other jewels or stones, 
should be clearly qualified by “manufac- 
tured,” “imitation,” “artificial” or “color.” 


SILVER AND PLATE WARE 


Sterling silver is generally understood to 
mean solid or sterling silver, and such arti- 
cles should assay 925-1,000. If any portion 
of the article is made of another metal or 
material, it should not be advertised without 
qualification, except where silver is merely 
a mounting or container, in which case it 
may be marked and advertised “sterling 
mounted.” 

Silverware where loaded or filled with 
other metals or materials for the purpose of 
weighing, should be advertised as “weighted” 
or “loaded.” 

Reproduction of Sheffield silver plate 
should be advertised “Sheffield reproduction 
silver plate,” or otherwise qualified to show 
the true character of the merchandise. In 
no instance should silverware be used de- 
scriptive of “plated ware,” but should be 
clearly advertised as “silver plated ware.” 

Confusing or misleading trade names in- 
dicating solid silver applying to merchandise 
of silver plate should always be qualified. 

DIAMONDS 


The term “perfect” is prohibited unless 
the diamond is absolutely free from flaws, 
blemishes and carbon spots. The term “flaw- 
less” is preferable in describing such a dia- 
mond. 

The term “eye-perfect” is prohibited. 

The term “perfect-cut” is prohibited. 

The term “commercial white,” or “com- 
mercial perfect,” is prohibited. 

Approximate weights of diamonds are pro- 
hibited; when weight is used, exact weight 
must be given and guaranteed. 

IMITATION IVORY 


Imitations of ivory should be clearly quali- 
fied in the heading of the advertisement as 
“artificial,” “imitation,” “manufactured,” or 
“ivory finish” or “color.” When used in 
conjunction with a trade name, such as 
“Pyralin,’ the advertisement should be 
“Ivory Pyralin,” with ivory descriptive of 
Pyralin. 

WATCH CASES 

1. Watch cases should not be sold, ad- 
vertised, or represented in any way as gold 
filled unless they are stamped “gold filled.” 

2. Watch cases stamped “rolled gold 
plate,” or any other stamping except “gold 
filled,” are not gold filled and cannot be ad- 
vertised or represented as such. 

3. Dealers are urged to examine the 
stamping of all watch cases represented as 
gold filled, in order to prevent misrepresen- 
tation or substitution to their own establish- 
ments. 

4. Watch cases stamped “gold filled” 
must also bear the manufacturer’s stamp or 
trademark and the karat quality, by order 
of the Retail Jewelers’ Section. 
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It must be borne in mind that every Bu- 
reau is an expression of the desire of the 
best business elements in the community to 
set up such an agency as a public contact, 
as a referee in controversies, and as a clear- 
ing house of the best intelligence in respect 
to the terminology of merchandise. Better 
Business Bureaus are not the product of any 
profit-seeking commercial enterprise. Great 
commercial and finance leaders in America’s 
great cities are lending prestige and support 
to these organizations. Roughly, 15,000 such 
men are spending $1,500,000 per annum that 
the work may be done. 

Are these men visionary? Are they 
dreamers, idealists, or long-haired reform- 
ers? No, they constitute that section of 
American business which is best informed of 
social and trade trends. They know the 
stress of rising costs. They bear the brunt 
of the struggle for lower overhead in im- 
portant commercial enterprises, and they are 
the nucleus of the Better Business Bureau 
movement. 





How to Protect Your Store Lease 
with Leasehold Insurance 
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interest compounded at 4% in the East, and 
6% in the West. 

The amount of your leasehold value is 
reduced automatically from day to day 
throughout the term of your policy for the 
amount of your leasehold value or profit 
decreases each day as you near the termina- 
tion of the lease. The rates for leasehold 
insurance are based on the construction of 
the building. If you are in a fireproof 
building the rate for leasehold value in- 
surance might be somewhere around 30% of 
your fire building rate. If the fire clause 
gives the option to cancel in the event of a 
25% damage from fire a credit of 10% is 
allowed, with 50% damage required a re- 
duction of 25% in the rate is permitted, a 
75% fire damage stipulation brings a reduc- 
tion of 50% in the cost. The premium is 
arrived at by figuring the average amount 
at risk in taking the leasehold value at com- 
mencement of the policy, adding the value at 
the termination of the policy, then dividing 
by two and multiplying the average amount 
by the rate of insurance per $100—usually 
somewhere near the building rate. 


. show how far some folks will protect 

their interests—in Los Angeles recently 
some stores having very desirable leases on 
the first floor of a building in which an 
athletic club was located feared that the tank 
in the swimming quarters of the club on 
the sixth floor might break and the water 
damage cause the merchants to lose their 
quarters, as the lease stated that “in the 
event of water damage which made the 
store untenantable for a period of ninety 
days,” the lease could be cancelled. So they 
insured their leasehold interest against 
water damage. 

If you occupy premises which have de- 
teriorated or declined because of depre- 
ciating values you cannot obtain leasehold 
interest. If you have a desirable and at- 
tractive store under a favorable lease, you 
should look into the “fire clause” feature 
whether you insure it or not. 
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Named Bride and Groom in Their 


Newspaper Advertisement 





in isn’t often that a retail jeweler is priv- 

ileged to name dates, persons and places in 
his wedding ring advertisements. But Maier 
and Berkele were so privileged in the special 
Junior League Edition of the “Atlanta 
Constitution” recently—and this is the sort 
of an advertisement they built out of it. It 
js not only an attractive ad, but a strong ad. 

The bride was Miss Irene Thomas, a 
member of the Junior League. The groom 
was Dr. Green Warren. The place was the 









Right—Display showing 
gifts of various kinds for 
men. Below—Coffee per- 
colators and loving cups 
awarded as prizes at a 
grocers’ convention. 
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Jewelry Displays That Sell 
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REMARKABLE series of window dis- 
‘** plays which have served to sell goods by 
the display of many things not sold by the 
jeweler but with which his goods are used, 
have been recently featured by Henry W. 
Stohlton, window display man for S. Fried- 
lander & Son, Seattle, Wash. 
A window which “brought in the bacon,” 


The power of 
suggestion was 
shown in these 
attractive  dis- 
plays, which 
sold much mer- 
chandise. 





An English drawing room scene in bright 


colors, served as a background for a window 


which featured all lines of accessories for 
gentlemen in a realistic setting. Two pieces 
of attractive suiting loaned by a tailor and 
several neckties, a box of cigars, a walking 
stick and watches, rings, cigarette cases and 
lighters and desk articles were prominent in 


Below—An_ exhibit of 
beverage shakers, flasks, 
drinking cup sets, ice 
bowls, fine glassware, etc. 















THREE NOTEWORTHY DISPLAYS BY S. FRIEDLANDER & SON, SEATTLE, WASH. 


fashionable All Saints’ Episcopal Church on 
W. Peachtree St. And—need one say it?— 
the double ring ceremony was used, with 
orange blossom rings from the shop of 
Maier & Berkele. It was a remarkable 
opportunity, and the firm made the most of 
it not only to help along the Junior League 
cause but to make a strong presentation of 
orange blossom rings. 

Spring-time is wedding-ring time, and 
while every retail jeweler may not have 
things play into his hand as Mr. Maier has, 
with a special edition, and special permis- 
sion to use names, yet there is much about 
this advertisement to give suggestions to 
other jewelers with wedding rings for sale. 








William Whittemore & Son, jewelry store 
been moved to 24 Main St., Oshkosh, 
is. 


in the words of Mr. Stohlton, gave as much 
prominence to coffee as to the showing of 
15 percolators. Several attractive loving 
cups which were awarded as prizes in a 
grocers’ convention contest in session at the 
time the display was used, were also shown 
in the window and served to attract further 
attention. A huge cut-out cardboard model 
of a slave with a bag of coffee on his back 
lent animation to the window. After-dinner 
coffee cup sets and creamer and sugar sets 
were also in evidence. 

Seeming ignorance of the 18th amendment 
was in reality a realization of the fact that 
“folks will be folks” in a display which 
featured champagne glasses, cocktail shakers, 
flasks, drinking cup sets, openers, and all 
manner of fancy liquor containers and drink- 
ing glasses, ice bowls and ginger ale. This 
window served to promote activity in all of 
these lines, Mr. Stohlton reported. 


this display which through its suggestion of 
the proper use, brought in a great deal of 
business. It also served to concentrate the 
attention of men on the fact that the store 
makes a feature of catering to their trade 
and it pleased women shoppers by its power- 
ful and helpful suggestion. 

That this series, which included many 
more similar “tie-ups” is one of the most 
successful and profitable the store has ever 
sponsored, is the opinion of Mr. Stohlton, 
and Louis Friedlander, junior member of the 
firm, 








Tommy (aged 11 and doing his history 
lesson): What’s a compromise, Mother? 
Mother (Spirit of ’26): Tommy! And 
at your age! Wait till your father. gets 


home, he’ll fix you! 
—Cornell Widow. 
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June Jewelry Store Advertising 
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ig is easier to interest the jeweler in ad- 

vertising for the months which stand out 
in his mind as better business months. We 
all feel more like advertising and going 
after business when business responds best 
to our efforts. Since June is one of the 
jeweler’s good months regardless of the 
advertising he does, it is one of the best 
months to bear on on the advertising and 
multiply the results. 

Weddings and commencements comprise 
the leading events that are typically June 
affairs, and in looking after these it should 
not be forgotten that the usual, year around 
gift occasions and buying necessities con- 
tinue just the same through June. Birthdays 
come in June as in other months, and if 
there are more weddings in June, so there 
must be more wedding anniversaries and 
opportunities for selling anniversary gifts. 

One jeweler of my acquaintance plans each 
year to mail out about the first of June, 
right after people have settled down fol- 
lowing their celebration of the Decoration 
Day week end, an evelope full of manu- 
facturers’ advertisements. He secures a 
supply of the most attractive cards and 
booklets and folders obtainable from the 
manufacturers whose lines he handles, and 
he mails to his full mailing list envelopes 
which contain assortments of such advertis- 
ing. The envelope will bear this year the 
imprint, “Gift Suggestions.” 

It is true that to mail out in one envelope 
a whole bunch of different folders is not 
regarded as a very good method of getting 
attention, but each of these represents some- 
thing available for gift use and the re- 
cipients will run through the advertising 
and give special attention to whatever seems 
likely to serve the purpose in mind. The 
postage and envelope expense will not be 
heavy and the alvertising matter costs the 
jeweler nothing. There is always a result 
in the way of customers showing interest 
in the advertised lines and when newspaper 
and other advertising follows, its references 
to such lines find people better informed 
about them. 

I do not think it would add much to this 
mailing if a form letter were to be included. 
The presence of half a dozen or more pieces 
of mail in the envelope would make it un- 
likely that the letter would be picked out 
and given attention. Often it would be 
missed altogether. 

In mailing out such advertising it is better 
to select pieces that are illustrated and 
done in colors. Check-up on direct mail 
advertising has definitely proved that the 
results from the use of color are from five 
to eight times (in number of replies) what 


they are from black and white, and while 
the jeweler is not soliciting mail orders by 
this advertising, the influence of colored 
advertising matter will be better on per- 
sonal purchases. 

It should be remembered that the advertis- 
ing that is to influence June buying must 
appear well in advance of the expected pur- 
chases. For example, a wedding that is to 
occur on the 20th of June will be announced 
with invitations sent out as early as the 
sixth, and many of the guests will know 
about the event much earlier. Since most of 
the June weddings, therefore, will be known 
to those who are to buy the wedding pres- 
ents, during the fore part of the month, early 
advertising is important, and it may well 
begin in May. The following are little 
advertising talks that may be condensed or 
elaborated and otherwise fitted to the store 
to use them, inserting them in large news- 
paper space along with cuts and other matter, 
or using them for small space copy, or 
even making them over into circular letters 
or folders. 


The Wedding Month 


June is the month of many weddings 
and you doubtless know of one or 
more friends to be married this June. 

It is time now to be thinking about 
the wedding presents. 

The first gifts the prospective bride 
receives are the ones most appre- 
ciated and most enthusiastically wel- 
comed. If there is a long list of 
guests, the late coming presents some- 
times are slighted and the bride even 
forgets who gave them. 

But the first gifts get plenty of 
attention. Be among the early givers 
if you want to be most appreciated. 

We can give you immediate service 
on an almost endless variety of wed- 
ding presents, marking and delivering 
them within 24 hours of the time 
you buy. 

If you cannot come to the store, 
telephnoe. 


Wedding Gifts by 
Telephone 


Many of the invited guests of the 
coming June weddings will find it in- 
convenient to come to the jeweler’s 
and select the present that ought to be 
bought and delivered promptly after 
the invitation comes. 

We are glad to help such customers 
to buy by telephone. 
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You can call us up and we will give 
you all the time you want to talk 
over possible purchases. We can 
describe the merchandise and explain 
finish and appearance and values. 

When you have found out what 
comes nearest to being the things you 
want, we will be glad to send them 
to the house for you to see them. 

If you have seen any silverware 
advertised in the magazines that you 
think you might like to give, bring 
the advertisement with you to your 
telephone and tell us about it. We 
can help you to get just what you 
want. 


A Well Known Wed- 
e e 
ding Gift 

When you offer a wedding gift, 
you like to be sure the bride and her 
family will appreciate it and recog- 
nize its value. 

That is why is is desirable to give 
something that is of known quality, 
standard in value. 

When you present to the bride a 
chest of silverware, or a set of any 
size of table silver made by a repre- 
sentative manufacturer’ whose name 
stands for quality, you know the re- 
cipient will recognize the quality of 
your gift. There will be no guessing 
at what it cost or at its quality. 

We are glad to have you select wed- 
ding gifts from our line of fine sil- 
verware. We can give you such pieces 
as you want, handsomely arranged in 
cases. 

You can buy to suit your taste and 
to suit your purse and be sure of get- 
ting something that will be acceptable. 


Here Comes the Bride! 


Here comes June, the month of 
brides and the month of wedding 
gifts. 

Have you thought about the gift for 
the bride you know; to whose wed- 
ding you will go? 

Never were there so many beautiful 
things to select from in our store. 

We can help you to select the right 
gift and the pattern that will match 
what others have given or plan to 
give. 

We keep a record of the patterns in 
tableware used and preferred by many 
local families, and this should make 
it easy for you to choose the pattern 
that will be most welcome. 

Further than that, if you will tell 
us for whom your gift is being pur- 
chased, if we do not know that per- 
son’s preference in silverware design, 
we will find out for you and do it in 
a way that will not bring your name 
into the matter. 

Of course we are equipped to mark 
silver beautifully and promptly. 


The Most Important 
Wedding Gift 


Is there a more important wedding 
present than the silverware the Newly- 
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weds are going to use in their new 
home? 

The gift that will be used the most 
and noticed the most and probably 
valued most highly will be the silver- 
ware for the table. 

Every day, three times, for years 
and years, perhaps for all their mar- 
ried life, the new family will continue 
to use that wedding silver. 

That means that the person or per- 
sons giving it will be often in the 
minds of those who receive it. It 
means that the table silverware, 
whether in the form of one complete 
chest full, or in the form of several 
smaller assortments, will be accounted 
the most desirable of all the presents. 

We want to meet and talk with you 
who feel that you would like to pre- 
sent the bride with more or less of 
her table silver. We are in a position 
to give you excellent prices and serv- 
ice on such a gift, and we believe you 
will be glad if you at least see what 
we have to offer. 


Exquisite Little Wed- 
ding Gifts 


For the wedding guest who does not 
want to send an elaborate gift, but 
wants something that will be in good 
taste and that will be so attractive 
that it will be admired and welcomed, 
we have a great variety of suitable 
things. 

Among them are the following: 

(Fill in here with items and possibly 
prices. ) 





Cashing In on Commencement 


It is usually possible for the jeweler to 
obtain a list of the parents of those young 
folks who are to graduate from local insti- 
tutions of learning. The public schols rec- 
ords are always available and a little diplo- 
macy should make it possible to get some 
kind of a list from other schools. Such a 
list comprising the names of the parents of 
pupils, graduates, living in the town, will 


Here are some suggestions to set 
you thinking: 


FOR THE BOY 


Gold or silver pencils, 
Fountain pens, 

Key-rings and Key-holders, 
Pocket knives, 

Watches, Watch chains, 
Rings, Sleeve links, 

Stick pins. 

(Add other items.) 


FOR THE GIRL 


Wrist watches, 

Compacts, Vanity Cases, 

Handbags, Coin holders, 

Toilet accessories, 

Dressing table fittings, 

Rings and jewelry. 

(Add other items.) 

Just come to our store and ask us 
to show what we have in graduation 
gifts for a young man (girl). You 
are under no obligation to buy. We 
want you to see what we have and we 
have time to show you our beautiful 
gift lines. 





A letter to the graduates: 


Dear Sir: 

This month sees the culmination of 
your work and career in Centerville 
High School, and we want to con- 
gratulate you upon being one of this 
year’s fine class of graduates. 

We hope you will achieve the suc- 
cess you deserve through the rest of 
your life. 

Many of your friends and relatives 
are going to want to remember you 
with graduation gifts, and we believe 
you would be pleased to have those 
gifts selected from our store. 

Why not drop in and look over our 
stock and leave a hint or two with us 
as to what you would most appreciate? 
This will be better than for us to 
sell for you something you care noth- 
ing about. 

Accept our best wishes and our 
thanks for any favors accorded us 
while you have been in our school. 

Yours very truly, 
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Does Your Son Graduate? 


In a few weeks we shall see the fine 
1927 graduating class of Centerville 
High School receive their diplomas. 

You will be there and you will have 
a right to be proud that your family is 
represented in the class. 

Of course you will want to make your 
son a nice graduation present and we 
suggest that the best thing you can give 
is a really good watch. 

The watch you give him now, if it 
is a good one, should last him through 
the busiest part of his life. 

Many a man of fifty is today carry- 
ing and treasuring the watch that was 
given him when he left high school and 
entered upon larger affairs. 

A watch your son will be proud to 
carry will not cost a large sum. In 
fact, you can get a durable, serviceable, 
accurate timekeeper for $...., a watch 
that will be a source of pride. 

We have beautiful watches for young 
men, priced all the way to $..... And 
we have some desirable timepieces as 
low ae $05.0 

Whatever your idea of price, we be- 
lieve we can meet it satisfactorily. 

Come and see anyway. 

Yours very truly, 








When Daughter Graduates 


Perhaps your daughter will be grad- 
uated from our High School this month. 
so, you will want to honor the 
event by giving her a graduation gift 
that will add to her happiness and help 
her to remember the occasion. 

When you come to our store to see 
what we have that would be suitable 
for such a gift, we shall be glad to 
show you everything we have. 

We want you to feel free to come 
just to look, without thinking you must 
buy, or even that you ought to apolo- 
gize if you do not buy. 

No matter what the price you want 
to pay, we can show you something 
cesirable for we have a complete price 
range. 

Watches, beautiful wrist watches, 

Rings of every kind, including the 
birthstone ring of the sweet girl grad- 
uate, 

Bracelets in all the new fashions, 

Diamond and other precious stone 
jewelry, 

Pearl necklaces, 

Wonderful vanity cases and compacts, 

Mesh bags of marvellous design. 

If you don’t know what to get, we 
believe the idea will come to you when 
you see our variety. 

While you are in the store, don't fail 
to see our big display of gift shop 
goods. There are many things there 
a girl will like. 

(Name and Address) 








be available for advertising purposes, in Here follow some suggestions for news- 
sending direct mail advertisements. The paper advertisements for use in stimulating 
members of the graduate’s family are the the sale of graduation gifts: 


A Gift She Will Keep 


Graduation time is a time for making 








ones most certain to want to buy graduation 
gifts. 

Here is suggested copy for a letter which 
may be sent to the family: 


Dear Madam: May we congratulate 
you that your son (daughter) is num- 
bered among those to be graduated 
in the excellent class this year at the 
Central High School? 

You are doubtless planning to pur- 
chase some desirable article for a 
graduation gift. Nowhere can you 
find more desirable presents than at 
our store. 

You want to make the graduation 
gift something that will long be kept 
and treasured. That means that the 
logical place to buy is at a jewelry 
store, and we are sure it will be to 
your advantage to see what we have 
to offer. 








Bags for Graduation Gifts 


Some kind of handsome bag_ will 
make a graduation gift that will please 
the girl you know who is a member of 
this year's class. 

It may be a wonderful mesh bag of 
gold or silver, green gold or white gold, 
a bag with a colored design in enamel 
finish. 

It may be a leather hand bag, an un- 
derarm bag, a shopping bag, a vanity 
bag, a Week-end bag. 

Whether gold or silver or leather, you 
will find that we have some of the pret- 
tiest designs you ever saw. 

Study the needs of the girl who grad- 
uates and consider what type of bag 
she would like and use. 

Then come and talk to us about it 
and we will show you how to get the 
most attractive gift of the sort that 
money will buy. 

Prices vary from popular priced lines 
at $.... to the very handsomest made. 


(Name and Address) 








a lasting gift to the girl graduate. 

One graduates from high school but 
once and that time is one of the big 
moments in one’s life. Father or mother 
will be anxious to give daughter as nice 
a present as possible. 

Nothing will be valued more highly 
or preserved longer and with greater 
care than a ring received at this June 
graduation time. 

This may be a pretty birthstone ring, 
such as we sell at very modest price. 
It may be a handsome diamond or 
some other valuable ring. 

It may be a bracelet watch, such a 
watch as will continue a fine timepiece 
9 long as daughter shall want to wear 
2. 

It may be something that will be an 
addition to her room at college, or a 
traveling accessory. 

It may be the very latest thing in 
the way of a compact, white or green 
gold, with initials artistically engraved. 

It may be one of a score of other 
things we haven't space to mention here. 

we -ask is that you come and see 
what we have to offer. 
(Name and Address) 
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is bringing 
~ PEOPLE INTO 


JEWELRY STORES 
daily 


hey come for 
GS ) 
atch Crystals 
GUARANTEED 


and NATIONALLY 
ADVERTISED 


No wonder they go to the jeweler with the G-S 
Sign. Which would you prefer on your own 
watch . . . a G-S Crystal . . . clear and white 

. . guaranteed not to break . . . or an old- 
fashioned crystal of brittle glass > 
A complete stock of G-S crystals costs less than 
a fifth as much as glass. No losses through breakage. 
We exchange any crystals or unpopular sizes free. We 
guarantee G-S crystals to both jeweler and consumer. 
This guarantee applies to every crystal that 
comes in a G-S envelope, but not to any imita- 
tions of genuine G-S crystals now on the market. 

Round G-S crystals are inserted by machine; even 
an untrained girl can do the work in 30 to 40 seconds. 
Fancy shapes quickly inserted by hand. You can 
advertise ““G-S Unbreakable Watch Crystals Inserted 
While You Wait’ if you want to . . . and guaran- 
tee them. 


Write for our interesting proposition 


Prices of Complete Outfits 
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Fancy G-S Crystals 
No. 1 Outfit—$25. Consists of 


Round G-S Crystals 
No. 3 Outfit—$48. Consists of 


advertisement 1 gross fancy G-S crystals (52 inserting machine with mahog- 

° shapes)—4 crystals per shape any finished cabinet containing 

appears in the for all ladies’ watches, 2 crys- 4 gross of G-S crystals (6 of 

tals per shape for men’s each size) for fitting each size 

May 21st watches—partitioned mahogany watch. A set of special thin 

: finished wood cabinet. crystals for hunting cases, if 
issue of desired. 


The Saturday 
Evening Post. 


No. 2 Outfit—$13.50. Consists 
of % gross G-S fancy crystals 
(52 shapes) —2 crystals per 
shape for ladies’ most popular 
watches, 1 crystal each of all 
other shapes, both ladies’ and 


No. 4 Outfit—$36,. Consists of 
inserting machine with mahog- 
any finished cabinet containing 
2 gross of G-S crystals (3 of 
each size) for fitting each size 
watch, A set of special thin 


Othe men’s watches, partitioned ma- 

se are hogany finished wood cabinet. pane for hunting cases, if 
published Additional fancy crystals $2.08 Additional crystals $7 per gross, 
regularly. per dozen. 75e per dozen. 





All prices F. O. B. Rochester 
Do not confuse G-S with celluloid imitations. 


Germanow-Simon Machine Co., Rochester, N.Y. 
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(Continued from issue of May 11) 


N a transcript of the proceedings of the 

second annual dinner of the Institute of 
Feb. 29, 1860, we find in Mr. Cole’s response 
to a toast, in a plea for the science of horo- 
logy, his testimony that “for himself, he had 
given 40 years of unremitting exertion to 
the study of the science often sacrificing a 
whole night’s repose and never taking a 
single week’s relaxation, and he did feel sat- 
isfied at having arrived at certain principles 
and rejoiced at every opportunity of getting 
them carried out had had great 
support but still an inadequate degree, and 
many of his views were still in abeyance 
for the want of propelling power ; 
that encouragement of reform and a whole- 
sale reformation was needed “en- 
forcing this by a reference to his own experi- 
ence, as recorded in the British Horological 
Journal, he said, “that ever since forty years 
ago the admirable mechanims of M. Breguet 
of Paris set him thinking and contriving, 
and that with success to equal them in beauty 
and accuracy.” 

At the meeting of Nov. 1, 1861, he presented 
to the Institute two angle-meters for escape- 
ment matching and described his system of in- 
terchangeability, and gauges adopted by him 
some years since. In the July, 1855, issue 
of the B. H. I. Journal is a prospectus of 
“A Work on Horology—Theoretical and 
Practical,” in twelve sections, to be presented 
by Mr. Cole, if: subscribers for 250 copies 
were secured. (This was written first to 
be published in 1851.) The advance list of 
subscribers contains such well-known names 
as Frodsham, Bentinck Hawkins, Webster, 
Bennett, Hislop, Jacobson, Johnson, Mairet, 
Le Roy, Payne, Viner, Phillips, Dent, 
Adams, Guillaume (the uncle of our cele- 
brated Dr. Guillaume of Invar fame), 
Taylor and Watson, but, unfortunately, 
apathy, jealousy, or insufficient prevalence of 
“ten-and-sixes,” the work was not published. 

However, at a meeting of the Council of 
the B. H. I, in April, 1875, an arrangement 
was made whereby Mr. Cole was to write a 
treatise on Isochronism for the sum of £100, 
half of which the Baroness Burdett Coutts 
contributed, the remainder from small sub- 
scriptions, and funds of the Institute. The 
Paper appeared in the February, March, 


April May, June, July and August issues, 
and was a transcript of his paper No. 12, 
advertised in 1859. 

In a discussion of the above in Dec., ’76, 
Mr. Blackie said that he had always con- 
sidered Mr. Cole the prince of watchmakers, 
but that his theory of the hardening of 
steel was unquestionably wrong. (The 
theory of steel hardening is still open to dis- 
cussion. Mr. Cole’s theory showed very 
original and ingeninous contemplation.) 
There were a few criticisms, mostly non- 
constructive in subsequent journals, In 
February, Mr. Jackson said, “I have been 
instrumental in inducing Mr. Cole to furnish 
his essay in deference to the many wishes 
expressed that Mr. Cole, who was fast 
nearing 80 years of age, should write a 
treatise so that his experience might be 
published for the benefit of the trade: and 
in spite of the sweeping statements which 
were so easily made, I assert that it was a 
valuable work, gave practical information 
on the arcana of springing, although it might 
not have exhausted the subject nor have 
furnished original information to some who 
had passed a lifetime in special attention to 
the practice of springing. Those who 
cavilled at Mr. Cole’s statements ventured 
no enlightenment, nor offered any explana- 
tion of their own views on the points in dis- 
pute.” He would “recommed the authors 
of such cheap criticism to try their hands 
and produce a better essay than Mr. Cole’s.” 

An amusing answer to this challenge from 
one of Mr. Cole’s critics, a chronometer 
maker, whose name was conspicuous by its 
absence in the subscription list, presented 
excerpts from a book written by a country- 
man of his in 1804, without making a single 
‘personal contribution! Mr. Joyce Murray, 
in a letter expressing his regret at inability 
to be present at the discussion, said: “After 
more than thirty years practical experience, 
I may be allowed to say I think it the most 
valuable work on the subject extant.” It is 
my personal opinion that Mr. Cole set forth 
in this essay a clearer perception of the sub- 
ject as a whole, and the interdependability of 
the various elements effecting practical 
isochronism than had ever been presented 
before or since. So much for his writings. 

Mr. Cole’s first patent No. 4530, was 


taken out in 1821. It was a pivoted detent 
escapement with safey pin, a locking plate 
on the balance staff, the passing spring in a 
reversed position, balance of a solid steel disc 
turned thin between hub and rim, a com- 
pensation curb giving effective lengths to 
balance spring and adjusted by tangent 
screw. His double rotary or non-repetition 
(for detent or deplex) escapement was in- 
vented in 1840, according to the inscription 
on an example in the Guild Hall, Nelthropp 
collection. This had an auxiliary staff, 
geared 2 to 1 to the balance staff to prevent 
tripping.” The resilient Lever-escapement 
was, according to Nelthropp, invented in 
1830,* and his repellent Lever-escapement in- 
vented in 1859.4 Britten, in his Watch and 
Clock Handbook, describes a spring banking 
used by Cole. He employed some time a 
device for dispensing with stop-work by 
having a conical clutch in the key adjusted 
to a definite resistance.® 

About 1829,* he made seven portable astro- 
nomical clocks with perpetual calendar rang- 
ing in price from 100 to 300 Guineas, (Five 
hundred dollars to fifteen hudred dollars), 
fitted with a Lever-escapement in which the 
impulse (or lift angles) was all on the 
tooth of the escape wheel, suggested ap- 
parently by the cylinder escapement, but in- 
cluding three teeth. Sylvan Mairet of le 
Locle, a great friend of Cole’s, may have 
taken this idea from him, though it had 
been used as early as 1789, by Leroux as 
seen in the Guildhall collection. He con- 
structed but abandoned some constant-force 
escapements for pocket watches and clocks.” 
He devised and employed with success a 
double-volute balance spring, resembling the 
Breguet overcoil, only with the same num- 
ber of coils in the upper as in the lower.* 
It is my impression that he invented or 
devised many more ingenious devices than 
have ever been published. The quality of 
his work, his designs and taste are more 
suggestive of Breguet than the work of any 
artist, Swiss or English, whose work I have 
examined. He must have been a marvelous 
workman, and to secure what he required, 
there seemed to be no branch but what he 
undertook, and excelled in; blank making, 
pinion and wheel cutting, balance and bal- 





1Horological Journal, May, 1864. 

%See illustration of, and discussion in Gould’s 
“The Marine Chronometer.” 

8Described in Horological Journal, June, 1859. 

“Described in Horological Journal, Dec., 1859. 

SHorological Journal, May, 1864. 

1Horological Journal, May, 1859. 

*Horological Journal, June, 1859. 

8Horological Journal, March, 1860. 





(Continued on page 106) 





102 THE JEWELERS’ CIRCULAR May 18, 1927 


~ erm 


IF YOUR SHOP IS ALL 
RED from polishing rouge 


or covered with polishing 
7 dust—then your lungs must be 
1. the same. You breathe this dust 
and dirt and it will sooner or 
later cost you dearly. 





Use LEIMAN BROS. 


‘POLISHING 
DUST COLLECTOR 


y, it costs little enough to play safe—drop us a 
postal card for more information. 














Every store, shop, hotel, club or wherever polishing work is 
done should have this polishing dust collector! 


LEIMAN BROS., 23B WALKER ST., NEW YORK 


M A K E R S O F GOOD M A CHINER Y a 3 5 YEARS 











Refining Plant 
317-319 E. Ontario St. 


¥ 
\ 


Manufacturers 
ey : § Coy. Vere) 


SEV @} 5 sCet 
5 So. Wabash Ave. 


Jeweler 
oO 
THOMAS J. 
DEE & CO. 


Our Check 


0 
yA 
Leal 
y 
“— 
il 
ie 
ce 


SERVICE 


We Reclaim Every 


5 
o 
fe 
g 
~ 
0 
ta 
s 
© 
0 


Refiners - 


Is Represented in 
Grain of Value 
cs 
Ask Any Old Time 








Foot Blowers 





Do You Wish to Raise Cash? 


Supplying air for blow- 


Talk-It-Over-With-Me pipe work. 
igh- Genui Buffalo Dental 
I Buy Any Stock se —— Pay the High “sng, Metocy ° let cher 


pattern, are widely im- 
itated at lower prices. 


No imitators use the 
same quality of boards, se- 
lected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 


or can arrange to sell for you. All communica- 
tions strictly confidential. Bank and Mercantile 
References of the highest character. 
ESTABLISHED 1905 


JOSEPH >. APP EL A td) Quality goods last longer. 


1692 Weeks Avenue, New York City Send for Catalog B-J 


Pins Maen S220-0r Buffalo Dental Miaeitbacieesin Co 
: . 8014 3 Y 
54 Lispenard St. Phone Canal 801 Box 979. BUFFALO, N. Y. 












































May 18, 1927 


THE JEWELERS’ CIRCULAR 








Report of Educational Committee, 
Horological Institute of America 








Read by John J. Bowman, chairman, at recent annual meeting of Horological Institute of 
America, held in Washington, D. C. 

















N this report of your Educational Com- 

mittee to the annual meeting of the 
Horological Institute of America, our object 
is, of course, first of all to present facts con- 
cerning any new developments during the 
past year affecting horological education and 
training in America. Then a brief review 
of the activities of your committee shall be 
given, together with whatever suggestions 
are considered of importance toward im- 
proving the opportunities open to those who 
aspire to become proficient, in the practice 
and the science of horology. 

While negotiations were started during the 
year looking toward the establishment of 
two new horological schools, one in one of 
the Pacific coast States and one in one of 
the Southern States, neither of these projects 
has so far been accomplished; it remains 
to be seen whether the local obstacles may 
yet be overcome. As might easily be 
guessed, the principal difficulties seem to be 
in financing the proposed schools. In these 
two instances inquiry has been made as to 
how far the Horological Institute can go in 
assisting the projects; the answer is, as in 
other similar cases, that your committee will 
freely give information and advice out of 
the experiences of its members in conducting 
horological schools, but that as the hoped- 
for endowment funds of the Institute have 
not yet materialized sufficiently to more than 
make up the deficit on certification and gen- 
eral expenses, the Institute cannot at this 
time do anything except what can be derived 
from the willing personal service of some 
of its members. We therefore cannot report 
the establishment of any new _ horological 
schools during the year. 


It is with extreme regret now that we are 
obliged to mention the discontinuance re- 
cently of the New England Jewelers’ Insti- 
tute at Milford, Mass. This school was in- 
augurated in March, 1921, and was operated 
under the management of a board of direct- 
ors which in its personnel included repre- 
sentatives of each of the New England 
States. The school’s finances were well 
established by the personal responsibility of 
its directors, and were fortified by a gift of 
valuable real estate by the late Colorel 
Charles H. Osgood, of Lewiston, Me., and 
by other generous donations. The school’s 
curriculum was thorough, and its general 
aims and standards were high. But the diffi- 
culty experienced in maintaining a sufficiently 
large attendance of students to justify the 
continuance of the school brought about the 
decision to close it. While expressing keen 
regret that an effort so very worthy in our 
field of endeavor should have to come to an 
end, we will later on in the report have 
occasion to refer to the very circumstance, 
namely, the difficulty of securing a sufficient 
attendance of students, which caused the 
closing of the New England school, as one 
of the problems which are confronting the 


horological schools which are still in opera- 
tion. In its report to the last annual meet- 
ing, your committee pointed out the exist- 
ence of this problem and made suggestions 
how the Institute could help in its solution. 
The very well-known lack of funds, how- 
ever, in this as in other directions, makes 
helpful activities impossible until such time 
as the Institute finds itself in better financial 
condition. 

We desire to express the committee’s ap- 
preciation to Mr. J. P. Stevens, Major Paul 
M. Chamberlain, Mr. Robert F. Nattan, and 
Secretary Paul Moore as writers, and to 
each and every one of the American watch 
and jewelry journals as publishers, for the 
series of articles published during the year 
addressed to young men at the bench encour- 
aging them to fix for themselves the highest 
possible standards of workmanship and to 
try to work toward these standards in im- 
proving their proficiency day by day. Such 
inspirational writing works powerfully to- 
wards realization of some of the leading 
aims of the Institute. It helps spread the 
truth that much of what pessimism remains 
in certain quarters about vocational con- 
ditions in the horological field is true only 
in respect to incompetent workmen—and not 
at all true of watchmakers who possess the 
spirit of pride in superior work and the abil- 
ity to produce it. 

It is gratifying to observe that as a result 
of the activities of the Horological Institute 
of America since its establishment members 
of the trade generally are undoubtedly 
showing a better understanding of and more 
appreciation of the work of good watch- 
makers’ schools. This movement, to be sure, 
still has plenty of distance to go; but there 
is satisfactory evidence that it is “on its 
way,” and the fact augurs more and more 
good promise for the future. 


As nearly as can be determined, there are 
about the same number of students in watch- 
making schools as at the time of our last 
annual report. The scarcity of good watch- 
makers seems to continue, and this is, indeed, 
not surprising when the existing training 
facilities are compared with the needs of the 
public for the services of competent work- 
men. 

One problem with which schools are con- 
tinually obliged to contend is how to counter- 
act the tendency of students to quit school 
before their courses are completed. In a 
large number of such cases, to be sure, the 
trouble is caused by a failure in the supply 
of funds to maintain the student in training; 
of this, more later. But in other cases the 
student only partly through his course comes 
to feel that he has ability enough to go out 
and take his place “on the job”—and in- 
vestigations in such cases frequently show 
that some jeweler or workman has flattered 
the student into believing he possesses a de- 
gree of ability very much at variance with 
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the facts in the case. Naturally, such advice 
comes from men deficient in knowledge or 
ability themselves; the motives sometimes 
seem to be such as a desire upon the part 
of a jeweler to secure the services of a 
workman whom he considers good enough 
and cheaper than after a longer stay at 
school; or a workman who feels satistied 
with his own limited ability perhaps con- 
siders a higher degree unnecessary (a shade 
of jealousy sometimes enters into the mat- 
ter) and advises the student accordingly. 
But it must be emphasized that such advice 
from men of low mechanical standard (what- 
ever their fitness in an earlier generation) 
should not be taken seriously by the student 
who in the present and in years to come 
must be able to make timepieces perform 
more accurately than was required a genera- 
tion ago. The smaller watches in fashion 
nowadays require more skill of the work- 
man; they are not difficult for a really skill- 
ful workman, but he must have the skill to 
be successful. And thorough mechanical 
skill cannot be won by “short-cut” training. 

The cases in which unforeseen failure of 
funds compels students to quit school are re- 
grettably numerous. In some of these the 
student is of the highest type and would 
make for himself a pronounced success, and 
an asset to the trade could he be assisted to 
complete his course. In educational institu- 
tions generally, there is a movement going 
forward to have a loan fund from which 
students of excellent record can borrow, on 
a perfectly businesslike basis, what they need 
to complete their courses and then go out as 
producers, of highest usefulness to society. 
One of the activities in which the Horologi- 
cal Institute could employ a portion of its 
funds, should they sometime be available, 
would be to administer a loan fund for the 
assistance of deserving students who could 
not otherwise arrive at a stage of training 
when they could go out to do their share of 
the world’s work with efficiency and success. 
Any such move, however, must await the 
time when the Institute has the ample en- 
dowment which is needed for expanding its 
usefulness to the trade and to the public. 

A case has been brought to your com- 
mittee’s attention in which a watchmaking 
school (not associated with the Institute) 
advertised widely that one of its students 
passed the Institute’s examination as a Cer- 
tified Watchmaker. Without going into the 
question whether or not the student acquired 
his ability as a result of training in the school 
in question, it is advisable to point out that 
there can be a danger to the prestige of the 
Institute in using such matter for advertising 
in a commercial manner. The only way in 
which advertising can be said to be strictly 
truthful is that it be so used as not to create 
any misleading impression. Now, if out of 
many students in a school, one succeeds in 
being Certified, an impression that the aver- 
age student, or the majority of students, re- 
ceive training equivalent to the ability of a 
Certified Watchmaker, might be very mis- 
leading, might result in many disappoint- 
ments to trusting persons and would thus 
constitute a use of the Institute’s certification 
in quite an unethical enterprise. It is need- 
less to say that the Institute deplores the 
use of its name even within the strict letter 
of the law, in any way that might result in 
misunderstanding or injury to any person. 

(To be continued) 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 





Issue of May 10, 1927 


1,627,765. WATCHCASE AND PROCESS OF 
MAKING SAME. GeorGE T. Bates, Elgin, 
Ill., assignor to Illinois Watch Case Co., Elgin, 
Ill. Filed Oct. 8, 1926. Serial 140,349. 4 
Claims. 

As a new article of manufacture, a sheet metal 
watch case having integral clips extending outwardly 
from its ends, each cooperating with the case to 
provide a seat, and lugs fitted within each seat and 








secured both to the case and to the associated clip, 
substantially as described. 

The process of forming a bracelet watch case 
which consists in drawing the side edges of a sheet 
metal blank to provide marginal flanges and also 
clips outwardly of the flanges at opposite ends of 
the case, in positioning between each clip and the 
proximate flange a lug which is shaped to fit within 
the seat so provided, and finally in soldering the lug 
so positioned both to the clip and to the case, sub- 
stantially as described. 


1,628,278. JEWELRY. Sypney Scuever, Brook- 
lyn, N. Y. Filed March 17, 1926. Serial 
95,429. 2 Claims. 


An article of jewelry comprising an ornamental 
object for display on the back of the kand, a flexible 
loop for engaging a finger and receiving the knuckle 





of said finger, a loop for engaging the wrist, means 
for securing the object to the finger engaging loop, 
means for securing the object to the wrist engaging 
loop, and means to take up slack to fit the article 
to different sized hands and retain the ornamental 
object in snug contact with the back of the hand. 


1,628,590. CIGARETTE CASE. Davin W. GREENE, 
New York, assignor to Max E. Bernhardt, New 
York. Filed April 30, 1925. Serial 27,098. 
3 Claims. 

A cigarette case having its front and rear walls 
formed integrally with a flap extending from the 
edge of each wall, one ef said flaps adapted to be 
bent down along the face of the front wall to form 
a pocket projecting therefrom for a lighter casing, 
the other of said flaps being provided with an 
aperture and adapted to be bent down over the top 
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of the cigarette case and along the front wall 











thereof with the said pocket projecting into the 
aperture. 


DESIGNS 
72,602. VANITY CASE. Craup L. Coyte, Clar- 





ence, Mo. Filed March 14, 1927. Serial 
21,144. Term of patent 7 years. 
72,655. VANITY CASE. Atsert Frecu, St. 





Filed 1927. Serial 


March 14, 
Term of patent 7 years. 


Louis, Mo. 


21,145. 





UNITED STATES TRADE MARKS 





Issue of May 10, 1927 
The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 
Marks applied for ‘“‘under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 
As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 
Ser. 238,929. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) WattHam WatcH Co., 
Waltham, Mass. Filed Oct. 20, 1926. 
Applicant is the owner of registration 82,124, 
effected under the 10-year proviso of the act of 1905. 





and 


Particular description of goods.—Watches 
Parts Thereof. 
Claims use since on or about July, 1900. 


244,096. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Tue Patras 
Royat, Inc., Washington, D. C. Filed Feb. 
9, 1927. 

The representation of a woman is a fanciful pic- 
ture. The words ‘‘Washington, D. C.” are dis- 
claimed apart from the mark shown. 


Ser. 
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Particular description of goods.—Artificial Rubies 
and Sapphires Used as Articles of Jewelry; Bags, 
Beaded and Mesh, Mounted in Precious Metal; 
Bead Necklaces; Beads, Precious Metals; Belt 
Buckles, Precious Metal; Bottles, Precious Metal; 
Boxes, Precious Metal; Bracelets, Brooches, 
Buckles, Precious Metal; Candelabra, Precious 
Metal; Candlesticks, Precious Metal; Vanity Cases, 
Precious Metal; Chains, Irecious Metal, Such as 
Neck, Watch, Eyeglass, Vest, and Toggle; Charms; 


Mor) 





























Cutlery, 


Coral Jewelry; 
Desk Sets Consisting of Silver or 


Combs, Precious Metal; 
Precious Metal; 
Gold Inkwell, Envelope Opener, and Scissors; 
Dishes, Precious Metal; Finger Rings; Table 
Forks, Precious Metal; Picture Frames, Precious 
Metal; Imitation Jewelry for Personal Wear, Not 
Including Watches; Imitation-Pearl Necklaces; 
Knives, Precious Metal; Lockets, Rhinestones Used 
as Articles of Jewelry, Watch Bracelets. 
Claims use since Jan. 21, 1927. 


Ser. 244,751. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) Diet Warcn Cast Co., INnc., 
Filed Feb. 23, 1927. 


New York. 





Particular description of goods.—Watches and 
Farts Thereof. 


Claims use since May, 1926. 
Ser. 244,752, (CLASS 27. HOROLOGICAL IN. 


STRUMENTS.) Diet Watcu Case Co., Inc., 
New York. Filed Feb. 23, 1927. 





SEA HAWK 


Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since about June, 1926. 


Ser. 246,187. (CLASS 26. MEASURING AND 
SCIENTIFIC APPLIANCES.) Wasxincton 
JeweEtry Co., Boston, Mass. Filed March 22, 
1927. 


Celestia 


‘*Celestia.” 
Particular description of goods.—Telescopes. 
Claims use since August, 1926. 


Ser. 244,760. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Die, Watcn Case Co., Inc., 
New York. Filed Feb. 23, 1927. 
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Particular description of goods.—Watches and 
Parts Thereof. 





BRONCHO 


Claims use since September, 1926. 


Ser. 244,753. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Diexr Watcnu Case Co., INc., 
New York. Filed Feb. 23, 1927. 





Particular description of gocds.—Watches and 
Parts thereof. 


Claims use since August, 1926. 


Trade-Marks Registered May 10, 1927 


227,633. HOROLOGICAL INSTRUMENTS CON- 
SISTING OF WATCHES. FRranktin SIMON 
& Co., Inc., New York. 
Filed Nov. 22, 1926. Serial 240,412. PUB- 
LISHED FEB. 15, 1927. 








Claiming that race horse bookmakers are 
hurting business in Washington, D. C., the 
retail committee of the Chamber of Com- 
merce is planning to do something about it. 
A subcommittee has been appointed to de- 
termine if more effective legislation is 
needed, and if so to recommend it. If the 
law appears to cover the subject, then the 
District officials will be asked to enforce it. 
Another subcommittee was appointed, com- 
prised of Arthur J. Sundlin, president of 
the Jewelers’ organization of the Merchants’ 
and Manufacturers’ Association; Stephen H. 
Talkes and R. P. Andrews, for the purpose 
of making an effort to have the date for 
payment of city taxes changed back to May, 
as it recently was. It is contended that this 
change embarrasses retail merchants, due to 
the fact customers have to pay federal taxes 
by March and by the time all taxes are 
disposed of, there is little or nothing left 
for the merchant. March is considered one 
of the poorest months for retail merchants, 
so this added outlay of money comes at a 
time when it can least be afforded, it is de- 
clared. Another committee was appointed to 
seek to have the intangible tax on bank 
balances levied in some other month than 
January, on the theory that bank balances of 
retail merchants are highest at this time of 
year, after the Christmas trade, making the 
tax unfair in the opinion of the committee. 
They suggest that the tax be levied on the 
average bank balance for the year. 
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Go Slow When You Think People Are Stealing from Your 


Business* 





By ELton J. BuCKLEy 


A CLIENT came to me the other day in 
great perturbation. He has a retail 
store and caught a woman stealing from his 
stock. Or thought he did, which is not 
always the same thing. It was not the same 
thing in this case, because it developed that 
he personally had not seen the theft at all. 
A clerk claimed to have seen it, and upon 
his statement my client had the alleged thief 
arrested. Now she was loudly asserting in- 
nocence and threatening reprisals, the chief of 
which would be an action to recover damages 
for malicious prosecution. The client is a 
peaceable man and he was much disturbed 
about the whole thing, especially because 
the clerk who really inspired the arrest, had 
shown evidence of weakening when it became 
evident that there was a fight ahead. 

I was obliged to advise this client that if 
the criminal case against the woman fails, 
she will unquestionably have an action 
against him for damages for malicious prose- 
cution, which means criminally prosecuting 
somebody without sufficient ground. Whether 
she will recover anything of course remains 
to be seen, but even if she doesn’t he will 
be put to bother and expense. And she may 
get a verdict. 

Except in exceptional cases, it does not 
pay to arrest people whom you suspect of 
stealing from your place of business. The 
big department stores have large forces of 
detectives, watching the people in their stores, 
and they will arrest a supposed thief when 
the evidence is practically certain, but they 
never do it on the premises, and they always 
precede it by asking the suspect to call at 
the office for a minute, when an effort is 
made to get a confession without arrest. If 
after all this there is any material doubt the 
big stores will not arrest. In this they are 
wise, for it is a very dangerous thing. 

The same day this client called I hapnened 
to be reading the report of a case along this 
line. As is often true, the victim here was 
a boy. Hilary Nixon, a boy 12 years of age, 
was sent by his mother to the city of Biloxi 
to buy a loaf of bread and a package of tea. 
He first went to Glennan’s grocery store and 
bought the package of tea and asked for the 
bread, and was there informed that Glennan 
did not keep the kind of bread he wanted 
and was directed to go to another store to 
get the bread. The boy paid Glennan for 
the tea and went to the other store, carrying 
the tea with him back in the store where 
he got the loaf of bread. He thereupon came 
back to the pay counter, where Frantz, the 
manager of the other store, was, and said 
to Frantz that he had gotten the bread in 
that store, but had gotten the tea at Glen- 
nan’s, in reply to which Frantz told him, in 
substance, that his statement was not true; 
that he had gotten the tea from that store; 
that he could not steal, and get away with it 
that way, at the same time jerking the pack- 
age of tea from the boy, which he retained 
and put on the shelf. 

The boy’s mother, greatly outraged, sued 
the proprietor of the store whose manager 
had mistreated her son. The jury heard 





*Copyright, February 1927, by Elton J. Buckley. 


the case, decided in favor of the boy, but 
only awarded him $1, evidently on the theory 
that moral vindication was all he needed. 
The mother, however, thought differently 
and appealed, on the ground that if the jury 
found that the boy was innocent of the theft 
and had been injured by the store manager’s 
violence and accusation, he was entitled toa 
more substantial verdict. The Appeal Court 
upheld this view in the following words and 
sent the case back so that a proper sum 
could be awarded: 


It is not the law that one person may, 
even in good faith, using no more force 
than is necessary, unlawfully assault 
another, charge him with being a thief 
and take his property away from him, 
and escape liability for only nominal 
damages. A_ person guilty of such 
conduct acts at his peril. He must know 
he is dealing with a thief. If he makes 
a mistake, he must suffer the conse- 
quences. The injury to the party 
assaulted and abused is equally as grave, 
whether the wrong against him was com- 
mitted knowingly or innocently. If there 
be any degree of difference, the wrong 
done in good faith is calculated to do 
greater harm. 








James Ferguson Cole 
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ance-spring making, case making, engine 
turning and engraving. 

James Ferguson Cole left no revolution- 
izing inventions, but he did carry to the 
pinnacle the traditions of fine workmanship 
of Mudge, Kendall and Pennington, and the 
adoption of the spirit of Brequet in taste 
and ingenuity, coupled with originality in 
design and execution, so unmistakably Cole, 
gives him an unique position in the history 
of horology. Exemplary in his private life, 
a devoted husband and father, brilliant as 
artist and scientist, he was in every way 
fitted to rank with the illustrious artists of 
his century. 

[THE END] 








Notes from Here and There 





The Kay Jewelry Co., now located at 1281 
Main St., Springfield, Mass., has completed 
negotiations whereby it will take over the 
store at 1431 Main St., on June 1. 

The Warren Jewelry Co., Inc., Paris, 
Tenn., has been incorporated with a capital 
of $50,000. The incorporators are W. T. 
Warren, Jr., J. M. Ing, W. S. Duval and 
J. F. Jones. 

J. H. Coutu, a jeweler at New Bedford, 
Mass., has sold his jewelry store at 761 
Purchase St., to Mrs. Louise Cartier. Mr. 
and Mrs. Coutu left for an automobile trip 
recently with their son, visiting New 
York, Philadelphia, Washington, Wilming- 
ton, Del., and Atlantic City, returning to 
New Bedford late last month. 











